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which takes over all of the assets and business of the 
Baltimore American Insurance (0., of Baltimore, 
«Maryland, which was Established in Eighteen-Eighty 


Capital VeN\ Surplus 
$1,000,000 B 1% $1,000,000 


OF ‘NEW «YORK 





Heap OFFICE 
709 SixtH Avenue, New York 


BRANCH OFFICES PACIFIC COAST OFFICE 


PHILADELPHIA — BALTIMORE — CHICAGO Cuapman & Nauman Co., General Agents 
PITTSBURGH — CLEVELAND — MILWAUKEE 


San Francisco, California 
St. PAuL — CINCINNATI — Newark, N. J. 


Group Assets 
NATIONAL LIBERTY INSURANCE COMPANY OF AMERICA. . . » +) Dee. 31, 192 $14,189,227 
PEOPLE’S NATIONAL FIRE INSURANCE COMPANY OF PHIL ADELPHIA . + + (Dec. 1, 1024) 2,000,000 
BALTIMORE AMERICAN INSURANCE COMPANY OF NEW YORK . . .« .~ (Get. 20, 1025 2,576,477 


OS ee ee ae ee ae ee ee ee a . $18,765,704 
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Pioneers 


Whenever man’s ingenuity fashions a new means 
of transportation, the Providence Washington 
Insurance Company is ready with a new Service. 





When, at the close of the romantic Eighteenth 
Century, America’s dauntless sailing ships 
swarmed the Seven Seas---when the first steam 
packets bravely nosed their way through the wild 
Atlantic --- when lumbering prairie schooners 
creaked wearily across the western plains---when 
“iron monsters” first thrilled the world by rolling 
along iron rails---when motor trucks began to run 
like busy ants on every highway---this Company 
aided business development by insuring against 
hazards and uncertainties of transportation. 


Today, after more than one hundred and 
twenty-five years devoted to providing 
timely, dependable protection, the Providence 
Washington Insurance Company issues all forms 
of Fire, Marine, Automobile, Riot and Civil 
Commotion, War Risk, Explosion, Earthquake, 
Tornado, Windstorm, Hail and Frost Policies. 


PROVIDENCE WASHINGTON 
INSURANCE COMPANY 


PROVIDENCE, RHODE ISLAND 
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new chapter inthe 


story of continual growth 






N the 6th of November, 
1925, the Insurance 
Company of North America 
formally takes possession 
of its new home building 
in Philadelphia. 


This is a matter of interest 
to all North America repre- 
sentatives, for it is a sub- 
stantial evidence of steady 
progress in the organization 
of which they are a part. 


The Insurance Company 
of North America was or- 
ganized in 1792 in Independ- 
ence Hall. Its first home, 
pictured below, was as typical of the America of 
that day as its new home, representing the highest 
development of the building arts, is typical of 
America today. It has matched its steps with 
national progress and development. From the day 
it founded what is now known as the American 
Agency System, the Insurance Company of North 
America has been consistently a pioneer in the 
efficient and economical application of insurance 
protection to all forms of property risks. It has 
met its every obligation for 133 years. Its world- 
wide representation is founded on the strength of 
complete service, satisfactory claim adjustment, 
competent advisory assistance and prompt atten- 
tion to the require- 
ments of every policy- 
holder and every 
’ North America Agent. 


The Insurance Com- 
pany of North America 
invites representation 
by progressive insur- 
ance agents every- 
where. 











E WISH that all our representatives might 

have an opportunity to visit and inspect 
this splendid building, every detail of which has 
been planned to enable us to give them the most 
efficient service. Every agent, however distant 
from the home office, will benefit by our com- 
plete equipment and the many new facilities for 
enlarging upon and improving our service to 
policyholders and representatives. 
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Insurance Company of 
I eludematetoute 


PHILADELPHIA 
and the 
Indemnity Ins. Co. of North America 


te practically every form f insurance except life 
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‘*The ‘Eagle Star’ Rounds Out an Agency”’ 























When tho favditable Loss Comes! 


Then is the time when an agent either pays the price for neglect 
or reaps the rewards of conscientious service. 


Check up on your Assureds now. With the coming of Winter, 
fire hazards increase and losses are more frequent. A check up 
on your Assureds’ coverage is an absolute duty. Both company 
and agent suffer when a client is dissatisfied over a loss adjust- 
ment which is unsatisfactory due to under-insurance. 


Be prepared for the inevitable loss. See that your clients are fully 
covered and further insure satisfaction by placing the risks in a 
company which has an enviable record for satisfactory loss ad- 
justments. 


The “Eagle Star” is such a company. 


1807 <—————- Established one hundred and eighteen years ago ————» 1925 


EAGLE, STAR & BRITISH DOMINIONS 


INSURANCE COMPANY, LIMITED, OF LONDON, ENGLAND 


WESTERN DEPARTMENT FRED S. JAMES & CO., U. S. Managers PACIFIC COAST DEPT. 
175 W. Jackson Blvd. 123 William Street 108-110 Sansome Street 
CHICAGO NEW YORK SAN FRANCISCO 
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BEHA IS ENJOINED 
IN CHRYSLER CASE 


Can’t Revoke License of Palmetto, 
U. S. District Court 
Holds 


IS MICHIGAN CONTRACT 


Insurance Department Cannot Interfere 
With Its Operations in New 
York State 


NEW YORK, Nov. 11.—Superin- 
tendent James A. Beha has been en- 
joined from revoking the license of the 
Palmetto Fire of South Carolina to fur- 
ther operate in this state because of its 
arrangement with the Chrysler Motor 
Sales Corporation to grant fire and 
theft insurance on automobiles sold by 
the latter concern. In granting the re- 
straining injunction prayed for by the 
Palmetto Fire, the United States district 
court for the southern district of New 
York held that counsel may present a 
decree enjoining the defendent as super- 
intendent of insurance of the state of 
New York from revoking the license 
issued to the Palmetto, authorizing it to 
do business in New York. The revoca- 
tion was on the ground that the Chrys- 
ler-Palmetto plan and the insurance 
written in accordance therewith in the 
state of Michigan constitute a violation 
of the laws and public policy of the 
state of New York dealing with the 
right of the state to regulate the insur- 
ance business within its borders. 


What the Court Held 


The court said: ‘If the Palmetto Fire 
Insurance Company in the transaction 
of its business within the state of New 
York does not violate the laws of New 
York, can its license to do business 
within the state be revoked because of 
the manner in which it conducts its 
business in some third state in which 
its business is validly conducted? That 
it seems to us is the question presented 
in this case.’ 

After reciting in detail the conditions 
under which the Palmetto Fire was 
licensed in New York, the court asserted 
that whether contracts made in Michi- 
gan or whether the various agreements 
involved in the Chrysler-Palmetto plan 
are valid were not issues in the pro- 
ceedings, the question rather being as 
to whether the court had the right to 
restrain the insurance department from 
revoking the license of the Palmetto 
Fire. 

State’s Powers Defined 


It averred that the state has power 
either wholly to exclude a foreign insur- 
ance company from doing business 
within its limits or to impose on it 
such terms and conditions as it deems 
proper as a condition precedent to its 
right to do business within its limits. 
The state cannot forbid contracts of in- 
surance relating to risks within its limits 
from being made between a citizen and 
a corporation in another state. An at- 
tempt of that kind would be an unlawful 








BIG FIRE 





TIDE MAY HAVE TURNED IN THE 


LOSS RECORD FOR 1925 











CTOBER recorded an appreciable 
O and welcomed decrease in the fire 
losses of the country. It is a well 
established fact that the burning ratio 
follows the general trend of business con- 
ditions and, therefore, the decline in fire 
losses for the past three months may be 
taken to indicate that more stable busi- 
ness conditions exist throughout the en- 
tire country. 
The October fire losses in the United 
States and Canada, as compiled from the 


records of the “Journal of Commerce,” 
reached a total of $23,991,250, a decrease 
of nearly four millions from the record 
of October, last year. 


Tide May Have Turned 


While the fire loss record of the year 
1925 is still somewhat in excess of the 
figures for the same portion of 1924, the 
more moderate burning ratio of the past 
few months ‘gives promise that the tide 
has turned and that the excessive fire 
waste of the last few years may become 
a thing of the past. The monthly fire 





loss comparison given in the following 
table appears to justify such a conclusion. 





Tot.$334,157,200 $293,970,850 $299,905,550 


The “Journal of Commerce” says: 

“The foregoing figures indicate that 
the moral hazard developed as an after- 
math of the war has returned to prac- 
tically normal proportions and with re- 
turn of industrial activity in practically 
all lines further improvement may be 
expected. The fire underwriting results 
for 1925 as a whole cannot be expected, 
however, to show any substantial profit 
and may even show a loss. The insur- 
ance companies, nevertheless, will in the 
aggregate gain large increase in sur- 
pluses as the financial feature of their 
operations has been eminently success- 
ful.” 








invasion of the citizen’s liberty to con- 
tract under the 14th amendment. 


Comment on Ohio Decision 


Commenting upon the recent Ohio de- 
cision, the court said this hinged on the 
resident agent law of that state and that 
New York has no such statute. It fur- 
ther maintained that the Palmetto in 
making the contract with the Chrysler 
Sales Corporation in Michigan and in 
acting under it was not doing business 
in New York, explaining that the gen- 
eral rule is that a foreign corporation 
is not doing business in a state by enter- 
ing into contracts with residents thereof, 
where the contracts are to be made and 
are to be performed elsewhere, although 
the contracts. relate to property within 
the state. Where applications for in- 
surance are obtained in a state by an 
agent of a foreign company and for- 
warded by him for acceptance or rejec- 
tion to a company at a place outside of 
the state, the company is not doing busi- 
ness in the state wherein the applicants 
reside, by accepting and issuing policies 
thereof at such outside office. 


Insurance Called “Gift” 


As to the insurance on Chrysler cars 
issued by the Palmetto in Michigan, the 
court Says: 

“It amounts to a gift of insurance for 
one year, if the ultimate purchaser of a 
Chrvsler car sees fit to avail himself of 
it. The state of New York. if it has the 
constitutional right to prohibit the trans- 
action, has not done so, as the transac- 
tion is valid in Michigan and is not 
invalid in New York. It affords, in our 
opinion, no legal cause for the cancella- 
tion of the Palmetto company’s license 
to do business in New York. 

“The Palmetto company in insuring in 
Michigan a Chrysler car owned in New 
York by a resident thereof is not doing 
business in the latter state and therefore 
is not as to such contracts doing busi- 
ness in New York and contrary to its 
laws. We are satisfied that while a state 


for reasons satisfactory to itself may 
exclude from its boundaries a foreign 
corporation not engaged in interstate or 
foreign commerce, if it licenses it to do 
business within its territories, it cannot 
thereafter revoke the license because it 
does business in some other state in a 
manner consistent with its laws and 
makes contracts there with residents of 
the objecting state, the laws of which 
| have not restricted such residents’ free- 
' dom of contract.” 

Whether appeal from the decision will 
be taken by Superintendent Beha will 
be determined after he has carefully 
studied the courts reasoning and con- 
ferred thereupon with those in the in- 
surance department and in the attorney 
generals office that aided in preparing 
the case. 

The underwriting fraternity sincerely 
hopes that application for a review will 
be made and the points at issue finally 
settled. 





MINNESOTA CASE POSTPONED 


contract which was to have come up in 
police court hefe today has been post- 
poned until Dec. 1 at the request of the 
Chrysler people. It is understood a 
movement is under way between the 
Chrysler company and insurance com- 
missioners of various states to modify 





now is declared to be illegal. 

The action started here as a test case 
was against a Chrysler dealer in St. 
Paul, the plaintiff being the state insur- 
ance commissioner. M. E. McKee, sales 
manager for the McGill Motor Com- 
pany, dealers in Chrysler cars at St. 
Paul, was charged with selling insurance 
in the state without obtaining a license. 
He was arrested on complaint of C. B. 
Gove, on behalf of the Minnesota in- 
surance department. 


1923 1924 1925 
Jan, ..$36,614,850 $41,243,600 $41,210,400 | 
Feb. .. 42,774,800 31,447,900 32,472,000 
Mar. .. 41,159,650 28,406,150 33,346,500 
Apr. .. 32,638,150 31,815,900 37,696,800 
May .. 34,015,850 27,832,300 29,170,800 
June .. 34,851,900 20,350,400 23,650,800 
July .. 27,490,750 23,968,800 29,622,000 
Aug. .. 24,474,300 31,349,000 23,348,750 
Sept. . 28,738,500 29,612,400 25,396,250 
Oct, - 31,398,450 27,944,400 23,991,250 


ST. PAUL, MINN., Nov. 11.—The | 
criminal action involving the Chrysler | 


the insurance contract now in effect so | 
as to be acceptable in states where it 


| FEDERAL INDICTMENTS 
HELP THE SITUATION 


Post Office May Help to Clear Up 
Lloyds’ 
Chicago 


Situation in 


FIVE MEN ARE INVOLVED 


Sold Florida Land Contracts—Com- 
plaint Is Made of Operations at 
Brookfield, Ill. 


Federal indictments were returned 
last week against officials of Interna- 
tional Lloyds and “Florida Lloyds Or- 
ganization” at Chicago. The charge is 
using the mails to defraud. The Inter- 
national Lloyds wrote policies guaran- 
teing a profit of 50 percent to buyers of 
Florida lands, and in many cases the In- 
ternational salesmen also sold the land. 
The Florida organization had offices in 
the International’s building. 


Post Office Cleans Up 


If the postoffice inspectors clean up 
the Lloyds situation in Chicago it will 
be the second time they have come to 
the rescue of the people on insurance 
schemes, The beauty of the federal laws 
on use of the mails is that no cleverness 
in drawing up smooth contracts seems 
to do any good. If a scheme is essen- 
tially aimed to defraud, and this purpose 
can be shown to a jury, the fact that 
each step was lawful in itself and steered 
by a crafty lawyer does not seem to keep 
the perpetrators out of the federal peni- 
tentiary. The last big wave of wildcat- 
ting of insurance was ended some 15 or 
16 years ago with the sentence of E. J. 
Summerhays to Leavenworth. Some of 
the schemers, playing with all kinds of 
insurance, ought to devise iron-clad pail 
insurance. 


Arrests Are Made 





Abe J. Joseph, president of Interna- 
tional Lloyds, and Leon L. Stern, vice- 
president, were arrested by the federal 
authorities. E. H. Mayer and Harry 
Rose, alias Rosewater, were also appre- 
hended. It is reported that Walter Eise- 
man is being sought. 

The federal indictments came just a 
few days after Attorney-General Carl- 
| strom of Illinois stopped the Interna- 
| tional Lloyds with an injunction. The 
state’s attorney of Cook county seemed 
to be satisfied and the Illinois insurance 
department seemed helpless. 


Dabbled in Land Contracts 


It appears that the American Lloyds, 
which strenuously denies any connec- 
tion with International Lloyds, was also 
| dabbling in the increased-value land con- 
tracts. American Lloyds was a sort of 
successor of International Lloyds, being 
organized by the same promoter and 
drawing with it several of the Interna- 
tional men. Evidently the fat pickings 
of the land scheme were very tempting. 
First intimation that the American 
was in that game came in a letter from 
(CONTINUED ON PAGE 22) 
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AUTO LOSSES SERIOUS 


CHICAGO IS ESPECIALLY BAD 





All Companies Have Felt Recent Spurt 
in Number of Thefts in 
Western City 





Automobile underwriters are in many 
cases considerably worried over the ex- 
perience so far in 1925. In the first six 
months alone over 1,600 more cars were 
stolen in Western Conference territory 
than a year ago and there was a slight 
decrease in the number of recoveries. 
Some companies report that they have 
been especially unfortunate in the mat- 
ter of recoveries. 


Reduced Prices Cause 


One automobile manager said that he 
believes the situation in the present is 
a great deal like it was in 1921. The 
automobile market is flooded. Manufac- 
turers are putting out new models at 
greatly reduced rates. This creates a 
moral hazard among those people who 
are owners of old cars that they hous 
at high prices. 

This same feeling is had in automo- 
bile circles. One of the daily news- 
papers predicts that more automobiles 
will be “junked” this year than ever 
before. The second hand market is 
glutted and only the newest used cars 
have any market whatever. The new 
Ford models will undoubtedly have a 
bad effect on the second hand market. 

With this situation to deal with, it is 
hardly to be expected that a satisfactory 
theft experience will be had by all of 
the companies writing automobile insur- 
ance. 

Balloon Tires Important 


Another important factor has been the 
losses on tires. There have been four 
successive increases in the cost of tires 
during the past year. In addition bal- 
loon tires have become popular. Com- 
panies are still receiving a premium for 
a low priced tire and are having to 
replace with high priced ones. The 
number of thefts of this nature has also 
increased a great deal. 


Losses Up to 69 Percent 


While here and there is a company 
that has had a favorable experience, one 
company that is perhaps as nearly typ- 
ical as any reports a 25 percent reduc- 
tion in fire losses and a 45 percent in- 
crease in the number of theft losses. 
This company’s theft loss ratio has 
increased from 38 percent for the first 
eight months of 1924 to 69 percent for 
the first three months of 1925. 

Chicago has been one of the bad spots 
throughout the year for theft losses. 
More than that—during the past three 
weeks a decided increase in the number 
of theft losses and a decrease in the 
number of recoveries has been felt by 
practically every company writing auto- 
mobile insurance in Chicago. 

Blames Prohibition Enforcement 


One underwriter ascribes this condi- 
tion to the renewed enforcement of pro- 
hibition in Chicago. When the beer 
runners are run out of that business, 
they go back to their former trade of 
stealing automobiles. One company had 
a loss where holdup men went into a 
garage and held up the place and took 
their pick of the automobiles in it. 

It is very difficult to find a remedy 
for a situation of this kind. It is well 
nigh impossible to increase the rates. In 
the first place, it would be difficult to 
sell fire and theft insurance if the rates 
were much higher, in the opinion of 
some underwriters. In addition there is 
such tremendous resistance on the part 
of agents that reciprocals and mutuals 
thrive immediately after a rate boost. 
Some of these do not care at what rate 
they write the business because they 
have no expectation of staying perma- 
nently in the business. They: write 
freely at cut rates as long as they can, 
then shut up shop ahd start another 
reciprocal. 





ARBITRATION IS UPHELD 


STANDARD CLAUSE HELD GOOD 





Maine Judge Gives Decision to Com- 
mercial Union in Case of Dispute 
Over Value of Property 





In the case where a total loss oc- 
curred on property where the insurance 
exceeded the value of the property, Jus- 
tice Norman L. Bassett, in the supreme 
judicial court at Portland, Me., upheld 
the arbitration provision in the Maine 
standard fire policy and decided the suit 
in favor of the Commercial Union, the 
defendant. R. M. Carr of Miami, Fla., 
was the plaintiff. He will probably 
carry the case to the higher court. 

The property was purchased by Carr 
Sept. 15, 1924 in Bowdoinham, Me., 
paying $1,300 and placing mortgages on 
the premises to the extent of $900. He 
solicited $4,500 worth of insurance from 
the Douglas Agency at Brunswick, Me., 
and a policy was delivered covering the 
building in the total sum of $2,100, Sept. 
15, 1924. On Sept. 20, 1924, the build- 
ings were totally destroyed by fire. 


Wanted Full Insurance Paid 


The insurance company attempted to 
assess the loss on the basis of the actual 
value of the building, but the plaintiff 
contended that as the buildings were 
totally destroyed, he was entitled to a 
sum of $2,100, irrespective of the value. 
He contended that the insurance com- 
pany had waived its rights to have the 
value of the building determined by ar- 
bitration, as provided in the policy. 

The defendant contended that at the 
time the policy was issued, Carr prom- 
ised to spend $1,500 on repairs and alter- 
ations and that the company issued the 
policy relying upon this undertaking and 
that these repairs and alterations were 
not commenced before the fire occurred. 

Justice Bassett called attention to the 
arbitration provision in the Maine stand- 
ard fire policy and said, “There was a 
failure of the parties in this suit to agree 
as to the amount of the loss and the plain- 
tiff notified the defendants that he re- 
fused to submit the question of the 
amount of loss to arbitration as pro- 
vided in the policy. I find both as a 
matter of fact, and as a matter of law, 
that the defendant has not estopped 
itself from setting up or has waived its 
right to said arbitration and I, there- 
fore, decide that this action cannot be 


WESTERN FIRE’S PLAN 


NEW COMPANY IS TO START 





Will Be Managed by the People Back 
of the Western Automobile 
of Ft. Scott 





TOPEKA, KAN., Nov. 11.—The or- 
ganization of a Delaware corporation 
as a holding company for insurance se- 
curities has been completed and a new 
fire insurance company is in process of 
organization at Fort Scott, Kan. The 
same group of men that now control the 
Western Automobile and the Western 
Automobile Casualty are the promoters 
of the holding company and the new 
fire company. 

The new fire company will be a Kan- 
sas corporation to be known as the 
Western Fire and the new holding com- 
pany will be the Western Insurance 
Securities Corporation. The holding 
company will have 10,000 shares of no 
par value common stock and $1,000,000 
of preferred capital stock. The com- 
mon stock will be turned over to the 
Western Fire and the Western Auto- 
mobile Casualty in payment of the cap- 
ital of these two companies. The pre- 
ferred stock is to be sold to investors 
to furnish the funds for financing the 
fire and the casualty company. 


Business Has Grown 


The Western Automobile is one of the 
oldest companies in Kansas. The offi- 
cers operating the Western Automobile 
organized the Western Automobile Cas- 
ualty to write business in states and 
those lines which the older company 
could not handle. The business of both 
companies has grown rapidly and there 
is no over-lapping of bustness. The 
Western Fire will devote its energies to 
writing fire insurance on automobiles 
and later will write general fire lines. 

Ray B. Duboc is the president of all 
the companies and the officers and di- 
rectors of the Western Automobile will 
be the officers and directors of the 
Western Automobile Casualty, the 
Western Fire and the holding company. 
W. K. Calhoun, E. C. Gordon, William 
Prager and F. M. Stone are all active 
officers of the present companies. 








maintained because of the failure 
of the performance of said conditions 
precedent, and I, therefore, find for the 
| defendant.” 
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Officials of International Lloyds of 
Chicago arrested on federal indictment 
for using mails to defraud. Page 3 

* * x 

Federal court in New York enjoins 
Superintendent Beha from _ interfgring 
with operation of Chrysler-Palmetto 
plan. ee Page 3 


Losses for the first nine months of 
this year amounted to $299,905,550. 
Page 3 
*x * * 


President E. G. Snow of the Home of 
New York is dead. Page 5 


* * * 


The Western Fire of Fort Scott, Kan., 
is being organized by the management 
of the Western Automobile. Page 4 

*x* * * 

Insurance Commissioner Caldwell of 
Tennessee explains his attitude on the 
new agency qualifications law in that 
state. ia Sa Page 5 


Milwaukee Mechanics will increase its 

capital from $1,250,000 to $2,000,000 
Page 5 
*x * * 

Fire companies offer compromise to 
end Kansas rate litigation, which the 
state is expected to reject. Page 12 

*x* * * 

Important action is taken by South- 
eastern Underwriters Association on sev- 
eral subjects. .* Page S 


Auto theft situation 
companies. 


in west worries 
Page 4 


Travelers Home Fire of Chicago is 
licensed by Illinois department and 
starts active operation, Page 16 

x * * 


Five state departments make report 
on General of Seattle, with special ref- 
erence to its issuance of policies to au- 
tomobile dealers. Page 8 

* * * 


The Baltimore American of New York 
has been incorporated to take over the 
Maryland corporation of the same 
name. + &'e Page 18 


Alfred Frierson of Shelbyville, Tenn., 
was elected president of the Tennessee 
Association of Insurance Agents at its 
annual ae oa Pagel 


E. G. Trimble, president of the Em- 
ployers Indemnity of Kansas City, an- 
nounces that he is forming a new cas- 
ualty reinsurance company and that the 
Employers Indemnity will only do an 
agency business. Page 37 

*x* * * 


Representatives of stock and mutual 
liability companies confer with Com- 
missioner Monk on the administration 
of the Massachusetts compulsory auto- 
mobile liability insurance law Page 37 


* * * 


Commissioner Hands of Michigan at- 
tacks placing of bankers blanket bonds 
in that state with London Lloyds. 

Page 42 
*x * * 


Henry Swift Ives shows fallacies of 
sompulsory automobile insurance. Page 37 








AUTO MEN HOLD BACK 


—— ne 


NO MORE INSURANCE PLANS 





Publicity Attending Chrysler Scheme 
Causes Others to Await Fur- 
ther Developments 





DETROIT, MICH., Nov. 11.—A poll 
of automobile manufacturing companies 
in the Detroit territory who have not 
yet entered into any insurance arrange- 
ments, as conducted by a representative 
of THe NATIONAL UNDERWRITER, indicates 
that the consummation of any plans 
looking toward the adoption of an in- 
surance services for purchasers of cars 
is not contemplated this year. This 
attitude of automobile makers with re- 
spect to insurance is announced as ap- 
plicable to arrangements of the type of 
the Chrysler-Palmetto plan as well as to 
possible agreements with financing com- 
panies similar to the Dodge Brothers 
plan. Executives of practically all com- 
panies interviewed point out that they 
are greatly interested in the outcome of 
the Chrysler matter but are inclined to 
await its final determination before un- 
dertaking any move along this line on 
their own account. 


Think Move Unwise Now 


In addition they state that in view 
of the widespread publicity given to the 
Chrysler plan and the attendant con- 
fusion aroused from this source it would 
be unwise to present an insurance glan 
to the public at this time or prior to the 
time that the principles of insurance 
service such as contemplated in the 
Chrysler - Palmetto arrangement are 
thoroughly well established and ex- 
plained. To a great extent this pro- 
nouncement is a departure from the pre- 
viously expressed sentiments of auto- 
mobile officials in this section who were 
inclined to regard the Chrysler plan 
more favorably when it was first an- 
nounced and before such widespread 
controversy over its ultimate effect was 
aroused. The majority of automobile 
executives nevertheless are emphatic in 
their statements that a readjustment of 
present methods of automobile insurance 
must be brought about as rapidly as 
possible and a number are of the belief 
that these changes must be forthcoming 
some time in 1926 because of the large 
scale production schedules contemplated 
by the various larger companies. 


Denied by Hupp and Ford 


Persistent reports in this territory 
that insurance arrangements are con- 
templated by the Hupp Motor Company 
and the Ford Motor Company are de- 
nied by officials of both of these organ- 
izations. It is not denied by officials 
of the Ford company that this possibility 
has been much discussed at various 
times but without any definite results. 
At the Hupp plant it was stated that an 
insurance plan is being considered along 
with other matters but that nothing 
definite has been decided upon. 

Officials of the Chrysler company are 
hopeful that favorable decisions in pend- 
ing cases will be handed down before 
the end of this year in order that the 
matters involved may be made the basis 
for an extensive advertising campaign 
defining the position of the company 
with respect to insurance service. It is 
stated by Chrysler executives that in 
the event of a favorable decision ulti- 
mately by the Supreme Court this will 
be used for one of the largest advertis- 
ing campaigns in the history of the 
industry. 


Goes to Vancouver 


Hugh Lewis, general manager of the 
Liverpool London Globe, accompanied 
by his son, John Lewis, left for Van- 
couver, B. C., last week. 


Fire of undetermined origin destroyed 
a portion of the Oil Well Supply Com- 
pany’s mill at Poplar Bluff, Mo. The 
loss was estimated at $150,000. 








XUM 


WH we & Sell ee we 


wt ween sw 8 we eS 


Fe tt — — WN = wt te hut ea |) ae a Ve eS eS tee ee ees ee 6 ne en 0 en Se ee ee Se 


5 em (vy 


nd 





I, 








Y'in 


November 12, 1925 


THE NATIONAL 


UNDERWRITER 








E. G. SNOW HAD LONG 
CAREER IN INSURANCE 


Was Notable as a Builder of a 
Great Organization That Suc- 
cessfully Functioned 


LIVED TO RIPE OLD AGE 





President of the Home Was Conspicu- 
ous in the Constructive Work 
of That Company 





Elbridge Gerry Snow of New York 
City, president of the Home of New 
York and its affiliated companies died at 
3:30 o’clock on Saturday afternoon at 
his home. President Snow was the dean 
of the fire insurance presidents in this 
country. He was nearly 85 years of 
age. President Snow had been in fair 
health right along, although he had sui- 
fered from a cold for about two weeks. 
He had almost recovered from it when 
uremic conditions began to be found in 
rheumatic symptoms. He suffered a 
stroke on Friday and the next day he 
sank rapidly until he died. 


Mr, Snow’s Early Career 


Mr. Snow was born in Barkhamstead, 
Conn., Jan. 22, 1841. He had a direct 





E. G. SNOW 

President Home of New York 

line of pilgrim ancestors, Stephen Hop- 
kins having been one of the Mayflower 
pilgrims and Nicholas Snow came over 
to Plymouth later on on the “Ann.” 
Mr. Snow was educated in the schools 
at Waterbury, Conn., and at Ft. Edward 
Institute at New York. He studied law 
in an attorney’s office at Waterbury. He 
entered the insurance business as a 
clerk in a_ local agency of John W. 
Smith, in Waterbury in 1860. In 1862 
he went to New York City carrying a 
letter of recommendation from Mr. 
Smith to President Martin of the Home. 
The Home was represented in the 
Martin agency. 


Started With the Home 


He secured a position in the head of- 
fice. He worked diligently and intel- 
ligently, passing through various clerk- 
ships. He resigned from the Home ih 
1871 and went to Boston to open a local 
agency. Two years later he was ap- 
pointed state agent of the Home in 
Massachusetts. Mr. Snow was one of 
the organizers of the New England In- 
surance Exchange. He organized the 
local agency firm of Hollis & Snow. 

The Home of New York in 1885 re- 
called Mr. Snow to the head office and 





GOING TO TWO MILLION 





MILWAUKEE MECHANICS PLAN 





Increase of $750,000 in Capital Recom- 
mended by Directors and Will Be _ 
Voted on Nov. 17 ~ 





MILWAUKEE, WIS., Nov. 11 —An 
increase of $750,000 in the capital stock 
of the Milwaukee Mechanics has been 
planned by the executive committee, 
acting under a resolution passed by the 
board of directors, and will be submitted 
to stockholders at a special meeting 
Nov. 17. The increase, which is certain 
to be approved, will make the Milwau- 
kee Mechanics a $2,000,000 company 
since the present capital is $1,250,000. 

The ex:cutive committee has recom- 
mended that the new issue of stock be 
offered to present stockholders at $15 


per share, which would add $375,000 
surplus. Par vali of the stock is $10 
per share. Present market quotations 


are $41 bid and $44 asked. 
Business Shows Big Increase 


In announcing the proposed increase 
to stockholders the company points out 
that the volume of business transacted 
since the time of the last stock increase 
in 1917 has materially increased. Pre- 
mium receipts for the year ending Dec. 
31, 1916, were $2,078,019 and for the 
year ending Dec. 31, 1924, they were 
$4,711,153. 

For the nine months ending Sept. 30, 
1925, the company shows total premiums 
written of $4,184,764, while for the same 
period in 1924 the premium volume was 
ouly $3,519,370, giving some indication 
of the rapid growth of the company and 
its progressive gains year by year. The 
increase for the nine months compared 
is 18.9 percent. Officials point out that 
should this same increase ratio be main- 
tained for the final three months of this 
current year, the total premium volume 
for 1925 would be $5,601,561, or more 
than two and two-third times the total 
premiums written in 1916. 


Want Better Ballast 


Increase in the volume of business 
transacted r-sults in the company being 
compelled to carry an increased amount 
of liability, and while a handsome in- 
crease in assets and net surplus is shown 
for the period, it is felt that the neces- 
sity of maintaining a high standard of 
strength and security calls for the pro- 
posed increase in capital. Surplus as of 
Dec. 31, 1924, is $2,412,323 and assets at 
the present time being well over $10,- 
000,000. 

Announcement of the proposed in- 
crease in capital stock is taken by Mil- 
waukee fire insurance men to indicate 
that Milwaukee Mechanics intends to 
amplify a program of progressive but 
conservative underwriting which has 
characterized operations of the company 
under President Charles Yunker. 








made him secretary. He became second 
vice-president in 1888, first vice-president 
in 1890 and president in 1904. Mr. 
Snow saw the Home rise to its present 
greatness from a medium sized com- 
pany. When he became president the 
Home was running alone, but now has 
become the parent company of a for- 
midable fleet, the other companies being 
the Franklin of Philadelphia, City of 
New York, Harmonia of Buffalo, Caro- 
lina of Wilmington and Homestead of 
Baltimore. 

Mr. Snow was twice married. He has 
one son, E. Snow. In addition to 
his immediate connections with the 
Home of New York and its fleet, Mr. 
Snow was a director of the New York 
Life, the American Exchange-Pacific 
National Bank and American Trust Co. 
He was a member of many clubs and 
organizations. He was a senior warden 
in the Church of the Ascension, from 
which the funeral was held at 11 o’clock 
Wednesday morning. Mr. Snow had 





MAY BE FINISH FIGHT 


ISSUE ON COLLISION RATES 





Fire Companies Do Not Agree With 
the Casualty Companies as to 
Proposed Reduction 





NEW YORK, Nov. 11.—From pres- 
ent indications there will be a battle 
between the companies belonging to the 
National Automobile Underwriters Con- 
ference and the casualty companies over 
collision rates. The Western Auto- 
mobile Underwriters Conference has 
demanded a sharp reduction in collision 
rates in country territory. Its members 
believe that if rates are reduced a large 
amount of this business wil be written 
and that considerable will be taken 
from mutuals and reciprocals that are 
now making a killing. 


Opposed by Casualty Companies 


The casualty companies are opposed 
to making any reduction. Their rates 
are based always on experience and their 
collision experience does not warrant 
any reduction. The casualty companies 
make it a practice on all lines never to 
make reductions unless past experience 
warrants such a move, “The experience 
of the fire companies on collision is no 
better than the casualty companies. 
However, the fire companies are very 
anxious to take the step. Out on the 
Pacific coast a reduction of 15 percent 
on collision is allowed those members 
that belong to the National Automobile 
Club. 

Two Classes Overlap 

The fire companies overlap the cas- 
ualty companies both on property dam- 
age and collision. There has been much 
talk of dividing this, allowing the cas- 
ualty companies to have a monopoly of 
the property damage and the fire com- 
panies to take the collision. Many of 
the fire companies feel that if collision 
rates are reduced in country territory, 
many will take such insurance that do 
not now carry it because the rates are 
too high. The casualty companies at a 
recent meeting definitely turned down 
any proposition to decrease collision 
rates. 

A number of the companies feel the 
time has come to cut automobile com- 
missions to 20 percent in order to re- 
duce the acquisition cost. 


Want Commissions 20 Percent 


At the recent meeting of the govern- 
ing committee of the National Automo- 
bile Underwriters Conference, Manager 
De Mott made the recommendation that 
the rate margins be as close as possible 
so that competing companies would 
be unable to use the manual as a dis- 
count list. There seems to be a dis- 
position in the National Automobile 
Underwriters Conference to commit the 
companies to the principle of basing 
rates on a 20 percent commission ac- 
quisition cost basis. It is not thought 
that there will be any great changes in 
the rating schedule for fire and theft 
the first of the year. The companies 
are now taking into consideration the 
experience on different types of cars, and 
are giving those credit where no loss 
ratio is found. 








been spending the last few winters in 
Florida, where he had a home at St. 
Augustine. In the summer he spent 
considerable time at his home in 
Greenwich. 

Committees Appointed 


Honorary pallbearers at the funeral 
were Lewis L. Clarke, W. P. Dixon, E. 
H. Gary, John Claflin, W. I. Washburn, 
F. C. Buswell, Walter H. Bennett, F. 
E. Parkhurst, John L. Pulleyn and Sey- 
mour M. Ballard. 

President Kurth of the National 
Board appointed the honorary members 
of the executive committee to represent 
the board at the funeral services of Mr. 

(CONTINUED ON PAGE 14) 





CALDWELL GIVES PLAN 
FOR TENNESSEE LAW 


New Agency Qualification Act 
Will Bring About Some Im- 
portant Changes 


QUESTIONNAIRE SENT OUT 


Insurance Commissioner Seeks to Get 
Information on Which to Base 
Conclusions for Licenses 


NASHVILLE, TENN., Nov. 11.—In- 
surance Commissioner A. S. Caldwell 
of this state is now preparing the ma- 
chinery for putting into operation the 
agents qualification law Jan. 1. This 
law was passed at the last legislature. 
Conimissioner Caldwell spoke before the 
Tennessee Association of Insurance 
Agents at its annual meeting here, giving 
some information as to what the pro- 
cedure would be. In addition to the 
agents qualification law, there was a 
law passed prohibiting the issuance of 
licenses to incorporated agencies. Com- 
missioner Caldwell has notified all such 
agencies that they must discontinue 
writing in their corporate capacity. He 
expects to have a decision as to the 
legality of policies signed by a corpora- 
tion from the attorney-general at any 
time. This law primarily was aimed at 
banks acting as insurance agents. There 
are not very many incorporated local 
agencies in Tennessee. Some banks how- 
ever were starting to write insurance 
and this led to the Tennessee Associa- 
tion of Insurance Agents to champion 
the law that was passed. 


Will Weed Out Incompetents 


The qualification law is not so strin- 
gent, but the insurance department will 
endeavor to weed out the incompetents 
and those that are not seriously in the 
insurance business. Mr. Caldwell has 
sent out to all companies questionnaire 
blanks which in turn they are to trans- 
mit to their agents to fill out. This 
blank calls for information that will en- 
able the commissioner to reach a con- 
clusion as to whether an applicant 
should be given a license. He announced 
that no licenses would be issued until 
this questionnaire is filled out and filed 
with the office. 


Must Have Questionnaire 


_ It is not necessary for an agent or a 
firm to fill out a questionnaire for every 
company represented, but there must be 
one questionnaire for every member of 
a firm in his office. These blanks are 
furnished company headquarters, gen- 
eral agents and field men. He urges that 
these questionnaires be filled out before 
the beginning of the year, so that when 
the applications for licenses come in 
there will be no delay in executing the 
licenses. If an agent fails to send in 
the questionnaire blank properly filled 
out, he will not be relicensed and he 
will be prosecuted for writing business 
without a license if he continues to do 
so when his license is expired. 


Commissioner Caldwell’s Position 


Commissioner Caldwell stated that 
he did not intend to use drastic means in 
applying this law. He is not intending 
to drive out of the business those that 
are entitled to be in it. He did say 
however that he would not license an 
agent or a firm that was being licensed 
merely for the handling of his own busi- 
ness. In other words a person must 
be a bonafide agent and hold himself 
out in good faith as being in the in- 
surance business. Mr. Caldwell said 
that in some instances there was an 
active agent in a firm and there might 
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be an inactive member or members who 
are merely the financial men. He would 
license such a firm because the active 
agent himself was being financed by 
these people. If the agency was doing 
a general business, he would license it. 


Will Not License Deadbeats 


Mr. Caldwell stated that one of the 
features that would be brought out in 
the questionnaire is whether an agent 
had paid his balances promptly. He 
said that he would not relicense an 
agency or firm where it was delinquent 
in paying its balances. This undoubtedly 
will cayse considerable agitation 
throughout the state, as there are a 
number of agents on the delinquent roll 
and some are chronic in this respect. 
Mr. Caldwell said that regardless of any 
personal pressure that may be made 
upon him, he would hew closely to the 
line in this respect. 

Would Banish Wanderers 


An agent can send to his office at 
Nashville and get a questionnaire blank 
if he desires. Mr. Caldwell said that 
he had been forced to take action on 
companies that had allowed agents to 
solicit business for three or four months 
without being licensed. He said that the 
companies were liable for the tax and 
he would compel them to pay it. He 
said that he wanted to get rid of the 
wanderers. An agent will be licensed in 
one point for a company, be discharged 
for cause and then appear somewhere 
else for another company as an applicant. 
He said recently he had cancelled six 
licenses of agents because they had not 
rendered an account to their companies 
for premiums collected. 


Wants Associations to Help 


Mr. Caldwell said that he would be 
glad to have insurance organizations 
scrutinize the present list of licensed 
agents in their communities and transmit 
any information of value to him as to 
any who did not seem to be legitimately 
in the business. He prefers to have this 
information come through the organ- 
izations. He does not care for any 
recommendations but simply desires the 
organizations to give the present status 
of a licensed agent, whether he is in 
any other business and anything that 
will enable him to decide whether a 
license should be granted. He said at 
the present time there is one agent li- 
censed for every 300 people in Tennes- 
see, young, old, white and colored. He 
figures there are about 6,000 agents 
licensed in the state. 

Speaking of the law forbidding li- 
censes to corporations he said that he 
had held that an insurance policy signed 
by a corporation is illegal. 


WRITES INSTALLMENT FORMS 





Franklin Covers Goods Sold on Deferred 
Payments—May Cover Buyers 
Equity or Not 





PHILADELPHIA, PA., Nov. 11.— 
The Franklin Fire is now writing in- 
stallment insurance covering loss by 
fire, lightning and transportation on 
practically all classes of goods sold on 
the partial payment plan in Philadel- 
phia. An open policy is issued to the 
dealer selling merchandise on a flat 
charge of $1. This payment is made but 
once. Records are kept of merchandise 
sold and the premium charge is based 
on this record. 


Two Forms of Coverage 


There are two forms of coverage. 
Under one, the premium is based on the 
cost price, plus delivery charges and the 
diminishing equity of the seller is cov- 
ered. The other form is sold at a higher 
rate, based upon the selling price, both 
the diminishing equity of the seller and 
the increasing equity of the buyer are 
covered, enabling the seller to replace 
the destroyed article and credit the buyer 
the amount he has paid on the article 
destroyed. J. W. Peese, supervisor of 
the special risk deparfment of the Frank- 
lin is handling this branch. 





PROPOSES CATACLYSM 
RESEARCH LABORATORY 


World Famous Scientist Has Plan 
for Accurate Earthquake 
Rating 


WOULD KNOW HAZARDS 


General Distribution of New Simplified 
Seismograph Would Give Acctrate 
Data on the Risks 


Earthquake insurance rates at pres- 
ent seem to be largely guesswork. They 
are not, like fire insurance rates, based 
upon ‘a scientific study of hazards, and 
in consequence there is much dissatis- 
faction. Much interest has been mani- 
fested in earthquake insurance recently. 
Following the severe disturbance on the 
Pacific coast, a widespread demand arose 
for earthquake coverage, not only on the 
coast, but throughout the country. A 


somewhat smaller disturbance in New 
England accentuated this demand by 
emphasizing the fact that an earthquake 
may occur anywhere. 


Consider New Revision 


In the face of this demand the rates 
appeared so very low that many com- 
panies refused to write the business. It 
was held that the premiums were not 
sufficient to cover the clerical expenses, 
to say nothing of maintaining a reserve 
to carry the liability. An immediate and 
material advance in rates was made to 
meet this demand. This advance was 
made in an arbitrary manner instead of 
along scientific lines. It was soon dis- 
covered that the rates were higher than 
warranted and the Explosion Confer- 
ence agreed upon a further revision in 
the territory east of the Rocky Moun- 
tains. The tariffs promulgated at that 
time were considerably lower but in the 
opinion of some underwriters are still 
too high. Many officials hold that to 
prove at all popular, earthquake insur- 
ance in the eastern field must be sold at 
rates attractive to prospective insurers. 
A committee of the Explosion Confer- 
ence is again at work on the earthquake 
policy, and it is probable that another 
revision of rates of some sort may take 
place. 

Proposes Cataclysm Bureau 


Because of the lack of scientific 
knowledge concerning earthquakes, un- 
derwriters seem to be groping in the 
darkness. Under the circumstances it is 
probable that interest will be manifested 
in the proposal of Dr. T. A. Jaggar, Jr., 
noted authority on earthquakes. Dr. 
Jaggar is director of the Kilauea Ob- 
servatory in Hawaii, and is well known 
for his contributions to the present 
knowledge of earthquakes. Dr. Jaggar 
has a vision of a cataclysm research lab- 
oratory maintained by insurance organ- 
izations somewhat similar to the Under- 
writers Laboratories, which operate for 
a different purpose. This laboratory 
should conduct researches into all sorts 
of natural cataclysms, including earth- 
quakes, earthquake fires, volcanic erup- 
tions, tidal waves, tornadoes, hurricane 
waves, floods, landslides, forest fires, 
blizzards and crop frosts. 


Would Give Distribution 


These hazards, singly and in combina- 
tions, affect all settlements, transporta- 
tion and engineering works in the 
country. As Dr. Jaggar points out, if 
scheduled and rated together, they make 
a distributive risk. Dr. Jaggar believes 
that through adequate research this cat- 
aclysm risk could be used as an insur- 
ance unit, more profitably than by 
differentiating the various lines, though 





of course the insured should have the 
option of designating the risks if they 
wish to. 


Has Simplified Seismograph 


The income from an endowment of 
$1,000,000 would be sufficient to pay the 
salaries of a research staff and establish 
headquarters, according to Dr. Jaggar. 
He says that the first undertaking in 
the study of earthquakes would be the 
making and marketing of small instru- 
ments for popular use to record small 
earthquakes. Dr. Jaggar himself is at 
work upon a new type of seismograph 
which, according to L. W. de Vis-Nox- 
ton, secretary of the Hawaiian Volcano 
Research Association, will record move- 
ments of the earth in a perfectly fool- 
proof manner, though so simple in con- 
struction that its actual cost will be 
extremely small. It requires no revolv- 
ing drum, no intricate mechanism and 
no elaborate recording sheet. Mr. de 
Vis-Norton says that it operates upon 
much the same principle as the electric 
annunciator in an elevator denoting the 
floor from which a call comes. Upon 
an earth movement being communicated 
to the instrument, a bell would ring and 
the indicator would point to one of a 
sequence of numbers on a small dial, 
giving the amplitude of the movement in 
accordance with the standard classifica- 
tion. 

Would Give Much Data 


Such an instrument as this, with an 
annunciator complete would not cost 
more than $15 if manufactured on a 
large scale. Upon the basis of a suit- 
able endowment for the carrying out of 
systematic research work throughout the 
United States, these instruments could 
be placed free of charge in every public 
school, public library or public institu- 
tion in every town or city where its 
establishment would be of service. The 
problem of securing an unpaid observer 
for every instrument installed under 
such circumstances would present no 
difficulties. The duties would be ex- 
tremely simple. The ringing of a bell 
indicating that the instrument was in 
motion would call the observer, who 
would note the time and amplitude of 
the shock indicated, on a specially de- 
signed postal card. At the end of each 
month this card carrying the accumu- 
lated notations would be posted free of 
charge to the headquarters. 


Accurate Basis for Premiums 


_With a proper installation of these 
simple instruments in towns situated 
along rift lines, and elsewhere, and with 
a mass of card data coming in from 
every part of the country, every month, 
the prediction of earthquake risks and 
the furnishing of accurate data as the 
basis of earthquake insurance premiums 
would become possible and would in- 
crease steadily in value as time went on. 
Mr. de Vis-Norton says that the Ha- 
waiian Volcano Research Association is 
already equipped to handle this work, as 
it owns the observatory and plant and 
can furnish the necessary clerical assist- 
ance. 
Funds Are Necessary 


At present Dr. Jaggar is handicapped 
in his work because of lack of funds. He 
has a government laboratory for the 
Kilauea volcano under the U. S. Geo- 
logical Survey with a government allot- 
ment of $10,000 annually. In addition 
the Hawaiian Volcano Research Asso- 
ciation, maintaining seismological sta- 
tions and making experiments in Hawaii, 
has an annual income of varying 
amounts, but usually about $6,000, con- 
tributed by the members of the associa- 
tion. This fund is ne ar ong by the 
government volcanologist. Jaggar 
believes that the research eee 
could advantageously administer the 
endowment from Honolulu as a center, 
because it is an incorporated educational 
and research organization of business 
men in a territory where small earth- 
quakes are very frequent. Hawaii is an 
ideal natural laboratory. It is also cos- 
mopolitan in its contact with many 
nations and maritime interests. 

Another task which should be under- 
taken at once is to bring certain works 





on the geography of earthquakes with 
reference to the United States up to 
date, both as to location and monetary 
loss. As the popular instruments under 
construction become distributed, the 
geographical data will become more ex- 
act. Another task is to investigate 
earthquake engineering and publish the 
findings systematically. Still another 
duty of the research laboratory would 
be to send a delegate promptly to in- 
vestigate, photograph and report by a 
uniform system on every earthquake 
that happens within the area selected 
for the activity, especially as to financial 
loss. These tasks would require a staff 
including a physicist, a seismologist, an 
insurance economist, an engineer and 
some assistants and clerks. The labor- 
tory should have an excellent machine 
shop and photographic equipment and 
close affiliations with university research 
workers. 
Has Some Equipment 


The Hawaiian Volcano Research As- 
sociation already has the rudiments of 
the necessities. If the insurance organi- 
zations were to provide the necessary 
endowment, the above-mentioned insur- 
ance economist would be the logical 
liaison officer between the insurance in- 
terests and the Hawaiian association, or 
whatever organization carried on the 
work. 

It is one of the anomalies of modern 
science that the great observatories are 
spending millions of dollars annually 
trying to discover stars that are farther 
away than those we already know. Sci- 
entists are spending their time in com- 
puting the weight and distances of these 
stars and yet are doing practically noth- 
ing in computing what is going on inside 
this highly explosive ball on which we 
live and which should be of far more 
vital interest to us than the heat zones 
of Jupiter or the canals of Mars. As 
Mr. de Vis-Norton says, it is only com- 
mon sense to believe that “the average 
layman would be more interested in 
knowing whether his house is liable to 
fall on top of him one night than 
whether there are several moons doing 
a kind of jazz dance around a planet 
hundreds of thousands of miles away.” 
The furtherance of research into earth- 
quake risks has such tremendous possi- 
bilities for science and such enormous 
humanitarian interests that it should ap- 
peal to every layman. 


Investment for Companies 


For the insurance companies its reve- 
nue producing power is so incalculable 
that it should be classed as the finest 
kind of investment. Dr. Jaggar has ex- 
pressed his willingness to address insur- 
ance company executives if sufficient in- 
terest is shown to meet in New York 
or Chicago. His wide scientific knowl- 
edge and actual experience would carry 
considerable weight with the leaders of 
the insurance world. He is not only a 
student of seismological disturbances, 
but is well acquainted with the techni- 
calities of insurance rate making. 


WILL ENTERTAIN OFFICIALS 


Chicago Committee Plans to Look After 
the Members of the Insurance 
Commissioners’ Convention 








A number of officers of Illinois 
insurance companies met a few days 
ago to take steps to entertain the insur- 
ance commissioners and _ their guests 
who will be present at the meeting of 
the National Convention of Insurance 
Commissioners at the Congress hotel in 
Chicago Dec. 8-10. A committee on 
entertainment was formed consisting of 
Isaac Miller Hamilton, president, Fed- 
eral Life, chairman; R. W. Stevens, 
president, Illinois Life, vice-chairman; 
Walter E. Webb, vice-president, Na- 
tional Life, U. S. A., secretary; A. E. 
Forrest, vice-president, North American 
Accident, and Henry Abels, vice-presi- 
dent, Franklin Life of Springfield. Un- 
doubtedly this committee will be en- 
larged to represent the fire interests. 
The committee has decided to give a 
banquet the evening of Dec. 8, and a 
theater party the evening of Dec. 9. 
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GENERAL IS EXAMINED 





REPORT ON SEATTLE COMPANY 


Particular Attention Is Given to Policies 
Issued to Automobile Dealers 
in Some States 


SAN FRANCISCO, CAL., Nov. 11.— 
The recent examination made by the 
Washington, California, Idaho, Minne- 
sota and Wisconsin departments of the 
General of Seattle has resulted in a 
recommendation that the company oper- 
ate the newly organized General Casu- 
alty Company of America as a separate 
entity 4nd not to mix accounting sys- 
tems with those of the fire company as 
apparently has been the practice since 
the younger company started operations 
last May. 

One of the most interesting features 
of the report, which has just been made 
public, are the views of the examining 
officials in regard to the General’s meth- 
ods of doing automobile business 
through automobile dealers in Oregon, 
Washington and Idaho. 


What Commissioners Say 


The commissioners say in this regard: 

The company issues a policy under the 
title of “automobile dealers’ group pol- 
icy” (participating plan). This policy is 
issued to the various automobile dealers 
in Washington, Idaho and Oregon, for 
which the dealer pays nothing and which 
policy provides for the insurance of each 
automobile which thereafter may be sold 
by the dealer on conditional sale. 

This custom provides for the covering 
by a certificate of each automobile in 
which the dealer has an interest by rea- 
son of the conditional sale contract, and 
also for covering the interest of the 
purchaser of said automobile. 

The holder of this policy is entitled to 
participate in the earnings as appor- 
tioned by the company to be returned 
as dividends upon each certificate upon 
expiration, 


Dealers Get Dividends 


The premiums upon the certificates are 
paid for by the purchasers of the auto- 
mobiles to the dealer, who thereafter 
pays the company. The company agrees 
to pay the dealers any dividends which 
may accrue as earnings upon the certi- 
ficates issued under these policies. 

The company agent who places the 
policies with the dealer receives the usual 
commission from the company. 

The question of whether it is proper 
that the dealer shall receive the dividends 
under the certificate issued for which 
the purchaser of the automobile pays 
the premium has been the subject of 
considerable discussion in the past. 

The opinion of the assistant attorney 
general of Washington is that “It makes 
no difference who pays the premium un- 
der this policy.” 

Probed by Pacific Board 


This system has caused considerable 
comment among the established stock 
companies on the Pacific Coast and 
much criticism has been heard for sev- 
eral months past. It is understood that 
the recent action of the Pacific Coast 
Automobile Underwriters Conference 
and Pacific Board in considering the 
appointment of dealers as agents in the 
state of Washington is for the purpose 
of offsetting such methods of opera- 
tion. 

In the examination the commissioners 
go into the organization of the two com- 
panies in detail and urge closer atten- 
tion to all of the systems of maintaining 
records as well as to discuss fully the 
methods used in making dividends. They 
bring out also that the volume of par- 
ticipating policies issued by the General 
during the past year has decreased 
from 64 percent of the total to 45 per- 
cent, and that it has discontinued the 
writing of such policies in California 
altogether. 


Apply for Joint Membership 


J. C. Barden, vice-president, and R. R. 
Stone, assistant secretary of the Auto- 
mobile of Hartford, are applying for 
joint membership in the Western Union. 





FARM RULE RESCINDED 


S. E. U. A. ACTION IMPORTANT 





Adopt Rules on Agency Balances, Gen- 
eral Agencies and Flat Cancellation 
—Discuss “Special Service” 


WASHINGTON, D. C., Nov. 11.—At 
the meeting of the Southeastern Under- 
writers Association, here last week, the 
mandatory farm application rule, under 
which a signed application from the as- 
sured was required and which has 
created considerable concern on the part 
of local agents and the vigorous opposi- 
tion of a number of companies, was re- 
scinded, the vote being almost unani- 
mous. Representatives of 200 of the 229 
companies which are members of the 
organization were present. 


Action on Credit Problem 


Another important subject taken up 
was that of undue extensions of credit 
for the payment of agency balances. 
Resolutions adopted upon recommenda- 
tion of the executive committee pointed 
out that the economic waste in the col- 
lection of these balances has become a 
serious burden upon the companies, and 
that the undue extension of agency 
credit has become a matter of inter- 
company competition and is tantamount 
to an extra commission allowance. The 
practice is harmful to the morale of the 
agent and frequently results in the in- 
solvency of the agency. 

Under the resolution the association 
adopts the principle that agency balances 
should be paid within 30 days and in no 
event should credit be extended beyond 
60 days after the close of the month in 
which the business is written. The 
members of the association pledged 
themselves to the whole-hearted support 
of this principle and to take the steps 
necessary to make it effective. 


Uphold General Agency Rule 


The meeting also had up for con- 
sideration the interpretation of the con- 
stitutional amendment which prescribes 
rules for the establishment and main- 
tenance of general agencies, and voted 
that this amendment must be interpreted 
literally, which has the effect of prohibit- 
ing any further appointments by com- 
panies ‘of general agents who have an 
interest in a local agency, even though 
the general agency is already established 
and in entire accord with the rules of 
the association. 

Resolutions covering flat cancellations 
‘were adopted to become effective Jan. 1, 
under which no annual or term policy 
or certificate may be approved by com- 
panies as “not taken” with a flat can- 
cellation, with full return premium, 
unless such policy or certificate is sent 
through the stamping office with 15 
days of the date of the commencement 
of the risk. It is further provided that 
no short term policy or certificate shall 
be approved for flat cancellation, but the 
full earned premium must be collected. 
All canceled policies must be checked 
by the stamping offices. 


Look Into Engineering Service 


A committee was appointed to ex- 
amine into the matter of so-called special 
or engineering services extended by 
some companies to their agencies with 
a view to determining whether this form 
of service is being abused in the terri- 
tory of the association. Complaints 
have been received that the services are 
being abused to a point where in some 
instances they constitute an excess com- 
mission or its equivalent. The committee 
will probably make its report at the next 
meeting, to be held next May. 


The Elsinore, Mo., Mercantile Com- 
pany, the postoffice, telephone exchange 
and bank were among buildings in that 
town destroyed by fire. The total loss 
was estimated at $30,000. Firemen from 
Poplar Bluff were summoned and pre- 
vented the fire destroying the entire 
village. 
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Courtesy of THE WHITE COMPANY, 


Our inland shipping has grown so 
tremendously since the days of 
the canal boat that to handle it 
requires the combined operations 
of the railways, motor trucks and 


The motor truck has developed 
rapidly as an important transpor- 
tation connection between the 
farmer and the consumer and 














because it has made possible a real 

other carriers. In 1924, alone, g je Insurance business has economy of distribution, it now 
. . quickly adapted its service . Rs 
loadings of revenue freight totalled to the new conditions brought handles a huge volume of short 
in excess of 48,000,000 cars. about by the rapid development haul tonnage. 
of inland transportation. 
With the development of the The Springfield Fire & Marine Trafic experts predict that the 
: Insurance Company through : P 
modern refrigerator car great ater: bli ipetuiiial Gland. df motor truck will be an important 
progress has been made in food transit insurance is safeguarding factor in our transportation system 
. + many present day transportation . 
conservation. Perishable foods are cumupiion maneeliectadiy des of the future through the relief of 
now transported great distances they could be protected in any terminal congestion and the effi- 
‘ other way. : i 

and reach the consumer in a sani- cient handling of short haul mer- 
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GOOD FIELD IN CHINA 
A. A. MOSHER BELIEVES 





When Agreement Is Reached on 
Duties Business Affairs 
Should Improve 


NO MORAL HAZARD FOUND 





Motorized Fire Departments and Solid 
Construction Promise Profitable 
Business 





NEW YORK, Nov. 11.—China, in 
the opinion of Arthur A. Mosher, vice- 
president of the Merchants Fire of this 
city, who lately returned from an ex- 
tended visit to the Far East, will offer 
a promising field for the development 
of general American, as well as Euro- 
pean and home business, providing an 
accord be reached at the conference of 
statesmen to be held at Peking, Dec.: 18, 


to consider the matter of proper import 
duties. 

Under the existing arrangement, 
China is privileged to charge only 5 
percent upon imports. This revenue is 
collected by the foreign powers, and 
retained by them for the payment of 





Chinese government bonds, held by in- 
vestors within their respective countries. 
Aside from this fixed duty the rulers of 
the different provinces exact a “liking” 
charge upon all goods brought into | 
their jurisdictions. The amount of the 
tax varies according to the whim or 
needs of the provincial governor, who | 
is usually a military chief. The charge | 
fixed by 
largely 


upon the amount the 


will bear,” and consequently is a severe 
handicap upon inter- provincial relations. 

The intent of the torthcoming confer- 
ence at the central Chinese capital is in 
line with the suggestion made by Secre- 
tary Hughes; when a member of Presi- 
dent Coolidge’s cabinet, that a revision 
of the general import duty be deter- 
mined upon; one that while allowing 
sufficient to take care of China’s inter- 
national obligations will at the same 
time yield a margin for the conduct of 
the internal affairs of the republic and 
warrant the abolition of the obnoxious 
“liking” tax. 

The powers that will participate in 
the conference, besides the United 
States, are Belgium, Great Britain, 
France, Italy, Japan, Holland, Portugal 
and China. In addition to the matter of 
import duties the commission will seek 
an accord upon extraterritorial ques- 
tions, with a particular view to judicial 
procedure. 

It is believed that if a course of pro- 
cedure can be arrived at upon the above 
issues the central power of China will 
be materially strengthened, banditry 
ended, and the expansion of business 
allowed to take its normal course. Such 
a proceeding is wholly impossible under 
conditions now obtaining outside the 
foreign cities. 

While the majority of the British fire 
insurance companies have long been op- 
erating in China, each being represented 
for a considerable territory by a man- 
ager stationed at Shanghai, Hongkong, 
or other city under foreign control, it 1s 
only within recent years that American 
offices have essayed to do _ business 
within the republic. Just now the 
American Foreign Insurance Associa- 
tion, the Chinese American Association 
and several companies operating inde- 
pendently are actively establishing con- 
nections, and are getting a fair share of 
the business. In addition Japanese, 
French and some Swiss companies are 
in the field. For the most part the Brit- 
ish companies follow the practice of 





the the latter is determined | sending out as manager for their respec- | 
“traffic | tive interests, a graduate from the head | 


offices; although some have elected to 
appoint as chief representative promi- 
nent merchants or steamship men, 
thereby insuring’ a good volume of 
choice business by virtue of the already 
extended connections of their agents. 

Membership in the American Insur- 
ance Association is made up of the 
American of Newark, Continental, Fi- 
delity-Phenix, Firemens of Newark, 
Fire Association, Glens Falls, Great 
American, Hartford, Home, National of 
Hartford, New Hampshire, Niagara, 
Phoenix, Springfield Fire & Marine, St. 
Paul Fire & Marine and Westchester, 
while the Chinese-American group of 
companies is made up of the Globe & 
Rutgers, North River, Hamilton, United 
States Fire, British-American, State of 
Pennsylvania, Svea and Hudson. In 
addition the Asiatic Underwriters, man- 
agers of the latter combination, repre- 
sent as general agents the Agricultural, 
Rossia of Hartford and the Merchants 
Fire of New York. 

British Form Used 


The fire insurance policy used 
throughout China follows the British 


form, and requires full coinsurance. 
Rates for the five foreign cities of 
Shanghai, Hongkong, Tientsin, Canton 


and Harbin are made under schedule 
and sent to London for approval. The 
schedules in use are not nearly so com- 
plete as are those with which American 
underwriters are familiar, but apparently 
they answer the purpose. Outside the 
centers named the rates vary according 
to the ‘classification of the buildings; 
those of the first class, meaning thereby 
structures with four brick walls, rang- 
ing from $0.75 to $1.50; second class 
properties, $1.20 to $1.50; and buildings 
of the third class (in the construction 
of which little or no masonry is used), 
anywhere from $1.50 to $4. All rates 
are upon an annual basis, no discounts 
being allowed for term periods. Like- 
wise no distinction in rate making exists 
between building and contents hazards, 
all carrying the same charge. 

It is the invariable custom in China 





If the Disaster Occurs! 


WESTCHESTER’S 
Satisfactory and Prompt 
Adjustments 
mean Satisfied Clients 


= WESTCHESTER FIRE 


; INSURANCE COMPANY OF NEW YORK 


WESTERN DEPARTMENT 
111 W. Jackson Blvd. 


Chicago, Illinois 





to transact business through the medium 
of a third party, nothing being done di- 
rect. lf one buys a steamship ticket, a 
piece of property or whatever it may be, 
he must deal through an intermediary 
to whom, of course, a commission is 
paid. Each of the insurance companies 
has its own “compadore,” corresponding 
somewhat to the broker in this country, 
For his services the middle man is al- 
lowed 30 percent of the premium in 
Shanghai, whereas in Peking he gets 60 
percent. No commission is allowed on 
foreign business, the “rake-off” being 
granted only on Chinese owned risks. 
It is assumed that part of the commis- 
sion finds its way back to the assured. 
Company representation is limited in 
the important centers, two agents being 
allowed in Shanghai and but one in 
Hongkong. Premiums are _ payable 
either in British pounds, American dol- 
lars, Mexican dollars, Chinese taels, 
losses being settled in the currency in 
which the premium was paid. The al- 
most daily fluctuation in the value of 
taels and “Mex” creates endless com- 
plications and renders the keeping of 
accounts a serious task. 


Have Motorized Fire Departments 


In all of the foreign concessions are 
to be found buildings of thoroughly ap- 
proved types of construction, and each 
city is safeguarded by motorized fire 
departments and an adequate water sup- 
ply. As evidencing the character of 
some of the warehouses along the 
waterfront, one carries a rate of 24 cents 
on cotton of foreign ow nership. Goods 
of Chinese and of foreign ownership 
are stored separately and each is 
charged a different rate. 

Losses are settled mainly by British 
adjusters, who are aided in checking 
accounts by native accountants. Com- 
plications seldom arise and when they 
do the disputes are settled by police 
official#. In addition to the great staples 
of cotton, silk cocoons, much insurance 
is written on pawnshops, silk, and iron 
metal workers stores, the values in the 

(CONTINUED ON PAGE 12) 
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NSURANCE serves our great National 
enterprises in two ways. First, by 
providing indemnity against fire and 
other destructive forces. 
Second, by actually helping to prevent such 


catastrophes. 


Storage warehouses furnish perhaps the most 
outstanding example of this phase of insurance 
work. Sprinkler systems, firedoors and every 
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modern fireproof feature find their highest de 
velopment here. The scientific council of insur 
ance experts prevents destruction not only of 
the warehouse itself, but of the other people's 
property entrusted to its care. 


The Liverpool & London & Globe hes always 
worked for prevention as well as protection. By 
active cooperation with warehousemen the L. & 


L. & G. has contributed to the general safety 
and added to its record of national service. 
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Recommend 
An Appraisal 


“Gee, but Blake was sore—left his insurance 
up to the Deadhead agency and now the 
checkup reveals about $10,000 under-insur- 
ance with Blake coinsuror under the 80 per- 
cent clause! He called me up this morning 
and gave me the whole line. Maybe you 
don’t think I’m going to recommend a Lloyd- 
Thomas appraisal*. Blake’s a man of com- 
mon'sense, and he'll see the need for an ap- 
praisal as soon as I point it out.” 


There’s a sermon. Neglect in recommend- 
ing an appraisal* many times is the cause 
for the loss of an important line. 


The successful agent is the man who makes 
use of his every opportunity to serve his 
client and furnish complete protection. 





The |loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 





4411 Ravenswood'Ave.,{Chicago 120 Broadway, New York 


Cleveland 
Milwaukee Pittsburgh 
Toronto Minneapolis 
Los Angeles Atlanta 


Detroit 








*“WHAT IS AN APPRAISAL?—It is a complete classified inventory of insurable 
property (except stock, merchandise and raw materials). Each item of property is 
valued at today’s cost to replace new. The amount of accrued depreciation is deter- 
mined and the sonud insurable value is given. 


ITS ADVANTAGES—Ist—It discovers insurable values that have long been written 
off the books through unscientific depreciation—2nd—It gives the agent, the assured, 
and the companies value facts of property. 3rd—lIt makes for adequate insurance pro- 
tection, for in nearly every instance it calls for additional insurance.’’ 





























ROYAL EXCHANGE ASSURANCE 


1720—1925 


United States Head Office, 83 Maiden Lane, New York 





John Bauer, State Agent, Insurance Exchange, Chicago, Illinois. 

A. L. Severson, Special Agent, Stoughton, Wisconsin, 

F. B. White, State Agent, Federal Reserve Bank Bldg., Kansas City, Mo. 
A. R. Porter, State Agent, Gas and Electric Bldg., Denver, Colo. 
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TAKES ANOTHER SITE 





NORTH AMERICA MOVING DAY 





Old Philadelphia Company Is Now 
Changing to Its Fine New Home 
Office Structure 





PHILADELPHIA, PA., Nov. 11.— 
Today is “moving day” for the North 
America. This oldest fire company in 
America is located in a beautiful new 
brick and stone building on the Park- 
way at 16th street—one of the best lo- 
cations in Philadelphia. 

The structure is in a commanding lo- 
cation with daylight flooding all the 
windows for 14 stories up. Broad street 
R. R. Station is near at hand and the 
new public library is only three blocks 
away. The new “Parkway subway sta- 
tion is to be located close to one of the 
building’s entrances. 

With the removal of the North 
America from Walnut and 3d streets to 
this palatial new insurance home, the 
following official changes are announced 
to take effect today: 

William Embery, local manager, and 
Percy K. Tompkins, suburban manager, 
will move to the uptown office. Walter 
S. Pelham becomes city manager at the 
downtown office; Raymond A. Heins, a 
new district manager; Victor DeLacova, 
now special Alliance agent, will become 
suburban manager for the Alliance; Le- 
roy Curry becomes manager of the 
downtown automobile department of the 
North America and George Clement is 
now city and suburban manager of the 
automobile department at the new up- 
town headquarters. 

G. Abbott Hunt, special agent in the 
marine department, will be marine man- 
ager of the downtown office. Harold K. 
Robinson, manager of the city and su- 
burban departments, will move to the 
uptown offices. 

John A. Forrestel, who has been local 
manager of the Alliance since 1922, be- 
gins his new duties as secretary of the 
Alliance, the Philadelphia Fire & Ma- 
rine and the National Security—all of 
which will be quartered in the old build- 
ing at Walnut and 3d streets, just va- 
cated by the parent company. 


SEE GOOD FIELD IN CHINA 
(CONTINUED FROM PAGE 10) 
latter frequently amounting to $50,000 

each. 

There is little or no moral hazard en- 
countered in China, the fire risk being 
almost wholly physical. Brick is the 
building material mainly used; the great 
majority of the structures, save in the 
foreign concessions, being limited to one 
or two stories in height. 

As evidencing the solidity of the con- 
struction, it is recalled that when one of 
the military chiefs set fire to Canton in 
1923, cutting off the water supply at the 
same time, but 12 acres of the entire 
area burned. Despite all the hue and 
cry that was made in the press regard- 
ing the uprising in Shanghai some 
months ago, not a single building in the 
city was destroyed by fire, while the 
loss of life was confined to half dozen 
soldiers of the defensive force. China, 


ace pHERng. to Mr. Mosher, is a country | 
wéll nigh limitless natural resources, 


and has great possibilities. 


NEW OFFER IN KANSAS 





COMPANIES SUBMIT PROPOSAL 





State Expected to Reject Compromise 
Plan Suggested to End Fire 
Rate Litigation 





TOPEKA, KAN., Nov. 11.—The 
stock fire companies interested in the 
Kansas rate suit have made another offer 
to settle the litigation without an appeal 
to the state supreme court. The offer 
was submitted in writing and in person 
by J. V. Parker, manager, and Russell 
Hobbs, assistant manager of the West- 
eern Actuarial Bureau. 

There has not been any decision 
reached as to whether or not the offer 
will be accepted. A preliminary check 
of the proposal has been made and the 
insurance men discussed the offer with 
the superintendent of insurance and the 
attorney general. The compromise is 
now being thoroughly checked to deter- 
mine the exact changes it proposes and 
when this is completed the state will 
make its decision. 


Likely to Be Rejected 


It is regarded as almost a certainty 
that the offer will be rejected by the 
state. Before and since the offer was 
submitted the attorney general has been 
sending letters to insurance agents who 
wrote to him urging that there be no 
appeal of the decision in the district 
court, that he felt it would be “asinine, 
contemptible and imbecilic” to quit the 
lawsuit until there was a final order of 
the supreme court on the two important 
legal questions. The state objects to 
the rule of Judge McClure that the 
capital and surplus of the companies is 
not to be regarded as an investment in 
the business and as only a protection 
to the policyholders. It also objects to 
the rule that the banking profits of the 
companies on the unearned premiums 
cannot be figured in determining fire 
insurance rates. 


_ Offer Cut in Tornado Rates 


The compromise submitted by the 
companies proposed a reduction of ap- 
proximately $400,000 in fire and tornado 
premiums alone each year. The com- 
panies offered to cut the tornado rates 
below the requirements of the district 
court, which held the present rates were 
too high, and there were to be some 
reductions in the general fire schedules. 

Two previous offers at a settlement 
of the litigation were submitted by the 
companies, one of which was even better 
than the present offer. But all of the 
offers contemplate the return of all the 
impounded premiums to the companies 
and the two previous compromise offers 
were rejected by the state officials be- 
cause they did not provide for any re- 
turn of premiums to policyholders. The 
state has heretofore insisted that it 
would not compromise the case unless 
the reductions offered were made retro- 
active to the date of the original rate 
order and the companies have always 
insisted that the reductions they offer 
| be effective in the future and not apply 
|to any of the impounded premiums. 





| 
The Peoples Fire of Frederick, Md., 
has been licensed in Illinois. 
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World Wide Photo 
An interesting bit of the wreckage due to a windstorm in 
Woburn, Mass., on October 25, 1925. 


‘‘Tempus Fugit’’ 


NOTHER disastrous out-of-the-“tornado belt” windstorm! 

Woburn, Mass., and the surrounding country was visited on 
October 25th by a windstorm of cyclonic ferocity which demolished 
some houses and damaged many others. 


And still there are countless agents who neglect to advise their 
clients on windstorm insurance. The old warning “no section 
immune” cannot too often be repeated. 


”Time Flies!” Put in a few hard licks at selling Windstorm 
Insurance. The next destructive wind may be scheduled for your 
section. 





| And don’t forget that the American Eagle has a set of Tornado 
| and Windstorm supplies all ready to ship you any time you ask. 


AMERICAN EAGLE 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


CASH CAPITAL - ONE MILLION DOLLARS 


ERNEST STURM, CHainman oF tHe Boaro 
PAUL L.HAID, Presipent 


NEW YORK CHICAGO SAN FRANCISCO 




















Ytim 


14 


THE NATIONAL UNDERWRITER 


November 12, 1925 



































COMMENCED BUSINESS 1883 





Forty-two Years 
Successful 
Record 








E. E. SOENKE, Secretary and Gen. Manager 




















DWELLING HOUSE LOSS 
RATIO IS FAVORABLE 


Philadelphia Shows Best Record 
of All the Large 
Cities 








ERECTS FEW APARTMENTS 





Underwriting Experience on Solid 
Blocks of Homes Has Proved Ex- 
tremely Profitable to Companies 





PHILADELPHIA, PA., Nov. 11.— 
No other large city in the country can 
show as favorable a loss ratio on its 
dwelling house business as Philadelphia. 
Dwelling bysiness here is a large and 
important item. Philadelphia has been 
called “the city of homes” principally 
because in its development, rows of 
houses have been erected rather than 
apartments or flats. Even now Phila- 
delphia in its residence district shows 
no signs of succumbing to the apart- 
ment craze. Instead, the building of row 
after row of brick houses goes steadily 
on. 

These rows of houses are, in_ nearly 
all cases, made of brick. There is a di- 
viding wall between each house. Usu- 
ally the houses are comparatively nar- 
row. There are often as many as thirty 
in a single block. Whole sections of 
Philadelphia, and particularly the newer 
residence districts in West Philadelphia 
and North Philadelphia are given over 
entirely to these rows of houses. There 
can be seen blocks and blocks of them. 
Very often a company will write an en- 
tire row, thus assuming a liability in 
one block on one row of houses of any- 
where from $150,000 to $200,000. 


Written Through Contractors 


One of the evils in the business in 
Philadelphia is the writing of such 
dwellings through building contractors. 
That is, a contractor will commence to 
erect two or three blocks of these rows 
of houses. He will get insurance cover- 
age on the entire lot of houses, but indi- 
vidual policies will not be issued until 
the houses are sold. The contractor is 
appointed agent and has the policies 
written and delivered to the buyer as 
the purchase of individual houses is con- 
summated. Thus the legitimate local 
agents in Philadelphia are in many in- 
stances shut out entirely from the writ- 
ing of what is in Philadelphia a very 
respectable portion of the total business 
done in the city. While there have been 
some complaints against this practice in 
the past, the fact remains that today the 
contractors are writing nearly all of this 
type of dwelling business. 


No Extra Hazard Found 


Seemingly the companies do not as- 
sume an extra hazard in writing an en- 
tire row of these houses. It is seldom 
that a fire in a row damages more than 
two or three houses, principally because 
of the construction and of the dividing 
wall. Companies without hesitation 
write twelve blocks of these houses and 
do not seem to be in the least disturbed 
over the fact that in one section of the 
city and within the radius of one or two 
blocks they have a liability as high as 
$250,000. They look upon each dwelling 
written as a separate risk and not as a 
connected part of a whole row. The 
experience has proved the wisdom of 
this underwriting policy, because the 
dwelling house loss ratio in Philadel- 
phia is remarkably small. 

Much of the dwelling house business 
written in Philadelphia by the local com- 
panies is on the perpetual policy plan. 
Other companies not issuing perpetual 
policies have undertaken to meet the 
competition at least part way by writing 
ten-year dwelling policies. The perpet- 





ual policy idea seems to appeal more 
particularly to the bolder Philadelphians 
who are firmly established. The newer 
home buyer frequently has not the 
money to put up for perpetual policies 
and for that reason buys three or five- 
year term contracts. 


Delicate Question Arises 


Some of the Philadelphia companies 
that have been writing perpetual poli- 
cies for a great many years are faced 
with a rather delicate question insofar 
as their reserves on their perpetual poli- 
cies are concerned. That is, they are 
carrying reserves on all of the perpetual 
policies that have been written, whereas 
in numerous instances the property in- 
sured has been torn down or the family 
to whom the policy was issued had left 
the city, or the last known relative has 
departed to the Great Unknown. Thus 
the company carrying the risk, in cases 
of this kind, has no liability and should 
not in reality be carrying a reserve. Ap- 
parently no Philadelphia company with 
a considerable volume of perpetual 
dwelling house business on its books has 
yet had the courage to make a thorough 
investigation of the exact situation to 
determine definitely its existing liability 
and the amount of reserve that should 
be carried against the business. 


VETERAN EXECUTIVE IS DEAD 
(CONTINUED FROM PAGE 5) 
Snow: Henry W. Eaton, E. G. Richards, 
A. H. Wray, George W. Burchell, Frank 
Lock, W. B. Clark, John B. Morton, E. 

C. Irvin and J. Montgomery Hare. 

President Kurth has also named the 
following members of the executive com- 
mittee of the board to prepare resolu- 
tions on the death of Mr. Snow: Sum- 
ner Ballard, chairman; C. G. Smith, R. 
M. Bissell, Whitney Palache and H. A. 
Smith. 

The New York Board of Fire Under- 
writers appointed the following com- 
mittee to attend the funeral of Mr. 
Snow: G. F. Shallcross and Otho E. 
Lane, ex-presidents of the board; Ben- 
nett Ellison, vice president of the Board; 
Otto E. Schaefer, chairman of the fi- 
nance committee, and Wallace Reid, 
chairman of the fire patrol committee, 
of which committees Mr. Snow was a 
member. 


Resolutions Are Passed 


The directors of the Home at a special 
meeting passed the following resolu- 
tions on Mr. Snow’s death: 


Elbridge Gerry Snow, president of the 
Home Insurance Company, after more 
than 63 years devoted to its service, 
ceased from his labors Nov. 7. 

With a deep sense of personal be- 
reavement but with an abiding satis- 
faction in the fullness of his years of 
life and work, this board records its 
profound sorrow for the loss of its 
president, who, for so long a time, has 
been to each of us much more than a 
business associate. 

In a very large measure the success 
of the company has been directly due to 
his personal efforts and in even a 
greater degree its high standing and 
commanding influence may be attributed 
to his genius for organization and 
leadership. 


Qualities Are Commended 


His sense of justice was instinctive 
and controling; his patience unfailing, 
and his charity responsive to countless 
demands. He never turned from those 
who needed his counsel, his assistance 
or his friendly guidance, and the circle 
of his devoted friends extends far be- 
yond the bounds of his recent activities. 
He possessed in a rare degree a combi- 
nation of keen insight, inflexible purpose 
and strong mentality, together with a 
gentleness and a delicate, punctilious 
regard for the rights and views of 
others, that endeared him to all who 
were privileged to know him, and ex- 
plains in no small degree the strength 
and scope of his influence. 

A recognized leader in his chosen busi- 
ness, his finest achievement was the 
cultivation of a nature so thoughtful for 
others, whatever their station, that none 
who came within its: radiance failed to 
be warmed and inspired by it. 

He had an orderly and constructive 
mind and a faculty for encouraging and 
helping others. Always he seemed “a 
man of cheerful yesterdays and confi- 
dent tomorrows.” 
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When a Local Agent Listens to a Special Agent 


An up-to-the-minute Special Agent who has been around some and who has seen for himself what the more 
progressive agent is doing to hold his larger and preferred risks—often the target for the big city broker or co- 
operatives. 
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A Local Agent who in recent years has lost some desirable lines and who has been complaining to the company 
representative. As if it was the fauit of the company. 
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“If you place yourself on record with your assured recommending sprinklers, you guard yourself against an attack 
from the outside. This regardless of the fact that it carries with it a reduction of income due to the considerable 
reductions for fire insurance.” 

“Why? Because you inspire confidence in the assured; improves your standing, and makes possible the secur- 
ing of other branches of the business.” 

The Special Agent is telling him of one particular instance he has in mind where “So & So” who protected 
“Such & Such” a risk by sprinklers installed under THE PHILLIPS SYSTEM several years back. The account is 
without a doubt, on that agent’s books to stay. 

AND THEN SOME—because immediately followed Sprinkler Leakage Insurance and Use and Occupancy 
made possible or necessary by the installation of equipment. Subsequently he secured the Compensation Insurance 
as well as Steam Boiler. In time he wrote the Tornado Insurance, Machinery Breakage, Automobile, Corporation 
Life, and recently succeeded in getting them started in Group Life and Group Disability. To top that off he placed 
$100,000 personal Life Insurance on one of the executives of the same firm. 

They look to him as their Insurance counsellor. In other words, his name is synonymous with Insurance. 

THE PHILLIPS WARRANTED SERVICE is worth looking into to build and protect your future business. 
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WARRANTY 


HE PHILLIPS COMPANY of Chicago has been financing the installation of automatic 
sprinkler systems since 1903. 
The Phillips Company is not an insurance broker and has no connection or affiliation with any 
insurance office. Local agents can therefore consult with us freely as our policy protects their 
insurance relations with their customers. 
The Phillips Company can give references from your company or companies and from THE 
NATIONAL UNDERWRITER which would not accept our advertising until convinced that our 
plan of operations did not in any way conflict with the principles of agency practice now univer- 
sally recognized. 
The Phillips Company, upon the high principles set forth, will install automatic sprinklers in the 
plants of your customers upon a liberal plan of deferred payments out of the savings in premiwms 
for the superior protection thus afforded. 
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The Phillips Company 











AUTOMATIC SPRINKLERS : 
108 South La Salle Street one Distance Franklin 4572 CHICAGO, ILLINOIS : 
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INDEPENDENT ADJUSTERS 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


GEORGE C. GILL, Mgr. 


Wells Bidg. QUINCY, ILL. 
CALIFORNIA 


H. L. WITTENBERG & BRO. 
Automobile Adjusters 
Licensed and Bonded Investigators 
805 Insurance Exchange Bldg., Los Angeles, Calif. 
COLORADO 


CHAS. W. KRUEGER 
GENERAL ADJUSTER 
Mountain Field Denver, Colo. 
ILLINOIS FIRE—AUTOMOBILE 
J.L. FOSTER 
INSURANCE ADJUSTER 
617 First National Bank Bldg. Springfield, Illinois 

INDIANA 


V. M. “ARMY”? ARMSTRONG 
AUTOMOBILE ADJUSTMENTS 
ELKS CLUB 
INDIANAPOLIS, IND. 


IOWA 

















Automobile Adjustments Only 
EUGENE McINTIRE 
318 American Central Life Building 
Phone Main 0144 INDIANAPOLIS, IND, 


INDIANA ADJUSTMENT COMPANY 


George A. Henry, Mgr. 
Investigations—Adjustments—Inspections 
Automobile Losses a Specialty 
595 Meyer-Kiser Bank Building, Indianapolis, Indiana 


Lloyd Adjustment & Service Co. 
Philip W. McDonald, Mgr. 
General Adjusters for insurance companies 
Northern Indiana, Southern Michigan and 
209 Union Trust Building, South Bend, Ind. | 
P. O. Box 616 











10WA 


C. J. WOOLDRIDGE 


MINNESOTA 
W. H. LARKIN 
Adjuster of Automobile Losses for Insurance 
mpanies 
1124 Third St., South Minneapolis, Minn. 


LYMAN HANES 
General Adjuster for I Compani 
Geneva 2603 MINNEAPOLIS 


J. F. Main J. W. Baker 
MAIN & BAKER CO. 
General Adjusters 
506 Palace Bldg. 


MISSOURI 











Minneapolis 
KANSAS 





F, W. LITTLE, JR. 


Adjuster 
Fire and Automobile Losses 


503-505 Orear-Leslie Bldg. KANSAS CITY, MO. 


Over 30 Years’ Experience 











NEBRASKA, 10Wa 
A. JEWELL 
ADJUSTER 
Fire, Tornado and Automobile Losses, and 
Casualty Claims 
507-8 Omaha Loan Building Omaha, Nebr. 
NEW YORK 
ROSS L. KING, Jr. 
a s ~ ‘oped ADJUSTER 
ice: le ren St. 
Garage: 718-720 S. Clinton St. SYRACUSE, N. Y. 





GUS. H. WINTEMBERG 
Appraisals and Adjustments of 
Automobile Insurance Claims 

859 Leader-News Bldg 
Cherry 1564 CLEVELAND, U 


W. W. CORNELL 


GENERAL ADJUSTER 
CASUALTY - AUTOMOBILE - FIRE 


1325 Guarantee Title Bldg. Cleveland, Ohio 


“ORVILLE R. HEGEL 
Adjuster of Automobile Losses 


305 Lowe-Kresge Bldg. Dayton, Ohio 
Phone Gar. 1150 Gar. 3182 M 


R. E. (**Bob’’) JONES 
Casualty Adjuster 
Specializing in Automobile and Casualty Adjust- 
ments. Prompt and efficient service guaranteed. 
3502 Brentwood Ave. C!ncinnati, Ohio 
Tel. E3501 Y 

















GENERAL ADJUSTER 

306 Davidson Bldg. Sioux City, lowa 
KANSAS | 
KINKEL ADJUSTMENT AGENCY | 
JOHN M. KINKEL W. P. KINKEL | 
Fire, Tornado and Automobile Losses Adjusted | 
HUTCHINSON, KANSAS 


W. C. TRAVIS 
Adjuster 


Fire, Tornado and Automobile Losses 








PLEASANTON, KANSAS 
MICHIGAN 
W. A. GIBSON 
AUTOMOBILE AND BURGLARY 
LOSS ADJUSTMENTS 
Real Estate Exchange, : : DETROIT 


Sc 








a week is the cost of The 
National Underwriter by 
annual subscription. 





NORTHERN AND CENTRAL OHIO 
SCOTT S. WOLF 


809 Carbon St. Phone East 1008 
Fremont, Ohio 


30 Years Experience in Real Estate, Insurance and Centracting Business 
OKLAHOMA 


THE FULLER ADJUSTMENT COMPANY 


Prompt Adjustment Service 
Provided in Oklahoma 
Offices at 


Tulsa, Oklahoma. 
213 Atco Bidg. 


L. M. Hallock, Mgr 





Oklahoma City 
215 Merc. Bldg. 


Guy H. Fuller, Mgr. 





| PENNSYLVANIA 


WILLIAM A. McGUIRE COMPANY 
Invest igations— Adjust ments—Inspections 
for The Insurance Companies 
JONES LAW BLDG. PITTSBURGH, PA. 


WISCONSIN 
DAVID LAWSON — Adjuster 
107 Jefferson Ave. 
Oshkosh 











lowa National 


An IOWA Company 


PARLEY SHELDON 
Honorary Vice-President 
C. M, SPENCER, Vice-President and Secretary 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


IOWA Agents Wanted 
F. L. MINER 
resident T 
C.S. VANCE, Vice-President and Underwriting Mgr. 


Fire Ins. Co. 


For IOWA Business 


FRANK P. FLYNN 


reasurer 








MENRY WENTZ, President 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organfzed 1883 


The Only Ohio Company Specialising on Plate Glass Insuranee, Not an Experiment 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


L. A. DENNIS, Sec. and Gen’! Agent 











COMPANY IS LICENSED 


TRAVELERS HOME STARTS 





J. H. Hines, George R. Hess and G. G. 
Gilkeson Are Main Factors Behind 
New Organization 





The Travelers Home Fire of Chicago 
has received its license from the Illinois 
department, examination having been 
effected as of Nov. 2, 1925. The com- 
pany will operate as a _nonaffiliated 
organization. 

The company starts with a fully paid 
in cash capital of $100,000 and $250,000 
surplus, and immediately after Jan. 1, 
1926, will increase its capital to $200,- 
000. The company was incorporated 
without promotion expense. 

The officers of the company are J. H. 
Hines, chairman of the board and acting 
vice-president; George R. Hess, presi- 
dent; G. G. Gilkeson, secretary-treas- 
urer, 


Company’s Official Personnel 


Mr. Hines is a well-known wealthy 
lumberman of Memphis, Tenn., presi- 
dent of J. H. Hines Company of that 
city, vice-president of the National Lum- 
ber & Tie Company of St. Louis and 
vice-president of the Continental Lum- 
ber & Tie Company of Peoria, Ill. He 
is also president of National Lumber 
Mutual Insurance Company, with which 
organization he has been identified since 
that company was taken over for re- 
organization the latter part of 1921. 

Mr. Hess is a well-known insurance 
man of Chicago, having been general 
agent of the Millers Mutual Fire of 
Alton, Ill, for its cash policy and 
agency business since 1914. He is there- 
fore well qualified to administer the af- 
fairs of the new company, as he has 
had many years of experience in the 
fire insurance business, prior to his con- 
nection with the Millers of Alton. 

Mr. Gilkeson has had about 15 years’ 
experience in stock, reciprocal and mu- 
tual fire insurance and is at present sec- 
retary-treasurer of the National Lumber 
Mutual, having been identified with that 
company since its reorganization the 
latter part of 1921. He will have the 
executive management of the new com- 
pany and is well qualified in that posi- 
tion. 

J. J. Hartnett of Hess-Hartnett 
Agency, New York, is a director of the 
company and will operate the New York 
agency. In the future the agency will 
operate as the Hartnett Agency. 


Smith in Charge of Underwriting 


The underwriting will be in charge 
of William W. Smith, who has acted in 
a like capacity in the general agency of 
George R. Hess & Co. Mr. Smith was 
at one time connected with the Chicago 
Board as a rater and inspector, follow- 
ing which he became special agent for 
Illinois for the Commercial Union. He 
is a Dean Schedule expert and goes with 
the new company well equipped to han- 
dle the underwriting department. 

F. G. Patterson will be superintend- 
ent of agents, having acted in this ca- 
pacity for the George R. Hess & Co. the 
past few years, and is well qualified in 
this position. 

The new company will take over the 
agency plant of George R. Hess & Co., 
by agreement. The Hess agency oper- 
ated in Wisconsin, Michigan, Illinois, 
Indiana, Ohio, West Virginia, Pennsyl- 
vania and New York state, in which 
states the company expects to be duly 
admitted as soon as possible, including 
Tennessee. 


Order for Two Million Policies 


The New York Underwriters Insur- 
ance Company which will succeed to 
the old New York Underwriters placed 
an order for 2,000,000 policies with the 
Uniform Printing Supply Company at 
Chicago. This is an initial order and is 
the largest ever received by that con- 
cern. 





WANT RATES REDUCED 


SEEK ACTION ON COLLISION 





Special Committee From the Western 
Automobile Underwriters Confer- 
ence Had Parley in East 





A special committee of the Western 
Automobile Underwriters Conference 
met with the governing committee of 
the National Conference in New York 
this week for the purpose of discussing 
the proposed reductions in collision 
rates that are advocated by the collision 
committee of the Western Conference. 
This committee believes that in the so- 
called country territory of the Western 
Conference (cities and towns having a 
population of 25,000 or less) full cover- 
age collision rates should be reduced 50 
percent; $50 deductible, 40 percent, and 
$100 deductible, 30 percent. In cities 
with a population of from 25,000 to 100,- 
000, a reduction of 40 percent on full 
coverage collision is desired and 30 per- 
cent on $50 deductible and 20 percent on 
$100 deductible. In the so-called large 
cities with a population of 100,000 or 
more, the reductions which the collision 
committee of the Western Conference 
desire to have made effective are 30 
percent for full coverage, 20 percent for 
the $50 deductible and 10 percent for 
the $100 deductible. 


Effect on Loss Ratio 


It is pointed out that reduction was 
made on the Pacific Coast and the re- 
sult has been an increased volume of 
business at an improved loss ratio. — Tt 
is admitted by those who are advocating 
the cut in collision rates that the Pa- 
cific Coast reduction has resulted in an 
increase in loss ratio on collision busi- 
ness but this, it is contended, has been 
entirely offset by the fact that the low 
rates have brought to the stock com- 
panies a much larger volume of busi- 
ness. The argument is made that too 
much attentions should not be paid to 
the loss ratio on one particular class of 
automobile business, but that the rates 
should be reduced so that the total vol- 
ume of automobile business will reach 
a high enough level to permit of an av- 
erage experience. 


Casualty Companies Opposed 


It is known that the casualty com- 
panies are against the reduction desired 
by the Western Conference but fire 
insurance officials feel that the casualty 
companies should not have too great a 
voice in the matter for the reason that 
they are writing only a comparatively 
small volume of the collision business. 
If the rate reductions desired by the 
Western Conference are decided upon 
this week they will in all probability be- 
come effective Jan. 1, when the Western 
Conference’s new manual is issued. 


Crenshaw Convicted of Arson 


Exactly one month from the date of 
the fire, Albert Crenshaw had been in- 
dicted, tried and convicted of burning a 
poultry plant of the Wilson Packing 
Company at Altamont, Ill. The fire oc- 
curred Oct. 3 and the jury returned a 
verdict of guilty Nov. 3. 

Crenshaw was’ one of twelve chicken 
pickers employed by the Wilson Com- 
pany. On Oct. 2, 11 of them walked out 
after trying to secure a raise of one cent 
per chicken. The fire which resulted 
from this minor labor dispute caused a 
loss of $40,000 to the Wilson Packing 
Company, and a loss of $25,000 to the 
Altamont Manufacturing Company, 
which lost a warehouse in this fire. 

Roy Nance and David Sapp were tried 
iointly with Crenshaw, but the iury 
found them not guilty. State Fire Mar- 


shal John G. Gamber, whose office in- 
vestigated the fire, points to the case as 
an illustration of the fact that speedy 
trials are 
justice. 


likely to result in speedy 

















November 12, 1925 THE NATIONAL UNDERWRITER 








A BURNING QUESTION 


Burning Up $1,500,000 a Day . 


What would happen if Secretary Mellon were 
to begin each day’s work by dumping into the 
blue depths of the Atlantic a load of gold pieces 
worth $1,500,000? 

This question was put to the National Fire 
Waste Council, at its last meeting by W. E. Malla- 
lieu, general manager of the National Board of 
Fire Underwriters, to indicate the lethargic 
American attitude toward fire destruction. 

America, it appears, likes to do things in a big 


. * ° ‘ 
‘ way. It burns up its resources on the same scale + Ee 
Qu y t “1 by on [? ot as it builds skyscrapers. } he a! b ¢ | wrt 








*¢ ‘ . , & (j 4 t a +t Pay the — time,” says Mr. Mallalieu, P i : : 
onin wre he oUt’ “it is burning up its material assets at the rate fae esi9one 
Berss me “ ‘ by of well over half a billion dollars a year. In 1923 + UL tone f 
the figure was more than $535,372,000, the high- 5 A 
est peak of destruction touched thus far, and Publishers 
about $331,000,000 in excess of the total of ten ae abe - 
years ago. Coincidental with this annihilation of 
property occur fatalities estimated at 15,000 
annually, besides injuries to 17,000 persons. 
“This represents, in dollars alone, nearly 
$1,500,000 a day reduced to ashes—an economic 
drain that cannot be permitted to continue with- 
out eventual disaster. We cannot fiddle along 
year after year smiling sadly at the crackling 
discord of the flames without paying for the 
music, even though only some of us recognize the 
menace of the tune. We all bear the burden in 
one form or another—it is inescapable.” 
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AFFILIATED COMPANIES 
Viclery Gueurance Co. and TheReliance Insurance Co. 
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Home 0 fice: Fourth & Walnut St>.,Philadelphia, Pa. 


Branches, ltlanta, Chicage Dallas, San Francisco. 
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FIRE INSURANCE IN ALLITS BRANCHES. 
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ORGANIZED 1859 


NATIONAL LIBERTY 


Insurance Company of America 
Head Office, 709 Sixth Ave., New York 





Statement—January 1, 1925 


ABET oi dnciasdntnrasiicncascse P42 
CASH CAPITAL...... OP 1,500,000.00 
PREMIUM RESERVE... .. 7,398,203.85 
RESERVE FOR LOSSES, and 

All Other Liabilities........... 
SURPLUS TO POLICYHOLDERS. 


ee ee eee 


1,287,359.83 
5,503,663.25 

















R. M. BISSELL, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


The Company That Aims to Excel in Service 


FIRE TORNADO FARM 
HAIL AUTOMOBILE TRACTOR 











FOR RENT 





INSURANCE EXCHANGE ANNEX 


Direct Connection to Insurance Exchange Bldg., 
CHICAGO 


Several desirable units ranging from 2,845 square 
feet to 5,690 square feet. 

For immediate or May 1, 1926, occupancy. 
Price, $2.50 per sq. ft. per annum. 
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Tenants now occupying space: 


Bartholomay Darling Co. 

Eagle Indemnity Co. 

Indemnity Co. of North America 
Metropolitan Casualty Insurance Company 
Royal Indemnity Company 

Travelers Insurance Company 

Zurich General Accident & Liability Ins. Co. 











FOR SPACE APPLY TO 


E. W. RINDER 


Room 808—175 W. Jackson Blvd. 
Wabash 0756 























| CHANGES IN THE FIELD 








HANSEN WITH THE TRAVELERS 





Well Known Continental Man Goes to 
the Hartford Company in the 
Illinois Field 





Harold J. Hansen has been appointed 
Illinois special agent of the Travelers 
Fire with headquarters in Chicago. He 
will resign his position as special agent 
and engineer of the Continental in IIli- 
nois to take his new work. Mr. Hansen 
is a native of Chicago, having been born 
there Aug. 30, 1896. He started his 








insurance career in the Chicago office of 
the Northern Assurance. Later he was 
in the western department of the Na- 
tional Fire of Hartford, where he re- 
mained until he became connected with 
the Illinois Inspection Bureau. He was 
put in charge of ten men rating the | 
smaller towns in Illinois. In 1918 Mr. 
Hansen was made manager of the | 
Quincy office of the Illinois Inspection | 
Bureau. He resigned this position March | 
1922, to go with the Continental. 





John C. Parker 


John C. Parker of Milwaukee, special 
agent of the New Brunswick Fire in 
Minnesota and Wisconsin, is resigning 
inasmuch as the company will not have 
a field man in that territory, adding it 
to another field. 





J. S. Van Osten 


J. S. Van Osten of Philadelphia is 
named special agent for the Philadelphia 
and suburban department of the Poto- 
mac under Manager E. W. Frain. Mr. 
Van Osten has been with the London 
Guarantee & Accident Company. Lately 
he was office manager there for James 
C. McCurdy Company. 





Carl Hartneck 
Fred W. Andrews, Detroit and Wayne 





county manager of the Crum & Forster 
companies, will also act in that capacity 
for the Metropolitan-Hibernia of Chi- 
cago, which has recently been leased by | 


Crum & Forster. O. F. Merbitz, state 
agent outside of Wayne county, will 
look after the Metropolitan-Hibernia in 
the state. Carl Hartneck has been ap- 
pointed special agent of the Crum & 
Forster companies in Michigan to assist 
State Agent Merbitz. Mr. Hartneck 
formerly traveled for the Metropolitan- 
Hibernia in other states. For the time 
being he will make his headquarters in 
the Insurance Exchange at Chicago. 





Ross Ziegner 


Ross Ziegner of Indianapolis has 
charge of the Illinois field for the Globe 
of Pennsylvania. It was recently stated 
that he had been appointed Indiana state 
agent. George T. Wilson of Dayton, O., 
is Ohio and Indiana state agent of the 
Globe. 





E. C. Douglass 


It was erroneously stated that E. C. 
Douglass, state agent of the Fidelity- 
Phenix in New Jersey, has been ap- 
pointed state agent for the North 
America group in Pennsylvania. This 
should have been state agent for the 


North America, Philadelphia Fire & 
Marine, Alliance of Philadelphia and 


National Security for West Virginia. 


Fred N. Guck 


Fred N. Guck has been appointed spe- 
cial agent of the Detroit National Fire. 
His work will be confined to Wayne 
county, Mich. Mr. Guck is a son of 
Frederick K. Guck, local agent of Calu- 
met, Mich. Prior to going with the 
Detroit National he was with the Hart- 
ford in Chicago. 


G. W. Wirth 


Announcement has been made by the 
Milwaukee - Mechanics that beginning 
Dec. 1, it will be represeted in suburban 
New York by G. W. Wirth, special 
agent. Mr. Wirth succeeds R. B. Mc- 
Falls & Co., general agents in the terri- 
tory. The change in representation fol- 
lows decision of the company to revise 
its method of representation in that 
section. 

















By G. A. 
WILLSON WITH “AGENCY BULLETIN” | 





Aibert N. Willson, who for the past 
three years has been on the editorial 
staff of the “Eastern Underwriter,” will 
assume the associate editorship of the 
“American Agency Bulletin,” the official 
organ of the National Association of 
Insurance Agents. 

x ok x 
GARDNER TO BE IN HARTFORD 


Frank L. Gardner, chairman of the 
executive committee of the National 
Association of Insurance Agents, will 


speak for that organization at the Con- 


necticut Insurance Day exercises at 
Hartford, Nov. 18. 
x * * 


NEW COMPANY IN FULL SAIL 


The recently incorporated Baltimore 
American of New York has now rein- 
sured all of the business of the Balti- 
more American and has taken over the | 
assets and the entire agency plant. 

The capital of the new company is | 
$1,000,000 and the surplus $1,000,000. | 
The Baltimore branch will be continued 
in that city as the company has a large 
local business. The executive head- 
quarters of the National Liberty, Balti- | 
more American and Peoples National 
are at the home office of the National 
Liberty. 

he Baltimore American was taken 
over by the National Liberty over a year 
ago. It has made great progress since 
that time. When the company was 
purchased by the National Liberty, the 
Baltimore American was writing at the 


| Parker, 


VIEWED FROM NEW YORK | 


WATSON ——— | 





rate of $334,000 in premiums a year. 
The premiums this year will run ap- 
proximately $900,000. Plans are being 
made to increase the business during the 
coming year as rapidly as the manage- 
ment desires. 
x * 
APPAREL LOSSES HIGH 


Secretary Clough of the New York 
loss committee reports that losses 
on apparel contractors’ risks continue 
mounting up and now exceed $3,000,000, 
since the loss committee commenced 
handling all losses of this class. Mr. 
Clough said: “Since April 18, 1923, when 
the apparel contractors’ arrangement 
became effective, we have disposed of 
2,599 cases—307 have been marked off 
—in 266 no claim was made—two claims 
have been exceeded and 2,024 involving 


| loss of $3,092:178 have been adjusted. 


At present we have under adjustment or 
investigation 138 outstanding claims.” 
xk *k x 


USE AND OCCUPANCY MEETING 


Representatives of the Eastern and 
the Western Unions together with J. V. 
the rating expert, held a joint 
session in New York Monday to con- 


| sider rates chargeable under the coin- 


surance claim form of use and. occu- 
pancy cover, the optional issuance otf 


| which was sanctioned by the two gov- 


erning organizations some time ago. 


The recommendations of the conferees 
| will be submitted to the separate bodies 
approved will become 
There is a feeling on the 


shortly and if 
operative. 
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Queen Agents from ocean to ocean 
are safeguarding with Good Insurance 
the Capital and Savings represented 
in the Industries, Commerce, and 
Homes of America. 


INCORPORATED IN NEW YORK STATE 1891 


CAPITAL $3,000,000 
HEAD OFFICE: 84 WILLIAM STREET, NEW YORK CITY 
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THE BEST TEST 


“Is it a good com- 
pany?” The best an- 
swer to that question 
is an examination of 
the company’s rec- 
ord. Has it always 
paid just losses, 
dealt fairly with its 
agency force? 

The record of the 
Henry Clay Fire 
Insurance Company 
says “yes” to all 
these questions. This 
Kentucky company 
has stood the test of 
time. In the files at 
Lexington are scores 
of letters from satis- 
fied agents and pol- 
icyholders com- 





mending the com- 
pany on its sound 
method of doing 
business. 


There may be a 
Henry Clay opening 
in your community. 
Remember, “It pays 
to represent the 
Henry Clay.” 


“She 
Henry Clay 


Fire Insurance Co. 
Lexington,Kentucky. 














SERVICE SECOND TO NONE 
Anywhere Anytime 


Fire—Burglary—Theft—Casualty 
and similar insurance losses are 
promptly and expertly handled 


ADJUSTING and INVESTIGATING 


for the past 20 years 


Arthur L. Ladd 


166 W. Jackson Blvd. 
Tel. Harrison 4528 
Chicago, Ill. 

















BREVOORT 


HOTEL 
Madison Street CHIC AGO 


East of La Salle 
Insurance Headquarters 
Brevoort Hotel upholds worthily 


the best traditions of American 
hotels famed for hospitality. 

















part of a number of western company 
officials that U. & O. rates on the coin- 
surance form must be reduced in order 
to meet the severe competition of the 
reciprocals and mutuals. It will be re- 
called that some time ago the mutuals 


and reciprocals devised a new form 
which was endorsed by the National 
Retail Dry Goods Association. This 


form has proved to be very popular and 
is issued at a rate that is almost one- 
half of that charged by the stock com- 
panies. In shaping up the new form 
the mutuals and reciprocals decided to 
cover not only fixed charges and ex- 
penses that must necessarily continue 
after a fire but all fixed operating 
charges. The form was issued with the 
75 percent coinsurance clause. 

After a number of conferences the 
stock companies consented to the use 
of a form providing the same coverage 
except that they insisted upon the use 
of the 100 percent coinsurance clause 
and an extra charge if less than 100 
percent coinsurance were carried. Thus 
while the stock companies succeeded in 
offering substantially the same coverage 
and the same form they have been 
charging for it a rate that is initially 50 
percent higher than that charged by the 
mutuals and reciprocals without consid- 
ering the dividends or refunds that most 
of the cooperatives are paying. 

In the middle west there has been an 
agitation for a rate reduction. The argu- 
ment is made that the difference in rate 
is so great that it is almost useless for 





the stock companies to attempt to com- 
pete with the mutuals and reciprocals. 
Most of the company officials in the 
east seem to feel that the existing rates 
should be continued or if reduced the 
cut should be small. It is the question 
of the amount of the decrease in rates 
that is being discussed at the meeting 
in New York this week. 


WANT HAZARDS REDUCED 


Apprehensive of the serious conflagra- 
tion hazard existing in certain sections 
of the Borough of Queens by virtue of 
the long rows of frame residences 
erected the past few years and the 
wholly inadequate fire protection facili- 
ties of the territory, a committee of the 
New York Board, headed by H. N. Kel- 
sey, chairman of its committee on the 
origin of fires, as well as representatives 
of various other underwriting bodies, 
will protest to the authorities against 
longer continuance of existing condi- 
tions. At a meeting to be held Friday 
the underwriters will particularly urge 
the adoption of the proposed ordinance 
prohibiting the use of inflamable wood 
shingle roofs, regarded as one of the 
most prolific breeders of serious fires. 

~ 
WARN OF SPRINKLER IMPAIRMENTS 


Plant owners have been warned by the 
New York Fire Insurance Exchange 
against the impairment of automatic 
sprinkelr equipments due to. severe 
weather and the shortage of hard coal. 








AS SEEN FROM CHICAGO 











ORGANIZERS OF MID-CONTINENT 


The Mid-Continent Fire & Marine of 
Chicago is being organized and is sell- 
ing stock to agents. It has authorized 
capital of $1,000,000. There are some 
insurance men on the board of organ- 
izers, they being George H. Scott, of 
Chicago, formerly general agent of the 
old National Fire of Pittsburgh; Charles 
H. Harraden, of Chicago, formerly man- 
aging underwriter of the Buckeye Na- 
tional of Toledo; John D. Martin of 
Chicago, local agent; A. W. Klinke, of 
Chicago, local agent; A. C. Collins, who 
was formerly secretary of the old Fire- 
mens of Chicago. The others on the 
board of organizers are as follows: 

N. J. Hein, Chicago, secretary, Chi- 
cago Fraternal Life Association; Ulys- 
ses G. Stockwell, Albany, N. Y., cap- 
italist; Paul A. Wilde, Chicago, capital- 
ist; William F. Jensen, Glen Ellyn, IIl., 
director, DuPage Trust Co.; F. N. 
Tucker, Chicago, IIl., field manager, Ilg 
Electrical Ventilating Co.; Dr. Mary K. 
Martin, Chicago, medical director, Chi- 
cago Fraternal Life association; John 
J. Joyce, Chicago, president, Joyce Bros. 
Co.; M. Braun, Chicago, M. M. 
Braun & Co., insurance agents; Chas. J. 
Lucas, Chicago, ex-member Chicago city 
council; H. K. Tanner, Chicago, public | 
accountant; John J. Miller, Chicago, 
Barnard & Miller, law printers; Hilmar 
R. Baukhage, Washington, D. C., gen- 
eral manager, Consolidated Press Asso- 
ciation. 

> = = 
DEPARTMENT IS EXPANDING 


The western department of the Fire- 





brokerage rules in Chicago and make 
any recommendations that seem desir- 
able. The main problem before the 
Chicago Board at this time is excess 
commissions paid brokers. Some claim 
that the rules are out of date. There is 
a general feeling that a platform can be 
found on which all will agree to stand, 
just as they did on the agency limita- 
tion rule. 
x * * 


LIPPINCOTT IS INSTALLED 


R. R. Lippincott of Columbus, O., the 
new assistant manager at the head of- 
fice of the Western Adjustment in Chi- 
cago, took his seat on Monday and 
found a large bouquet of roses on his 
desk in the way of a welcome from the 
office. Mr. Lippincott is held in high 
esteem by the Ohio people. He has 
been manager of the Columbus branch 
for a number of years and prior to that 
was located with the Western Adjust- 
ment at Cincinnati. It is proposed by 
the Ohio field men to give him a fare- 
well dinner in the near future. 

x * * 
TAKES RETAILERS FIRE 


G. L. Martini Company, the well 
known reinsurance and local agency in 
Chicago, has resigned as general agent 
for the Twin City Fire of Minneapolis 
to become manager of the central de- 
partment of the Retailers Fire of Okla- 
homa. The company has also taken into 


| its agency the Providence Washington 
| and expects to make one other connec- 


tion in the near future. This office is 


| doing a big reinsurance business in the 


| city. 


men’s is now in charge of the Superior | 


of Pittsburgh in Western Insurance 
Bureau territory. In order to meet the 
greater demands of the office, the Fire- 
men’s group has found it necessary to 


take an entire floor in the America Fore | 


building at 844 Rush street, Chicago, 
for the department. It now has part of 
the seventh floor, but will move to the 
ninth floor, taking the entire space. 
xk ok * 
PROBE BROKERAGE PRACTICES 


tee of the Chicago Board that is to 
investigate in full the subject of abuses 
in the brokerage system will begin 
functioning in the course of a few weeks. 
President J. I. Naghten has appointed 
a committee of five, requesting that the 
members thoroughly investigate the 


The new arrangement will make 
it possible to devote more time to the 
local business which heretofore has been 
used in building up the reinsurance end 
of the business. The agency has made a 
substantial increase in business and with 
the new company arrangements finds it 
necessary to move to more commodious 


| quarters at 908 O. C. L. building. 


* * 
ATTEND ILLINOIS MEETING 


There will be a good delegation from 


WILL 


: : | Chicago to attend the annual meeting 
It is expected that the special commit- | 


of the Illinois Association of Insurance 
Agents at Decatur, this week. Among 
those scheduled to go are James M. 
Newburger, vice-president of the III- 
inois association; Ernest Palmer, man- 
ager, and James I. Naghten, president, 


| of the Chicago Board; August Torpe, 
W. F. Jacobs; 


‘Jr.; James I. Purnell; 





James I. Loeb; W. F. Bisbee; E. B. 
Vickery; Al Kahn of the New Century 
Casualty; R. A. Buckman of the Royal. 
oe SS 
Frank W, Sargeant, president of the 
New Hampshire, was in Chicago on 
Monday of this week. It was Mr. Sar- 
geant’s original intention to remain in 
Chicago for a week, but he was called 
east suddenly owing to the death of 
John cC. French, son of George A, 
French, secretary of the New Hamp- 
shire. 
* @(¢ 
Hugh Lewis, general manager of the 
Liverpool & London & Globe, was in 
Chicago last week on his way to Can- 
ada. He will return to Chicago in about 
a month. 
en t 
Victor J. Urbanas, one of the chief 
examiners in the western department of 
the Hanover, died suddenly last week. 
Mr. Urbanas had been with the company 
for more than 24 years. He was in 
charge of one of its important examin- 
ing fields. 


Instruction Courses Given 


PHILADELPHIA, PA., Nov. 11.— 
Lecture courses on fire and casualty in- 
surance will be given under the auspices 
of the Fire Insurance Society of Phila- 
delphia, starting Nov. 17 and Nov. 19. 
The fire classes begin on the former 
date and the casualty on the latter. 

Instruction in fire insurance will be 
given every Tuesday evening through 
the fall and winter season. The casu- 
alty instruction will come on Thursday 
evenings. 

The fire insurance subjects of the 
course include: Principles and history of 
fire insurance; policy contracts; building 


construction; fire prevention; rating; 
legal points and special hazards. The 
casualty topics embrace: Liability; 


workmen’s compensation; accident and 
health; burglary and theft; fidelity; sur- 
etyship; contracts and ratings, etc. 


Joseph P. Berry of the home office 
underwriting department has been ap- 
pointed an inspector for the Automobile 
of Hartford. 








“OPPORTUNITIES” 











In this column appear Insurance 
Wants and Opportunities. They are 
read by thousands of interested 
insurance men. You will find that 
these “Want Ads” are real result 
getters. $5.00 is the cost of one 
l-inch insertion. 


The National Underwriter 
Chicago, Illinois 











WANTED 


io = CHEMICALS, Drugs, Oils, Glues, 
and any item of a, 
ical mature. 


Spot Cash Paid 
REPUBLIC CHEMICAL CORP. 
303 Pearl Street, New York 














A POSITION HOLDING EXCEL- 
lent prospects is open for man of ex- 
perience in fire and casualty insurance, 
preferably one who has been employed 
in securing business by mutuals, recip- 
rocals or Lloyds. Reply by mail only, 
giving details of experience, age, etc. 
304 Globe Indemnity Building, New- 
ark, N. J. 








FREE OFFICE 


A substantial Casualty and Surety Com- 
pany in Chicago will furnish a private 
office in its Chicago Branch to a broker 
with a satisfactory business. 
Address P-90 
Care The National Underwriter. 








WANTED 


General Agency for a good Fire In- 
surance Company for State of In- 


diana. 
Address P-92 
Care The National Underwriter 
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rnal of Commerce” as suggestin 
ATTENTION GIVEN TO F ang the ncsusel be peratlised Sagi. | JAMES J. CAREY JOSEPH GERSON EDWARD T. LYONS 
MARINE COMPETITION a line if desired, upon a abies instead | a rs a 
of upon the now required short rate | C N 
basis, conditioning the a upon | The olumbian ational 
. 4 the business being written for not less | ° 
Fire Companies Lose Considerable | than a year and the premium for the | F re I nsurance C oO. 
: entire term being paid in advance. Man- | 
Volume of Desirable Storage agers generally are skeptical of the prac- | LANSING, MICH. 
Business preven po = a plan, —— — | Statement December 31, 1924 
assured has become so accustomed to 
making long deferred insurance pay- | ASSETS LIABILITIES 
ments that he could not be induced to | Real Estate ...........$ 307,837.00 Unearned Premium Re- 
REMEDY NOT YET OFFERED | change to the full payment in advance Mortgage Loans ...... 850,988.31 GETVE 0.22. sccceeeee$ 848,964.08 
theory. If it were possible to carry out | Stocks & Bonds....... 386,566.79 Loss Reserve ......... 114,677.77 
such an idea, the interest rng upon | —_ ig or ow - oe ef Contingencies 
1 Risk C s Coast Products | the advance payments very likely would ccoun ectiva e. eee 936. CBETVE wo ccsccccees 37,400.00 
soar Pos nnn tenn , take care of the prorata cancellation Accrued Interest ...... 36,363.06 Capital 
Prove More Attractive to Shippers concession, otherwise, according to pre- Stock ..... $650,000.00 
Than Specific Insurance vailing opinion, the only manner in | et 
which such cancellation would be justi- Surplus ... 260,760.60 
fied would be through an advance in | Surplus to Policy Hold- 
NEW YORK, Nov. 11.—Through the ise. heap ge 5 ae eee, Si CTS wceeeeeeeseeseees 910,760.00 
‘ - cely Z d, z ‘ a cuniiasnnaialiaes 
assumption of all risk covers by the | solution for the vexatious problem must | $1,906,803.05 $1,906,803.05 


marine companies and by a number of 
fire offices maintaining marine depart- 
ments, the strictly fire writing com- 
panies have been losing a considerable 
volume of desirable storage business 
during the past two or three years, and 
the drain is becoming steadily more 
pronounced. In his address to the 
Western Union 18 months ago, John C. 
Harding, then president of the organi- 
zation, called particular attention to the 
practice, warning that means must be 
devised for effectively dealing with the 
tendency else the fire offices would find 
themselves stripped of a particular choice 
line of business. Awake to the serious- 
ness of the movement, the Union, East- 
ern Union and the Pacific Board each 
have special committees studying the 
problem, but thus far neither has been 
able to offer a practical remedy. 


Felt Especially on Coast 


While the competition in question is 
felt at most of the export centers 
throughout the country, it is probably 
more severe upon the Pacific coast than 
elsewhere, a fact attributed in part to 
the special arrangements that some of 
the big general agents of the territory 
have with foreign corporations and Lon- 
don Lloyds for handling the line, and 
the independence of many of the west 
coast foreign managements of the offi- 
cers of their respective companies in the 
east. The marine men justify the grant- 
ing of a lower rate for the shore hazard 
than that named by the fire companies 
by declaring that they are able to load 
the charge for transportation and ocean 
marine liability, letting the gain from 
the latter lines absorb the reductions in 
the fire rate. Fire men counter by as- 
serting that they know what the fire 
liability is, and that experience has dem- 
onstrated the business cannot be carried 
at tariffs below those now required. 


Gives Full Coverage 


The all-risk cover of the marine office 
assumes liability for loss that may result 
from whatever cause to a supply of 
fruit, or any other of the great staples 
of the Pacific coast—beet sugar, beans, 
wheat and the like—from the time they 
are gathered at a central point of col- 
lection until they are delivered to the 
ultimate purchaser at Liverpool, Havre, 
or other center in the old world. It was 
the general practice to grant the shore 
end line to the fire companies, but this 
is now taken by the marine offices, and 
the specific insurance, formerly a con- 
siderable source of revenue to the latter, 
is largely lost to them. 

An objection to writing the all-risk 
cover, as pointed out by an experienced 
underwriter, is the difficulty of securing 
an adequate initial premium. Assuming, 
he said, that a deposit premium of $1,000 
is paid, and at the conclusion of 12 
months it develops the earned premium 
amounted to $16,000, an entire year 
elapses before the carrying company 
collects the full sum. Thereby it loses 
the interest the sum if on deposit would 
produce. 

In discussing the general problem, a 
company executive is quoted by the 





be arrived at if the fire offices are to be 
protected from what they feel to be the 
unfair competition of their marine 
brethren. 








‘Insurance 
Stock Quotations | 











HE following table gives the par 
value, dividend and the latest bid and 
asked prices of insurance stocks, revised 


by J. K. Rice, Jr., & Co., of New York: 


New York Companies 


Par Div. Bid Asked 
Amer, Alliance. ..$100 16 $300 $310 | 
Bankers & Ship.. 100 10 275 ox | 
Carolina = » seee 10 10 36 38 | 
City of M, ¥.05..% 100 12 300 310 | 
Cc — Fink EY aeo00 25 24 130 135 | 
Fidelitv-Phenix. 25 24 170 173 | 
Glens Falls ...... 10 16 38 40 | 
Great American.. 100 16 286 290 } 
Globe & Rutgers 100 28 1450 ae | 
HIAMOVEP ..ccccce 50 10 190 200 | 
Harmonia ....... 10 16 54 62 
eee ee 100 18 356 360 
Import. & Export. 25 12 60 65 | 
Natl. Liberty..... 50 20 230 ... | 
Niagara ....eee- 50 20 250 255 
Northern ....... 100 10 270 280 | 
North River..... 25 16 110 113 | 
<3 5's ni hin.s 6 25 24 240 5 | 
United States.... 20 20 138 143 | 
Westchester .... 10 25 43 45 
Casualty and Surety 
' 
American Surety 50 12 178 183 | 
Fidelity Cas.. 25 16 127 132 
National Surety.. 100 9 219 223 
N. Y. Casualty. 25 ba 95 98 
U. S. Casualty... 10 10 340 350 | 


Hartford Companies | 
| 
| 


HMtnG DitOs «s-s:0% 100 24 690 700 
Automobile ..... 100 10 560 570 
Aetna Life...... 100 12 1330 1350 
Aetna Cas. & S.. 100 12 920 930 
Hartford Fire.... 100 20 675 685 
Hartford St. Boil. 100 12 670 ae 
National Fire.... 100 20 760 770 
Phoenix Fire.... 100 20 600 610 
Secur. of N. Hav. 25 12 93 96 
PTTAVGIOES 20 ccce 100 22 1385 1400 
Philadelphia Companies 
AIMAMGO cecvecvccs 10 15 57 58 
ite ASOM. ciccve 50 25 275 280 
DROME 2 ccicewe 50 14 180 185 
Liberty Bell..... 25 ‘ Cnt, «sx 
Ins. Co. N. Amer. 10 20 58 60 





New Jersey Companies 


American ....... 5 20 24 25 
Camden Fire .... 5 14 15 17 
Firemen’s is 2 24 230 235 
New Jersey...... 20 9 45 50 


Baltimore Companies 
Fidelity & Dep.. 50 10 118 120 


Homestead Fire. 10 40c 42 50 
Maryland Cas.... 25 18 101 103 
N. Amster. Cas.. 10 24 52 54 
C&S G..0-' @ 18 210 212 


*Ex rights. 


Aetna Buys Casualty Charter 


HARTFORD, CONN., Nov. 11.— 
The Aetna Fire has purchased the char- 
ters of the Life & Guaranty Company of 
Hartford, which grants the right to 
transact life and casualty business. Once 
its title is changed, it is assumed that 
the newcomer will enter the insurance 
arena as the casualty ally of the Aetna 
Fire. 
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Editorial 


If every insurance agent in the United 
States would devote a month, 
or even a day, to the solicitation of Use 
and Occupancy insurance, think what a 
whale of a lot of protection would be 
available to the nation’s industries! For 
most good business men want U & O as 
soon as they understand what it will do} 
for them. 

The Ohio Farmers Insurance Company | 
believes that U & O is a good line to write 

along with the fire line. 

We believe that all Ohio Farmers agents | 
would be gratified at the results of a sell-| 
ing campaign devoted to U & O. 


Use and Occupancy insurance is mighty | 
important just now. Most manufacturers | 
are busy but their margin of profit is c om-| 
paratively small, Furthermore, dealers’ 
and jobbers’ stocks are small so that if a 


than a very short time, it’s customers are 
apt to get started with another maker. 
The wise business men want Use and 
Occupancy insurance. The wise insurance 
agents see that their clients have it. 





or a week, | 


fire puts a factory out of business for more | 


] 


| The Ohio Farmers Insurance Company 
|has published a pamphlet on Use and 
| Occupancy insurance. Copies of this pam- 
phlet will be sent to any Ohio Farmers 
agent requesting them. 


Practically all advertising material and 
| supplies used by the Ohio Farmers are pro- 
duced in the printing shop right here in 
LeRoy. 

You are invited to call and see our print 
|shop and the rest of our complete little 
| outfit situated in the country forty miles 
from Cleveland. 


| Speaking of advertising, Ohio Farmers 
| agents will receive liberal supplies of at- 
| tractive calendars for 1926 within the next 
| | thirty days. Although some people think 
calendars are not a good advertising me- 
|dium, Ohio Farmers agents have always 
achieved success with them 


| 


Insurance advertising both for companies 
land agents, received another boost when 
| the Insurance Advertising Conference met 
| at Boston last month. 
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Coverage—aAll in One Policy 


Health & Accident—Plate Glass Insurance 


Capital Stock $250,000—Assets $742,917.68 
Surplus for Protection of Policyholders $490,257.11 





Agents wanted in Ohio, Missouri, Kentucky, 


J. R. Jones, Sec’y & Mer. 


Michigan, Tennessee, Kansas, Indiana and Florida 
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Place Your Order 
Now! 




















Every agent and broker sometimes gets a risk on 
which he has to draw up an original form for 
which he has no model in his records. The 


UNDERWRITER 
Book of Forms 


has authoritative models largely taken from ac- 
cepted and approved Daily Reports in the files 
of big companies. There are 338 separate, num- 
bered forms, up to date in every respect. 


PRICE $5.00 











The National Underwriter 


1362 Insurance Exchange 
CHICAGO 























J. H. CLEARY, INC. 


Insurance Auditors 
and Accountants 


726 NATIONAL LIFE BUILDING 
29 South LaSalle Street 


Dearborn 8670 CHICAGO 




















=— 





SOUND 
POLICIES 


voutaral 
JIwurauce Company, 
of Watertown 4.4! 


age mercantile viewpoint. 

















INSURANCE GAINS IN 


SYMPATHETIC FRIENDS | 


| vested in securities, the money earned in 


More General Distribution of 
Stocks Gets Case Before 
Public 


LEARN PROFITS ARE SMALL 


Investment Houses Specializing in These 
Shares Render Great Service to 
the Entire Business 


NEW YORK, Nov. 11.—It may be 
that the constantly increasing sale of 
insurance stocks to the general invest- 
ing public will do more to improve 





| 
| 


| 
| 
| 


and officials require that a trade profit 
shall be earned on the business tran- 
sacted. If the company is so fortunate 
as to have a surplus which may be in- 


that direction is just that much addi- 
tional profit but the major earnings are 
expected to be made on the business 
done during the year. That this is not 
true of fire insurance is always a great 
surprise to the stockholder who makes 
an investigation. 
Are Willing to Explain 


Companies have been very willing to 
explain their operating methods to all 
stockholders who have taken the trouble 
to make an inquiry. They feel that by 
doing so they are making the public 
understand the problems with which the 
fire companies are confronted. They 


| feel that they are implanting in the pub- 


the position of the insurance companies |! 


with the public generally and state legis- 
latures in particular, than any other one 
thing that might happen. At least this 


is the view of a number of company | 


officials here who have observed that 
insurance stocks are more and more be- 


~——_——— 


ing sold to investors who have not be- | 


fore bought them. 

Until a comparatively short time ago 
insurance stocks were held almost en- 
tirely by officers and employes of com- 
panies and some of the larger eastern 
estates. 
least three year old established and re- 
sponsible stock brokerage houses in the 
east have been actively pressing the sale 
of insurance stocks. These houses have 
established special departments, have 
made a study of insurance stocks, and 
have been quite successful in interesting 
investors who before had been inclined 
to buy bank or trust company or 
public utility shares. 


Finds Profits Small 


It has been found that these new 
stockholders often take up direct with 
the company in which they own stock 
the question of earnings, dividend rates, 
profit, interest on investments, etc. As 
a concrete example an investor may buy 


around $200 the stock of a fire insurance | 


company that has a par of $50. While 
the dividend rate may be high on the 
par, the selling price is so high that the 


lic mind a more, sympathetic attitude 
toward the companies. Some of these 
big eastern fire companies now have 
long lists of stockholders. Gradually 
the stock is getting into the hands of 
a greater number of stockholders. Sev- 
eral of the more important eastern es- 
tates that formerly held large blocks of 
stock have been divided up and the 
stock sold out to a much larger number 
of holders. One large Philadelphia 
company has almost one-third of its 
stock owned by women. The whole 
tendency is toward a larger number of 
stockholders earning stock in smaller 


| amounts than formerly. 


See More Activity Coming 


Investment houses like J. K. Rice, 


| Jr. & Co. of New York, Gilbert Elliott 


Within the past few years at | 


& Co. of New York, and Curtis Sanger 
& Co. of Boston, who are primarily in- 
vestment experts and look upon all 
classes of securing in an impartial way, 
take the ground that there is going to 
be much more activity in insurance 
stocks in the future than there has been 
in the past. They see that within the 


| last decade the companies have increased 


their capital stock enormously and that 
during the next ten years it will be 
necessary to make even greater increases. 
These additions to capital will bring al- 
most a whole new army of insurance 
stockholders if for no other reason than 
that these three stock brokerage houses 
and others are so actively promoting the 


| sale of insurance stocks and are creating 


net return to the investor is frequently | 


not large. In fact it is hardly possible 
to buy a sound insurance stock to net 
any more than 5 percent and in a great 
many cases the net return is 3 percent 
or even less. Thus the investor who 
has paid a high price finds himself re- 
ceiving a comparatively small rate of 
interest and if he has made a large in- 
vestment he frequently consults 
the officials of the company about his 
small interest return. It is then that 
he has explained to him the fact that 
fire insurance companies earn little or 
even no trade profit, but 
days depend almost entirely upon the 
interest on their investments in order 
to pay dividends. 
Is Surprise to Layman 


This state of affairs is a great surprise 
to insurance stockholders. They can- 
not understand why a fire insurance 
company cannot earn a trade profit. 
The layman or the average business 
man is always inclined to take the posi- 


so many new stockholders. The popu- 
larizing from an investment standpoint 
of the stock of a particular industry has 
been done before as in the railroad, oil 
and chain store businesses. There is no 
question that insurance stocks from now 
on are going to have a much wider 
sale and distribution and that this con- 
dition will have its effect upon the in- 
surance companies. The general opin- 
ion here seems to be that the effect 
cannot be anything but favorable. 


| FEDERAL INDICTMENTS HELP 


with | 


| 
must these | 


tion that any business is entitled to a 


return of at least 10 percent on its 
capital. If that much cannot be earned 
as trade profit the business is not in a 
healthy condition, according to the aver- 
Some of these 
dissatisfied insurance stockholders have 
argued that there is no more 
why the fire insurance business should 
be forced to a position where it earns 
no trade profit then there is why the 
automobile, or drug, or grocery or any 
other important business should be re- 
duced to the same condition. In any 
other important industry the directors 


reason | 


(CONTINUED FROM PAGE 3) 
Brookfield, Ill., a Chicago suburb, read- 
ing as follows: 


“Why Should This Continue?” 


“Since there is so much investigation 
of the guarantee land policy what is the 
status of Auspitz & Oakes, 5 South Wa- 
bash avenue, selling land in Brookfield, 
Ill., with a policy of American Lloyds, 
6 North Michigan Avenue, guaranteeing 
five years land worth half more than 
cost. Why should this continue?? Why 
not see state’s attorney, insurance de- 
partment and government officials on 
this matter?” 

“Unfavorable Publicity” 


The address, 5 South Wabash ave- 
nue, is the Mallers building, a high class 
building mostly occupied by reputable 
tenants. Auspitz & Oakes were inter- 
viewed by post office inspectors who 
were working up the case on Interna- 
tional Lloyds. A visit to their office 
following receipt of the letter elicited 
very little information. A man giving 
the name of Ward made the statement 
that both International Lloyds and 


American Lloyds policies had been dis- 
continued “because of unfavorable pub- 
licity.” 
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BED-RIDDEN AGENT WROTE MORE | 
THAN $6,000 IN PREMIUMS LAST YEAR 








EN have succeeded in many lines 
of endeavor despite heavy odds 


and great handicaps, and the in- | 


surance field is not without such char- 
acters. Witness Edward P. Sharp of 


East Lincoln, Neb., who though in the 
grip of paralysis which has kept him 
stretched on a bed for more than 30 
years, is conducting a fire and indem- 





EDWARD P. SHARP 

nity business that yields him more than 
the average unimpaired agent earns in 
that field. Last year he wrote $6,000 in 
premiums, and none of it came to him 
because of the mere fact that hé is dis- 


abled. His efforts warranted the busi- 
ness. 

Mr. Sharp was injured while doing 
gymnastic work. At that time he was a 
member of the regular army. Surgical 


skill could not stave off the paralysis | 


which gripped the lower part of his body 
and which also twisted and bent his 
hands so that much of their efficiency 
is lacking. Nevertheless, this bed-ridden 
agent is writing a larger volume each 


| year. 


| $90; then it was $300, then $500. 


First Year’s Income But $90 
His first year’s premiums were but 
Ten 
years after he began writing policies he 


| was writing $1,000 in premiums. He 
now represents three large fire com- 
| panies and one indemnity company, 


| writing fire, windstorm, automobile, ac- 


| cident and burglary coverage. In 





the 
beginning he was even more greatly 
handicapped by the fact that he was so 


well known that people realized he 
knew little about insurance, and they 
were fearful that they would not be 


properly protected. 

All that has changed, however, and 
now he has many clients who have 
never seen him and do not know that 
he is disabled, as he deals with them 
over the telephone and through the 
mails. 

When Mr. Sharp first made serious 
efforts toward insurance solicitation, he 
used circulars and occasionally news- 
paper advertising to get business, but 
now uses these methods very little. One 


| of his first accomplishments after start- 


ing in the insurance business was to 
learn chess. He won several champion- 
ships and was later appointed chess edi- 
tor of the Lincoln “State Journal.” In 
this manner he came in touch with peo- 
ple throughout that part of the country 





= 


and correspondence resulted in 
business connections, 

This endless chain has swelled his 
business greatly. The volume of his cor- 
respondence alone is amazing, and it is 
only through special devices that he is 
able to operate a typewriter to carry on 
his work. His wife has always been a 
help to him, but because he prefers to 
occupy himself in this way, he desires 
to handle his correspondence and policy- 
writing himself. 

Typewriter, telephone, card indices | 
and all are at his bedside. The type- 
writer is swung over the bed, and be- | 
cause he cannot manipulate his fingers 
with the facility needed, he has worked 
out devices which he harnesses to his 
hands, and can type with speed and ac- 
curacy even where a tabulation of fig- | 
ures is necessary. In fact, he has worn 
out three typewriters in his business. 

Mr. Sharp can use but one hand, his | 
left, in typing. He has his shoulders | 
bolstered up and gripping a heavy lead | 
pencil with rubber on each end, he 
brings it down unon the keys. A flat 
stick slips under a rubber band on his 
arm, and through this he manages to | 
shift the keyboard for capitals or figures. 

In addition to carrying on a large | 
volume of correspondence and business, | 
Mr. Sharp reads by the hours and de- | 
votes considerable time to chess prob- 
lems in his capacity as chess author. 
He is also a radio enthusiast. 

iinihataliaials 


Sketch Sails Saturday 


R. Y. Sketch, general manager of the | 
Phoenix of London, who has been in 
this country and Canada for several | 
weeks, plans sailing for home Saturday. 
He will be a guest at the annual ban- 
quet of the Casualty & Surety Club of 
New York Thursday night. 


new 


Smoke & Cinder Club Elects 


On Monday evening, the Smoke & | 
Cinder Club held its annual meeting at | 
Pittsburgh. The speaker was John J. | 
McGovern, manager of the Pittsburgh | 
office of the General Adjustment Bur- | 


| of his interest. 


Charles D. 


, 
| eau, whose address on “The Pennsyl- 


vania Standard Policy” provided inter- 
esting comment. New officers are: 
President, John E. Sautter, St. Paul 
F. & M.; vice president, Walter E. 
Volbrecht, Yorkshire; secretary, C. A. 
Ludlum, Jr., Great-American; treasurer, 
A. Campbell Stewart, Niagara Fire; 


| membership committee: Paul J. Mullen, 


Phoenix of London; Frank V. Fodell, 
Pennsylvania Fire; and Walter A. Bell, 
Continental Fire. 








Gilmour Heads Boston Board 


BOSTON, MASS., Nov. 11.—William 
Gilmour was elected president of the 
Boston Board of Fire Underwriters at 
its annual meeting yesterday. 


New York Fire Joins Board 


The New York Fire has joined the 
3oard of Fire Underwriters of the Pacific. 


Miscellaneous Notes 


: Lund, assistant 
General Inspection 
apolis, was a Fargo visitor recently, 
spending some time there on business. 

Mr. and Mrs. H. K. Jones of Valley 
View, Tex., expect to celebrate their 
golden wedding anniversary Nov. 17. Mr. 
Jones is a prominent local agent at Val- 
ley View. 

Theodor Wijkander, 
Svea, and United States Manager J. M. 
Wennstrom were in Chicago last week 
en route to the Pacific coast to look over 
the field there. 

M, G. Jarreau of Dallas, special agent 
of the Great American, and Mrs. Jarreau, 
have announced the engagement and ap- 
proaching marriage of their daughter, 
Minnie Lou, to Thomas A. Hardin, the 
wedding to take place on Nov. 26, 

The Hickman Insurance Agency, Hick- 
man, Ky., announces that Milton M. 
Spradlin, general manager, has disposed 
The agency now is com- 
posed of the following: President, Judge 
Nugent; secretary-treasurer, 
J. Dee Henry; assistant secretary, Miss 
Emily Maddox. 

A new cause for fires was discovered 
at The Dalles, Ore., a few days ago when 
Mrs. Celia Burchstorf confessed to the 
authorities to having fired her home in 
the hope of covering from her husband 
shortage of money given her for pay- 
ments on the house and property. She 
was bound over to the grand jury. 


Ge wf manager of the 
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C. A. WHITTLE, Manager 
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FELIX BROEKER 
Secretary 
Gen. Manager 


DIRECTORS 


W. H. HOLTERMAN, CAPITALIST, FT. WAYNE 
FRED B. SHOAFF, ATTORNEY, FT. WAYNE 
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Cc. J. SCHEIMANN, TREAS. PACKARD PIANO CO., FT. WAYNE 
VICE-PRES. VAPOR STOVE CO., DETROIT 


FELIX BROEKER, SECY. AND GEN. MGR., FT. WAYNE, IND. 
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President Snow and His Work 


PresmpENT Exsrince G. Snow of the 
Home of New York who died last week 
might well be termed the last of that 
famous galaxy of presidents of a gen- 
eraiion that has been succeeded by a 
newer school. He served his company 
during a great constructive era in fire 
insurance. When he became president 
of the Home, it had $3,000,000 capital, 
$18,000,000 assets, and a premium in- 
come of $8,000,000. It now has $18,000,- 
000 capital, its assets are $85,000,000 and 
the premium income is about $50,000,000. 
In addition, the Home has built about it 
strong auxiliary companies. It is one of 
the great insurance institutions of the 
country, typically American and well 
liked everywhere. President SNow en- 
deavored to popularize the Home in all 
sections. The Home can well be called 
a friendly company. 

Those who came in contact with Pres- 
ident SNow recognized the ruggedness 
of his character, his inherent honesty of 


purpose and his progressive spirit. Old 
in years he was ever young in mind and 
heart. He rose from minor clerk to 
president, showing that ability, industry 
and faithfulness to duty will bring re- 
ward. 

President Snow believed in having 
about him capable and strong lieuten- 
ants. He did not try to dominate the 
institution but placed responsibility on 
his associates allowing them to develop 
thereby. He aimed to build an all 
around organization of forceful men. 
Mr. Snow did not desire to hold his 
office as an autocrat. His aim at all 
times was simply to be a supervisor in 
the more general activities. President 
Snow had the love and esteem of every- 
one in his organization. They knew he 
would be fair and square in all he did. 

He served his 21 years at the head of 
his great organization. His record is a 
wonderful monument to his genius and 
character. 


Stop to Extend Courtesies 


Times have changed since a few years 
ago when competition in the casualty field 
was very bitter, company presidents were 
at sword points and carried bowie knives, 
there was malicious competitive literature 
abroad. Every company was a law unto 
itself and an avowed enemy of other com- 
panies. To see how rapid has been the 
development along harmony lines, one has 


to but read the advertisement inserted by 
the MaryLanp Casva ty, signed by Presi- 
dent F. HicHLANps Burns, extending 
greetings to President Louris F. But ter 
of the TRAVELERS on his tenth anniversary 
as head of that company. This is a cour- 
tesy and an expression of good will that 
attracted wide attention. It sounds a new 
note in competition. 


Rassweiler’s Remarkable Record 


H. H. RasswetLer of Naperville, IIl., 
the well known local agent and former 
Illinois state agent of the North AMER- 
Ica, perhaps has the country’s record as 
to continuous renewal of a policy. Re- 
cently editorial mention was made of 
the fact that the Norra America has a 
policy covering the Ropinson BroTHERS 
MERCANTILE ComMPANY at Macon, Mo., 
which has been renewed for 54 or 55 
years. 

Prof. RASSWEILER’s record consists in 
the fact that on Nov. 2, 1925, he cele- 
brated the 52nd anniversary of his agency 
of the NortH Amertca and AETtNa. On the 
day in 1873 that he became agent he 
wrote a line, dividing it between the 
two companies, and it has always been 
renewed. The interesting point is made 
that Prof. RAssweEILer has continued as 
the agent during these 52 years, and the 





same risk has been on the books. If 
there is a record like this THe NATIONAL 
UNDERWRITER would like to be informed. 

In the case of the Macon, Mo., risk, 
the novelty is that the original policy 
first issued 54 years ago for a term 
of one year has been kept alive year 
after year by. means of the old fashioned 
renewal certificate, a device which few 
of the present generation of fire insur- 
ance men ever saw or heard of. In 
Macon, Mo., the policies have been writ- 
ten by two different agents, father and 
son respectively. 





No business has established its right 
to a place in organized affairs until it 
has grown a soul that expresses itself 
in helpful service at its every point of 
contact with humanity. 





Richard B. Jones, founder of the local 
agency of R. B. Jones & Sons at Kan- 
sas City, Mo., died last week. Mr. Jones 
established his agency about 1890. In 
the course of this time his four sons 
came into the firm, some of them from 
successful careers in other lines of busi- 
ness. Mr. Jones was one of the early 
active members of the Kansas City In- 
surance Agents’ Association and was its 
president in the early days. He was 
prominent in civic work, though not*a 
holder of public offiffice. He is survived 
by two daughters; a brother, Robert W. 
Jones of Covington, Ky., and by his 
four sons, all actively interested in the 
agency, they being R. Bryson, Cary 
W., Cliff C., and Morton T. 

Cliff C. Jones is known to insurance 
men nationally, he, having been elected 
president of the National Association of 
Insurance Agents at its last annual 
meeting. Prior to his election he had 
for one year served as chairman of 
the executive committee of the organ- 
ization. The Jones’ office is one of the 
most prominent and important local 
agencies in the United States. 


John C. French, state agent of the 
New Hampshire fleet in North Carolina, 
died suddenly from pneumonia last Sat- 
urday. He was taken to the hospital in 
the morning and died in the afternoon. 
He was a grandson of John C. French, 
one of the founders of the company, and 
son of George A. French, present secre- 
tary. He had been state agent in North 
Carolina for six months. He was for- 
merly connected with the home office 
and later was sent to Macon, Ga., as spe- 
cial agent in that state. The funeral 
was held Wednesday afternoon at Man- 
chester, N. H 

Chas. H. Luce, state agent for the 
Pheenix of Hartford in Michigan for 


the past 25 years, will leave Detroit 
Nov. 18 and sail Nov. 25th on a trip 


around the world. He will not return 
until May, 1926. During his absence 
the Michigan field will be in charge of 
his assistants, R. J. Martin and W. G. 
Curry. 

Charles T. Haggerty of Hayes, Sharp 
& Haggerty, insurance agents at Roch- 
ester, N. Y., died Sunday. His firm 
represents the United States Fidelity & 
Guaranty as general agent. Before rep- 
resenting that company the firm was 
general agent of the Travelers. He 
maintained his connection with the life 
and accident department of the Trav- 
elers being the dean of the Travelers 
agents in Rochester. He was a member 
of the Casualty Insurance Club of 
Rochester. 


Charles H. Coates, 
the National Liberty, has entered the 
journalistic field, assuming the role of 
editor-in-chief of the “Log,” which is 
the new house organ of the National 
Liberty Fire and its fleet. The initial 
number is a decidedly creditable effort. 
All prominent men desire to own and 
edit a newspaper or possess a farm. Mr. 


vice-president of 


Coates is therefore coming to a realiza- ; 


tion of one of his fondest ambitions. 

The Giberson Insurance Agency of 
Alton, Ill., through J. A. Giberson, pro- 
duced the largest amount of premiums 
in the October accident contest carried 
on by the Aetna Life. Mr. Giberson 
reports through the St. 
office. The company 
the greatest volume of new accident 
business in any one month in October 
and the St. Louis branch also broke its 
record. Mr. Giberson set out in October 
to do things and he won. 


Junius E. West of West & Withers, 
Suffolk, Va., formerly vice-president of 
the Virginia Association of Insurance 
Agents, has been reelected lieutenant 
governor of Virginia. He was returned 














Louis branch | 
nationwide wrote | 





to this office by an overwhelming ma- 
jority over his Republican opponent last 
week. His principal duty as lieutenant 
governor is to preside over the Virginia 
senate when it is in session. He was a 
member of this body for 12 years before 
becoming lieutenant governor. It is 
understood that he plans to run for gov- 
ernor four years hence. 


Raymund Daniel of Atlanta, Ga., as- 
sociate editor of the “Insurance Field,” 
who takes a prominent part in Masonry 
in his state, has just been elected junior 
grand warden of the grand lodge of 
Georgia. This puts Mr. Daniel in line 
for the highest office in the state. He is 
well known among the - prominent 
Masons of his state. 


John F. Stafford of Chicago, western 
manager of the Sun, and Mrs. Stafford 
are leaving on Nov. 15 for a trip abroad. 
They will spend Christmas with their 
daughter Miss Jane Stafford, who is 
studying in Paris. 


George B. Fisher, president of the 
George B. Fisher Company, a prominent 
general and local agency of New York 
City, is celebrating the 25th anniversary 
of his connection with the office of which 
he is now the head. The agency was 
established by Mr. Fisher’s father, the 
late Maj. George B. Fisher in 1872, 
young Mr. Fisher becoming associated 
with him in 1925, when he resigned from 
the service of the Hartford National 
Bank. In addition to directing the activi- 
ties of his extensive agency Mr. Fisher 
is president of the Hartford Board and 
a director of the United States Fire of 
New York. 


E. S. Phelps of Burlington, Ia., re- 
cently celebrated the 40th anniversary 
of his connection with the E. S. Phelps 
Agency at Burlington. He purchased 
the agency in 1885 from George Duncan 
& Co. for whom he had previously 
worked three years. Mr. Phelps still 
has in his agency all the companies he 
started with in 1885 excent one. For 
many years he was Iowa state agent of 
the North America and is now its gen- 
eral adjuster in Iowa. He is past pres- 
ident of the Fire Underwriters Associa- 
tion of the Northwest. 


Charles J. Dauner, Sr., well known lo- 
cal agent in Cincinnati, died this week. 
He was a native of Cincinnati and had 
been in the insurance business since 
1884. With his son, Charles J. Dauner, 
Jr., he conducted an agency represent- 
ing the Northwestern National. He 
was 70 vears of age. He was a brother 
of Louis J. Dauner, former president 
of the Cincinnati City Council. 


YUR OLE CHEROOT 

When yur settin’ all alone, and feelin’ 
kind o’ blue, 

An’ yuh think tha aint no one who cares 
a dam fer you, 

Jest put a bit of fire on th’ end of yur 
cheroot 

An’ enjoy the fragrant odor of tha smoke 
beneath yur snoot. 

4n’ as the ash grows longer an’ the to- 
baccer melts away, 

Jest git tha idie in yer head, thet in this 
world—today 

Tha’s a lot uv fellers thinking uv yuh, 
an’ wishes thet that best 

Thet this ole world kin give a man—is 
yur’s with all tha rest. 

Thet, 'though today, tha heartaches seem 

tuh be fer you alone, 

“ole man trubble” causes aches thet 

hert yur every bone, 

Tha milk uv human kindness still runs 

fer me an’ you, 

tha sunshine uv tomorrow will hev 

a brighter hue, 

jest draw long an’ deep, an’ dream 

tha hours away, 

watch tha blue smoke swirl above, 

as to yerself yuh say, 

Git away ole trubble, don’t come to me 
fer loot, 

Cause I’m goin’ to enjoy myself, in tha 
smoke uv this cheroot. 

—Homer Caldwell, Ill. 
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OHIO AND WEST VIRGINIA 














COMPANIES ARE LINED UP 





West Virginia Association of Insurance 
Agents Gives List of Those 
Not Now Cooperating 





The following additional companies 
have notified the West Virginia Asso- 
ciation of Insurance Agents that they 
are now operating on the sole agency 
basis in the state: Netherlands, Marine, 
Concordia Fire, Central States Fire and 
Alliance Assurance. Including these 
there is a total of 149 companies that 
are now on record with the organization 
as being on the sole agency basis. 


Non-Cooperating Companies 


Secretary C. I. Thornburg announces 
that the following are not on record as 
cooperating with the sole agency rule: 
British General, Export, Federal of New 
Jersey, Firemen’s of Newark, Girard 
Fire & Marine, National-Ben Franklin, 
Northwestern National, Superior Fire 
and Travelers Fire. 





Warns Against Mutuals 


The West Virginia Association of In- 
surance Agents warns its members 
against representing automobile mutuals. 
The commission agreement is from 10 to 
15 percent and they promise to return 
from 10 to 25 percent in dividends. Sec- 
retary C. I. Thornburg states: “A far 
sighted agent will refrain from accept- 
ing any proposition of this kind. Once 
a footing is obtained, you will have to 
sit by and watch your business leave 
you.” 





LIMIT ON SPECIAL AGENTS 





Ohio Inspection Bureau Issues New | 
Rules Governing the Access to 
Rate Information 





The Ohio Inspection Bureau issued 
new rules last week governing access 
to rate information and makeups and 
credits. The new rules and regulations 


| 
| 
| 
| 
| 
| 


| 


values will be given out except upon 
specific direction of the assured. 


Rules of Bureau Pleasing 


These new rules of the Ohio Inspec- 
tion Bureau are particularly pleasing to 
the local agents of the state. While 
there have been few complaints recently 
that the privilege accorded to companies 
and special agents has been abused, a 


| few years ago these complaints were 


| fact, 


take away from special agents the privi- | 
lege of examining rate makeups and | 


credits unless they have an 


“Agent of 
Record Letter” or a 


“Rate Information | 


Letter,” the same as has been required | 


in the past of a local agent who wanted 
to obtain schedule information. The 
same rule applies to a company itself. 
The bureau will however supply under- 
writing information to a _ subscribing 
company without restriction. The new 
rules became effective on Monday of 
this week. 


Agent of Record Letter 


Two forms of letters are to be recog- 
nized. One, the “Agent of Record Let- 
ter” where it is the only one on file will 
be effective until definitely revoked. 
Where more than one “Agent of Rec- 
ord Letter” is on file, then all will 
expire one year from the date they were 
received. A “Rate Information Letter” 


| Secretary S. J. Norton of the Cleveland | 


will be effective only for the obtaining | 


of the definite information described and 


formation has been furnished. 
The bureau has also announced that 


no information filed on statements of Travelers 


| 


| any 
will not be good after this definite in- | 


frequent. Agents have been unable to 
understand why their business should 
not be protected as equally against com- 
panies and special agents as against 
local agents in their own territories. In 
some of them have believed that 
local agents, acting through special 
agents, have sometimes taken advantage 
of the special privilege accorded to the 
special agents and the companies. The 
argument of the companies was that 
the bureau was supported by them and 
was their organization, 





NO ISSUE WITH TRAVELERS 





Fire Insurance Cluk Explains the 
Situation in That City 





CLEVELAND, O., Nov. 11.—Re- 
garding the purported plans of the 
Travelers Fire for Cleveland, Secretary 
S. J. Horton of the Fire Insurance 
Exchange of Cleveland today made the 
following statement in behalf of the 
board of trustees of that organization: 
“There is not now and never has been 
issue between the Fire Insurance 
Club of Cleveland and the Travelers 
Fire. There have been several informal 
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have all been of a most friendly char- 
acter and have largely been discussions 
of conditions in the city. 

“The Fire Insurance Club has not up 

to the present time made any official 
rulings or statements regarding the sit- 
uation, because the point has not been 
reached where any definite proposals 
have been even discussed with the Trav- 
elers Fire. The club understands that 
Edward H. Yost has not been appointed 
branch manager for Cleveland, but holds 
the title of manager for Ohio in his 
capacity of field man. The attitude of 
the Travelers Fire and the club as ex- 
pressed by officers of both has always 
been most friendly toward each other. 
Tue NATIONAL UNDERWRITER has been 
misinformed regarding the situation. 
The trustees of the club wish at once to 
repudiate the statement that there is 
any issue between the club and the com- 
pany which appeared in the article in 
Tue NATIONAL UNDERWRITER issue of 
Nov. 5. 
“It was expected that the officials of 
the Travelers and officials of the club 
would officially discuss the situation in 
the immediate future and the article of 
which this statement is a correction is 
untimely and unfortunate. Whatever its 
source, it was not authorized by the 
Fire Insurance Club, nor given out on 
its behalf, directly or indirectly, and 
the heading, ‘Turns Down the Trav- 
elers,’ has no basis in fact.” 





Protest Hazards in State Building 


COLUMBUS, 0O., Nov. 10—The Ohio 
Manufacturers Association has protested 
to Governor Donahey regarding the fire 
hazards at the Hartman state office 
building, where the records of the work- 
men’s compensation fund are kept. It 


conferences between the officers of the | is said that these records are in con- 


and the secretary. 


These | 


(CONTINUED ON PAGE 27) 








LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 





Nea! Bassett, Presiient 
a Le Rtg = and Treas. 


ger, Secretary 
AWails , ~ Bassett, Secremeey 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 


Statement January 1, 1938 


ASGETS AND LIABILITIES 


Capital .....$3,000,000.00 
All other 

liabilities... 8,536,871.80 
Net Surplus. 3,586,660.11 


Total ......$15,123,531.91 


Policyholders Surplus, 
$6,586,660.11 








Heary M. Gratz, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. & Treas. 
Davis G. Vaughan, Secretary 
A. H. Hassinger, Secretary 
A Waits T. Bassett, Secy. 


Girard. 8M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 


Statement January 1, 1933 
ASSETS AND LIABILITIES 
Capital .....$1,000,000.00 

All other 
liabilities. . 3,213,098.14 
Net Surplus. 1,260,934.06 


Total .......$5,474,032.20 


Policyholders Surplus, 
$2,260,934.06 














Neal Bassett, President 
John Kay, Vice-Pres. and Treaa 
John A. Snyder, Secretary 
A. H. Hassinger, Secretary 
Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE Co. 
of Philadelphia 
Organized 1854 
Statement January 1, 1938 


ASSETS AND LIABILITIES 


Capital .....$ 600,000.00 
All other 

liabilities... 2,575,127.95 
Net Surplus. 1,000,362.98 


Total .......$4,175,490.93 


Policyholders Surplus, 
$1,600,362.98 














EH. M. Schmidt, President 
Neal Bassett, Vice-Pres. 
John Kay, Vice-Pres. and Treas. 
bay wy A. Hathaway, 
H. Hassinger, 


Await 9 T. Bassett, Seay. 


National 


Ben Franklin 


FIRE INSURANCE CO. 
ef Pittsburgh, Pa. 
Organized 1866 

Statement January 1, 1935 
ASSETS AND LIABILITIES 


Capital .....$1,000,000.00 
All other 

liabilities... 3,751,385.75 
Net Surplus. 501,427.56 


Total Assets. $5,252,813.31 


Surplus, Policyholders 
$1,501,427.56 














H. R. M. Smith, Ass’t. Secy. 


WAITE BLIVEN, Vice-President 


Homer Gwinn, Ass’t. Mgr. 


Western Department—844 Rush Sweet—Chidcago, Illinois 


Herbert A. Clark, Ass’t. Mgr. 
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Fe dete following members of the Nashville 
CG. Board of Underwriters make The National 
Underwriter their medium of pledging anew 
their allegiance to the protection of the Amer- 
ican Agency System of transacting the insur- 


ance business. 





Buell @ Crockett 314 Church St. 
Dillon & Chase 304-3d Ave. N. 
C. A. Folk & Co. 522 Union Street 
Gale, Smith & Co. Ind. Life Bldg. 
Hindman & Brock Chamber of Com. Bldg. 
Krieg and Handly 407 Ind. Life Bldg. 
Loventhal Bros. 216 Union Street 
W. P. Rutland & Co. 154-4th Ave. N. 

Support your organizations. They are 


trying to help you and need undivided 


assistance. 











Members of the State and National Associa- 
tions are doing 80% of the insurance business 
of this country. 


See the State Secretary at once and j join this 
goodly company of “‘Insurors. 
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HE Tennessee Association of In- 

surance Agents at the close of its 

annual meeting at Nashville, Fri- 
day took a big step forward in promot- 
ing interest in the state organization and 
rendering service to agents and assured, 
by giving more power to the vice-presi- 
dents. Each vice-president will hold one 
regional meeting a year in his district 
and will be responsible for the various 
activities in his bailiwick. The district- 
ing of the state and the dates of the 
meetings will be worked out by the of- 
ficers. 

The subject of giving distinct duties to 
the vice-presidents came up at the final 
session in a talk made by R. T. Groom 
of Murfreesboro. The suggestion met 
with immediate response. Work can be 
delegated to the vice-presidents so that 
the association will place responsibility 
on these officials for the various _activi- 
ties in the respective districts. 


Interest in the New 
Qualification Law 


Inasmuch as the new agency qualifi- 
cation law goes into effect in Tennessee 
Jan. 1, this will give a tremendous im- 
petus to the work of local boards and 
will undoubtedly result in the organiza- 
tion of new ones. Insurance Commis- 
sioner A. S. Caldwell has requested that 
local boards furnish him with informa- 
tion regarding any applicants for li- 
censes that may not be worthy or may 
not be bona-fide agents. It is expected 
that local boards will get from the in- 
surance commissioner’s office a list of 
licensed agents. They can go over these 
lists and furnish the commissioner in- 
formation regarding any that seem unfit 
to be agents. Local boards make no 
recommendations but simply give the 
commissioner information. The insur- 





ALFRED FRIERSON, Shelbyville 
New President Tennessee Association 
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Stronger Organization for Tennessee 


Local Agents in Annual Convention Give Vice-Presidents 


More Power—Alfred Frierson of Shelbyville Is President 
NEW OFFICERS ELECTED 


PRESIDENT 
Alfred Frierson, Shelbyville 


SECRETARY-TREASURER ; 
Julia Hindman, Nashville 


VICE-PRESIDENTS 
George A. Caldwell, Knoxville; W. D. Gale, Nashville; O. 


P. Rutledge, Columbia; Hart Caldwell, 


TENNESSEE AGENTS 
NUMBER 





Clarksville; Percy 


Clarke, Memphis; H. W. Spencer, Chattanooga; Grover C. 
Evans, Liberty; N. F. Malloy, Murfreesboro; Frank Rutledge, 
Etowah; J. T. McCutcheon, Jackson; H. A. Bransford, Union 
City; George P. Wofford, Johnson City. 


PLACE OF NEXT MEETING—Memphis. 








ance commissioner will require every 
one in the business to furnish answers 
on the questionnaire sheet that he is 
sending out. On the information given 
in this blank, he will determine whether 
a license will be forthcoming. No one 
will be licensed unless this question- 
naire is filled out and filed with the com- 
missioner. This will give local boards 
plenty to do. They can keep track of 
agents already licensed and those apply- 
ing for licenses in the future. 

Where there is not a sufficient num- 
ber of agents to form a local board the 
information can be filed by resident 
agents with the secretary of the Tennes- 
see Association of Insurance Agents and 
it in turn will be transmitted to the in- 
surance commissioner’s office. Commis- 
sioner Caldwell desires information to 
come through the organizations rather 
than through individuals. Tennessee lo- 





CHARLES R. REED, LaFollette 


Retiring President Tennessee Association 


cal agents thus have the opportunity of 
cleaning a lot of rubbish out of their 
state and eliminating those who are 
licensed simply to get the commissions 
on their own business. In other words 
Commissioner Caldwell wants only 
bona-fide agents licensed. 

Charles R. Reed of La Follette, Tenn., 
the retiring president, anounced at the 
banquet Thursday evening that he would 
not be a candidate for reelection. Mr. 
Reed has been a member of the associa- 
tion ever since it started. He has at- 
tended some 26 annual meetings. He 
has given the organization much time 
and thought. He has spent his own 
money in going here and there in the in- 
terest of the association. Mr. Reed is 
highly esteemed and is held in deep re- 
gard by the members. He handled the 
work well during the year and presided 
with dignity at the Nashville meeting. 





H. PHELPS SMITH, Nashville 
Chairman Fire Executive Committee 


The new president, Alfred Frierson of 
Shelbyville, is one of the stalwarts of 
the organization, Last year he was one 
of the vice- presidents. He has always 
taken a great interest in the work and is 
personally popular with the members. 
When he made his talk after being 
elected he aroused great enthusiasm by 
advising everyone that had any com- 
panies that were unfriendly to the asso- 
ciation to resign them at once. He said 
the time had come when local agents 
must clean -house and represent only in- 
stitutions that are standing squarely by 
the principles enunciated by the National 
Association of Insurance Agents. 

The next annual meeting will be held 
at Memphis, the members of the Mem- 
phis Insurance Agents Association hav- 
ing extended an invitation. 


Much Merriment Over 
the Secretary’s Job 


Frank Flenniken of Knoxville, chair- 
man of the nominating committee, cre- 
ated much merriment when he came to 
the position of secretary, he stating that 
the members could not find anyone to fill 
the position. He called for suggestions 
from the floor and there was much bick- 
ering back and forth until H. Phelps 
Smith of Nashville moved that the “Joan 
of Arc of the Insurance Business” be 
chosen for that position. Miss Julia 
Hindman, the very efficient secretary 
who has served the association for many 
years, is always reelected to this post. 
Mr. Flenniken was having some fun at 
her expense. During the meeting and 
at the banquet, “Miss Julia,” as she is 
affectionately called, received many en- 
comiums. She has a nation wide repu- 
tation among insurance people because 
of her position and standing with the 
Tennessee Association. 


a 





MISS JULIA HINDMAN, Nashville 
Secretary Tennessee Association 
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HE Tennessee Association of In- 

surance Agents at the close of its 

annual meeting at Nashville, Fri- 
day took a big step forward in promot- 
ing interest in the state organization and 
rendering service to agents and assured, 
by giving more power to the vice-presi- 
dents. Each vice- president will hold one 
regional meeting a year in his district 
and will be responsible for the various 
activities in his bailiwick. The district- 
ing of the state and the dates of the 
meetings will be worked out by the of- 
ficers. 

The subject of giving distinct duties to 
the vice-presidents came up at the final 
session in a talk made by R. T. Groom 
of Murfreesboro. The suggestion met 
with immediate response. Work can be 
delegated to the vice-presidents so that 
the association will place responsibility 
on these officials for the various _activi- 
ties in the respective districts. 


Interest in the New 
Qualification Law 


Inasmuch as the new agency qualifi- 
cation law goes into effect in Tennessee 
Jan. 1, this will give a tremendous im- 
petus to the work of local boards and 
will undoubtedly result in the organiza- 
tion of new ones. Insurance Commis- 
sioner A. S. Caldwell has requested that 
local boards furnish him with informa- 
tion regarding any applicants for li- 
censes that may not be worthy or may 
not be bona-fide agents. It is expected 
that local boards will get from the in- 
surance commissioner’s office a list of 
licensed agents. They can go over these 
lists and furnish the commissioner in- 
formation regarding any that seem unfit 
to be agents. Local boards make no 


recommendations but simply give the 
The 


commissioner information. insur- 
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Evans, Liberty; N. F. Malloy, Murfreesboro; Frank Rutledge, 
Etowah; J. T. McCutcheon, Jackson; H. A. Bransford, Union 
City; George P. Wofford, Johnson City. 
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one in the business to furnish answers 
on the questionnaire sheet that he is 
sending out. On the information given 
in this blank, he will determine whether 
a license will be forthcoming. No one 
will be licensed unless this question- 
naire is filled out and filed with the com- 
missioner. This will give local boards 
plenty to do. They can keep track of 
agents already licensed and those apply- 
ing for licenses in the future. 

Where there is not a sufficient num- 
ber of agents to form a local board the 
information can be filed by resident 
agents with the secretary of the Tennes- 
see Association of Insurance Agents and 
it in turn will be transmitted to the in- 
surance commissioner’s office. Commis- 
sioner Caldwell desires information to 
come through the organizations rather 
than through individuals. Tennessee lo- 
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Retiring President Tennessee Association 


REED, LaFollette 


cal agents thus have the opportunity of 
cleaning a lot of rubbish out of their 
state and eliminating those who are 
licensed simply to get the commissions 
on their own business. In other words 
Commissioner Caldwell wants only 
bona-fide agents licensed. 

Charles R. Reed of La Follette, Tenn., 
the retiring president, anounced at the 
banquet Thursday evening that he would 
not be a candidate for reelection. Mr. 
Reed has been a member of the associa- 
tion ever since it started. He has at- 
tended some 26 annual meetings. He 
has given the organization much time 
and thought. He has spent his own 
money in going here and there in the in- 
terest of the association. Mr. Reed is 
highly esteemed and is held in deep re- 
gard by the members. He handled the 
work well during the year and presided 
with dignity at the Nashville meeting. 





H. PHELPS SMITH, Nashville 
Chairman Fire Executive Committee 


The new president, 
Shelbyville, is one of the stalwarts of 
the organization, Last year he was one 
of the vice- presidents. He has always 
taken a great interest in the work and is 
personally popular with the members. 
When he made his talk after being 
elected he aroused great enthusiasm by 


Alfred Frierson of 


advising everyone that had any com- 
panies that were unfriendly to the asso- 
ciation to resign them at once. He said 


the time had come when local agents 
must clean ‘house and represent only in- 
stitutions that are standing squarely by 
the principles enunciated by the National 
Association of Insurance Agents. 

The next annual meeting will be held 
at Memphis, the members of the Mem- 
phis Insurance Agents Association hav- 
ing extended an invitation. 


Much Merriment Over 
the Secretary’s Job 


Frank Flenniken of Knoxville, chair- 
man of the nominating committee, cre- 
ated much merriment when he came to 
the position of secretary, he stating that 
the members could not find anyone to fill 
the position. He called for suggestions 
from the floor and there was much bick- 
ering back and forth until H. Phelps 
Smith of Nashville moved that the “Joan 
of Arc of the Insurance Business” be 
chosen for that position. Miss Julia 
Hindman, the very efficient secretary 
who has served the association for many 
years, is always reelected to this post. 
Mr. Flenniken was having some fun at 
her expense. During the meeting and 
at the banquet, “Miss Julia,” as she is 
affectionately called, received many en- 
comiums. She has a nation wide repu- 
tation among insurance people because 
of her position and standing with the 
Tennessee Association. 
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President Reviews Work of Year 


By C. R. REED. 


OU have engaged in a great busi- 
Y ness and the door is opened to un- 

limited success. Others going for- 
ward to increased responsibilities and 
remunerations started from the threshold 
on which you stand today. The ones 
who have achieved success have been 
the ones who believed as you do, in the 
fundamental principles of stock com- 
pany insurance, in the economic theory 
of private ownership upon which it is 
founded and which it advocates for 
other business, that the stock company 
insurance sustains a correct relation to 
the principles of our American govern- 
ment, that it functions more effectively 
as a factor in the conduct of American 
business than does any other insurance 
system; that it is and must be conducted 
up to a standard, rather than down to 
a practice; that it has been and now is 
an essential factor in the development 
and maintenance of our economic struc- 





Cc. B. 
Chairman Arrangements Committee 


H, LOVENTHAL, Nashville 


ture; that its future prosperity depends 
upon how well it serves the insuring 
public, rather than upon theoretical sales 
devices invented to meet temporary ex- 
pediences. 


Chrysler-Palmetto Plan 
Violates Agency System 


We might mention here the scheme of 
the Chrysler company and Palmetto 
Fire that you have been hearing so 
much about during the past few months. 
This scheme is not in keeping with our 
great American agency system, and is 
in violation of the state laws of many of 
our states. We would like here to com- 
mend tht insurance commissioner of 
Ohio and the courts of that state that 
have just revoked and sustained the re- 
vocation of the Palmetto Fire license to 
do business in that state. We also want 
to express our appreciation of the noble 
work the officers of the National asso- 
ciation have been doing to bring about 
a dissolution of the Chrysler-Palmetto 
contract. 


Fewer and Better 
Agents Are Needed 


I recommend that this association 
during this session adopt a resolution 
condemning the practice of the stock 
comnanies in appointing so many incom- 
petent insurance agents or policy ped- 
dlers. We believe that this practice has 
had more to do with increasing the fire 
waste and overhead expenses than all 
other evils put together. It will eventu- 
ally cause the premium-paying public to 
resort to state insurance. We know 
that volume is the main goal of all com- 
panies, but we believe. that what this 
volume is costing the insuring public on 


account of lack of proper precaution in 
selecting agents should be carefully ex- 
amined. I understand the companies 
are waking up to the results of this bad 
practice and are really working out some 
plan by which the practice can be re- 
tarded. 


New Constitution and 
By-Laws Were Prepared 


Your president attended the mid-win- 
ter conference of =~ National associa- 
tion at Savannah, Ga., in February. At 
this meeting a resolution was adopted 
endorsing the resolution adopted at Mil- 
waukee last year, which recommended 
that we as organized agents show our 
allegiance to the companies that are in 
harmony with the American agency sys- 
tem, and refuse to co-operate with or 
support the companies in any way that 
are not complying with or adhering to 
the rules governing our operations. 
This resolution recommended that the 
officers of the different state associa- 
tions make an effort to amend their con- 
stitution and by-laws, so as to prescribe 
a standard for membership in the state 
and national associations. That part of 
the resolution has been carried out by 
the officers of your association, and you 
have been furnished a copy of the new 
by-laws and constitution governing this 
association. I recommend that you 
adopt the new constitution and by-laws. 

Your president and secretary and H. 
Phelps Smith and Charles B. H. Loven- 
thal held a very enthusiastic regional 
meeting in Jackson, at which we secured 


ated, I think, a great deal of enthusiasm 
in that section for the betterment of the 
state association. I also made a tour 
in June of upper east Tennessee, visit- 
ing Rogersville, Kingsport, Johnson 
City, Greenville, Morristown, Jefferson 
City, Maryville, winding up with an ad- 
dress to the Knoxville Insurance Ex- 
change, securing four new members on 
this trip. I again visited the Knoxville 
Insurance Exchange at its annual elec- 
tion meeting in July. This meeting was 
well attended and great interest was 
manifested. I only rehearse these things 
that you may know we have not been 
entirely dormant during the year, al- 
though we have done nothing like the 
amount of personal work that should 
have been done. 


Active Drive for 
Members Is Needed 


I am glad to report to you that with 
the good cooperation of the membership 
committee, secretary of the association, 
field men and members at large we have 
grown in membership from 181 to 216 
members, according to the last report | 
had from our secretary, which was some 
two months ago. I hope her report will 
show a much larger increase at present. 
We feel, however, that this association 
should not be satisfied until our mem- 
bership has reached at least 500. I 
recommend that during this session 
some plan be formulated by which we 
may put a man in the field for at least 
three months during the coming year 
to do personal work in building up our 


some five or six new members, and cre- membership. We need the agents in 








RESOLUTIONS ADOPTED 








1. We wish at this time to again express our grateful appreciation to 
those companies that have recognized the principles enunciated by our National 
association, deploring the fact that this list does not include all companies but 
hoping that in the near future, we may have the same cooperation from the 
companies that are not at this time in sympathy with our declarations to 
perpetuate the American agency system. 


* * * . 


2. Chrysler-Palmetto Controversy—Recognizing the serious situation that 
has arisen affecting the insurance agents of the country which will grow, if 
not successfully combated, either through action of insurance departments or 
the courts, as moral persuasion seems to have been exhausted, we recom- 
mend eternal vigilance of our officers in their efforts to effectively eradicate 
this menace which diverts premiums from its natural channels eliminating 


free solicitation. 
ok . * 


3. We recommend that realizing the large number of licensed agents 
that are qualified to become members of our association, who have not as yet 
become affiliated, that a determined effort be made to bring these agents in 
our association, and that our secretary be authorized to engage an assistant in 
case she is unable to devote the time to visit the smaller towns of the state 
to secure their memberships. We need them and they need us. 


* * * 


4. Subscribing to the thought that “an ounce of prevention is worth a 
pound of cure” in application to accident and fire prevention, so often enunciated 
during the deliberations of the association coupled with the fact that our 
daily fire waste is growing burdensome to the citizens of the commonwealth, 
we respectfully recommend that the fire prevention department be expanded 
to greater service, and all moneys assessed on and subscribed by insurance 
companies shall be exhausted for the purposes intended, viz., protection of 
life and endeiieds 

a 

5. We recognize the necessity of agents taking their business more seriously, 
putting it on at least par with the civic and social activities, devoting both time 
and money in upbuilding the local, state and national associations. 


* * * 


6. We also recommend that a committee be appointed to work out a new 
schedule of dues. 

* + * 

7. We commend the action of the West Virginia agents in their stand 
taken on a sole agency basis. 

ok *x* * 

8. We most heartily endorse the effective, businesslike administration of 
our insurance commissioner, Albert S. Caldwell, and the administration of E. 
M. Gillenwater, fire prevention commissioner, to whom is due much credit for the 
high standard of service his office is rendering. 


this association and they need to join. 
I believe a majority of them could be 
convinced if they were only instructed 
in the workings of the association and 
made to see how much the organization 
means to them as insurance agents. 


Many Speakers at the 
Tennessee Banquet 


At the banquet of the Tennessee local 
agents, Loventhal of Nash- 
ville was in charge of the entertainment 
features and the general arrangements 
for the banquet. H. Phelps Smith of 
Nashville served as toastmaster. Talks 
were made by Insurance Commissioner 
A. S. Caldwell; President Charles R. 
Reed of the Tennessee a 
Raymund Daniel, “Insurance Field;” A. 
G. Chapman of Louisville, Mrs. H. C 





BAILIE GROSS 
President Nashville Board 


McMillan of Knoxville; Spencer Wel- 
ton, vice-president Fidelity & Deposit; 
Miss Julia Hindman, secretary of the 
Tennessee association ; C. M. Cartwright, 
THE NATIONAL UNDERWRITER; Clem 
E. Wheeler, assistant western manager, 
Hartford Fire; Fred H. Warren, Ten- 
nessee state agent, Royal; Frank B. 
Quackenboss, manager Tennessee In- 
spection Bureau. Charles F. Zehnder, 
state agent of the Phoenix of Hartford 
was in charge of the community singing 
and also rendered three solos himself. 


Daughtry Gives Report 


C. L. Daughtry of Nashville, chairman 
of the public relations committee, com- 
mented on the new agency qualifications 
law passed by the last legislature, stat- 
ing .that in the information secured 
through the questionnaire sent out by 
the Tennessee department, the commis- 
sioner would know who is incompetent. 
He called attention to another law that 
was passed by the legislature, prohibit- 
ing the appointment of corporations as 
agents. 





Reports from Local Boards 


At one of the sessions reports were 
received from some of the local boards, 
O. P. Rutledge responding for Colum- 
bia; J. T. McCutcheon for Jackson; 
Frank Flenniken for Knoxville; L. T. 
Fite for Murfreesboro, and Bailie Gross 
for Nashville. 


It was announced at the Tennessee 
meeting that members of the Knoxville 
Board, led by H. G. McMillan, took 
three hours one day recently and secured 
nine new members. 
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R. M. (Dick) Childress 


INSUROR 


All Kinds of Insurance 


409 Times Building 


CHATTANOOGA TENN. 














Owen, Love & Oliphant 
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Ferger Brothers 
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Huffaker -Colburn Co. 
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General Insurance 


PROMPT SERVICE ON’ TENNESSEE 
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Chattanooga Tennessee 


J. McLemore Kemp F . Lewis Gate 


Kemp & Gates 


GENERAL INSURANCE 
AGENCY 
115 East 8th Street 
CHATTANOOGA, TENN. 
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All Lines of Insurance 
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Wm. T. Outten H. L. Sullivan 


Outten & Sullivan 
FIRE INSURANCE 


119 Madison Ave. 


Memphis, Tenn. 
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Robert M. Maury & 
Company 
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William White & Co., Inc. 
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25 South Second Street 
MEMPHIS, TENN. 
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Agents Should Cooperate With 
the Fire Marshal’s Department 


By E. M. GILLENWATERS 


State Fire Marshal of Tennessee 


HERE is, and should be, a close 
"T relation between the local agent and 

the state fire marshal’s office. Our 
work is one in common; our aims are 
the same; both are trying to reduce the 
fire loss, and the fire marshal’s office 
and local agent must work together if 
this end is attained. We are making 
progress, too; there is a better under- 
standing and more cooperation today 
between the fire marshal’s office and the 
local agent than in the past. 

In one case the fire marshal’s office 
made investigation and found that the 
party was overinsured. We immediately 
advised the local agent to get off the 
risk entirely, or greatly reduce the 
amount of insurance carried. No reply, 
however, was received to our communi- 
cation. The first building destroyed was 
overinsured, and this party owned an- 
other in the same town, which also was 
greatly overinsured. We urged the local 
agent to get off, but he did not do so, 
and within 30 days the building went up 
in smoke. The agent on this risk then 
wrote a very humble letter, stating that 
in the future when this department ad- 
vised getting off a risk he certainly 
would do so. 


Cooperation Is for 
Benefit of Everyone 


As a rule, the local agents work with 
this department for the benefit of all 
concerned. We are really getting re- 
sults, and will continue to get results as 
long as we pull together. This depart- 
ment is no more the vital factor than 
the local agent in the prosecution of 
firebugs and reducing the fire loss; both 
play a part; we must advise one with 
the other. 

In another instance I did not have 
the support of certain insurance men. 
This loss amounted to something like 
$400,000. Deputies were put on the case 
to make an investigation, and immedi- 
ately these insurance men came to me 
assuring me that the fire was beyond a 
question an accident, and that they hoped 
within a day or two I would so state. 
They declared this assured was a man 
whose integrity was beyond question. 
My reply was that it was my duty to 
learn the cause and, as the amount in- 
volved was so great, I certainly would 
go into the matter thoroughly. I as- 
sured the gentlemen that while I had 
no reason to doubt their integrity, at 
the same time it was my duty to investi- 
gate, and that probably it would take 
several weeks to finish the investigation, 
as it was necessary to await the re- 
moval of the salvage before I could 
make a report; but the agents were 
nervous and wished the matter closed 
at once. Finally other pressure was 
brought to bear, and you can realize 
what a handicap this was. We worked 
on, however, but with no assistance from 
the agents, and never did learn the real 
cause of this fire. 


No Fires Occurred After 
Companies Got Off Risk 


I might give you another instance 
where this department played a very 
important part in the matter of over- 
insurance. A certain firm in this city 
had quite a number of fires, and in all 
had about 18 or 20 automobiles burn, all 
of which were insured. These machines 
were not all lost in one fire, but in sepa- 
rate fires. The department made a thor- 
ough investigation and finally advised 
the companies to get off of the risk en- 
tirely or any risk where these parties 
were interested. Since that time these 
people have never had a fire. 

I do want to suggest that all risks be 
inspected to ascertain the value before 
insurance is placed. The character of 


the man or woman should be weighed in 


the balance, just as the banker takes 
into consideration the man’s character 
before a loan is allowed. In covering a 
man’s property, you are like the banker; 
in a sense you are making a loan, and 
it is just as essential to your company 
as it is for the banker to be secured and 
safeguarded against fraud. If a bank 
should conduct its business in the hap- 
hazard manner that some insurance com- 
panies do, the bank would be closed by 
the state bank inspector, and it should 
be. 


Inspection Bureau Had 


Fine Representation 


Manager Frank B. Quackenboss of the 
Tennessee Inspection Bureau had a staff 
of 10 men at the convention. Mr. Quack- 
enboss always honors the Tennessee 

















E. M. GILLENWATERS 
Tennessee Fire Marshal 


meeting by having his men present. In 
addition to him there were on hand C. 
F. Taylor, assistant manager; C. V. 
Norred, superintendent service depart- 
ment; E. T. Holman, chief inspector; C. 
F. McLaughlin, manager at Nashville; 
J. T. Norton, manager at Memphis; Ira 
P. Jones 3rd, manager at Chattanooga; 
C. D. Beardsley, manager at Knoxville; 
A. J. Wild, Jr., manager at Johnson 
City; Cecil N. Richards, manager at 
Jackson. 


Langdon C. Quin of Hurt & Quin, 
general agents at Atlanta, attended the 
convention bringing Mrs. Quin. Mrs. 
Quin is a very vivacious and attractive 
young woman, being the daughter of 
Insurance Commissioner Caldwell of 
Tennessee. 








Robert T. Groom 
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Insurance 


Murfreesboro, Tennessee 
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Nothing but Insurance, but 
Insurance of Every Kind 
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Problems Facing the Agents Reviewed 


By A. G. CHAPMAN 


Representing National Association 


in the state of Tennessee who are 

licensed to write insurance and 
3,000 of this number solicit fire insur- 
ance. The Tennessee Inspection Bu- 
reau hasa mailing list of 1500 firms and 
individuals, all of whom are engaged in 
the fire insurance business, but if you 
will consult some of the field men you 
may be surprised to find that there are 
not more than 350 firms and individuals 
engaged in the local agency business 
that are really interested in the business 
or that manifest any concern for the fu- 
ture of insurance. 


T ‘is the are about 6,000 individuals 


Problems Facing 
the American Agents 


Let’s see what our specific problems 
are. I would say that they can be di- 
vided into two divisions: Justify our po- 
sition as the middle-man in this busi- 
ness; join hands with those companies 
which are willing to accept our best 
effort and cooperate with us. I do not 
mean to say the work of the National 
association is confined to these two 
problems. We have other obligations 
such as presenting insurance to the pub- 
lic in a manner to disarm the dema- 
gogue in politics and to work towards 
the end that there will be a better un- 
derstanding between companies and the 
right-thinking agents so that insurance 
may present a more solid front. Asso- 
ciated together, we can develop many 
things for our common interest and the 
good of the business, but nevertheless 
the two specific problems referred to are 
at this time standing out in bold relief 
and it is my opinion that if we do not 
successfully meet them, our work for the 
general good will be seriously impaired. 


Bonafide Service Is 
Reason for Existence 


We can talk about service, superior 
service, but unless we are doing some- 
thing about it, it will gain us nothing. 
That I may bring this suggestion home 
to you as sharply as possible, I will ask 
every agent in this room to fix in his 
mind some individual in his community 
who has been appointed agent to write 
insurance as a side-line. Pick out a man 
who is a first-class citizen, a good busi- 
ness man other than as an insurance 
agent but one who takes on the insur- 
ance business as incidental to his other 
work. Such a man will make no pre- 
tense of knowing much about the insur- 
ance business and will not manifest any 
particular interest to learn it. Now, with 
this individual in your mind, ask your- 
self this question: Why should a mer- 
chant or manufacturer in my community 
give me insurance in preference to giv- 
ing it to this side-liner? He is a good 
fellow, takes an active interest in all 
civic movements; is honest and straight- 
forward. Why should the merchant or 
manufacturer prefer my agency when 
placing insurance? If your answer to 
this question is not that you give supe- 
rior service, then there is something 
wrong with you and your agency. 

You should not be content or let up 
until you have demonstrated to yourself 
and, if possible, to your customer that 
he has made a wise selection in entrust- 
ing you with his business instead of 
placing it with a less informed person 
holding a license to solicit and write 
insurance. 


Service to Companies 
Is Another Duty 


The other side of this service question 
which is just as important, is the service 
you render your insurance companies. 
You have no right to expect insurance 
companies to prefer your agency and 
join hands with you in maintaining the 
system that keeps you in business unless 
you give more service than the irrespon- 
sible, careless or uninformed side-liner, 
that the companies so often appoint as 


their agents. We all get into the habit 
of forgetting our duty as agents of in- 
surance companies and because of the 
strenuous competition, they are inclined 
to overlook some of our misdeeds and 
permit us to do things that should not 
be done, but that is no reason nor ex- 
cuse why we should not stick to the 
straight and narrow road of conscien- 
tious service to our companies. 

In binding the company, in commit- 
ting it to liability, under our commission 
of authority, we are acting only as agent 
for that company and whatever we think 
that company ought to know about that 
risk we should tell it. If we will spend 
sufficient time and energy to be reason- 
ably familiar with the ordinary rules of 
practice and with the contract that we 
are selling and make an honest effort to 
serve our company, we will most as- 
suredly get satisfactory results. 

I recently heard the manager of a very 
large adjustment company in the south 
make the statement that practically all 
of the complicated losses that he had 
were the result of carelessness or ig- 
norance on the part of the agent who 
wrote the business. That is a pretty 
serious indictment and the only comfort 
I can get in thinking it over is that I 


believe the vast majority of these com- 
plications were caused by the irrespon- 
sible and incompetent so- -called agents; 
that the band of service-giving men in 
that community, members of the state 
and National association were respon- 
sible for only a small percentage. 


Preservation of Agency 
System Necessary 


It has been thoroughly demonstrated 
that though we do give superior service 
to the public and to the companies, it is 
necessary for us to take a step further in 
order that we may preserve the Ameri- 
can agency system. To get results, it is 
necessary for us to cooperate with those 
companies that are looking at this prop- 
osition in a big, broad way. It might be 
difficult to distinguish all of the coop- 
erating companies from those that are 
unwilling to cooperate with us. A big 
step in this direction was made when 
the organized agents of this country set 
up certain standards whereby the com- 
panies could see and elect whether or 
not they would want to extend to us that 
degree of cooperation that we feel is 
so necessary. We know the names of 
some of these companies now that have 
declined to cooperate with us and, in all 








Report of Executive Committee 


Tells of Fight on Bank Agency 


By H. PHELPS SMITH. 


URING the year now ending your 
committee, while giving its atten- 
tion to many routine matters, has 
ever had as its purpose watchfulness of 
your interests and solicitude for your 
welfare. Probably the most vital mat- 
ter brought to attention was the loss of 
business sustained by the agents of 
Knoxville through the competition of a 
loan and trust company which was 
closely allied with a large national bank. 
Your committee chairman, accom- 
panied by Charles Loventhal, met other 
members at Knoxville, where consulta- 
tion was held with agents of that city 
as well also with officials of the loan 
and trust company. Being imbued with 
the spirit of fairness first, and of pro- 
tection of the legitimate agents second, 
we were compelled to view the situation 
as being in violation, at least in spirit, 
of the Richmond declaration of the Na- 
tional association when it proclaimed op- 
position to the further extension of bank 
agencies. 


Competition of Banks 
Was Removed by Law 


After careful and thorough investiga- 
tion and many deliberations, it was con- 
cluded to attempt to remove the bank- 
ing competition as such, not that we 
were opposed, in any wise, to the very 
estimable gentlemen who were manag- 
ing the department, but that as a cor- 
poration with many _ stockholders, it 
created a character of competition that 
was inimical to the best interest of those 
who were striving through service-giv- 
ing agency plants, professionally to fol- 
low the business and furnish the public 
sound protection without financial co- 
ercion. 

To the end, therefore, of attempting 
to remove this competition we tried to 
invoke the use of such available laws as 
were then on our statute books, but after 
seeking legal advice it was determined 
that the most effective and lasting 
method would be to amend the statute 
which prohibits corporations from en- 


gaging in the life insurance business, to 
include all other kinds of insurance. 
Recommendations were made to your 
legislative committee to carry through 
this program. Be it said, to the very 
great credit of that committee, the 
amendment was passed and became a 
law at your last legislature, and the in- 
surance commissioner of this state, who 
believes profoundly in administering the 
laws on our books, will doubtless de- 
cline to license any corporation which 
applies for new or renewal licenses on 
the first of the coming year. 


Must Be Safeguarded 
by Strong Organization 


The insurance business of tomorrow, 
if it expects to continue to travel the 
highways of commercial importance in 
the vehicle of the agency system, must 
have about it the safeguards only you 
men, the staunch and loyal members of 
this association, can provide. The ad- 
vent of the numerous encroachments on 
the business, the automobile insurance 
and financing plans, the group or single 
class plans, the mutual and reciprocal 
invasions, the branch office programs, 
the attempted dominant rule of some 
companies, should stir you to greater 
and more earnest effort in this organiza- 
tion work. Wake up your neighbor 
agent and tell him of the grave dangers 
that lie ahead. 

Your committee wishes to sound the 
note of warning, not that we. view the 
situation with great pessimism, but we 
feel now is the time to evidence more 
cohesion of effort, more boldness of ex- 
pression of our principles and more 
drastic action against the destructive 
agencies. 


At the executive session the Milwau- 
kee declaration and the amendments to 
the constitution and by-laws as recom- 
mended by the National association at 
the mid-year meeting in Savannah were 
unanimously passed. 


probability, in the near future we will 
know the names of other companies, but 
regardless of what company may choose 
to align itself against our endeavors and 
regardless of whether any of the com- 
panies that we represent is placed in this 
class, we have now come to the point 
where this line of distinction between 
companies must be drawn so far as the 
members of the National association is 
concerned. 


Representing Non-Cooperating 
Companies Is Dangerous 


If a company does not believe in the 
present system of doing business with us, 
does not want to continue in that way, 
then it is the prerogative of that com- 
pany to disregard the system. The wis- 
dom of such a policy on the part of an 
insurance company is a matter that con- 
cerns the stockholders of that company 
only, but as a matter of opinion I would 
say that any agent who operates on a 
commission basis and is an independent 





A. G. CHAPMAN 
Louisville, Ky. 


business man as well as an insurance 
agent, displays very poor judgment by 
the representation of such a company 
and that he is very short-sighted if he 
permits himself to be influenced by ad- 
ditional commissions or any other con- 
sideration, to favor that company. But 
aside from this, if he is a member of the 
organization that such a company, by 
such a policy, is attacking, I think that 
even beyond his self interest he should 
consider his obligation to his fellow 
agents in the organization and therefore 
should realize that, morally, he is pro- 
hibited from representing such a com- 
pany. 


Disloyal Members 
Are a Hindrance 


My thought is that the more members 
we get who realize the purpose of the 
organization and who are willing to do 
their bit in the matter of supporting it, 
the stronger we are, but whenever we 
spend our time soliciting the member- 
ship of an agent who for any reason is 
unwilling to subscribe to the fundamen- 
tal principles of the organization, then 
we are wasting our time because unless 
we can convert him to the right way of 
thinking, he is a liability instead of an 
asset. 

If an agent understands this situation 
and for any reason will not join hands in 
maintaining these principles, he should, 
of his own motion, resign from the or- 
ganization. If he does not believe in 
the fundamental principles of the organ- 
ization, it is hypocrisy, if not downright 
treachery, for him to stay on the mem- 
bership rolls. 
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Sprinkler Protection Is Real 


Boon to Economic Development 
By F. B. QUACKENBOSS 


Manager Tennessee Inspection Bureau 


HE two most widely used means 
for controlling fire are fire depart- 
ments and automatic sprinklers. 

While neither is intended to, or can, 
supplant the other, nevertheless, a fire 
department is not and cannot act auto- 
matically. It must first receive the alarm 
from someone who in turn has detected 
the fire. It must then respond to the 
alarm, and finally it must get into 
action, 

These two stages of the manual con- 
trol of fire are performed almost in- 
stantly and almost simultaneously by an 
automatic sprinkler system, and its rec- 
ord as a means for controlling fire indi- 
cates a degree of efficiency little realized. 
Sprinklers discharge water directly over 
the fire itself, at the very beginning of 
the fire. Within the past 25 years more 
than 27,000 fires have been extinguished 
by automatic sprinklers, this number 
being 95 percent of the total fires re- 
ported in sprinklered properties. 


Important Factor in 
Industrial Development 


The tremendous economical growth of 
industrial America in no small measure 
has been and is made possible through 
automatic sprinkler protection. It is in- 


conceivable that merchants and manu- 
facturers would attempt their great 
operations without some definite and 


concrete assurance that they would be 
immune from the destructive result of 
fire. Countless fire hazards of the most 
dangerous kind are held in complete 
subjugation by automatic sprinklers. 
Modern industrial and merchandising 
practice demands buildings of large area 


and great height, concentration of value 
and complete liberty of action with re- 
spect to the processes and operations 
necessary to produce and sell goods in 
an intensely competitive market. To 
make this possible, automatic sprinklers 
almost alone are to be relied upon. 


Fireproof Buildings 
Not a Safeguard 


Of course, fireproof buildings are often 
used, but they in themselves. serve 
merely as a retarding effect rather than 
a positive control. Fireproof construc- 
tion will not, and cannot, handle the 
situation, and this for the sole and only 
reason that the contents will burn. A 
fireproof building may save itself, but 
an empty building is a poor asset when 


its contents have been destroyed or 
ruined. 
The opinion is ventured that fully 90 


percent of the nationally advertised mer- 
chandise is produced under the protec- 
tion of automatic sprinklers. It is in- 
conceivable that merchants and manu- 
facturers would spend millions in ad- 
vertising products, unless they knew as 
positively as human beings can know 
anything that the continuity of their 
operations would remain undisturbed by 
fire. Automatic sprinklers are the most 
positive known means for fire control. 


Reduction of Commissions 
Not to Be Considered 


It cannot be gainsaid that automatic 
sprinkler installations do not reduce 
commissions, but the real point to be 
considered is whether such reduction is 
detrimental to your business. Two of 


the major duties of a local agent are 
to protect both the interest of his client 


and the interest of his company. As- 
suming the three parties, agent, client 
and company, are honest and _fair- 


minded, the agent can protect these two 
interests which in no way conflict. 
Therefore, an agent should study the 
specific problem of his client or policy- 
nolder, advising him frankly and hon- 
estly. 

If it is to the interest of your policy- 
holder to install automatic sprinkler pro- 


tection, remember that the interest ot 
your company will in no way suffer. 
Further, if it is to the interest of your 


policyholder to provide such protection, 
it may prove decidedly against your in- 
terest if you fail so to advise him. Not 
a few instances have arisen where in- 
surance has for many years been placed 
under the control of a certain agency 
and was lost to that agency because 
competing agents, in gaining the hear- 
ing of the assured, pointed out the sav- 
ing which would result from sprinkler 
protection, a fact not brought to the 
owner’s attention by the agency he had 
patronized. 


Duty of Agent to 
Serve Policyholder 


An agent who has the confidence of a 
property owner, as evidenced by the 
constant insurance patronage of that 
property owner, is remiss in his duty 
not only to his client but to himself and 
the public at large if he fails to advo- 
cate sprinkler protection when his 
client’s best interest demands it. 

On the other hand, if an agent feels 
he can rest content with the larger in- 
come from the larger premium of the 
non-sprinklered property, he may awake 
to find another agent has gained the 
attention of his client, has advocated 
sprinkler protection, and is well satisfied 
with the smaller income, resting assured 
that this income will be steady, as there 
is but small danger of total destruction 
by fire. Further, instances are not in- 
frequent where the mere question of 





premium saving is the smallest consid- 
eration. This is especially true of 
plants or establishments enjoying a very 
profitable business, the interruption of 
which by fire would prevent the execu- 





F. B. QUACKENBOSS 
Manager Tennessee Inspection Bureau 


tion of contracts or result in a disrupted 
organization, or drive the customers of 
such business into another market. 

Other important considerations in- 
volve the question of safety to life. A 
sprinklered building is usually a fire safe 
building and it cannot be emphasized 
too strongly that many structures where- 
in people congregate and work are 
veritable fire traps, which could be made 
places of safety and security. In these 
instances the question of first cost and 
the question of premium savings should 
not influence the decision to provide the 
protection. 
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the insurance business. 


The Tennessee Association of Insurance Agents on this 
its thirty-first annual meeting, extends through The National 
Underwriter its appreciation of the insurance press as a me- 
dium of aid in preserving the present system of transacting 
It believes with the aid of this same 
press and loyal agents the country over the American Agency f 
system will not only maintain its soundness but will continue 
its good work for the public, the companies, the agents and 
ii the press itself. 


cies 


ene 


‘ 
< 
— 6 


We 
ab 
ck 


< 


2 


ri 





rf 


a}. on} 
Kt 6 


3 
ad & 














OV NA OA NANA LENA 





THE TT Ehit E iT 


jae 




















TZ! || z 





stm me ok ee oe et eee 








XUM 





XUM 


November 12, 1925 


TENNESSEE LOCAL AGENTS’ NUMBER IX 








Service to the Public Measures 
the Right of Insurance to Live 


By RAYMUND DANIEL. 


Associate Editor “Insurance Field” 


and forces are being broken up 

and reshaped into new and con- 
forming organisms, even so the meth- 
ods of the administration of the institu- 
tion of insurance must be enlarged and 
adapted to meet the increased duties 
and obligations. It is well to bear in 
constant mind that if insurance does not 
make these necessary changes, they will 
be made for insurance by others who 
have less understanding of and sym- 
pathy for this profession. So, we may 
say that insurance today stands in its 
critical period of revolution or evolu- 
tion. Rather may we select the latter 
method by adjustment to new condi- 
tions. 

What, may be asked, are some of the 
requirements to be met and fulfilled? 
They are: The comprehension that our 
profession and ourselves are a part ot 
society; the knowledge that insurance is 
a public institution and that insurance is 


A S the old social and economic forms 





J. C. LUCUS, Nashville 
President Tennessee Field Men’s Club 


expected to give a square deal; the es- 
tablishment of the character and repu- 
tation of insurance and its representa- 
tives; the realization that the hope of 
success is in the mutual understanding 
and co-operation of the company as prin- 
cipal, and the agent as associate or rep- 
resentative; the recognition of the fact 
that, while, with the company, as prin- 
cipal, is the responsibility of the form 
and manner of ethical operation, upon 
the agent is the equal, if not greater, 
responsibility of putting honorable prin- 
ciples into effect. 

We must discern and acknowledge 
properly that we are but a unit of the 
great whole of society, that there are 
other interests and considerations that 
make up the entirety of humanity and 
that there are times in which and con- 
ditions under which we must adjust and 
regulate our interests to those of the 
great whole. 

There must come to us the solemn 
realization that no individual and no in- 
terest can be in position to rise to the 
full measure of merited success until 
there is the recognition of the fact that 
no person or organization can rightly 
exist except in proportion to the con- 
tribution made to the advancement of 
the common good. There must be the 
mindfulness that every insurance man 
must be a good citizen and as such shall 
play his individual part in the welfare 
of his community, state and nation in 
which he lives. The success of this as- 
sociation, the achievement of the insti- 
tution of insurance and the development 


, 
oO 


{ the American agency system, or any 





other system, depends solely upon the 
faithfulness with which its members 
carry out these principles and these obli- 
gations. 

If we are to continue, we must aban- 
don the childish idea that our profession 
is a clannish mystery and a secrecy— 
an institution apart from the remainder 
of the world, with its affairs to be con- 
ducted behind closed doors that have 
been shut and locked in the face of a 
public whom we seek to serve and from 
whom our livelihood is derived. 


Institution Is Open to 
Examination by Society 


We must not forget that our institu- 
tion at all times is open to examination 
by society. What value is there in our 
knowing that the heart of insurance is 
sound, if the public does not know it? 
Sometimes the public has grave doubts 
and rightly so. Insurance must hold 
constantly to the thought that while 
there are desired increased volume of 
business, prompt collections and profit- 
able underwriting experience, even more 
to be attained are the methods which 
will provide a fair dealing with and a 
high order of service for the public. In 
the new era of things, companies and 
agents must recognize that one of two 
factors dominates every life: Service for 
self or service for others. 

We cannot longer avoid the necessity 
of the self-examination of our character 
and our claim to a place among the 
forces of society. Each of us is con- 
cerned as never before that the honor of 
our institution shall be preserved and the 
integrity of our business shall be a real- 
ity as well as a public profession. So 
many times we labor anxiously to prove 
to ourselves the authenticity of our 
idealism. We continually seek the re- 
assurance that the heart of insurance is 
sound, that our character is as substan- 
tial today as in the years of old when 
the highways of business enterprise 
were not so numerous and the sign posts 
were not so seemingly contradictory and 
so confusing. 


Mutual Understanding 
Must Be Established 


There are many achievements desired 
for our institution; many duties and 
tasks confront us, but first we must 
establish a better state of understanding 
among ourselves. Out of all the tur- 
moil and confusion of the centuries 
steadily emerges this truth: It is not by 
strife and warfare, but by unity and co- 
operation, that humanity advances. We 
must comprehend that the way of prog- 
ress and peace is the way of good-will, 
good-doing and conciliation. 

It is only justice that if any organiza- 
tion does not operate rightly and prop- 
erly, an agent can and should cease his 
representation. On the other hand, if 
an. agent does not conduct himself 
honorably, the company has the inher- 
ent right to relinquish his service. There 
is a proud acclaim for the perpetuation 
of the American agency system, but the 
responsibility for the perfection of this 
ideal rests upon its proponents. 

Outside of the domiciles of the com- 
panies, insurance is known largely, al- 
most wholly, by those who represent it. 
If these representatives carry into their 
work and lives the ethics and ideals of 
honorable companies and keep them 
ever to the front, insurance will have 
the good will of the public. If, however, 
the business is placed in the hands of 
representatives who do not hold to these 
ideals, and if companies do not insist 
upon reputable conduct, then will in- 
surance suffer the just condemnation of 
the community and of the common- 
wealth. If insurance fails to add to the 
promotion of happiness, welfare and de- 
velopment, then insurance fails. 
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A. W. Briscoe of Alabama 


Was Tennessee Speaker 


A. W, Briscoe of Montgomery, Ala., 
former insurance commissioner of that 
state and now a life insurance manager, 
spoke before the Tennesse local agents’ 
association at Nashville on “Difficulties 
and Remedies.” Mr. Briscoe advocated 
less law and more discretion lodged with 
the insurance commissioner. He said 
that a large percentage of ailments are 
imaginary. People conjure up in their 
mind a lot of troubles that do not exist. 
He said that but few people recognize 
the real greatness of the insurance busi- 
ness. He referred to the increasing val- 
ues of property in the south and pre- 








R, T. GROOM 
Murfreesboro 


dicted that in 10 years time the amount 
of fire insurance in force would be in- 
creased 100 percent. 


Insurance People Need 
to Exercise Patience 


Mr. Briscoe said that the insurance 
people need to be patient as to the ail- 
ments and should not run to the legisla- 
ture to secure redress for every fancied 
grievance. He urged people not to lose 
their heads. Mr. Briscoe took the posi- 
tion that when insurance people did 
the best they could with things that are 
right, those that are wrong will even- 
tually slough off. He said that more 
thought should be given to prevention 
rather than remedy. The country, he 
said, had been overworked on remedies. 
There is entirely too much remedial leg- 
islation passed. He referred to some 
ailments as being incurable. 


Unfair Competition is 
Sometimes Found 


Mr. Briscoe said that insurance agents 
are confronted frequently with unfair 
competition. Unauthorized companies 
do business through the mails. Many 
business men urge people to buy at 
home and yet will get their insurance 
away from home. He said that public 
opinion must be educated along lines 
where resident agents and good insur- 
ance will be appreciated. Policyholders 
should see the ethics in dealing with le- 
gal insurance. Mr. Briscoe said that 
there are unscrupulous agents and this 
provides unfair competition. He took 
the position that when an agent repre- 
sents only himself, he usually misrepre- 
sents everybody and everything else. 
He said public attention should be di- 
rected to the ways of the unscruplous 
agent so that the insurance buying pub- 
lic will recognize him. 

Mr. Briscoe asserted that the insur- 
ance business is too much regulated to- 
day because the people have a feeling 
that it has to be watched. He attacked 
the unfair tax on insurance, saying that 
it had been singled out for ‘taxation. He 
said that no business should be discrimi- 
nated against when it comes to taxes. 


Active Cooperation Needed in 
Defense of Agency System 


By MISS JULIA HINDMAN. 


S your treasurer I have no serious 
A complaint to make; as your secre- 

tary I have only one. That is your 
failure to think more about this organiza- 
tion. You do all right, that is, most of 
you do, and I have the satisfaction of 
feeling that I could come to you for al- 
most anything and get it, even personal 
help, but you should be thinking every 
idle moment, and sometimes during the 
busy ones, of what is best for the Ten- 
nessee association. Yes, and for the 
great business as a whole which we rep- 
resent. You should think of good things 
to do for its growth and pass them on to 
the officers, and assist in putting them 
over. Why should your social clubs re- 
ceive the best in you and the club or- 
ganized for the protection of your busi- 
ness “go hang’’? 

Our membership remains about the 
same this year. New ones coming in 
and old ones dropping out for one rea- 
son and another, keep it so. But the 
association is more solid now than it 
has ever been. Every dead limb has 
been lopped off and we are a live branch 
of that more live organization, the Na- 
tional association, and we are joining 
with it in faithful effort to preserve our 
livelihood. 


More Interest Needed 
in Regional Meetings 


We have had only one regional meet- 
ing this year, at Jackson, where the local 
board members received us cordially and 
where I hope we left some new reasons 
why we need this business of ours under 
strong organizations. I am afraid, how- 
ever, that regional meetings have not 
proved the success that they should, all 
because of our inability to get the agents 
in the vicinity interested, until after the 
meeting. Then they always say they 
wished they had known about it all. 
The only proof we have of the success 
of such meetings is that those towns 
where they have been held would invite 
us back again, I am sure, and give us 
better attendance. I must suggest, how- 
ever, that we say to the members in the 
smaller towns if they want one of these 
meetings that they ask for it and the 
officers will be glad to co-operate with 
them; otherwise I would advise that no 
regional meetings be held this year. 

I call your attention to the adoption 
of the new constitution and by-laws 
which were mailed out to you. To adopt 
the constitution as submitted to you 
puts us in working harmony with the 
recommendations of the National asso- 
ciation as well as with all other states 
so far, except our little sister, Arkansas, 
and all we will have to do with her is 
to give her time to see the error of her 
ways. Already she has had a glimpse. 
I, therefore, recommend the adoption of 
the Milwaukee declaration, as well as 
the five points set out by the National 
association. It is true some of us would 
like to have seen the Milwaukee resolu- 
tion a little more strongly defined, but 
having implicit confidence in the intelli- 
gence, sincerity and foresightedness of 
the authors, are willing, for the present 
at least, to accept it as submitted. 


Fight for Principle 
Must Be Effective 


There have been those and are prob- 
ably yet a few who look upon these 
resolutions as a fight on certain com- 
panies, when as a matter of fact nothing 
was ever farther from our desire. It is 
a fight for a principle. Indeed, it is a 
fight for your life and mine, so far as 
the insurance business is concerned. 
None of us is so foolish as to think or 
to say there has been no other violation 
of local regulations, but the things that 
brought about the Milwaukee resolution 
also opened the eyes of thinking men, 
both company executives and agents, 


and brought them both to the point of 
wondering what the result of such fla- 
grant violations would be. No, we are 
not fighting any company or companies; 
we are fighting for a principle. 


Few Companies Will 
Violate Principles 


There may be other companies who 
will put themselves outside the Ameri- 
can agency system, and if they do and 
you care to preserve your business you 
will treat with them as they come. But 
I here prophesy that the number will be 
small. What is that prophecy based 
upon? Upon the fact that right now 
90 percent, maybe more, of the com- 
panies are desirous of keeping intact the 
present system of getting premiums. 
Listen to what one of them says, and 
emphasis is given by them to their posi- 
tion. They had already expressed their 
attitude on the right of an agent to his 
expirations. They say this year a new 
question arises and a far more serious 
one, the full and unqualified support of 
the American agency system. They 
ask, “Can you who depend on the hon- 
est continuance of this system afford to 
sit idly by and see influences brought 
to bear that will in the end ruin the 
very life of your agency?” To whom do 
you think that company is talking? 
Companies only? Most assuredly not. 
They are talking to you and to me who 
get our living out of our agencies. They 
say their success is tied up with the 
agents. 


Give Full Support to 
Defense of the Business 


Which is it natural for you to sup- 
port, your friend or your enemy? The 
one whose success is tied up with yours, 
or the one who has never thought of 
your side of the question? And while 
we are discussing support of our friends, 
or enemies, why not carry it further 
and swear we will support no local or- 
ganization, bank, loan or trust company, 
or financial institution of any kind that 
attempts to divert insurance from the 
old channel in which it has been run- 
ning all the time to the advantage of the 
public, the companies and agents? 

Such financial institutions by virtue 
of trust funds they handle can divert 
insurance, or force it to be placed with 
them to the complete undoing of the 
man who has devoted his life to the 
study of underwriting and in the mean- 
time built up a business out of which he 
may be getting a living. I see no way 
of stopping such practices on the part 
of financial institutions except for the 
agents to take it to the public, to sub- 
mit their brief, so to speak. The aver- 
age man wants to see fair play, and 
many of our friends will go far to help 
us induce that procedure from greedy 
institutions. I say, therefore, let’s make 
this declaration, of supporting those 
companies who are willing to support 
us, not only a part of our constitution 
but a part of our daily lives. 


Spencer Welton Had 
Fine Body Guard 


Vice-President Spencer Welton of the 
Fidelity & Deposit was on hand, being 
alluded to at the banquet as the great 
convention man of the business. As a 
bodyguard to Mr. Welton were present 
R. Hill Carruth, who has charge of the 
Memphis service office, Fred Nesbit, 
manager of the Atlanta executive office; 
J. Mosher Morris of Louisville, manager 
there, and P. H. Hicks, agent at Nash- 
ville. Colonel Carruth has been located 
at Little Rock, but is now stationed at 
Memphis, having charge of the south- 
west in an executive capacity. 


Charges Made by the 
State Fire Marshal 


E. N. Gillenwaters, commissioner of 
labor and state fire marshal, in his talk 
at the Tennessee agents meeting aroused 
comment from O. P. Rutledge of Co- 
lumbia. Mr. ’‘Gillenwaters in his address 
said that frequently the state fire mar- 
shal’s office was blocked by agents in 
the investigation of a fire. 

Mr. Rutledge said that this was al- 
most a criminal charge. Mr. Gillenwa- 
ters defended himself by saying that in 
cases where the assured was held in 
very high esteem and seemingly was 
honest in every particular, there were 
protests against any investigation as to 





HENRY G. MeMILLAN 
Knoxville 


the cause of the fire. He said for in- 
stance in the investigation of the Her- 
mitage elevato? fire at Nashville, his 
office was blocked and it should not have 
been in getting at the facts. Mr. Rut- 
ledge then offered a resolution that every 
facility be given to the state fire mar- 
shal by members of the association in 
the investigation of losses. 


Caldwell Spoke Before 
Local Agents Meeting 


Insurance Commissioner A. S. Cald- 
well of Tennessee spoke twice before 
the Tennesse local agents’ meeting, once 
on Friday morning, when he gave his 
regular address and then Friday after- 
noon, when he spoke on the machinery 
that would be brought into play in con- 
nection with the new qualifications law. 
He also spoke at the banquet. Mr. 
Caldwell has the friendship of the in- 
surance men of the state, which was ex- 
hibited in many ways during the con- 
vention. He is regarded today as one of 
the best equipped and conscientious in- 
surance commissioners in the country. 
Former Insurance Commissioner Bris- 
coe of Alabama paid high tribute to 
Commissioner Caldwell when the for- 
mer began his address. 


J. C. Lucus Spoke for 
Field Workers of State 


J. C. Lucus of Nashville, state agent 
of the Fidelity-Phenix, president of the 
Tennessee Field Men’s Club and dean 
of the field forces of his state, spoke on 
behalf of the field men at the Tennessee 
agents’ meeting. Mr. Lucus has had a 
long experience as a field man. He said 
that if local agents will follow the rules 
and regulations of the companies, there 
is no need to fear about the future of the 
American agency system. He declared 
that in this country the mail order plan 
of writing insurance will not work. 
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Agents Can Assist the State 
to Keep the Business in Order 


By A. S. CALDWELL 


Commissioner of Tennessee 


the several states to protect the 

public and the companies from the 
crooked unscrupulous agent, but com- 
paratively few, if any, laws have been 
passed to protect the honest conscienti- 
ous agents from the inroads on his busi- 
ness, which he has in many cases taken 
years to develop. 

As far as I know there is no profes- 
sion in this country that is less pro- 
tected than the agency system of insur- 
ance. I am of the opinion that such 
agents should be protected as they are 
the real backbone and sinew of the com- 
panies, but I am still of the opinion that 
we are not in need of more laws, but 
probably less laws and more honesty and 
brains to solve these dilemmas. 


Greed for Volume 
Cause of Troubles 


No agent can expect the community 
to respect him or his profession unless 
he can respect himself and has a proper 
pride in his chosen work which he will 
guard as jealously as he will his own 
honor. From my experience I am cer- 
tain that the blame for many conditions 
that now exist is not so much due to the 
lack of proper qualification laws as it 
it to the greed of some companies for 
production and volume. Some of these 
companies will request a license or cer- 
tificate for anyone from the corner loafer 
up to. the city treasurer, county judge, 
leading lawyer, superintendent of 
schools, or in many instances for the 
largest property owner in the commun- 
ity. In contrast to this method some 
companies, I am glad to say, are excep- 
tionally careful to make sure that their 
agents are of the better type. 

A good agency plant is the life-blood 
of every insurance company and still 
at times the company in its greed and 
shortsightedness will elect to “bite the 
hand that feeds it.” Insurance is so 
complicated and full of technical features 
that it demands the services of men and 
women experienced and __ specially 
trained. 


Mite. laws have been enacted in 


Have Won in Many 
Important Victories 


The members of your organizations 
represent today over 80 percent of all 
premium production. They have fought 
evils that have so long existed that they 
had become rooted in the very fabric of 
the business, such as rebating, twisting, 
indiscriminate rate cutting, overhead 
writing and confiscation of agents’ ex- 
pirations. Organizations such as yours 
tend to stabilize the business and main- 
tain an equilibrium in the business that 
would otherwise be impossible. 

The last legislature upon my recom- 
mendation passed what I consider some 
very beneficial laws affecting your busi- 
ness. Among them was a law prohib- 
iting incorporated agencies from doing 
an insurance business. This possibly 
may have brought about some hardship 
on some agencies, but I feel in the end 
it will be quite beneficial to the business 
as a whole as it will eliminate agencies 
which endeavor to control your business 
through other channels. 


Tells of Agents’ 
Qualification Law 


Another was the agent’s qualification 
law, which should be a great benefit to 
the business in eliminating undesirable 
agents from the business, and represen- 
tatives of organizations such as yours 
can render a great service to the busi- 
ness by eliminating undesirable and 
crooked agents from the business. It 
will be the purpose of the department 
not to be drastic in enforcing the pro- 
visions of this law, but to endeavor so 
far as possible to eliminate those un- 
fitted for the business, and to see that 


the honest agent is protected in his pro- 
fession. It will not be the policy of the 
department to license or continue to 
license agents who misrepresent or twist 
or rebate, or who fail to make remittance 
for premiums collected. I would appre- 
ciate it if when the company or general 
agent discontinues an agent’s contract 
for cause or he resigns, that you no- 
tify the department and if he is undesir- 
able in any way we may protect, other 
companies in refusing to grant a license. 
In requesting cancellation of license, the 
company or general agent should be 
fair, and if the agent leaves in good 
standing the department should be ad- 
vised of this also. In a great many in- 
stances I fear the companies are not 
interested in this, because we have num- 
erous complaints, and then shortly 
thereafter application is made to the de- 
partment for a certificate to relicense 
this same agent. 


Should Teach Economic 
Theory of Insurance 


The enormous loss due to fires justi- 
fies statutes which require a teaching in 
the public schools of the theory of in- 





A. 8S. CALDWELL 
Tennessee Insurance Commissioner 


surance, that it is the public and not the 
companies which ultimately pay ll 
losses. This teaching would mean not 
merely the giving of fire drills to pupils. 
An argument to the pocketbook is more 
persuasive sometimes than when ad- 
dressed to the mind. In this connection, 
my thought is also that the negligence 
of the insured should be a bar to re- 
covery under a policy. If the insured 
purposely fires his own property, he 
canot recover; nevertheless, if he is cul- 
pable to the extent of gross carelessness 
and negligence he may recover. There 
may be a difference of intent but so far 
as society is concerned, every sane man 
must be charged according to his act, 
and not by his state of mind. Yet you 
do that very thing when you indemnify 
a man for a loss growing out of his own 
inattention and carelessness. 


Frierson with Old Agency 


Alfred Frierson of Shelbyville, Tenn., 
the new president of the Tennessee As- 
sociation of Insurance Agents is the 
junior member of the agency of H. B. 
Cowan & Co., Henry B. Cowan being 
the head of the firm. This agency was 
established 33 years ago. Three com- 
panies have been represented during the 
entire life of the agency. 


Some of the Notable Features 
of Tennessee Agents Meeting 


nessee Association of Insurance 

Agents, President Charles R. Reed 
called the meeting to order and asked 
Rev. Roger T. Nooe to say the invoca- 
tion. The address of welcome was given 
by Bailie Gross, president of the Nash- 
ville Board, who extended greetings. Mr. 
Gross was on the job during the two 
days and extended every courtesy to the 
visitors. The response was made by H. 
G. McMillan of Knoxville. 

President Reed in his annual report 
stated that the membership list now en- 
rolled 225 paid up members. Miss Julia 
Hindman, the secretary, in addition to 
giving the record of the activities of the 
year, made some recommendations and 
also commented on some of the phases 
of the business. H. Phelps Smith of 
Nashville, chairman of the fire executive 
committee, reported for his committee. 


Hume Tells About the 
Compensation Law 


William Hume, a well known attorney 
in Nashville, went into considerable de- 
tail as to the provisions of the Tennessee 
workmen’s compensation law. He said 
that prior to its enactment the common 
law prevailed. In case of injury an em- 
ploye was obliged to prove that the em- 
ployer was responsible. It was very dif- 
ficult, he said, during this time to secure 
disability payments. There was constant 
friction. He said that probably from 60 
to 70 percent of the injuries were not en- 
titled to compensation during the com- 
mon law era. The workmen’s compen- 
sation law changed all this and provided 
definite payments for various disabilities. 

The Tennessee compensation law 
went into effect July 1, 1919. Mr. Hume 
said that the state supreme court had 
rendered many decisions interpreting 
this law. It is an elective law. If the 
employer and employe do not accept its 
provisions then the common law applies. 
If the employer accepts and the employe 
does not, the employer has mighty little 
defense. The act follows the employe 
wherever he may be, whether in the 
state or out. 


Controversy Over the 
Selection of Physician 


Mr. Hume referred to that section of 
the law which gives the employer the 
right to select the physician in case of 
injury. The employer of course pays the 
physician and Mr. Hume said that he 
should have the right to select him. 
There has been some opposition to this 
provision on part of employes and an 
effort is made at every legislature to try 
to get it changed. Mr. Hume upheld 
the law, saying that the employers were 
anxious to get the employes back to 
work or in good condition as soon as 
possible and hence chose physicians of 
skill who ranked high in their profes- 
sion. He took the position that the phy- 
sicians selected were on the whole of a 


A T the opening meeting of the Ten- 


higher grade than the family physician 
of the employe. He said that probably 1 
percent of the employes were not satis- 
fied with this provision, but a big ma- 
jority are. Mr. Hume was asked whether 
an employe was covered going to and 
from work. He said that he was covered 
provided the employer furnished the 
means of conveyance, otherwise the em- 
ployer is not liable. 


Chapman Represented 
National Association 


A. G. Chapman of Louisville, former 
chairman of the executive committee of 
the National Association of Insurance 
Agents, was present to represent that 
body. Mr. Chapman is one of the most 
brilliant men in the business, has a clear 
and comprehensive idea of the scope of 
the organization and always brings to 
his audience a well thought out program. 
He received an ovation and his paper 
was commented on most favorably. 
Clem E. Wheeler, assistant western 
manager of the Hartford Fire, who was 
present, stated that Mr. Chapman had 
suggested that there should be a com- 
mon ground where the companies and 
agents could stand. Mr. Wheeler ex- 
pressed himself as hopeful that such a 
platform could be erected. 

Raymund Daniel of Atlanta, the tal- 
ented and popular associate editor of 
the “Insurance Field,” delivered an ad- 
dress, entitled “Fellow Citizens of the 
Household” which was a classic. Spen- 
cer Welton of the Fidelity & Deposit 
referred to Mr. Daniel at the banquet as 
being a combination of Demosthenes, 
Abraham Lincoln and William Jennings 
Bryan. 


Local Agents Visited 
Audit Bureau Office 


One of the most delightful features 
of the Tennessee local agents’ meeting 
was the visit to the office of the Tennes- 
see Audit Bureau in the Stahlman build- 
ing at Nashville following the after- 
noon session the first day. E. A. Berg- 
strom, the manager, and his staff were 
on hand to show the visitors the work- 
ings of the audit bureau. The agents 
took much interest in this visit. Refresh- 
ments were served. Carl Jung of St. 
Louis, manager of the Missouri Audit 
Bureau, who organized the Tennessee 
bureau and was its first manager, at- 
tended the convention and was present 
at the offices of the Tennessee bureau 
while the visitors were there. 


Frank B. Quackenboss, manager of 
the Tennessee Inspection Bureau, gave 
a talk on practical lines being elemental 
in his explanation of automatic sprink- 
lers. He gave a visualization of the ef- 
fect of heat on various sprinkler heads 
to show how the links were fused. This 
attracted much attention. 
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stant danger of fire, several small fires 
already having occurred in the building. 
The building is not fire resisting and 
the records are confined in wooden 
boxes. It is charged that $50,000,000 of 
state business would be entirely disor- 
ganized if the records were destroyed. 
It is charged that the housing condi- 
tions in the building would not be tol- 
erated in a private institution. 





Ives Addresses Bar Association 


Henry Swift Ives of the Casualty In- 
formation Clearing House is scheduled 
to address the next meeting of the To- 
ledo Bar Association. He will speak on 
the subject of “Individual Responsibility 
of Motorists for Accidents.” 


May Curtail Columbus Protection 


COLUMBUS, O., Nov. 10.—Curtailment | 
of the fire and police departments of 
Columbus may be made necessary as a 


result of the refusal of the voters at the 
recent election to approve an emergency 
bond issue. The situation is serious, ac- 
cording to city officials, and rigid 
economy must be practiced. 


Erion to Give Address 
Frank L. Erion, Chicago adjuster, will 
speak before the Cleveland Insurance 
Club, Nov. 18, on “Use and Occupancy 
Insurance.’ 


’ 


Ohio Notes 


loss of $20,000 
Rex Metal Parts 


Fire caused a 
plant of the 
at Cleveland. 

The Ohio field clubs and Fire Preven- 
tion Association will hold their annual 
elections Dec. 1. 

The Dachtler haberdashery at Elyria, 
, was destroyed by fire this week. The 


in the 
Company 


oO. 


loss was placed at $90,000. 
Potter Hayward Stevenson, aged 76, 
a retired insurance agent, died at his 


home in Columbus this week. 

Fire in the Zinn lumber plant at Co- 
lumbus, O., Monday night, caused a loss 
of $50,000, covered by insurance. 

U. S. G. Marshall, for many years en- 
gaged in the candy business in Colum- 
bus, has joined the Burkeley & Sons 
agency. 

A loss estimated at $35,000 was caused 
by fire in the Detroit Electric Service 
Station at Cleveland. Twenty automo- 
miles were destroyed. The fire started 


in a pile of waste. 
W. E. Moulton, an insurance man of 
Canal Fulton, O., died a few days ago. 


His daughter probably will succeed him. 
Mrs. Lewis S. Irby of Jefferson, O., will 
probably take charge of the insurance 
agency of her husband, who died a few 
days ago. 

Fire in the Belmont garage at Marion, 
O., damaged 19 automobiles. The loss 
on the machines is $4,000 and on the 
building $400. The garage is owned by 
Morris F. Carey. Marion has had three 











garage fires within the last year, with 
a total loss of $225,000, according to 
Fire Chief McFarland. 

J. Gano Wright of Cincinnati, who has 
been ill at his home for the past five 
weeks, is very much improved and ex- 


| 


pects to return to his office this week. 
The Cincinnati Insurance Society will 
hold its first meeting of the present 
season Nov. 17, at 6 p. m. At this meet- 
ing discussion will take place as to the 
future plans of the organization, 
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COVERING GOODS IN TRANSIT | 


gan—What the Laws of That 
State Provide 


By GEORGE BROWN 
Executive Secretary, Michigan Associa- 
tion of Insurance Agents 

Does a fire insurance policy cover 
furniture or other goods while in tran- 
sit from one building to another, assum- 
ing that a removal permit had 
issued and that both old and new loca- 
tions are covered by the policy? 
pose the truck or other conveyance on 
which the goods are being carried 
catches fire, then what? 

This question came to me the other 
day from one of our members. 
couldn’t answer it offhand, so I took it 
up with the company carrier through 
its general agency. Here’s the com- 
pany’s reply: 

“This would not be a case to be taken 
care of under a fire policy. Ii the goods 
were loaded, for instance, on an auto 
truck and were on the way to a new 
location, the proper coverage would be 
a trip transit policy. We believe, how- 
ever, a loss would come under liability 





be amended if coverage by truck or 


| wagon were to be permitted.” 
Question of Liability Raised in Michi- | 


Here’s an opportunity for 


| for a removal indorsement, to either let 


been | 


Sup- | 


you write him a trip transit policy or to 
be sure that the man or concern which 
is moving his goods, carries the neces- 
sary liability insurance. He’d certainly 
be out of luck if he lost a lot of his 
furniture or his merchandise while the 
goods were on the way, a contingency 
not so very remote. 


Fisk to Speak at Decatur 


At the annual meeting of the Illinois 
Association of Insurance Agents at De- 


|catur, Thursday, Earl E. Fisk, repre- 


senting the National Association oi 
Insurance Agents, will speak on “‘Chrys- 


| jer and Wholesale Insurance.” Mr. Fisk 


is a leading agent of Green Bay, Wis., 
president of its local agents organization 


|and chairman of the committee of the 


agency | 
| service. Advise your client when calling 





| National body to cooperate with cham- | 
| bers of commerce. 


insurance and the truck man would be | 


liable for the loss. 

“The Michigan law stipulates that any 
and all common carriers shall carry in- 
surance for the protection of the persons 
and property carried by them in such 
amount as shall be ordered by the Mich- 
igan Public Utilities Commission, or 


they shall furnish an indemnity bond | 


running to the people of the state of 
Michigan, conditioned upon the payment 
of all just claims and liabilities resulting 
from injury to persons or property car- 
ried by such carrier and in a company 
authorized to do business in this state 
in an amount to be fixed and approved 
by the commission. 

“The Michigan standard fire policy 
provides as to the attachment of the 
amount which covers ‘the following de- 
scribed property which located and con- 
tained as described herein, or pro rata 
for five days at each proper place to 
which any of the property shall neces- 
sarily be removed for preservation from 
fire but not elsewhere.’ 

“The standard policy would have to 


| has just ruled, 


Check on Unauthorized Carriers 


LANSING, MICH., Nov. 10—All holders 
of Michigan department certificates of 
authority to place business with un- 
authorized carriers must in the future 
notify the department of all instances 
in which they use their authority and 
actually enlist the facilities of unli- 
censed companies, Commissioner Hands 
Complete information 
must be furnished and if the depart- 
ment, for any reason, disapproves the 
company, the business must be placed 


| with some other carrier. 


A number of Michigan agencies hold 
certificates allowing them to place busi- 
ness outside of the ranks of authorized 
carriers and the recent establishment 


| of a number of questionable Lloyds un- 


| companies refuse. 


derwriters in Chicago has given rise to 
fears that proper discretion might not 
be shown in placing business licensed 
Requiring filing of 
each case will allow the commissioner 
to keep a close check and stop any trans- 
actions which he believes might not be 
safe for insureds. 


Monday Luncheons Successful 


The Monday noon luncheons which 
were started by the Indiana Blue Goose 
last Monday are well attended. Next 
Monday a buffet luncheon will be served 
at the Indianapolis Salvage Corps fol- 
lowing the meeting of the Indiana In- 
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surance Society to be held in the morn- 
ing. The annual round-up meeting of 
the Indiana pond will be held following 
the luncheon when quite a number of 
goslings will be initiated into the mys- 
teries of the order. The activities in- 
augurated by Most Loyal Gander Arthur 
W. Lewis are being welcomed and heartily 
supported by the membership. A num- 
ber of former members who dropped out 
during the past years have joined again 
and quite a number of new members are 
also in sight. 


Illinois Blue Goose Plans 


Plans for an active year are being 
made by the Illinois pond of the Blue 
Goose. In January, there will be an ini- 
tiation of about 25 new members. The 
pond is purchasing for this purpose full 
regalia for all of the officers. The 
regalia will be that which was approved 
at the recent grand nest meeting of the 
Blue Goose and was suggested by the 
regalia committee of the grand nest. 
Most Loyal Gander George T. Mielke 
of the Commercial Union at a meeting of 
the officers of the Illinois pond held last 
Monday appointed the following guards 


to the custodian of the goslings: A. C. 
Wallace, New Hampshire; Arthur 
Gabrielson, American Eagle; John N. 
Miller, Providence-Washington; A, 


Knight, National Liberty; William B. 
Rearden, Camden, and John T. Harding, 
Millers National. 

In February the annual dinner dance 
will be held. 


Michigan Non-Resident Licenses 
More property than life agents have 


| been issued non-resident licenses by the 


Michigan department under the new law 
passed by the legislature. Only 23 such 
licenses for all classes of agents have 
been approved by the commissioner. 
The first non-resident to obtain a 
Michigan license happened to be a life 
company’s representative, but the prop- 
erty contingent, in whose behalf the law 
was supposedly passed, has now out- 


| stripped the life men in numbers. 


Commissioner Hands has been careful 
in issuing licenses and has required ap- 
plicants to go through much the same 


| qualifications procedure he uses for resi- 


dent applicants. The commissioner is 
| making particularly sure that no li- 
censes are issued to home office life 


| salesmen in order that they may be sent 


into the state to write one or two large 
lines. 


Illinois Notes 


_ J. L. Drake, for many years in the 
insurance business at Decatur, IIl., died 
there last week at the age of 71. He 
had been a_ resident of the community 
25 years and prominent in insurance and 
political activities. 

Albert Crenshaw of Salem, Ill., charged 
with arson in connectién with the 
$100,000 fire at the Altamont Manufac- 
turing Company and Wilson & Co. pro- 


| duce firm Oct. 3, has been convicted by 








a jury. David Sapp and 
indicted with Crenshaw, 
not guilty. 

The village of Durand, Ill., was almost 
completely wiped out by fire Nov. 7. 
Several business buildings and_ the 
Methodist Church were among the 
structures destroyed. The village had 
no water supply. Fire apparatus from 
Rockford went to the aid of the village 
but was handicapped by lack of a proper 
water supply. The engines were blocked 
by heavy snowdrifts in many spots on 


the 20-mile trip from Rockford to Du- 
rand. 


Ray Nance, 
were found 


Michigan Notes 


Plymouth, a town of about 3,000 popu- 
lation, near Detroit, is being inspected 
this week by the Michigan Fire Preven- 
tion Association on invitation of its 
Chamber of Commerce. The village has 
a fourth class rating. It has a volun- 
teer fire department and an apparently 
adequate water supply, it is said. 

Fire starting in the bathroom of the 
Officers’ Club at Selfridge Field, U. S. 
Army air station, near Mt. Clemens, 
Mich., completely destroyed the struc- 
ture, causing a loss to building and 
contents of about $30,000 excluding per- 
sonal property losses of about $5,000. 
The blaze resulted from a gas heater, it 
was reported. The building was of two 
stories and of wooden construction. 


Indiana Notes 


The annual 
Field 
Nov. 

James H. McConnell, representative of 
the Ohio Farmers, was elected mayor 
of Marion, Ind., over Mayor George R. 
Daniels with a majority of 1,035. Mr. 


| meeting of the Indiana 
— will be held in Indianapolis, 


McConnell not only replaces the present 
mayor, but also sets the record of being 
oe second Democratic mayor in the his- 
ory 


of Marion. 
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“OPPOSES PREFERRED STOCK |ASK CIVILIAN ARSON SQUAD 





Wisconsin Commissioner in New Clash 
With Attorney General Over 
That Question 


MADISON, WIS., Nov. 11.—That 
the issuance of preferred stock by in- 
surance corporations is against public 
policy is the declaration of Commis- 
sioner W. Stanley Smith, in a statement 
made public Monday. The Smith state- 
ment is prompted by a request from 
two insurance corporations doing dif- 
ferent classes of business in the state, 
as to whether preferred stock can be 
legally issued in Wisconsin. Although 
Attorney General Ekern in an official 


opinion to the insurance department has | ‘ “tied } : ; 
| jor objectives in their effort to improve 


held the issuance of preferred stock 
valid, Commissioner Smith believes that 
the present statutes construed with ref- 
erence to insurance principles and prac- 
tices would forbid the issuance of 
preferred stock. Mr. Smith also con- 


| equipment, as ides 
| cent report made by the National Board. 


tends that the duties and obligations of | 


the stockholders of an insurance cor- 
poration should be equal and that there 
should be no division of classes in pre- 
ferred and common stock issues. 


Called “Deplorable Thing” 


“These are the first companies under 
the immediate supervision of this de- 
partment presenting such an innovation, 
which seems to open the door to new 
opportunities for ‘exploitations and 
pave the way for new dangers,” declared 
Commissioner Smith. “Up to now the 
fortunes of stockholders in an insurance 
company were equal—they 
equally in the danger of loss, and, ex- 
cept as restricted to safeguard the 


| dinance requiring that every firm sell- 


| licensed, and that every installation of 


shared | 


policyholders, shared equally also in the | 


gains or profits, dividends are limited 
and restricted by statute, but when 
allowed or permitted have not heretofore 
discriminated between stockholders. 1 
consider this a deplorable thing to 
which we will look back on with re- 
gret. 

_ “I agree with the superintendent of 
insurance of New York that preferred 
stock has no place in an insurance 
corporation and that there should be 
only one class of stock for insurance 
companies, and will follow the policy of 
the New York department to discour- 
age so far as possible the organization 
of companies with such a divided stock. 

Disagrees With Ekern 


“I do not agree with the attorney gen- 
eral and reluctantly follow and accept 
his ruling until we have the court’s 


| thrill in it. 





St. Paul Civic Association Has Ex- | 
tended Program to Improve Fire 
Loss Situation 


ST. PAUL, MINN., Oct. 28.—A civi- | 
lian arson squad for St. Paul to coop- | 
erate with city and state officials in ferret- | 
ing out incendiary fires is proposed by | 
the St. Paul Association of Public Af- | 
fairs. The idea of an arson squad was | 
first broached by Capt. John Townsend | 
of the insurance patrol and adopted by | 
the fire prevention committee of the as- 
sociation as one way to cut down the 
fire losses in this city. 

In addition to this the fire prevention 
committee has settled on three other ma- 


the fire loss situation here. These are: 

1. Bringing the St. Paul fire depart- 
ment up to its full strength in men and 
recommended in a re- 


2. Passing by the city council an or- 
dinance prohibiting the use of wood 
shingles on any buildings, and requiring 
the use of fire resisting shingles. 

3. Passing by the city council an or- 


ing oil burning heating equipment to be 


an oil burner be passed on by an in- | 
spector. 

While St. Paul has been the scene of 
several incendiary fires in the past year, 
leading to the discovery of what is be- 
lieved to be an arson ring, other cities 
have been likewise afflicted. A 10-year 
old school boy has just been arrested in 
Minneapolis charged with setting a 
series of apartment house fires in the | 
locality of his home. Twenty fires in | 
ail are charged to this boy, whose only 
object appears to have been to get the 


A complaint charging arson also has 
been filed against a woman at LaFay- 
ette, Minn. She is accused of setting 
fire to farm buildings. 


“FORUM” ANSWERS OLSNESS | 





North Dakota Paper Raps Plan of | 
State Engaging in Private Business 





FARGO, N. D., Nov. 11.—Commis- 
sioner S. A. Olsness in a recent issue 
of the Fargo “Forum” answered an edi- | 
torial commenting on the statement of | 
the manager of the state hail fund, | 











A Company for Good 
Agents 


Eighteen years of continuous progress 
have molded a reputation for the 
Home Fire Insurance Company of 
Arkansas that commands the confi- 
dence of every local agent. From an 
idea in 1905 this institution has grown 
to one of $1,750,711.46 assets and 
$500,000 paid up capital. 


Wherever the Home Fire is located 


you will find a satisfied agent 


We have excellent agency oppor- 
tunities in Arkansas, Louisiana and 
Mississippi. 
Home Fire Insurance Co. 
of Little Rock, Arkansas 
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Harold S. Hopton, and which also com- 
|mented upon the possible change of 
| policy in the department in paying out 
|} over $250,000 of the fund’s money to 


Net Surplus, $3,418,470 


determination, which I hope may come 
through some stockholder of some of 
the still individually owned stock. In 
my acceptance for filing I bow to the 
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conditions which, were they wholly in 
my control, would demand such changes 
as would give to the filing also my ap- 
proval.” 

In his statement, Commissioner Smith 
frowns upon the idea of a holding com- 
pany of another state coming into Wis- 
consin, purchasing the stock control of 


of Wisconsin. 


old line companies for reinsurance. Mr. 
Olsness said: 

Being convinced that there was poor 
economy in continuing reinsurance on 
the plan provided in the 1919 legislature, 
the state insurance department worked 
out two drafts and presented them to 
the last legislature for consideration. 
One plan provided for reinsurance in ex- 
cess of $200,000 on the state capitol and 





views the record of prior attempts toe 
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mix politics and business, it is easy to 
forecast the record of the future: 

hen it is considered that the state 
fire fund operates to pour hundreds of 
thousands of dollars into the hands of a 
state official, which official has the power 
to punish enemies and reward friends 
through the placing of insurance policies 
which the various subdivisions of the 
state and the state itself finance, it is 
clear that an avenue has been opened 
to unscrupulous use of that fund. 

When North Dakota, as a state, gets 
out of the insurance business, and gets 
out of a few other lines of private busi- 
ness into which it has plunged during 
the past few years, the taxpayer will rest 
easier. Thento a great degree, his prop- 
erty will be cleared of the possibility of 
being taxed from him to meet losses 
certain to follow in the wake of a policy 
of mixing politics and business. 





Application Still Held Up 


FARGO, N. D., Nov. 10.—The Northern 
States Fire & Automobile, whose appli- 
cation to sell $250,000 of stock in the 
state has been held up, pending further 
investigation, was incorporated Sept. 24, 
1925, for a term of 30 years, authorized 
capital $250,000, divided into 5,000 shares 
at $50.00 each. The company was in- 
corporated by the following: K. Fro- 
saker, Fargo; Leslie Stinson, Grand 
Forks; Harry E. McHugh, Devils Lake; 
H. B. A. Wigginton, Minot; Edwin John- 
son, Stanley P. W. Blank, New Salem; 
R. D. Joos, Jamestown; Geo. Kugler, 
Fairmount, and F. M. Davis, Bismarck. 
Officers of the company are P. W. Blank, 
president; Harry McHugh, vice-presi- 
dent, and A. T, Faber, Bismarck, secre- 
tary-treasurer. According to Mr. 
Frosaker, investigation is still pending 
and no action has been taken. 


To Inspect Worthington, Minn. 


MINNEAPOLIS, MINN., Nov. 10. — 
Worthington has been selected as the 
first inspection point of the new season 
for the Minnesota Fire Prevention Asso- 
ciation. The visit there will be made 
sometime around Thanksgiving. The as- 
sociation this year will follow a differ- 
ent plan, stressing the educational part 
of the work more than the actual inspec- 
tions. 


Minnesota Blue Goose 


MINNEAPOLIS, MINN., Nov. 10.—The 
Minnesota Blue Goose will open its sea- 
son's activities with an informal meet- 
ing around the middle of this month, 
Later in the winter there will be a din- 
ner dance and then the annual meeting 
in February. F. H. Sammis, in charge 
of the activities this year, has named 
two committees to help get the pro- 
grams under way and hopes to be able 
to announce dates and details of the 
several meetings later this month, 


Milwaukee Board Dinner Meetings 


MILWAUKEE, WIS., Nov. 10.—Dinner 
meetings in the evening will be held by 
the Milwaukee Board November, Decem- 
ber, January and February, according to 
plans made by W. B. Calhoun, president. 
The first of the evening meetings was 
held Nov. 11. E. P. Hunkel was in 
charge, assisted by O. A. Braun and 
Theodore Ernst. 





Local Board for Beloit 


BELOIT, WIS., Nov. 10.—Formation of 
a local board will be discussed here Nov. 
20 at a conference between leading local 
agents and Joseph G. Grundle, secretary 
of the Wisconsin Association of Insur- 
ance Agents. Mr. Grundle, who is also 
assistant manager of the Milwaukee 
Board, will analyze the local situation 
and proffer the assistance of the state 
organization in forming a strong local 
group. The project has been under dis- 
cussion by local agents here for some 
time, and it is expected that sentiment 
favorable to the board’s formation will 
erystallize into action at the conference. 


Plan Wisconsin Regional Meetings 


MILWAUKEE, WIS., Nov. 10.—Plans 
for two regional meetings, one in the 
north and the other in the southwest 
were mapped out at a meeting here of 
the executive committee of the Wisconsin 
Association of Insurance Agents. The 
meetings will be held later in the season, 
dates to be decided on. A report on the 
progress in the membership campaign 
was heard and discussion held as to 
future action in the drive to enroll all 
of the larger agencies in the state in 
the association ranks. Karl Rieke, field 
secretary of the National association, 





handled a large share of the membership 
work in the state. Those present at the 
executive committee meeting included 
Earl Fiske, Green Bay, president of the 
association; J. G. Grundle, Milwaukee, 
secretary; John Rowland, Racine; A. W. 
Fox, Oshkosh; G. H. Gunther, Sheboygan; 
George Fries, La Crosse; Walter Green 
and William B. Calhoun, Milwaukee. 


Mandamus in Hail Tax Case 


FARGO, N. D., Nov. 10.—An alternative 
writ of mandamus was issued in the 
Morton county district court compelling 
M. C. McCarthy, auditor of Golden Val- 
ley county, to advertise and sell delin- 
quent hail taxes for 1924 in compliance 
with the state law. The action was 
brought by the state of North Dakota 
on behalf of Commissioner S. A. Olsness, 
and followed McCarthy’s refusal to carry 
out the provisions of the state law with 
regard to the sale of land for delinquent 
hail taxes. In letters to the attorney 
general, McCarthy said he was acting 
on the advice of the state’s attorney of 
Golden Valley county, who expressed a 
belief that a sale of hail taxes in one 
lump with delinquent general taxes 
would render the whole sale void be- 
cause of the recent decision of the su- 
preme court which held that the hail 
taxes did not constitute a prior lien on 
real estate as is the case with other 
taxes. 

Attorneys for the state consider it 
probable that the present action, which 
is in the nature of a test case, also may 
go to the supreme court for final deci- 
sion. 





Inspection of Wausau 


WAUSAU, WIS., Nov. 11—Seventy-five 
of the leading field men in Wisconsin 
took part in the two-day inspection of 
this city sponsored by the local Chamber 
of Commerce, and carried out by the 
Wisconsin State Fire Prevention associa- 
tion. Serious fire hazards were uncov- 
ered by the inspectors and warnings 
were issued to city officials and indus- 
trial operators to make immediate cor- 
rection of existing conditions. Roy L. 
Nicholson, past president of the associa- 
tion and chairman of the town inspec- 
tion committee, who with Lee I. York- 
son of the Wausau Chamber of Com- 
merce arranged the inspection, spoke to 
school children at several schools. 

A dramatic climax to the inspection 
came Thursday when the Wausau fire 
department was called out to extinguish 
a fire which started in an accumulation 
of rubbish which had been red-tagged 
by one of the inspectors the day before. 
More than 4,200 inspection blanks were 
filled in by school children and revealed 
serious fire hazards in many homes. A 
big meeting and banquet at the Hotel 
Wausau on Thursday night closed the 
inspection. 





Inspect Duluth 


DULUTH, MINN., Nov. 11.—Fire dam- 
ages in Duluth in October were reported 
at $45,938. The city firemen responded 
to 72 alarms during the month and the 
value of the property endangered was 
placed at $699,650. Fire Chief Joseph 
Randall reported that the equipment of 
the department is efficient in every par- 
ticular and sufficient to cope with any 
conflagration likely to develop. P. C. 
Ward, fire marshal, reported that 1,843 
premises were inspected for fire hazards 
last month, resulting in the issuance of 
a number of corrective orders, including 
76 for rubbish removal, 38 for the re- 
pairing of electric wiring defects, 13 for 
the cleaning of chimneys, 4 for remov- 
ing fire escapes obstructions, 41 for re- 
pairing of chimneys; 21 for repairing of 
stoves and furnaces and 6 for fixing un- 
safe gas connections. Two buildings 
were condemned as unsafe from a fire 
prevention standpoint, and two previous 
condemnations were found to have been 
complied with. 





' Wisconsin Notes 


A son, named “J, N. Jr.” has made his 
appearance at the home of J. N. Brush- 
ingham, manager in charge of the Trav- 
elers Fire in Wisconsin. The new ar- 
rival is the first child. 


L. R. Gustin, assistant manager of the 
Wisconsin Inspection Bureau, is receiv- 
ing the congratulations of his friends in 
the insurance fraternity over the arrival 
of a baby boy at his home Oct. 26. 

Arthur Hall, special agent in Milwau- 
kee for the Atlas Assurance, is confined 
to his bed due to illness. His friends 
are looking for a speed recovery and his 
return to the field in a short time. 

Krause, Inc., has been formed at Mil- 
waukee, by Elmer C. Krause, Clarence 
G. Krause and Almyra H. Krause, with 
$25,000 capital, for the purpose of act- 


ing as insurance agents and brokering 
real estate. 


Archie R. Bouldrie of Marshfield, 
Wis., special agent here for the Great 
American, who has been ill for the past 
few weeks is now recovering and his 
physician assures him that he will soon 
be permitted to attend to his duties. 


Miss Lorraine Toennes, for the past 
three years with the Milwaukee state 
headquarters of the Aetna Fire, has re- 
signed her position. Miss Toennes was 
at one time in charge of secretarial 
work in connection with the Grand Nest 
headquarters of the Blue Goose. 


Henry W. Marx, insurance and real 
estate agency operator at Milwaukee, 
has moved his offices from 3603 Vliet 
street to his new office building just 
completed at Thirty-fifth and Vliet 
street. Associated with Mr. Marx are 
the Greater Investment Company and 
the Milwaukee Investment Corporation. 

Parked automobiles which impeded 
the work of firemen were responsible 
for part of the $30,000 loss that re- 
sulted when flames swept the engrav- 
ing plant of the Fairbanks-Frey Com- 


pany at Milwaukee. Spread of the fire 
was due to collodion and gun cotton 
used in engraving processes and also to 
the large quantities of benzol and tur- 
pentine used _ similarly. Three other 
business houses were partly damaged 
by fire. Most of the loss is covered by 
insurance, 





Minnesota Notes 


Abraham Rosenzweig, paint shop 
owner, is the latest St. Paul man to be 
indicted for arson. His shop was 
wrecked by an explosion and fire Oct. 
24 and he was arrested a few days later 
by Deputy State Fire Marshal Chance. 


Charles J. Moos, postmaster of St, 
Paul, has been elected vice-president 
of the William B. Joyce Company, St. 
Paul, and will take an active interest 
in the business though remaining as 
postmaster. 





Mr. and Mrs. Charles A. Dawson, 
Fargo, N. D., are the parents of a son, 
Mr. Dawson is connected with the Daw- 
son Insurance Agency of Fargo. 
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MUTUAL OFFERS CROP COVER 


Kansas Department Dubious About Plan 
Proposed by Sterling of Topeka 
for Insurance 


TOPEKA, KAN., Nov. 11.—Super- 
intendent Baker has a new problem 
checked up to him in the operations of 
the Sterling Mutual of Topeka. The 
company is managed by E. F. McClos- 
key, formerly connected with the defunct 
Majestic Fire. 

The Sterling was organized and has 
been doing business for a year as a mu- 
tual hail company. It proposes to come 
under the terms of the Kansas uniform 
mutual insurance law, which extends its 
powers materially. At present the com- 
pany may write only hail insurance. 
Under the uniform law it may write crop 
insurance and the company has devel- 
oped a plan of crop insurance that is 
causing all the trouble before the de- 
partment. 

Mr. McCloskey had the same scheme 
in operation in Osage county some years 
ago and was stopped by the depart- 
ment. That was before the enactment 
of the uniform mutual law. The Hart- 
ford Fire once proposed to write drought 
insurance in Kansas and was stopped by 
the department. 

What the Sterling proposes to write is 
hail, frost, drought and winter kill in- 
surance on wheat on the basis of a 
guaranteed yield per acre. The four 
lines are to be written in the same policy 
and under the same conditions at 50 
percent above the hail rate for the 
county in which the wheat is located. 

The company proposes that in each 
county it will take the average crop 
yields for 10 years as the basis for the 
yields in that county. This may be 10, 
12 or 20 bushels per acre. The com- 
pany then offers to the farmers in that 
county a guarantee of a yield of what- 
ever may be the average yield per acre 
for the county. If the average is 15 
bushels the company will sell insurance 
against drought, hail, frost and winter 
kill on this basis. If the field yields 
over 15 bushels the farmer collects 
nothing from.the company but if the 
yield is only 14 bushels he is paid for 
one bushel per acre loss. 

The mutual law provides for crop in- 
surance but the insurance department 
is not certain that it provides for this 
particular form of crop insurance or 
the different kinds that the Sterling pro- 
poses to offer. 





Will Inspect Maryville, Mo. 


KANSAS CITY, MO., Nov. 10.—The 
Missouri State Fire Prevention Associ- 
ation will hold an inspection of Mary- 
ville Nov. 18. J. Burr Taylor visited 
Maryville last week and made prelimi- 
nary arrangements. The Chamber of 
Commerce of Maryville has taken hold, 
giving a cordial reception to the scout 
committee, and promising full coopera- 
gion. 





| oa FIRE CODE HEARING 





| Kansas Commission Will Not Take It 
Up Until December—Will Hear 
Mutuals Next Week 


| TOPEKA, KAN., Nov. 11.—The 
| Kansas insurance commission will not 
| take up the fire insurance code until the 
| December meeting. The commission is 
scheduled to meet Nov. 16 and had ar- 
ranged for four days to discuss fire 
insurance laws and regulations with O. 

Ryon, general counsel for the Na- 
tional Board. But Mr. Ryon has been 
delayed in preparing the code which he 
is to submit to the commission and at 
his request to delay in the hearing 
was granted. 

The commission will spend two days 
only for the November session and has 
set a four days’ session for the De- 
cember meeting to hear the fire insur- 
ance representatives. 

In the meeting next week the com- 
mission will hear the mutual fire and 
casualty representatives regarding sug- 
gested changes in the present mutual 
insurance laws, which are known as the 
uniform mutual laws. The present 
statute was enacted in 1921 at the re- 
quest of the mutual companies and is 
regarded as the most complete mutual 
law the state has ever had. It is not 
known what changes the mutual men 
will suggest. It has been intimated that 
| the changes were to be only nominal as 
|far as the fire companies were con- 
| cerned but it may be that the casualty 
companies may have something of im- 
portance to propose. 








INSPECTED TWO IOWA CITIES 


Albia and Iowa Falls Visited on Same 
Day by State Fire Prevention 
Association 


DES MOINES, IA., Nov. 11.—The 
Iowa State Fire Prevention Association 
last week inspected both Albia and 
Iowa Falls, the membership being di- 
vided into two sections for this purpose. 

At Albia 25 were present. The Cham- 
ber of Commerce gave excellent co- 
operation. There were 142 inspections 
made, and 126 defects were located and 
438 recommendations resulted. O. J. 
Davis, president of the association, ad- 
dressed 1,234 school pupils and aroused 
great interest in the plans and purposes 
of the organization. Mr. Thomas also 
addressed 150 members of the Chamber 
of Commerce in joint session with the 
Lions club. Mr. Thomas outlined the 
accomplishments of the association and 
in return the members of the civic or- 
ganizations and the schools promised to 
make the fullest possible use from the 
inspiration received. 

The Iowa Falls contingent was com- 
posed of 28 members under the direction 
of C. W. Borrett, secretary of the state 
association. This inspection was upon 
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invitation of the Community Club, a live 
organization whose membership includes 
townspeople and farmers as well. There 
were 123 inspections, 116 defects and 
622 recommendations were made. Mem- 
bers of the Community Club were dele- 
gated to join the members of the Fire 
Prevention Association in making the 
rounds of the city and a more loyal 
support could not have been expected. 
C. D. Wadsworth addressed 600 pupils 
and R. E. Vernor and C. W. Borrett 
addressed two meetings of the Com- 
munity Club. The inspectors were 
especially gratified at the interest the 
women took in the movement. 





Nebraska Hail Fund Report 


LINCOLN, NEB., Nov. 11—Commis- 
sioner Dumont has prepared a prelim- 
inary report of the year’s work of the 
state hail insurance bureau. The last 
two years the bureau has paid only from 
a half to two-thirds of the amount of 
each loss, so that the premium income 
this year was but $28,819, or about a 
third of what it was in 1924, while losses 
totaled $25,807. There were 183 claims 
paid, the largest being to C. C. Yeuter 
of Eustis, for $1,068. He and David 
Yeuter, with a loss of $520, practically 
consumed all the premium receipts for 
that district. The state does not pay 
deficits for this fund; if the collections 
of premiums are insufficient to pay losses 
the whole sum is pro-rated. 

Although the last legislature was im- 
portuned to do something to bring the 
bureau back to popularity, premiums col- 
lected now being but a tenth of what 
they once were, the legislators lost in- 
terest in any scheme of reforming it 
when it found that the farm organiza- 
tions cared {tittle for. it because of the 
chance of farmers getting only a frac- 
tion of their losses. One representative 
of such an organization told members 
of the committee that while private com- 
pany premiums were higher, they were 
not unreasonable, as shown by the fact 
that only in a few years did they make 
any money on their Nebraska business, 
while they always paid in full. 


Kansas City Blue Goose 


KANSAS CITY, MO., Nov. 10.—John 
Keller, manager of the Western Adjust- 
ment in Kansas City, was named as 
chairman of the Blue Goose luncheon 
next Monday. Harvey Krauss, special 
agent Fidelity-Phenix, presided yester- 
day, when further plans for the dinner- 
dance Nov. 16 were discussed. 





Watch Oil Burner Losses 


KANSAS CITY. MO., Nov. 10.—Last 
Sunday produced a rather striking dis- 
play of oil burner fires. Of the 12 fires 
that day, eight were due to defective oil 
burners, or overflowing burners. The 
losses were not large. The fires were 
about equally divided between  resi- 
dences and business houses. 

The tenth-month record in Kansas 
City shows a sharp gain in fires, both 
as to number and losses, over the same 
period of 1924. This year there were 
3,409 fires, against 3,331 a year ago, 
with losses of $2,411,598, against $2,157,- 
976. In October there were 316 fires, 
against 304 in October, 1924. 

That the general public is aware of 
the hazards is indicated in the success 
of the $1,200,000 bond issue for fire de- 
partment equipment. There were 25 bond 
proposals submitted at last week’s elec- 
tion and only two of them seem cer- 
tainly to have been passed. 


Iowa Blue Goose Dinner 


DES MOINES, IA., Nov. 10—The an- 
nual Blue Goose dinner, under the 
auspices of the Ladies’ Auxiliary, Mrs. 

. F. Lewis, chairman, will be held here 
Saturday evening, Nov. 21. After the 
dinner there will be dancing and bridge, 
and those responding to the invitation 
are asked to express their preference in 
their acceptance. The ladies are mak- 
ing plans for a most delightful occa- 
sion. Mrs. Lewis has announced suit- 
able committees to make all necessary 
arrangements. 


Trouble With Hail Mutuals 


DES MOINES, IA., Nov. 10—The Farm 
Bureau Federation of Iowa has been ap- 
prised of the difficulties encountered by 
farmers who are carrying hail insur- 
ance, mostly through mutual concerns. 
Never a season passes but what mis- 
understanding and disappointment de- 
velops at some stage. Irresponsible 
agents make all manner of promises and 
Pledges and some of the mutuals, 











through their officials, make claims that 
are impracticable of fulfillment. Dean 
W. Peisen of Eldora, who brought the 
matter before the farm bureau, says: 

“In making applications for hail in- 
surance farmers have signed the appli- 
cation thinking it was for but one year 
only to find when the policy comes to 
them that they have taken out insurance 
for five years. The company brings ac- 
tion for the deferred payments. Prac- 
tically all such suits are brought in the 
municipal court in Des Moines and the 
insured is obligated to go to Des Moines 
to defend.” 

Mr. Peisen suggests that the farm bu- 
reau endeavor to secure the passage of 
a law requiring a company endeavoring 
to collect on such policies to sue the 
insured in the county where he lives. 





Better Housing for Apparatus 


LINCOLN, NEB., Nov. 10.—The city 
council is considering measures for bet- 
ter housing for the heavy fire apparatus 
at the central station. Because of the 
danger of the building occupied for 
the last 30 years as a joint police and fire 
station falling in any time that the 
heavy apparatus went in or out, the coun- 
cil has rented a building across the 
street and moved that apparatus there. 
Some bracing has been done, but the 
councilmen are anxious to submit a bond 
issue to the voters for a building that 
wil]l be a credit to the city. By conserv- 
ing funds the council has been building 
better fire stations, but now needs a con- 
siderable sum to house the department 
offices and apparatus. The old building 
was once used as the city hall also, but 
only a few city offices were left when 
the city purchased the old postoffice 
building. 


Francis S. Snyder Dead 


Francis S. Snyder, for the past 20 years 
special agent and adjuster for the 
Farmers of Iowa at Cedar Rapids, re- 
cently died. Mr. Snyder was a native of 
Iowa and had lived in Cedar Rapids for 
18 years. He was 63 years old. 


Local Board for Jefferson City 


Jefferson City, Mo., has launched a 
local board which will affiliate through 
the Missouri Association of Insurance 
Agents with the national organization. 
J. W. Rodger, secretary-treasurer of the 
Missouri body, went to the capital city 
and aided the agents there in getting 
their organization started. He made a 
short talk in which he pointed out the 


| many advantages of having an organi- 
| zation through which the agents could 


meet and discuss their mutual problems, 
promote a better understanding and 
maintain the ethics of the profession. 
The officers elected by the new asso- 
ciation were A. J. Bauer, president, and 
L. J. Noonan, secretary. The body will 
be known as the City Insurance Agency 
Association of Jefferson City, Mo. Com- 
mittees have been appointed to draft 
constitution and by-laws, work up mem- 
bership and adopt necessary resolutions. 


Makes Changes at Detroit 


W. H. McBryan, manager of the De- 
troit office of the United States Fidelity 
& Guaranty, announces the following 
new appointments: 

G. V. Graves has been appointed su- 
perintendent of the casualty department. 
He comes from the Milwaukee office of 
the company. William J. Daly has been 
made superintendent of the automobile 
department. Graham D. Marshall has 


| been made superintendent of the health 





and accident department. 

Edward J. Farrell and Raymond E. 
Tyler have been appointed special 
agents. Mr. Tyler is a brother of Guy 
Tyler of the Rankin agency at Kala- 
mazoo. 





ST. LOUIS ADJUSTING COMPANY 
Pierce Building St. Louis, Missouri 
General Adjusters for Insurance Companies 
Uh : Fire, Windstorm, Automobile and Theft Claims of 
Missouri, St. Lowis, Illinois or Special Assignments onywhere 
25 years’ experience 
Promptness-Efficiency-Prudence 











Automobile 


Underwriters! 


You Need This Information on 
New and Used Cars 


You appreciate the value and the necessity of having 
true and up-to-the-minute data on new and used car 
market prices. 
“Auto Appraisal” is a complete service, supplemented 
by weekly bulletins and one, revisions. It is 
being used successfully by automobile dealers, finance 
companies, trade associations, and AUTOMOBILE 
UNDERWRITERS of insurance companies. 
Here is the service at a glance. 
Section one. : - : 4 . 
Complete information on new cars, including prices, specifications, type of motor, eto. 
Section two. : . , : 
Used car appraisals on all models from 1919 through 1926, including discontinued cars, 
Section three. P , 
Automobile data on all cars manufactured from 1917 to 1925 with all the various 
types and their capacity. Shows models, serial numbers, price of car when new, etc. 
Section four. _ 
Truck appraisals 1917 through 1924, covering Ford, Chevrolet, Reo and Dodge. 
Let “Auto Appraisal” aid you in the successful underwriting of automobiles. Complet 
information—samples of the bulletins—pages from the manuals—and a Hist of the promi- 
nent users of our service will be sent at your request. : 


Automobile Reference & Appraisal Bureau 


2970 West Grand Boulevard Detroit, Michigan 

















The GREAT AMERICAN 


MUTUAL INDEMNITY COMPANY 


Full 
Coverage 
Automobile 
Insurance 
Prompt 
Adjustments 


Ss 
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Your Out-of-Town Business— 


UR BROKERAGE DEPART- 
MENT will give the same 
prompt and efficient attention to 
your Out-of-Town business that we 
pride ourselves on giving on New 
York and Brooklyn lines. 


Our agency binds risks located any- 
where in the United States for the: 
Northern of London 
London & Scottish 
National Liberty 
Caledonian of Scotland 
Firemen’s of New Jersey 
United Merchants, N. J. 


LEWIS & GENDAR, Inc. 


Established 1867 


I LIBERTY ST., NEW YORK 
Telephone John 0063 


188 MONTAGUE ST., BROOKLYN 
Telephone Main 6370 














Its Name Indicates Its Character. 
Operating Along Sound Lines. 


American National Fire Insurance Co. 


COLUMBUS, OHIO 
Capital $500,000 


CHARLES G. SMITH, President 


JOHN A. DODD, Vice-President and Secretary 
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USE SHORT FORM AFFIDAVIT 


Commissioner R. L. Daniel of Texas 
Will Require but One License 
Application from Each Agent 


AUSTIN, TEX., Nov. 11.—Insurance 
agents operating in Texas will not be 
required to fill out a long affidavit for 
each company they represent to be filed 
with the state department, nor will their 
companies have to file an affidavit. In 


an order effective immediately, R. L. 
Daniel, recently appointed Texas com- 
missioner, has announced that “the de- 


partment will not require the making 
out and filing of a questionnaire by 
insurance agents for each and every 
company for which they ask a license. 
It will be sufficient if the applicant has 
on file a complete questionnaire for the 
current year, and he may be licensed 
for all the companies that request a 
license for him without the filing of 
any further questionnaire, unless some- 
thing should occur that, in the judgment 
of the commissioner, such applicant 
should be questioned further before the 
issuance ofagny ftifther license.’ 

With the-ftscal year beginning March 
1, 1926, thé<form of affidavits will be 
changed sOsthat the questionnaire has 
only ten questions and is to be filled out 
by the agents only. This single affidavit 
and questionnaire will be sufficient for 
any number of companies the agent 
should represent during the year, Com- 
missioner Daniel said. Heretofore, 
agents and companies have had to fill 
out a four-page questionnaire and affi- 


davit for each company they represent. | 





Confer on Houston Conditions 


HOUSTON, TEX., Nov. 
tions in 


10—Fire condi- 


Houston were discussed gener- 
ally by J. J. Timmins, state fire mar- 
shal, and representatives of the National 


Board, with Houston officials last week. 

Allie Anderson, fire commissioner, told 
the visitors of the improvements made 
in the Houston fire fighting system. One 
of three fire engines recently ordered has 
arrived. It is a 1,000-gallon pumper. 
The visiting officials emphasized the ne- 
cessity for arson investigations. 

There was a decrease of almost 100 
fires in Houston in October as compared 
with October, 1924, the total being 122 
against 216. 


No Reduction Now for Houston 

HOUSTON, TEX., Nov. 
Houston is making every effort to get a 
reduction in its key rate there will be 
none forthcoming until the fall of 1926, 
State Fire Marshal Timmins announced. 
Water Commissioner House said that the 
daily pressure of the water was now at 
the prescribed 60 pounds, but Mr. Tim- 
mins said he wanted to see 
would be next summer. 

“Why not lower the rate now and if 
the pressure falls off next summer raise 
gain, Mr. House suggested, 
Timmins did not favor that idea, 


10—Although 





A huge 
 ———______ 


what it | 


but Mr. | 


reservoir has been excavated and con- 
tract for the lining of it with concrete 
and installing necessary machinery has 
been awarded. 


Gulf Elects Officers 


DALLAS, TEX., Nov. 11.—The stock- 
holders of the Gulf, which was recently 
chartered, have elected the following 
officers: George W. Jalonick, chairman 
of the board of directors; George W. 
Jalonick, Jr., president; J. B. Adoue, 
vice-president; T. R. Mansfield, secre- 


tary, and E. W. Nixon, assistant secre- 
tary. Directors elected at the meeting 
were Ira T. Moore, J. B. Adoue, W. B. 


Newsome, T. W. Griffith, George W. 
Jalonick, I. Jalonick, George W. 
Jalonick, Jr., Pierre Mansfield, all of 


Dallas; B. Schiwetz, Quero; A. R. Davis, 
Garland; J. S. Heard, McKinney; A. W. 
Kay, Graham, and A. D. Milroy, Bren- 
ham. 


Southwestern Adjustment Changes 


The Southwestern Adjustment Com- 
pany of Dallas, Tex., has opened an office 
at Texarkana in charge of C. L. Burns. 


The new office will handle loss in eastern 
Texas and northern Louisiana. 

Ralph Greer, formerly connected with 
the Phoenix, Ariz., office of the Pacific 
Coast Adjustment Company and later 
acting manager of an office of the Gen- 
eral Adjustment Bureau at Malone, N. Y., 
has become associated with ‘the San 
Antonio office of the Southwestern Ad- 
justment. 

Cc. B. Williamson has been 
manager of the San 
ceeding Walter T. Galloway, who re- 
cently resigned to become state mana- 
ger of the Travelers. Mr. Galloway has 
been manager of the San Antonio office 
for several years. 


appointed 
Antonio office, suc- 





Agency Change at Muskogee, Okla. 

Walter N. Stevens, one of the leading 
local agents at Muskogee, Okla., and 
representing four Bureau companies has 
purchased the Harrison & Boudinot 
agency of that city. The latter is one of 
the oldest and most prominent agencies 
in eastern Oklahoma, being organized in 
1881. Mr. Stevens was recently elected 
secretary-treasurer of the Oklahoma As- 
| sociation of Local Agents. 


Associations Quit Business 

LITTLE ROCK, ARK., Nov. 11—As a 
result of the enforcement of insurance 
| reform laws passed by the last legisla- 
| ture, the Cooperative Fire Association 
|of Fayetteville and the Farmers Mutual 
| Fire Insurance Company of Malvern have 
| quit business, according to records of the 
| insurance department. Many life and 
| accident assessment companies have also 
| quit business, merged or reinsured. The 
| bill passed by the legislature states in 
| the title that it is intended to define as- 
| sessment companies, to provide methods 
| 
| 





of organization and operation and to 
regulate their activities. 


Stillwater in Bad Shape 


OKLAHOMA CITY, OKLA., Nov. 10— 
Warning was issued by the Oklahoma 
Inspection Bureau to the effect that all 
sources of public water supply at Still- 








water, Okla., are practically exhausted. 
Replenishment of supply is dependent on 
heavy rainfall, which is improbable dur- 
ing the fall and early winter, the report 
said, A 50,000-gallon elevated tank near 
the center of distribution, is reported 
to be full and reserved for emergency 
fire service. It is probable the tank could 
not be refilled if depleted. 

Improvement to the supply works, in- 
cluding an impounding reservoir on a 
small drainage area, was completed in 
March, 1925, at a cost of $200,000, but 
no water has been available from the 
new source. The old sources of supply 
have been periodically deficient in the 
past and are now exhausted. The part- 
pay fire department is equipped with a 
single large chemical tank carried on 
the combination fire truck and should be 
of value for extinguishing incipient fires. 

The Oklahoma State Fire Prevention 
Association will make a thorough sur- 
vey of the city, Nov. 18-19, which in- 
spection bureau officials believe should 
result in removal of many unnecessary 
fire hazards. Fire protection as a whole 
is seriously impaired at this time and 
date of restoration of normal protection 
is doubtful. 


McCraw Blue Goose Speaker 


DALLAS, TEX., Novy. 10.—The Texas 
Blue Goose had Assistant District At- 
torney Wm. M. McCraw of Dallas as a 
guest at last week’s luncheon. Mr. Mc- 
Craw is the very efficient state prosecu- 
tor of the Dallas district, whose vigor- 
ous protest against an instructed ver- 
dict of not guilty by a district judge in 
an arson case tried before a jury here 
landed him in jail for contempt of court, 
from which he was promptly released 
under a small bond by a higher court at 
Austin. Mr. McCraw has long been 
known as an impartial prosecutor, and 
has the confidence and friendship of fire 
insurance men for the able manner in 
which he performs his official duties. 

The entertainment and program com- 
mittee announced that plans for an ac- 
tive program were being considered and 
asked for suggestions. The desirability 
for a campaign for new members and 
for again interesting those who have 
dropped out of the ranks from time to 
time was stressed by the membership 
committee. 


Fort Worth Increase Vetoed 
FORT WORTH, TEX., Nov. 
der to comply with the 
of the International 
Engineers the city 


10—In or- 
recommendation 
Association of Fire 
of Fort Worth would 





have to add 26 firemen, and this recom- 
mendation has been made by Fire Chief 
Ferguson, but was vetoed by the city 
council and city manager. 
Plan Inspection of Muskogee 

OKLAHOMA CITY, OKLA., Nov. 10— 
Jerry A. Atkinson, secretary of the Okla- 
homa Fire Prevention Association, an- 


nounced the next demonstration 
spection for Muskogee, early in 
Letters are being received 
various fire prevention 
Mr. Atkinson, asking 

prevention methods, 
and homes. As a result of the 
of the Oklahoma association, a letter 
was received from Fire Chief Gelbhar of 
Cushing, Okla., announcing the appoint- 
ment of a fire prevention committee con- 
sisting of 30 persons from nine different 
civie organizations, Mr. Gelbhar is recog- 
nized as one of the most active and effi- 


and in- 
January. 
weekly from 


especially on schools 


| 
| of 
| 











associations by | 
| 
literature on fire | 


efforts | 


| 


cient fire chiefs in volunteer departments 
in the state. He has inaugurated a series 

school inspections and fire drills 
9 are beyond criticism and teaches 
a course in prevention in all city schools, 





To Have Blue Goose Headquarters 


OKLAHOMA CITY, OKLA., Nov. 10— 
At a recent meeting of the local Blue 
Goose, it was decided to establish official 
headquarters in the office of H. N. Me- 
Cool, wielder of the goose quill, in the 
Cotton Exchange building. A committee 
was appointed to purchase furniture and 
make necessary arrangements. It was 
further decided to buy an emblem, to be 
used at each meeting. A large American 
flag was presented to the pond by J. A. 


Atkinson, secretary of the Oklahoma 
| Fire Prevention Association. 
An animated discussion was held on 


the question of limiting the service of 
the Oklahoma Inspection Bureau and as 
to just who is entitled to the surveys and 
reports issued by the bureau. When the 
meeting adjourned a joint meeting of the 
Union and Bureau Field Clubs was held 
to further discuss the matter and report 
the results at the next pond meeting. 





Texas Notes 


The firm of John H. Roach & Co. of 
Houston has been merged with the 
Allen-Gartner Insurance Agency. Mr. 
Roach will be in charge of the new 


business department of the 
agency 


consolidated 


Ww illiam G. Tobin, engaged in the in- 
surance business at San Antonio, Tex., 
since 1891, died in that city last week, 


aged 61. He was a native of San Anto- 


nio and a brother of John W, Tobin, 
mayor of that city. From 1899 to 1904, 
Mr. Tobin was chief of the fire depart- 


ment of San Antonio. 


Loss estimated at $10,000 was suffered 
at Dawson, Okla., through the burning 
of three frame buildings. In one was 
housed the Bruner grocery store. A 
large part of the stock was destroyed. 
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BANK ACTS ON THE SQUARE 


Agents Pleased with Position Taken by 
American Trust Co. of Nashville 
on Expirations 


Bailie Gross, president of the Nash- 
ville Board, called attention at the Ten- 
nessee local agents meeting to the action 
of the American Trust Company at 
Nashville. Complaint was made to the 
trust company that the mortgage loan 
department was dictating the placing of 
insurance and furnishing expirations to 
Davis, Bradford & Co. Paul M. Davis, 
head of the firm, is vice-president of the 
American Trust Company. He takes 
no active interest in the agency, it being 
left to James C. Bradford. Mr. Davis 


| wrote a letter stating that instructions 


had been given not to give out any in- 
| formation on expirations to anyone not 
entitled to them. Mr. Davis said that 
it is the wish of his bank that the bor- 
rowers. select their own insurance 
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agency and not be subject to dictation 
by the bank. 


Gibson With Travelers 


The Travelers Fire has appointed John 
A. Gibson of Birmingham as special 
agent for Alabama, effective Dec. 
when he leaves the Fire Association. 
Mr. Gibson is a native of Virginia, but 


his education. He returned to the 
United States in the southern depart- 
ment of the Western Assurance and 
British America in 1913 and became 
special agent of those two companies in 
Alabama, Louisiana, and Mississippi in 
1918. In 1920 he went with the Fire 
Association in Mississippi and for the 
past four years has been in Alabama 
and Tennessee. 


Kentucky Losses Still Light 


LOUISVILLE, KY., Nov. 10—Losses 
continue relatively light in Louisville 
and. out in the state, there having been 
very few fires of any consequence re- 
ported over the past few days, espe- 
cially at Louisville, and no serious coun- 
try town fires. One of the 
fires of $10,000 or more 
that of the Fork Ridge 
Company, at Middlesboro, Ky., a $10,000 
blaze, which will be divided three ways 
between the Springfield Fire & Marine, 
St. Paul and Hartford. 


very few 
reported 


Coal & Coke 


Florida Blue Goose 


of the Florida slue 
Jacksonville on Nov. 
their annual fall meeting and offi- 
cials of the pond expected to ban real 
estate conversation sufficiently to permit 
transaction of business, The Florida 
pond is planning a winter of great ac- 
tivity and most of the program features 
will be presented and mapped out at the 
meeting. 


Ganders 


gathered 


Goose 


at 12-13 


-Much Building in Louisville 
LOUISVILLE, KY., Nov. 10—The cal- 
endar year in Louisville will show over 
$30,000,000 in building permits let within 
the city¥limits. The fiscal -year ending 
Aug. 31 showed $35,000,000. The 


| 3,258 


1, | 


months ending Oct. 31 showed $28,000,000, 
with over $2,000,000 in October, and a 
certainty that the last two months would 
bring totals to over $30,000,000 for the | 
calendar year. There was an average of | 
over nine homes a day for the fiscal year, 
homes’ costing approximately | 
$10,000,000 having been erected on per- 
mits ranging from around $1,800 to} 
$40,000. The saturation point has not 


‘ ; | been reached as yet and there are very 
grew up in Canada where he received | 


few desirable homes vacant, as the city 
is growing fast and taking up homes as 
rapidly as completed. 


Firemen’s Richmond Appointment 


Paul L. Ruehrmund, Richmond, Va., 
has been appointed agent for the Fire- | 
men’s of Newark. The company was 


| previously represented there by Gibson, | 


was | 


Moore & Sutton. After Jan. 1 Mr. Ruehr- 
mund will be sole agent for the Fire- 
men’s in Richmond, with the exception 
of the Northern of New York, which | 
he will retain in his office. Companies 
to be dropped are the Sentinel, Patriotic, | 
Mechanics and Colonial Underwriters. 
Mr. Ruehrmund’s office also handles cas- 
ualty and life lines as well as fire. He 
was a clerk in the Virginia bureau of 
insurance before he branched out into 
business for himself. 


F. M. N. George Meets Death 


Press dispatches from San Diego, Cal., 
report the death of F. M. N. George of 
Atlanta, Ga., assistant manager of the 


|Cotton Insurance Association, stating | 


that he was killed by thugs at Tia 


| Juana, Mex., early this week. Mr. George | 


| Dallas, Tex., and went on Monday to Tia 


ten | more recently 


arrived in San Diego on Sunday from 


Juana. His skull was fractured by the 
thugs. Mr. George had been with the 
Cotton Insurance Association for a num- 
ber of years, having entered its service 
from one of the insurance offices in 
Atlanta. He is said to be about 37 years 
of age. 


Kentucky Notes 


William S. Rice, adjuster for the 
Home at Louisville, who has been ill 
for several weeks, has gone to Denver 


under an indefinite leave of absence. 
Benjamin F. Sauter, former retail and 

wholesale druggist at Louisville, and 

a representative of the 


| spend 


| agent for 


| have gone 


American Druggists Fire of Cincinnati, | 
died at his home in Louisville last week. 

As a result of the recent death of | 
Warren V. Witherspoon, local agent at | 
Lexington, Ky., the agency has been | 


| sold to the Vance Insurance Agency of | 


Lexington, 
transferring. 

Col. W. H. Wheeler, general agent at 
Louisville for the Home, is planning to 
leave Nov. 14, for Florida, where he will 
the winter. Col. Wheeler has 
represented the Home for over 50 years 
and is practically retired. 

Joseph M. Rogers, Kentucky 
the Springfield Fire 
and E. Parsons, 
to Springfield, 
at headquarters, where a 
in progress. 

Frank G. Snyder and Robert W. 
der, of the Snyder Brothers 
Agency, Louisville, and Reynolds Car- 
son, state agent for the Union of Can- 
ton, accompanied by their wives, were 


and companies are now 


state 
& Ma- 
special agent, 
Mass., for a 


rine, 


few days 
roundup is 


Sny- 
General 


in Nashville, Tenn., for the wedding of 
Miss Elizabeth Sherley and M, G. Gant. 


Virginia Notes 
Danville, Va., is planning to install a 


‘new firm alarm system at an estimated 


cost 


of $10,000. 


Petersburg, Va., believes that its 
Fire Prevention Week campaign in Oc- 
tober is bearing fruit. Last month there 
was no fire damage to buildings and 
only $8.50 damage to contents. 

Loss from fire which destroyed Wil- 
loughby Inn at Willoughby Beach, Va., 
last week is estimated at $25,000. It 
was a 25-room resort and had been 
closed since the end of the summer sea- 
son. 

Meadow Clements Mill in Tingles 
Creek in Roanoke county, Va., near 
Salem, was burned the other day, en- 
tailing an estimated loss of $26,000, cov- 
ered by $12,000 insurance. The mill was 
said to have been 150 years old. 
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REPORT ON SALT LAKE CITY | 
National Board Gives Conclusions From 
Investigation of Provisions for Fire 


Protection and Prevention 


The National Board has reported on 


| its inspection of Salt Lake City, Utah, 


to the effect that the water supply is 
from adequate sources with a possibility 
of shortage in dry years; the fire supply 
is only fair in the congested value dis- 
tricts, mainly fair to poor in other high 
valued sections and generally good in 
residential areas. The fire department 
is well trained but deficient in number of 
companies and in ladder and chemical 
service. Much of the apparatus is in 
questionable condition. The fire alarm 
system is fairly adequate but with un- 
reliable features. 

Serious fires are probable throughout 
the congested value district, which is 
mainly of joisted brick structures with 
practically no protection to vertical, party 


walls, or exposed window openings, with 
a great number of excessive areas and 
with only a moderate amount of private 
fire protection. The blocks are unusually 
large, but streets are wide and the acces- 
sability is fairly good. The fire depart- 
ment is well trained, fires ordinarily 
being confined to the block of origin. 
Northwest of the district several blocks 
containing hazardous occupancy are lia- 
ble to serious fires and residential dis- 
tricts present a very serious danger of 
flying brands on shingle roofs. Accord- 
ing to fire department records, the aver- 
age annual number of fires for the past 
five years has been 435 with an average 
loss per fire of $850, a moderate amount. 
The average annual number of fires per 
1000 population was 3.5, and the average 
loss per capita was $2.98, both moderate 
figures. 

An earthquake fault, stated by geo- 
logical authorities to be active, runs 
along the western base of the Wasatch 
mountains near the eastern city limits, 
but no earthquakes of sufficient intensity 
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‘to overthrow chimneys or crack brick 


walls have occurred since the founding 
of the city in 1847. 


PACIFIC BOARD DEADLOCKED 


Failure to Agree on General Agency 
Rule Causes Virtual Postpone- 
ment of Meeting 


SAN FRANCISCO, CAL., Nov. 11. 
—The semi-annual meeting of the Board 
of Fire Underwriters of the Pacific, held 
in Santa Cruz, has practically been post- 
poned for two weeks because the mem- 
bers could not come to any agreement 
on the principal subject under discus- 
sion, the adoption of a new general 
agency rule, which has been the cause 
of considerable trouble in the board for 
several years past and is becoming more 
and more acute. Several new proposals 
were suggested and the meeting to be 
held next week in San Francisco will be 
for the sole purpose of considering later 
suggestions. Other matters on the 
agenda were also postponed. 


Frost Writing Capacity Stretched 


LOS ANGELES, CAL., Nov. 11.—Cali- 
fornia fruit growers in increasing num- 
bers are buying insurance against frost. 
The insurance companies in the citrus 
pool will soon have announced the maxi- 
mum of insurance carried. Companies 
outside of the pool are also writing 
lines in large amounts. It is said that 
these companies carry as much as those 
in the pool. The offerings are expected 
to exceed the capacity before the end 
of the season. 





De Veuve Closes Branch 


LOS ANGELES, CAL. Nov. 11.—Fol- 
lowing the loss of the Allemania from 
the agency, the Clarence De Veuve gen- 
eral agency has closed its Los Angeles 
branch office, the business being handled 
on a@ local agency basis by O. P. Cona- 
way & Co., composed of O. P. Conaway 
and David T. Lentz. The agency repre- 
sents the Dubuque, United American and 
Marquette National. Mr. Lentz has been 
manager of the branch office of the 
De Veuve agency. 


Brokers Exchange Slate 


SAN FRANCISCO, CAL., Nov. 10—The 
following have been named for officers 
in the Insurance Brokers Exchange of 
San Francisco and will be voted on at 
the annual meeting in December: Presi- 
dent, W. Leslie Miller; first vice-presi- 
dent, Sanford Hyams; second vice-presi- 
dent, H. A. Miller; board of governors, 
G. A. R. Heuer, John T. Beales, Fred W. 
Boole and D. H. Walker, Jr.; arbitra- 
tion committee, R. B. Dempster, R. T. 
Osborn, F. R. Ziel. 


Verbal Agreement Held Binding 


LOS ANGELES, CAL., Nov. 11—Judge 
Lindley in United States district court 
settled the question as to whether a ver- 
bal agreement to renew a fire policy is 
binding, when he gave judgment last 
Tuesday for $22,216 in favor of Walter 
S. Lindley, in his suit against the Glens 
Falls. The plaintiff’s store, at 1320 
South Main street, burned April 6, 1924. 
Lindley’s policy lapsed several days be- 
fore the fire and an agent called him on 
the telephone and he agreed to renew 
the policy. He sent a check to the com- 
pany but it was not received through 
the mail until after the fire. The com- 
pany contended that the verbal agree- 
ment was not binding in that Lindley’s 
signature was not affixed to the renewal 
policy before a notary. Judge Lindley 
gave the plaintiff $20,000 under the pol- 
icy and $2,216 for costs and attorneys’ 
fees. 


Hibert with Republic 


Bernal L. Hibert, formerly connected 
with the New Hampshire group, has 
joined the Republic of Texas as special 
agent, with headquarters in Los Angeles. 


Los Angeles Exchange Slate 


LOS ANGELES, CAL., Nov. 10.—It is 
understood that the slate prepared by 
the nominating committee of the Los 
Angles Fire Insurance Exchange for con- 
sideration at the annual meeting Nov. 17 
provides for the reelection of the present 
officers as follows: I. O. Levy, president; 
Leo, Clairemont, vice-president; G. R. 
Doolittle, secretary, and C. A. Kenyon, 





treasurer. It is also expected that the 
following members of the governing 
committee will be reelected: Matt T. 
Mancha, Gordon Scott, William Menn, 
N. E. Branch and H. J. Bobey; and that 
Messrs Van Norman and Rule, who have 
resigned, will be succeeded by C. J. 
Duncan and H. G. Johansing, 





Cobb Agency Expands 


The James F. Cobb general agency at 
San Francisco has been named as Pacific 
Coast general agent for the Allemannia 
and the Peoples National. The firm here- 
tofore served as general agents for Cali- 
fornia only for the Peoples National. 
The Allemannia has just been added to 
the office for California, Washington and 
Oregon. Wallace H. Brown has been 
appointed superintendent for the two 
companies for the northwest states. 


California Agents’ Committees 


New committees for the California As- 
sociation of Insurance Agents for the 
coming year have just been named by 
President Francis L. McDowell of River- 
side, as follows: 

Conference—R. W. McCormick of 
Marysville, immediate past president; 
Cc. A. Ricks of Martinez and W. T. 
Rambo, who will serve when the Con- 
ference of California Insurance Interests 
meets in northern California. Percy H. 
Goodwin of San Diego, Matt T. Mancha 
of Los Angeles and Mr. McDowell are 
the southern California members. 

Agents and Brokers Conference of 
California—W. D. Pierce of Los Angeles, 











Ralph W. McCormick of Marysville and | 


Percy H. Goodwin of San Diego. 
Bulletin Control Committee (in charge 
of publication of “Insurance Bulletin,” 
the official organ of the organization)— 
Cc, A. Ricks, Martinez; William T. Rambo, 


San Jose; Allan Hibbard, Oakland; John | 


B. Shea, San Jose, and Ralph W. Mc- 
Cormick. Guy C., Macdonald is editor 
and manager. 


Ramsden Heads Oakland Board 


Percy S. W. Ramsden, regional vice- 
president of the California Association of 
Insurance Agents, has been elected presi- 
dent of the Oakland Association of In- 
surance Agents, the local board of the 


east bay district of San Francisco. M. F. | 


Withoft was elected secretary. 


Non-Boarders Grant Reduction 


SAN FRANCISCO, CAL., Nov. 10—The | 


International Indemnity of Los Angeles 
and the Security of California, which 
both operate as non-conference com- 


panies, announced during the past week | 


that they would also grant reductions 


in collision coverage to members of the | 


National Automobile Club under the 
same terms and conditions as those an- 
nounced by the Pacific Coast Automobile 
Underwriters Conference. It is expected 


that all of the non-conference companies 


will follow suit. 


Change Los Angeles Requirements 


LOS ANGELES, CAL., Nov. 10—At the 
annual meeting of the Los Angeles Fire 
Insurance Exchange, Nov. 17, an amend- 
ment to the by-laws of the organization 
will be submitted to the membership for 
adoption. The original article in the con- 
stitution which it is proposed to amend 
reads as follows: 

“No person, firm or corporation shall 
be eligible for election to membership 
in this association that can not comply 
with the provisions as contained in Sec- 
tion E-1 of this constitution, and that 
does not intend, and continue after elec- 
tion to membership, to be solely engaged 
in the insurance business, or such other 
business as this association, after mak- 
ing due investigation, shall decide not 
to be in conflict with the insurance busi- 
ness or the interests of other members 
of this association.” 

The proposed amendment reads: “All 
applicants for membership in this asso- 
ciation shall first be required to take an 
examination prepared by this associa- 
tion on the fundamentals of fire insur- 
ance and shall correctly answer at least 
70 percent of the questions submitted 
at said examination.” 


Report on Ogden 


The National Board has issued a re- 
port on Ogden, Utah. It states that the 
water supply sources are adequate but 
that the supply conduit to the city has 
unreliable features and the distribution 
system is weak. The fire flows are 
inadequate for direct hydrant streams 
and poor to good for engine supply. 

The fire department is weak in the 
number of men and pumping capacity. 







The fire alarm system is inadequate and 
unreliable. In the principal mercantile 
district the absence of protection to floor 
and window openings and the number 
of large or excessive areas together with 
weak fire fighting facilities make serious 
group fires probable, but the wide streets 
should prevent a fire from crossing. Sev- 
eral lumber yards would make serious 
fires and expose the west end of the 
principal mercantile district. The 
hazard of flying brands is present in the 
residential district. The average num- 
ber of fires per year for the last five 
years was 166, with an average loss per 
fire of $541, a moderate figure. The aver- 
age number of fires per 1,000 popula- 
tion was 4.8, and the loss per capita 
was $2.79, both moderate figures. An 
earthquake fault stated by geological 
authorities to be active runs along the 
eastern city limits but no earthquake 
of sufficient intensity to overthrow 
chimneys or crack brick walls has been 
recorded. 





Coast Notes 

The Liberty Bell of Philadelphia has 
been admitted to California with H. M. 
Newhall & Co. as general agents. 

The Los Angeles offices of the Ocean 
Accident and Columbia Casualty and 
those with the Commercial Union fleet 
are being moved to new quarters in the 
Great Republic Life building. 

H. F. Risbrough, assistant insurance 
commissioner of California in charge of 
the Los Angeles office, is improving from 
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DENVER AGENCY PURCHASED 


Receiver for Home Insurance & Invest- 
ment Company Announces Sale to 
Central Savings Bank 


DENVER, COLO., Nov. 11.—The | 
local agencv for seven fire companies, 
formerly represented here by the Home 
Insurance & Investment Company, has 
been sold to the Central Savings Bank 
& Trust Company, it is announced by | 
Charles W. Krueger, receiver for the 
Home company. The deal has been ap- | 
proved by the federal district court here, 
which appointed Mr. Krueger, well- 
known local independent adjuster, re- 


with the Globe National only a short 
time before the Globe crash. Frank L. 
Bishop, old-time Denver insurance man, 
was head of the Home Savings Bank 


and head of the Home insurance agency. | 


He was also an official of the Globe fol- 


lowing the merger, and now faces fed- | 


eral grand jury investigation under the 
national banking laws. Last week the 
Denver county grand jury indicted him 
on a state charge of appropriating to his 


own use a $12,500 promissory note 
thee - ; . 

| given into his keeping by Frank Var- 
}num, local contractor. The specific 


wording of the indictment charges lar- | 


ceny as bailee. 
Damage estimated 
according to reports received in Denver, 


resulted from a fire which destroyed the | 


Union Pacific Coal Company’s general 


| store at Rock Springs, Wyo. 
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EARTHQUAKE MAP FOR BOSTON | 


| 
| 





Comment by Noted Geologist on Pos- 
sibilities of Destructive Tremors Is 
of Considerable Interest 


BOSTON, MASS., Nov. 11.—What 
promises to be a valuable contribution 
to data for conservative and scientific 
underwriting of risks in Boston and 
vicinity, as well as a basis for ratemaking 
in connection with earthquake insur- 
ance, is an earthquake map of Boston 
and vicinity, showing original shore line 
and filled area, which has been prepared 
after long and careful study from orig- 
inal sources by John S. Caldwell, en- 
gineer of the New England Insurance 
Exchange. 

The recent active interest in earth- 





quake hazards and the writing of earth- 


quake insurance led Mr. Caldwell to 
make an investigation as to the filled 
areas in and about Boston and some six 


| months ago he started work on the map. 


To carry out his purpose he consulted 
the archives at the state house and the 
documents and old maps at the old state 
house and made a thorough study of all 
necessary details in the development of 
the field in recent years. 

Boston, with its large acreage of filled 
land, particularly along the waterfront 
in the high value district, and through- 
out the rapidly developing mercantile 
district in the Back Bay, constitutes a 
serious problem when considered from 
the standpoint of earthquake hazards 
and in the placing of such insurance. 

While Boston has never suffered 
from earthquakes and there seems no 
sound argument for creating any undue 
alarm along that line it would seem a 
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matter of good judgment in placing 
earthquake insurance to be governed 
somewhat by such information as this 
map contains. 

Of the mr a of earthquakes in 
Boston, Prof. F. Mather of Harvard 
said recently: So far as we geologists 
know, there is no fault in the immediate 
vicinity of Boston which is likely to 
play a major part in any earthquake 
in the next few centuries. There are 
countless faults in and near Boston, but 
these are considered by all geologists 
as dead. Movements on them are not 
known to have taken place for many 
geologic ages and it is extremely un- 
likely that any of them will come to life 
during the present geologic period. 

Is Good Investment 


“At the same time we know that there 

are places at which earthquakes have 
originated in the past and may originate 
in the future, near enough to Boston so 
that Boston would be shaken quite ap- 
preciably should an earthquake recur at 
one or more of them. The strongest 
vibrations which are within the bounds 
of probability would be sufficient only 
to damage poorly constructed buildings 
on made ground or loose foundation ma- 
terial. Well constructed buildings, or 
good foundations on firm terrene, are 
not likely to be damaged appreciably in 
any earthquake which is within the 
bounds of probability for Boston. 
_ “I should say then that earthquake 
insurance is a good investment for the 
owner of certain kinds of buildings in 
certain localities. If your building is 
on made ground and in modern concrete 
and steel skyscraper construction, it 
would be my advice that you protect 
yourself with insurance. Well-built 
frame houses in which adequate precau- 
tion is taken to tie together the floors 
and walls are known to be quite safe in 
modern earthquakes. Hastily or poorly 
constructed frame buildings are, how- 
ever likely to be seriously damaged if 
their foundations rest on weak terrene.” 


Pennsylvania Federation’s Unique “Ads” 


PHILADELPHIA, PA. Nov. 10—A 
series of unique advertisements is being 
issued by the Insurance Federation of 
Pennsylvania. They start “Mr. I. F. Penn 
Is Here.” Then the “ad” says: “Mr. 
Penn is an old-timer, but it seems a 
great many insurance men have not 
known it. 

“He has been in Pennsylvania for 
twelve years and is more correctly re- 
ferred to as Insurance Federation of 
Pennsylvania, 

“Mr. I. F. Penn, from the first view we 
get of him, is a mighty congenial fellow 
and one whom our readers should look 
forward to reading every week. 

“He is going to give good advice to 
the insurance men of the state and will 
be glad to answer any question on in- 
surance topics. 

“You should all get better acquainted 
with Mr. I. F. Penn.” 


Export Sues for License 


CONCORD, N. H., Nov. 10.—A writ of 
certiorari has been filed against Com- 
missioner Sullivan of New Hampshire 
by the Export of New York, whose li- 
cense to do business in New Hampshire 
was revoked recently by the commis- 
sioner. Judge Burque of the superior 
court has not set a date for hearing as 
the attorney general is now engaged in 
the trial of a murder case in Portsmouth. 


Perrin Agency Has Life Annex 


Members of the W. L. Perrin & Sons 
agency in New York City have formed 
a new corporation to be known as the 
Perrin-Durbrow Life Associates, which 
becomes manager of the New York City 
agency of the Union Mutual Life. 


Poor & Alexander Expanding 


BALTIMORE, MD., Nov. 10—To take 
care of their rapidly increasing business, 
Poor & Alexander have created a new 
office, that of secretary and office mana- 
ger, and appointed C. Milo Moody to the 
position. Mr. Moody is well known in 
the insurance field here, having been 
insurance manager for the Crown Cork 
& Seal Company for the past 12 years, 
and previous to that was connected with 
the New York offices of the Queen, Mars- 
low & Co. and Gordon, Roberts & Co. 

Poor & Alexander, since the partner- 





ship was formed in 1914, have built up a 
general insurance business that is one 
of the largest in the state and will 
shortly start writing life insurance, 
which is the only line of insurance not 
covered by the firm at present. 


Eastern Notes 


Fire of unknown origin destroyed 30 
automobile trucks and the garage of 
the Autocar Sales & Service Company, 
Buffalo, N. Y., with loss upwards of 


$30,000. Earlier in the week, fire at the 
woodworking plant of W. . Palmer, 
oe North Tonawanda, caused $35,000 
oss. 


Lieut. Col. David Lewis, treasurer 
and chief executive officer of the Mu- 
tual Assurance of Philadelphia, died last 
week after a long illness. Col. Lewis 
was widely known in military circles 
and as well as in insurance field. He 
served in the Spanish-American and 
World Wars and was an officer in oo 
Pennsylvania National Guard for te 
years. He went overseas with the Sixth 
Division, 
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WARNS ON ACQUISITION COST 


Ontario Superintendent Urges Action By 
Companies—Trouble With Farm 
Mutuals 


TORONTO, ONT., Nov. 11.—A warn- 
ing to fire and casualty companies to 
get down their costs of acquisition, in 
order to avoid state interference, is con- 
tained in the annual report of Leighton 
Foster, superintendent of insurance for 
Ontario. The acquisition costs which 
the superintendent considers excessive 
are largely represented by agents’ com- 
missions. Seven years ago Justice Mas- 
tin, special insurance commissioner, 
recommended legislation limiting these 
commissions. 

Responsible officers of the companies | 
fully realize the existence of this prob- 
lem, but appear impatent to solve it, says 
Superintendent Foster. “No one can 
view the interference of the state in the 
rate field of insurance as anything but | 
interference. Nevertheless I am _ of 
opinion that the situation demands 
action, and that if the companies do not, 
in the very near future, furnish some 
earnest of their willingness and ability 
to solve the problem of themselves, the 
enactment of legislation must be con- 
sidered, if the public interest is to be 
protected. Not only is the individual 
policyholder not in a position to protect 
himself . but he has come to expect 
that his interests have been and will be 
adequately protected by intelligent sup- 
ervision and control by the state.” 


Problem of Farm Mutuals 


The report on fire insurance business 
shows that in 1924 the premium income 
amounted to $19,101,427, and net losses 
paid $11,344,318, a loss ratio of 62.1% 
This excludes operations of farmers 
mutuals, of which there are 71 operating 
in the province, in addition to four cash 
mutual companies doing fire business in 
the provincee. There are also three 
mutual farmers’ weather insurance com- 
panies. The bulk of insurance written 
by the farmers’ mutuals in the province 
is on agricultural property, and according 
to statistics given over a period 25 years, 
the last four years have shown excep- 
tionally heavy losses. The loss ratios 
are as follows: 1921, 91.1 percent; 1922, 
101.2 percent; 1923, 95.8 percent; 1924, 
81.6 percent. 

The results of the last five years have 
demonstrated that a complete reorgan- 
ization of the business methods and 
underwriting practices of these com- 
panies has become necessary, as the 
character of the agricultural property 
and the nature of the hazard involved 
has undergone far-reaching changes. 
The department in consequence, observ- 
ing that the cash assessment payments 
were woefully inadequate, has taken 
steps to enforce the collection of an 
adequate minimum cash payment to 
meet these conditions, and practically 
every company has been forced to in- 
crease rates, in some cases as much as 
50 percent. There has been an aver- 
age increase in cash payments of 25 per- 
cent. 


Uniform Form Effective Jan. 1 





The “Associated Form” of statutory 
conditions, approved by the superin- 
tendents of insurance at their recent | 
conference for the provinces of British 
Columbia, Saskatchewan and _ Alberta, 
Manitoba and Ontario, as complying 


| a stronger foothold than ever before. 


with the laws of the several provinces, 
according to the resolution adopted at 
the conference, will become effective 
Jan. 1, 1926. As a matter of fact, the so- 
called uniform fire insurance policy act 
in force in Ontario, has been enacted 
and will be recommended for proclama- 
tion, effective Jan. 1, 1926, by the prov- 
inces of British Columbia, Manitoba and 
Saskatchewan, and will be recommended 
for enactment by the province of Alberta 
at the ensuing session. 


Canadian Losses Compared 


According to the “Monetary Times,” 
fire losses in Canada for the week end- 
ing Oct. 28, are estimated at $254,600, as 
compared with $482,350 for the corre- 
sponding week of 1924. 


Palatine Loses on Appeal 


An appeal of the Palatine from the 
decision of the appellate division of the 
supreme court of New Brunswick, 
awarding an amount of $15,000 for in- 
surance on lumber to an insured, has 
been dismissed. The point at issue 
concerned conditions imposed by fire 
companies, and whether articles con- 
cerning lumber from a mill and an open 





burner, which were pasted on the policy, 
constituted a separate agreement or a 
condition under the statutory conditions 
of the policy. The privy council upheld 
the view that the warranty in question 
was a condition, and the companies 
should have complied with the statutory 
conditions by writing the variation on 
the, policy in red ink, 


Canadian Notes 


Wilfrid Chambers of Calgary, Alta., 
has been appointed to represent the Pa- 
triotic, 

Hugh Lewis, general manager of the 
Liverpool & London & Globe, has arrived 
in Winnipeg. 

S. P. Moody has been appointed man- 
ager of the insurance department of R. 
G. Christy & Co., Victoria, B, C. 

At Three Rivers, Que., a store, and 
two residences were destroyed by fire, 
causing a loss estimated at $25,000. 

W. R. Hedge, president of the Bos- 
ton, and Frank W. Sargeant, president of 
the New Hampshire, were in Winnipeg 
for a few days last week. 

A large ice storage warehouse was 
totally destroyed by fire in Moncton, 
N. B., with damage estimated at $20,000, 
only ’ partly covered by insurance. 

The woodworking plant of George 
Eddy & Co. at Bathurst, N. B:, was _to- 
tally destroyed by fire, causing a loss 
estimated at between $50,000 and $75,- 
000. 


Damage of $30,000 was done by fire in 
the plant of the Toronto Briquetting 
Company. The building was completely 
destroyed, but two large tanks of crude 
oil of fire construction were saved. 


The township of Crowland, Ont., has 
voted to buy a $6,500 combination fire 
pumper provided the fire underwriters 
reduce insurance rates for the township. 
Notice to that effect has been given the 

F. U. A. at Toronto. 

The underwriting firm of W. A. Win- 
ger, Ltd, has been incorporated at 
Ridgeway, Ont., with $200,000 capital. 
The incorporators are Ward A. Winger, 
Ethel M. Winger, DeForest C. Winger, 
all of Ridgeway, and William K. Brown 
of Port Colborne. 
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RECIPROCAL INSURANCEGROWS 


Is Spreading Rapidly Through Auto- 
mobile Clubs in All Parts of Pennsyl- 
vania, Says Secretary Dette 


PHILADELPHIA, PA., Nov. 11.— 
Reciprocal insurance is spreading like 
wildfire among automobile clubs of Penn- 
sylvania. This is the word brought 
back from the western part of the state 
by Secretary Dette of the Pennsylvania 
Insurance Federation. One after an- 
other motor club, he said, has started to 
write its own insurance. 

As a result the insurance men of the 
state are up in arms. They swear ven- 
geance on these “upstarts” trying to eat 
into their own business. In Pittsburgh 
there are two automobile clubs, just as 
in Philadelphia. Not long ago the offi- 
cials of the Pittsburgh Motor Club told 
the directors of the rival auto club that 
if the latter would promise not to enter 
the insurance field, the motor club would 
also stay out. After a few weeks it was 
learned that the club in question had de- 
cided to reconsider the matter of recip- 
rocal insurance. When the motor club 
officials learned of this, it at once started 
in indignation to write such insurance 
for its own members. 

Thereafter the movement spread to 
other cities in the state. In Erie and 
Greenville similar reciprocal propositions 
were fostered until there is a veritable 





network of such organizations from 
Pittsburgh to Philadelphia. Fire and 
casualty insurance men of Pennsylvania 
are greatly disturbed over this develop- 
ment. 

The Keystone Auto Club of this city 
is said to be back of the Pittsburgh | 
Motor Club’s reciprocal insurance plan. | 
Insurance leaders in this part of the | 
state have fought the Keystone bitterly, | 
but thus far, it has survived the battle. 
Now with an alliance of auto clubs in 
the western section of the state, it is | 
feared by insurance men that reciprocal | 
insurance in such organizations will gain | 


GOVERNING COMMITTEE RALLY 


Considers Questions of Great Moment 
to the Automobile Insurance Fra- 
ternity—Collision Rates Up 





NEW YORK, Nov. 11.—Members of 
the governing committee of the National 
Automobile Underwriters Conference 
were in session here this week consider- 
ing a variety of matters to be presented 
at the annual gathering of the organiza- 
tion Nov. 20. While secrecy has been 
observed as to the subjects discussed, it 
is understood the matter of collision 
rates came in for a goodly share of at- 
tention, the western men being insistent 
in their demand that the figures now 
charged for the coverage in their ter- 
ritory be reduced, in order to appeal to 
country business, a class of risks that 
has proven profitable and which the 
companies would be glad to secure in 
larger volume. 


Those in Attendance 


Attendants at the meeting included: 
George G. Bulkley, Ralph B. Ives, F. C. 
White, R. H. Goodwin, F. W. Kellam, 
N. S. Bartow, Guy E. Beardsley and 
Charles M. Martindale of the Eastern 
Conference; J. D. Vail, W. A. Chap- 
man, George H. Bell, F. P. Hamilton, 
and Ralph Rawlings of the western or- 
ganization, and Milton Dargan for the 
Southern Conference. The Pacific Coast 
was not represented. In the absence of 
Chairman Hedge of the committee 
charged with the preparation of new 
policy forms, these were not taken up. 
The matter of automobile insurance is 
far and away the most important before 
the fire insurance fraternity at the pres- 
ent time, and underwriters are giving 
it intensive study. 


Much Attention Given Subject 
_ Motorists by virtue of the advertising 
indulged in by the General Motors, the 
Chrysler and other automobile manufac- 
turing companies, together with the 


early enforcement of the new compul- 
sory liability law in Massachusetts and 
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the agitation for a similar statute in | j 
various other states, have had their at- Y 
tention directed to insurance such as ||| MARINE INSURANCE NEWS TRUE ECONOMY 
they never had before. They are count- 
ing the cost of the indemnity and the . — 
method of its writing. The inability of LAKELAND CASE UNDECIDED means a saving in time, cost and effort 
the fire and the casualty men to har- er . 
monize their differences as to collision , , The C bina A bile Insurance Manual 
charges is disturbing and is being ad- Jury Which Heard Case in Federal om ton utomo 
versely commented upon by assureds. Court at Cleveland Unable to is an outstanding instance 
Representatives of the National Asso- Reach Agreement , ‘ 
a, of Insurance sg have been a ee ee ee for a i of 
in conference with the fire men during = : An me temebiles 
the past two weeks upon the general CLEVELAND, O., Nov. 11.—After ee ee a 
subject, and will likely meet with them deliberating _three days and failing to Simplified direct station sahien show at a glance 
again on Friday. agree, the jury which heard the evi- ones fee Flee, That Z on, Dewy — 
dence in the suit for $350,000, alleged — = -h — A bee are gem tt 
loss on the sunken freight steamer cars including those no longer produced. 
WANT ELECTION RULED OUT | Lakeland, was discharged in federal : ‘ ‘ ; 
court here late last week List Prices, Serial and Engine Numbers, and 
- Aloe ; major specifications shown for all ears and teucke 
Members of New York State Automobile |_, he suit was brought by the owners from 1916 or 1922 to date as ordered. 
+ gs of the boat, the Thompson Transit . 
Association Want Insurance Man . ’ veral signe Indicated amounts of insurance (av current 
: Company, and several days were con values) shown for each make and model of ear. 
Declared President sumed in taking testimony. It involved prsee ed - t a 
16 insurance companies. an ge a my - — > yee 
BUFFALO, N. Y., Nov. 11—As a|., Phe claim of the defense was that Kg 
it i the conditions of the insurance contract Memorandum Quotations included to be given t 
result of the split in the New York State : div h assured as reminder er record. 
Automobile Association which occurred ee ee — ~ rg 4 ee 
at the annual convention recently over | ‘©Sted on this side Claimed they foun But above all- ; 
the insurance question, the anti-insur- | the sea cock open, when they examined a, - § 4 eke gd Kg F ores - 
ance plan group of automobile clubs has the wreck. ; 
filed a brief in supreme court claiming} On the other hand, testimony was 218 South Hanover Street 
that the recent election of Oscar J. Brown | taken to the effect that the boat had AUTOMOTIVE SERVICE BUREAU Baltimore, Maryland 
of Syracuse as president of the group struck an obstruction in a turning basin ; 
favoring the insurance plan was illegal.| 24 that seams in the hull caused bv 
The membership corporation laws and = ee opened > next ng 
the by-laws of the New York State | When the boat started on its trip, an 
Automobile Association are cited to| caused it to sink. It was also testified | GEO. M. EASLEY HAL. V. HATS 
prove that every member of any club | that the pumps were throwing out water 
affiliated with the state association has | @t the time in an endeavor to save the 
the right to vote at the annual conven- | Vessel. | - . : 
tion. Brown was elected by permitting Plaintiffs have indicated that they will | « e 
only authorized delegates to vote and take the case before another jury. | 
letting these vote the entire membership ag ose? GENERAL AGENTS DALLAS 
of their clubs en masse. Barges Sunk in Canal 
If the plaintiffs are successful it will] _Two barges owned by the Scoonmaker- “ HO SERVES BEST”’ 
i HE PROFITS MOST W 
mean that the election by the anti-insur- | Conners Company of New York, loaded | 
ance group of E. H. Bogart, a Kingston | Yanai near Lockport. N. Y., when one of || Boston Ins. Co. Federal Ins. Co. of Jersey City 
insurance > % ~~ Aol ng state the boats crashed into the conerete Fire & Marine Und. Agency of Sterling Fire Ins. Co. of i i 
association, which will take the presi- | abutments of a lock, stoving a hole in . * 
dency and control of the oenaiaaiion its bow. The loss is being adjusted by | Automobile Ins. Co. of Hartford Globe Indemnity Co. of New York 
the underwriters, | 
away from Mr. Brown. 2 
The whole trouble started over the 
effort of Mr. Brown to interject the PAMUNKEY TRIBE WILL MEET 
state automobile association into the tchings, Secy osep: 
ws ; <s ‘ . y ’ h Winum, Treas. and Asst. Secy. 
agg and placing of automobile insur- | Henry F. Tyrrell of Milwaukee Will Be F.R. Ormsby, Pres. G.B. Hu ” J 
ance, fire and theft and also casualty. in Charge of Lining Up the . ° I C 
Novitiates | Industrial Fire Insurance Co. 
Auto Insurance Fraud Charged | Akron, Ohio 
Charged with obtaining money under On the occasion of the meeting of the J 1, 1925 
false pretenses, K. J. Clutterbuch, an ac- | p ; i am Pp a i 
tor, will be returned to Fort her erevangge woe of Real —s at Capital $300,000 Surplus to Policyholders $410,646 
Ind., from Marion, Ind. He is charged | oo ee oe ey al menting of the Total Admitted Assets $1,120,654 
with defrauding an insurance company N: ae rc to pe mae | meeting c the | 
at Fort Wayne out of $50. Taking out | National Convention of Insurance Com- | 
insurance on an automobile he was driv- | missioners, owing to the advance no- An Ohio Company writing Business through — Agents. Why not 
a - his tour from ae to another | tices of attendance from members and represent an Ohio Company 
or stage appearances, Mr. Clutterbuch i i i - 
claimed $50 damages some time ame, re arcane A a vill g eae nica ei * AGENTS WANTED 
leging his car had been in a wreck. The a = = = Sewerere, “e 
claim was allowed but later investiga- proceed in some regular order, especially 
tion by the company showed there had |S to applications for initiation. Com- 
been no accident, police were informed. | plete arrangement of all details has been H. S. BASSETT PAUL H. BASSETT 
He has been playing recently at the Hay- | put into the hands of Clifford Ireland, Secretary-Treasurer Ast Searetary 
market theater in Chicago. 





Gets Automobile Thieves 


HARTFORD, CONN., Nov. 10—Clever 
detective work on the part of Joseph P. 
Harrison of the Automobile resulted in 
disclosing an organized gang of auto- 
mobile thieves which he asserts is re- 
sponsible for stealing on an average 800 
cars annually the past few years. The 
ring, maintaining headquarters near 
Springfield, Mass., has been operating 
throughout New England and a number 
of other eastern states. It maintains 
its own staff of salesmen who take or- 
ders for cars before they are stolen. It 
is figured that not less than 200 cars 
have been stolen from Connecticut alone. 
The state seemingly offers an attractive 
field for the operation of the crooks. 


Dallas Situation Improved 


NEW YORK, Nov. 11.—While not yet 
wholly satisfactory, the situation at Dal- 
las is steadily improving. Local agen- 
cies which under thinly disguised pre- 
texts have heretofore been paid general 
agents commissions have now put upon 
the regulation graded scale. Confidence 
is expressed that the number of solici- 
tors in the field will be sharply reduced 
when license renewals are issued in the 
spring. 





head of the Illinois department, and he 
has appointed a committee to look after 
the rental of a hall, paraphernalia, etc. 
Candidates for admission must have 
their applications in the hands of the 
scribe not later than Dec. 1, accom- 
panied by the application fee of $5. The 
membership and attendance are now so 
large that the initiation of new members 
must be restricted to those who want to 
affiliate earnestly enough to apply in ad- 
vance. Applications stating name, oc- 
cupation and giving the business address 
of applicant, must be mailed not later 
than Dec. 1, 1925, to Henry F. Tyrrell, 
Scribe, Room 607, Northwestern Mu- 
tual Life Building, Milwaukee, Wis., 
and such applications must be accom- 
panied by the required fee. 





North British Writes Water Damage 


The North British group of companies, 
including the North British & Mercantile, 
the Pennsylvania, the Mercantile of 
America and the Commonwealth, are all 
writing water damage insurance. This 
form of coverage is not generally writ- 
ten by the fire companies but a number 
of casualty companies have been in the 
field along with the North British group 
for some time. The Home of New York 
is a recent entry into the field from the 
fire companies. 





Buckeye National Fire 
Insurance Co. 


TOLEDO, OHIO 





OHIO AGENTS WANTED 





“All policies 


of New York and ‘United States’ sereics 
extended 


by the United States Fire Ins. Co. 
to all agents.” 























JOHN H. GRIFFIN, President 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 
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AGENT BOUND COMPANY 
CONTENTION OVER LIABILITY 


Pennsylvania Supreme Court Reversed 
Decision of the Lower Tribunal in 
Automobile Accident Case 


Circumstances Under Which Acts of 
Insurance Agent May Bind His Com- 
pany Stated. In Thomas vs. Employers’ | 
Liability, Supreme Court of Pennsyl- 
vania, 130 Atl. 322, the company issued a 
liability policy covering an automobile | 
to one Thomas. Thomas died and his 
‘widow who then became the owner of 
the automobile informed the agent that | 
she would pay the renewal premium if | 
it would protect her while the car was 
being driven by her son. 


What the Agent Did 


The agent informed her that he would 
take the matter up with his company. 
The company was thereupon notified by 
the agent of the death of Thomas, and 
the desire of his widow. The letter was 
mailed to the company on March 5. The 
agent not receiving a reply within a 
reasonable time assumed as was usual 
in the conduct of the business, that the 
proposal was ratified by his company. 
The agent thereupon informed the 
widow (plaintiff herein) that the policy 
had reverted to her, and accepted the 
payment of the premium from plaintiff. 


Company Denied Liability 


Following this the car while being 
driven by the plaintiff’s son met with an 
accident. The company denied lia- 
bility on the ground that no contractual 
relation existed between the plaintiff 
and itself, and that the agent had no 
power to change the conditions of the 
policy. On this ground the trial court 
rendered judgment in favor of the com- 
pany. The higher court in reviewing 
this record and setting this judgment 
aside said: 


Lower Court Was Reversed 


“While it is true that the local agent 
could not change the policy, plaintiff's 
case does not rest entirely on the as- 
sumption that he could, but upon her 
allegations that defendant knew of her 
husband’s death and of her desire to 
continue the policy prior to the accident, 
that it received the premium from her, 
and retained it with this knowledge, and 
that its acts in this respect warranted 
her conclusion that the policy was in 
existence for her benefit. 

“Tt will be noted that the letter from 
the company to the local agent in which 
it refers to his letter of March 5, where 
notice of the husband’s death and plain- 
tiff’s desire to continue the policy ap- 
pears, does not deny knowledge of his 
death, but only sets up that the letter 
of notification cannot be found. There 
is no denial that the company received 
the premium from plaintiff and retained 
it. The reasons for this course of con- 
duct are not explained. 


What the Court Held 


“While the rule undoubtedly is that 
agents of an insurance company such as 
the local agent in this case have no 
power to waive an express condition in 
the policy * * yet estoppel may 
be raised by the authorized act of an 
agent, or by the company’s acquiescence 
in his act, or by representations of its 
agents, brought to the attention of and 


not repudiated by it or its general 
agent * * 
“We think, under the circumstances 


averred, this is not such a plain case as 
should have been determined by a sum- 
mary judgment * * * the court 
should not have sustained the affidavit 
of defense in lieu of demurrer, and a trial 
should be had to develop fully all the 
facts, particularly those pertaining to 
the letter of March 5th and the receipt 
and retention of the premium * * 
The judgment of the court below is set 
aside, with a precedendo.” 





GEARHEART NOW HEAD 

COMPANY PLANS TO EXPAND 

Former Ohio Insurance Superintendent 
Has Been Made Fresident of Great 


American Mutual 


Henry R. Endly was again named sec- 


| retary and general manager of the Great 


| 
| 











American Mutual Indemnity of Mans- 
field, O. at the annual meeting, this 
week. 

The new board of directors will in- 
clude: B. W. Gearheart of Columbus, 
former superintendent of insurance of 
Ohio; Judge Walter D. Meals of Cleve- 
land, vice-president American Automo- 
bile ‘Association; Fred Ormsby of Akron, 
president Industrial Fire; Phil S. Brad- 
ford of Columbus, United States com- 
missioner for the southern Ohio district; 
A. L. Lermann of Sandusky; R. B. Kef- 














B, W. GEARHEART 


ker, of Mansfield, and Henry R. Endly 
of Mansfield. The board organized by 
selecting B. W. Gearheart as president, 
Walter D. Meals as vice-president, and 
R. B. Keffer as treasurer. 


Met With Great Success 


The Great American Mutual Indem- 
nity has met with success in the automo- 
bile insurance business. At the present 
time it has approximately one-tenth of 
the cars owned in Ohio protected by its 
policies. Its agency organization con- 
sists of more than 400 representatives, 
located in practically every city, town 
and village in Ohio. The past fiscal year 
has been the most prosperous in the 
company’s history and a big program 
of expansion is now being planned. It 
has recently been licensed to operate in 
Pennsylvania and expects to open 
branch offices in the principal cities of 
that state in the near future. 

Henry R. Endly, who organized the 
company in 1917 and has since been its 
directing head, was highly commended 
at the annual meeting for the manner 
in which he has handled its affairs and 
brought it to a front rank among sim- 
ilar institutions operating throughout the 
United States. 


Casselton, N. D. Rerated 


Casselton, N. D., has been rerated and 
is now in the 4th class according to 
the rating of the General Inspection 
Bureau of Minneapolis. It has formerly 
been in the 414 class but following the 
inspection of C. E. McLaughlin, inspec- 
tor from the Minneapolis office, who 
made an entire reinspection and rerat- 
ing, was put in the 4th class. Accord- 
ing to the National Board classification 
Casselton would be grouped in the 7th 
class. 

Improved fire protection, started last 
fall and finished during the past summer 
accounts for the change. 





HITS TAXI MUTUALS 
NEW YORK WORLD’S ARTICLE 


Big Daily Says Chances of Injured Man 
Collecting Damages Are Only 
50-50 


NEW YORK, Nov. 11.—Commenting 
upon the taxicab insurance situation in 
this city the New York “W orld” in a re- 
cent issue maintains it to be * ‘so chaotic 
that an injured passenger’s chances of 
recovering compensation for his injuries 
are at best only 50-50.” 

It further asserts that “the insur- 
ance which a taxicab owner is compelled 
to carry for his benefit actually helps to 
increase the risk of the passenger.” 


Recalls Five Mutual Failures 


After reciting the law under which 
taxicabs are required to carry continu- 
ing indemnity of $2,500-$5,000 limits and 
the fact that the mutuals name a rate of 
$360 a year as the premium, the article 
recalls the failure of five mutual com- 
panies since the act became operative, 
quoting Superintendent of Insurance 
Beha as saying that his department 

makes a practice of examining some of 
these concerns every few months, while 
none has been permitted to operate in 
excess of a year without being investi- 
gated. The companies that retired were 
the World Mutual Casualty, New York 
Mutual, Twentieth Century Mutual, 
Auto Cab Mutual and the Automobile 
Casualty. The concerns in question all 
operated through a general agency cor- 
poration which collected about 20 per- 
cent commission upon the premiums. 


Status of Liquidation 


The present status of the companies 
in liquidation is as here set forth: 


Three of the five mutual companies 
organized in 1922 have been liquidated 
by the state insurance department. The 
first of these was the Mutual Automo- 
bile Casualty which was taken over for 
liquidation in September, 1922; after 
transacting business only three months. 


World Mutual’s Figures 


The World Mutual Casualty lasted 
approximately two years. The insur- 
ance department took it over for liqui- 
dation in June, 1924, and the report of 
the winding up of its affairs comprises 
five volumes. These facts are the most 
significant for our purpose: 

The outstanding claims on this com- 
pany were approximately as follows: 
Personal injury, $415,225; property dam- 
age, $114,321; total, $529,546. 


Levied 20 Percent Assessment 


The state’s liquidator levied an as- 
sessment against the former members 
of this company for 20 percent of the 
premiums written in the policies. Con- 
cerning its collection an official of the 
insurance department said to a reporter 
for the World: 

“The success of collecting an assess- 
ment in mutual companies depends to 
a@ great extent upon the financial re- 
sponsibility of the members. Thus far 
it has been clearly demonstrated that 
taxicab owners are not financial respon- 
sible and at the present time it is diffi- 
cult to form any conclusion as to what 
amount will ultimately be realized from 
the assessment.” 


Twentieth Century’s Condition 


The outstanding claims against the 
Twentieth Century Mutual Automobile 
Casualty Insurance liquidated Friday 
are: Personal injury claims, $250,524; 
property damage, $33,924; total, $284,448. 

The excess of liabilities for the ad- 
mitted assets in this company amounted 
to approximately $123,000. The total ad- 
mitted assets were $17,719, consisting 
principally of cash in bank. 

The outstanding claims against the 
City Service Mutual Casualty enjoined 
Oct. 15 from further transacting busi- 
ness, are: personal injury claims, 
$341,229; property damage, $25,599; total, 
$366,828, 

The number of personal injury claims 
against this company which remain un- 
adjusted is 14,078, of which 909 are in 
suit. The property damage claims total 
606, of which 255 are in suit. 








COMPANY MEN ATTEND 
HENRY AGENCY CONFERENCE 


Officials of the Aetna Speak at Annual 
Meeting of Pennsylvania Pro- 
ducers at Pittsburgh 


PITTSBURGH, PA., Nov. 11.—All 
agents of the Aetna affiliated companies 
were urged to identify themselves with 
the company’s national advertising cam- 
paign in an address by Vice-president 
W. L. Mooney, speaking at the annual 
business conference of the J. W. Henry 
Agency at Pittsburgh, Pa. Advertising, 
Mr. Mooney said, is both a national and 
a community undertaking. As agency 
advertising media, he advocated the use 
of newspapers, window displays, booths 
and exhibits at fairs and other public 
gatherings, direct mail, and the large 
variety of useful souvenirs. These he 
said were some of the means at the 
agent’s disposal for disseminating the in- 
formation that an Aetna agent is a “man 
worth knowing,” which is the slogan 
used in all the national advertisements. 

The address of Mr. Mooney followed 
one on the subject of underwriting by 
Vice-president C. B. Morcom. Other 
speakers included John M. Brody, Jr., 
R. M. McWade, V. E. Schott, and 
Assistant Secretary R. I. Catlin. 


Henry Opens Meeting 


The conference opened with an ad- 
dress of welcome by J. W. Henry, who 
said that the purposes of the meeting 
were purely educational. Other speakers 

were Secretary E. C. Bowen, who dis- 
cussed accident and health insurance; 
Secretary E. C. Higgins, who spoke on 
workmen’s compensation and_ liability 
conditions; C. T. Spaulding, also of the 
home office, who gave selling helps on 
accident and health insurance; G. Edgar 
Turner of Chicago, counsel of the 
Casualty Information Clearing House: 
Secretary Wilmot M. Smith, of the 
home office; W. R. Thomas, manager 
of the bond department of the Henry 
Agency; Secretaries D. G. Stone_and 
zB. 3. Perrin; Assistant Secretary C. T. 


Hubbard: F. W. Wingett, field super- 
visor and H. R. Holmes, home office 
special agent. The subjects covered 


bonds, miscellaneous casualty lines, bur- 


glary, fire insurance and inland marine 
lines. > sd i 
Mr. Henry, in addition to being 


manager and adjuster for the casualty 
and surety business of the company for 
western Pennsylvania, is also president 
of the National Association of Casualty 
& Surety Agents. In calling the second 
annual business conference of his agency, 
Mr. Henry invited his leading agents 
from the entire Pennsylvania territory 
and about 20 officers from Hartford, 
most of whom were able to attend. 


Diebold With Republic 


George Diebold has been appointed 
manager of the Los Angeles department 
of the Republic of Texas. Mr. Diebold 
for many years was state agent of the 
National Union in Ohio and before that 
traveled for the Buffalo. 

Charles M. Hackmeier continues in 
charge of the San Francisco department. 
The company will establish a district 
department for Washington and Oregon 
with headquarters at Seattle. B. W. Hil- 
bert was appointed special agent for the 


Republic in southern California, with 
headquarters in Los Angeles. He was 
formerly special agent for the New 


Hampshire, Boston and Granite State 
in southern California. 


Simpson Made Iowa Manager 


DES MOINES, IA., Nov. 10—Kyle E. 
Simpson of Indianapolis has assumed the 
management of the Iowa branch of the 
National Bureau of Casualty & Surety 
Underwriters. Mr. Simpson takes the 
place formerly held by P. E. Koplein, 
returned to the Indianapolis 


who has 
office. 
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STATE FUND AUTO 
PLAN IS RIDDLED 


Henry Swift Ives Addresses Cin- 
cinnati Club on Scheme of 
Judge Marx 





MAKES DRIVERS RECKLESS 


Relief From Responsibility Not a Good 
Way to Induce Motorists 
to Use Care 


The state fund highway accident com- 
pensation proposal originated in Cin- 
cinnati by Judge Robert S. Marx of that 
city was raked from every side in an 
address made this week before the safety 
committee of the Cincinnati Automobile 
Club by Henry Swift Ives, vice-presi- 
dent of the Casualty Information Clear- 
ing House of Chicago. The proposal 
and the arguments supporting it are 
specious and socialistic and Mr. Ives 


applied the acid of logic and facts to the 
speeches and writings of Judge Marx. 


Li Aut bile Killings 


The Marx scheme in essence amounts 
to a plan to license automobile killings 
and limit the damages recovered by vic- 
tims to moderate sums that would not 
be burdensome to the drivers. The pro- 
posal is for the motorist to pay a pre- 
mium into a state fund at the time of 
getting his license, then when he kills 
Or maims anyone he need not worry 
about damages, which will be taken care 
of out of the state premium fund. It is 
Judge Marx’s argument that if the state 
licenses automobiles it ought to pay the 
damage they do. 


Keep Down the Cost 


Under the Marx scheme the motorist 
is not only relieved of all danger of 
damage suits, so that when he gets out 
on the road he can drive as he likes 
without regard to other people, but the 
cost of his protection is kept down by 
limiting the damages to fixed amounts, 
as in workmen’s compensation laws. 
There will be no danger of a reckless 
motorist suffering a loss out of his own 
pocketbook. With private insurance 
there is always a chance that a verdict 
will be for more than the insurance, the 
excess being paid by the driver. Under 
the Marx plan the damages are held 
down to small sums, and the insurance 
needed is therefore small, the cost being 
estimated by Judge Marx at only $10 a 
year per car. 


Points 





of Marx Scheme 


This sounds like a caricature, but it 
is a bitterly true summing up of the 
Marx scheme. Stripped of all garnish- 
ments, it provides: 

1. That all automobile owners in Ohio 
as a prerequisite to obtaining a state 
license contribute a specified sum to 
a state insurance fund “jack-pot.” 

2. That every Ohio citizen injured in 
this state in an accident involving an 
Ohio owned car be paid a stipulated 





compensation out of this “jack-pot.” 
3. That the premium payment by the | 


TO HAVE NEW / COMPANY 


—_——— 


EMPLOYERS INDEMNITY pure 


One Institution With E. G. Trimble as 
President and Manager Will Write 
Only Reinsurance Business 





President E. G. Trimble of the Em- 
ployers Indemnity of Kansas City has 
decided to organize a new stock com- 
pany to write reinsurance. The Em- 
ployers Indemnity is composed of two 
distinct branches, one devoted to agency 
business and the other reinsurance. The 
agency department is under the direct 
administration of Vice-President Dennis 
Hudson while Mr. Trimble from the be- 
ginning of the company has directed the 
activities of the reinsurance department. 


Difficulty Is Seen 


It is found that while there is com- 
plete harmony at the home office be- 
tween these two departments, there is 
some prejudice and conflict in the field. 
In the case of the reinsurance depart- 
ment some companies object to reinsur- 
ing in a company because of the field 
competition of its own agents. In the 
case of its own agents, objection is made 
to certain clients of the reinsurance de- 
partment on the ground that the Em- 
ployers Indemnity is building up com- 
petition for the former. President 
Trimble has been seeking a solution to 
eliminate this friction and overcome the 
objections. He finally decided that two 
branches cannot be permanently and 
successfully operated on a large scale by 
the one company. The Employers In- 
demnity now has 1,500 licensed agents 
in 42 states. 


Gave Option on Stock 


When President Trimble therefore de- 
cided on the organization of a new com- 
pany for the handling of the reinsurance 
business he in turn gave an option on 
his personal stock holdings in the Em- 
ployers Indemnity, the proceeds of 
which will be used as the basis for ac- 
quiring the capital for the new reinsur- 
ance company. The stock held by Mr. 
Trimble has been valued at $93 a share, 
the par being $50. No stock has been 
sold during the last year for less than 
$90. Since 1919 the Employers Indem- 
nity has paid annual dividends at the 
rate of 12 percent on the par value. In 
the stock purchase agreement there is a 
condition that on change of manage- 
ment, Mr. Hudson will take out of the 
Employers Indemnity when it expires 
all the reinsurance business of the mu- 
tual or reciprocal type. 

To carry out fully the plans involved 
in the transaction means the raising of 
$651,000. Mr. Hudson personally and a 
group of Kansas City men will make a 








car owner relieves him of all civil lia- 
bility for any accident in which he may 
be involved, and the injured person 
must accept the state award in full set- 
tlement or go without. 


This summary is condensed from the | 


judge’s article published some time ago | 
in the “Columbia Law Review.” 


Authorities Reject Scheme 


| PREMIUMS ABOUT SAME 





SEE NO INCREASE IN CREDIT 





Companies Find That There Are Many 
Lines of Business That Are 
Now Curtailing 





The credit insurance companies will 
not show any increase in premiums this 
year or at least it will be very small. 
Premiums will run almost parallel to 
those of last year. While certain classes 
of business have been prosperous there 
are many kinds that have not been 
making money. Credit insurance thrives 
largely on general prosperity for a large 
number of business groups. Inasmuch 
as business has been dull with many of 
these classes, credit insurance has been 
eliminated. The losses this year how- 
ever have been normal. 

Credit insurance is very much a large 
town proposition inasmuch as a pros- 
pect has to be nursed along for some 
time before he can be closed. The busi- 
ness is written by specialists who give 
all their time to the subject. Local 
agents and brokers can initiate business, 
but it takes the expert salesman to carry 
it through to conclusion. 











large investment on the stock. There 
will remain some $250,000, and Mr. 
Hudson is anxious to have the agents 
of the Employers Indemnity purchase 
stock for this amount. 


Entered Agency Field 


Mr. Trimble organized the Employers 
Indemnity in 1914 primarily as a rein- 
surance company. By successive steps 
it developed a large volume of accident 
and health business and later miscel- 
laneous casualty lines through agents, 
having acquired a going agency plant by 
taking over the Kansas City Casualty 
in 1919. In the meantime the reinsur- 
ance activities continued steadily until 
the Employers Indemnity was recog- 
nized as one of the aggressive reinsur- 
ance companies. 


Hudson to Head New Company 


There were two alternatives that pre- 
sented themselves to Mr. Trimble. One 
was the formation of a new company 
to take over the reinsurance business of 
the Employers Indemnity or to sell the 
direct business to another company. In 
the organization of the new company, 
Mr. Trimble and his immediate asso- 
ciates will withdraw entirely from the 
Employers Indemnity, and Dennis Hud- 
son, vice-president of the Employers 
Indemnity and manager of the agency 
department, will undoubtedly be chosen 
as president. 


Will Be Well Ballasted 


The new reinsurance company has not 
yet been named. Its capital will be 
$700,000, surplus at least $350,000 and 
there will be a contingent reserve of 
several hundred thousand dollars. The 
par value of the new stock will be $100. 
It will be placed without promotion ex- 
pense for at least $186. It is announced 


| t that the new company will probably be 
| in operation at or shortly after the first 


of the year. The capital and surplus 


Mr. Ives reviewed a great deal of the | will be sufficient to enter the new com- 


study that has been made of compulsory | pany in many 


(CONTINUED ON PAGE 47) 


states for all miscel- 
laneous casualty lines. 





CONSIDER MECHANICS 
OF CARRYING OUT LAW 


Stock and Mutual Representatives 
Confer With Commissioner 
Monk 


COMMITTEE IS APPOINTED 


Massachusetts Official Warns Com- 
panies of Danger in Lack of Coop- 
eration to Serve the Public 


/ 


BOSTON, MASS., Nov. 11.— More 
than 75 representatives of stock and 
mutual liability companies gathered at 
the state house last week for a conference 
with Commissioner Monk on methods 
of procedure by which the department 
and the companies might carry out the 
provisions of the new compulsory auto- 
mobile liability law. Some of the mat- 
ters up for discussion were the manner 
in which the companies will file their 
manual of classifications, rules and rates; 
the establishment of a stamping office 
and whether these operations shall be 
performed by the Massachusetts Rating 
& Inspection Bureau or some other 
similar organization operated by the 
companies or whether a state rate mak- 
ing bureau shall be established. 


Vote for Committee 


The net result of the conference was 
the vote to create a joint committee of 
ten, made up of six stock company men 
and four mutual company men, which 
will meet and formulate plans and re- 
port back to the commissioner at a meet- 
ing Nov. 19. The stock companies 
selected at a conference later in the 
day to act upon the committee were the 
General Accident, Employers Liability, 
Travelers, Ocean, United States Fidelity 
& Guaranty and Massachusefts Bonding. 

Commissioner Monk opened the con- 
ference by stating the purposes of the 
gathering and expressed the hope the 
companies would cooperate with him 
fully in helping to administer the law. 


Phillips Makes Recommendation 


Jesse S. Phillips, general manager and 
counsel of the National Bureau of Casu- 
alty & Surety Underwriters, pointed out 
the difference between stock and mutual 
companies in that stock companies must 
guarantee their rates at the beginning 
of the contract, whereas the rate in the 
case of nonstock companies is merely 
tentative. He recommended that the 
stock companies file all necessary data 
with the commissioner and also with the 
National Bureau of Casualty & Surety 
Underwriters. He advocated the sepa- 
rate filing of coverages, classifications, 
rules, rates and rating systems by stock 
and nonstock carriers and the promulga- 
tion of uniform coverages, classifica- 
tions, rules, rates and rating systems by 
the commissioner. He recommended the 
administration of such uniform cover- 
ages, classifications, rules, rates and rat- 
ing systems for stock carriers by a Bos- 
ton branch of the National Bureau with 
the understanding that the nonstock car- 
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riers could arrange among themselves 
some satisfactory method of accomplish- 
ing the same result. He pointed out 
that other states may follow the lead of 
Massachusetts in enacting compulsory 
automobile liability laws and that great 
care must be exercised in deciding upon 
a plan for Massachusetts as that may 
become a national precedent. 


Janisch Opposes Plan 


H. P. Janisch, general manager of the 
American Mutual Alliance, which in- 
cludes in its membership all the large 
mutual companies operating in Massa- 
chusetts, made a plea for the use of the 
Massachusetts Rating & Inspection 
Bureau as the medium for conducting 
the automobile liability business. He 
declared he felt the plan outlined by Mr. 
Phillips would be “an immeasurable 
burden upon the department.” “Under 
it” he said, “the stock companies would 
make their rates and we would make 
ours and the whole matter would have 
to be decided by the insurance commis- 
sioner.” He thought the distinction be- 
tween the stock and mutual companies 
was largely theoretical. His companies 
he said were willing to accept any rea- 
sonable and adequate rate. 

Edward C. Stone, Employers Liability 
Assurance and American Employers, 
said that the popularity of the new law 
will depend largely upon the rates and 
the reasons for them. At the beginning, 
he said, whatever rate the commissioner 
establishes must of necessity be a mat- 
ter of guesswork. He was in favor of 
using the Masachusetts Rating & In- 
spection Bureau to carry out the pro- 
visions of the law. 

R. J. Sullivan, Travelers, made a 
motion that a committee consisting of 
six stock company representatives and 
four mutual company men be named to 
consider the advisibility of creating one 
central bureau to assist the commis- 
sioner in rate making, or to determine 
what procedure should be followed. 


Objects to Proposition 


Immediate objection to the proportion 
of representation was made by Mr. 
Janisch who said he thought the prece- 
dent established by the Massachusetts 
Rating Bureau of equal authority by 
stock and mutual companies should be 
followed and the committee made up of 
five stock and five mutual companies’ 
The point aroused some controversy 
and led the commissioner to call the 
representatives present to account for 
not getting together better in an effort 
to assist him. 

He reminded the representatives that 
the committee would have no authority 
beyond that of recommendation and that 
he wouldn’t be fooled in any event what- 
ever the comparative representation. He 
did not see how it was up to him to 
name the members of the committee or 
the representation and that the com- 
panies would have to fight that out 
among themselves. 


Public Will Take Action 


“Tt appears to me” said Commissioner 
Monk, “that there has been no serious 
attempt on the part of the companies to 
cooperate. It is apparent that the stock 
and nonstock companies cannot lie in 
the same bed together, and if that be 
true, the public, which is the landlord, 
will throw the bed out. The public 
won't be pleased, to say the least, if the 
companies disagree and I believe it is 
the duty of the carriers to get together 
and formulate a workable plan. The 
compulsory insurance law is now on 
the statute books. It is my duty to en- 
force that law and I am going to enforce 
it for the benefit of the public and of 
the insurance companies, regardless of 
the companies. I believe the people will 
back me up in my position.” 

Mr. Janisch made an amendment to 
Mr. Sullivan’s motion that the com- 
mittee be composed of five stock and 
five mutual members, which was lost. 
Without any dissenting voice it was then 
voted that a committee of ten be named 
by the companies themselves to take up 
the project of helping out the commis- 
sioner. 


Mr. Phillips organized the stock men 





GIVES ACCIDENT COVER 


—_——_ 


BOOK-CADILLAC HOTEL PLAN 





Missouri State Life Will Insure All 
Guests for Forty-Eight Hours After 
Bill Is Paid 





NEW YORK, Nov. 11.—An arrange- 
ment involving $1,000,000,000 in insur- 
ance the first year of its operation and 
embracing the protection of the travel- 
ing public by the hotel through insur- 
ance, has been consummated between 
the Book-Cadillac hotel of Detroit and 
the Missouri State Life, it is announced 
by Roy Carruthers, president of the 
Book-Cadillac Company. The plan to 
be put in effect immediately safeguards 
the lives of the traveling public for 48 
hours after they check out of the hotel 
and will affect, according to Mr. Car- 
ruthers, 500 guests of the Book-Cadillac 
daily. 

Plan of Coverage 


Through this plan a traveler is auto- 
matically covered against loss of life, 
limb and disability caused by accident, 
by the issuing of a hotel guest accident 
policy to him simultaneously with the 
rendering of the hotel statement, and 
at no cost to himself. This policy pro- 
vides for the payment of $5,000 for loss 
of life, $2,500 for loss of limb and $25 
weekly indemnity for wholly disabling 
injuries occurring within a period of 48 
hours from the issuance of the policy. 

The hotel guest accident policy is 
printed in conjunction with the hotel 
bill and a duplicate thereof. When the 
guest departs the statement and dupli- 
cate are already made up and the guest’s 
name is entered in the accident policy. 
A iine of perforations runs between the 
two copies of the bill, permitting the 
original to be detached and retained by 
the hotel, the duplicate copy, to which 
the policy is attached, being given to 
the guest at the time he pays his bill 
and departs from the hotel. 

When the guest has paid his bill, the 
statement, duplicate statement and pol- 
icy form are imprinted with the date 
stamp. In this connection, the hotel uses 
a time stamp which indicates “paid” the 
exact hour and minute of payment. As 
soon as the policy is imprinted with this 
time stamp, the insurance becomes ef- 
fective and continues in force for a 
period of 48 hours thereafter. 


Comment by President 


Commenting on this radical innovation 
in the hotel field, Mr. Carruthers said: 
“Tt is a logical extension of the ideals of 
American hotel service to provide each 
guest with an accident policy protecting 
him or her from loss resulting from 
bodily injuries effected solely by ex- 
ternal, violent and accidental means. 
The plan we have put into effect at the 
Book-Cadillac does this in a very simple 
manner, without inconvenience or loss 
of time to the hotel guest, and consti- 
tutes an entirely and wholly practicable 
plan for providing the traveling public 
with comprehensive protection against 
loss through external, violent and acci- 
dental means. The hotel guest is not 
obliged to furnish any information or 
to go to any trouble or expense what- 
ever. The cost of the insurance is de- 
frayed by the hotel in all cases.” 








immediately after the meeting and 
named his committee as given above. 
Mr. Janisch stated the mutual companies 
would name their representatives in a day 
or two. The committee must report 
back to the commissioner at a meeting 
Nov. 19. 

H. P. Janisch, general manager of the 
American Mutual Alliance, announces 
the companies which will represent the 
mutual interests on the committee which 
is to consider a plan for carrying out the 
automobile liability insurance law of 
Massachusetts, as arranged for at the 
conference with Commissioner Wesley 
E. Monk on Thursday. The mutual 


























OBJECT TO RATE RAISE 


ALABAMA INDUSTRIES KICK 





Small Increases in Maryland and Vir- 
ginia and Reduction in 
Kentucky 





NEW YORK, Nov. 11.—Qbjection to 
the proposed new workmen’s compensa- 
tion rates for Alabama, having been 
filed by the Associated Industries of 
Alabama, Commissioner Julian will hold 
a hearing on the subject at Birming- 
ham, Dec. 15. At the request of the 
commissioner William Leslie, general 
manager of the National Council of 
Compensation Insurance, will attend the 
meeting as will also a representative of 
the Southeastern Compensation Rating 
Bureau, the divisional organization hav- 
ing immediate control over the territory. 
The proposed rates, which were to have 
become effective October 1, represent 
an average increase of 8% percent over 
the existing figures, the changes prin- 
cipally affecting 16 classes of risks: 12 
of the number being advanced and four 
reduced. 

Maryland Increase Small 


Assuming that official sanction be ac- 
corded, a new series of compensation 
rates will become operative in Maryland 
on the first of the new year. Over all 
the revised figures call for an advance 
of about 2% percent. 

In cooperation with the Virginia 
Bureau, the National Council recently 
issued a new series of rates for com- 
pensation risks in that state, represent- 
ing an average increase of 1 percent. 
These are to go in force Jan. 1, next. 

As against the above advances the 
Council has reduced rates in Kentucky 
an average of 4.8 percent over all. 
Should the new figures be approved by 
the governing state body, the change 
will be effective Feb. 1, 1926. 

Now that Arizona has adopted a 
workmen’s compensation law, rates 
covering the various risk classifications 
of the state have been prepared by the 
Council. As the commission that is to 
administer the new statute has not yet 
been formed, the effective date for the 
tariffs will have to be announced later. 


Five-Year Experience Tabulated 


Just now the National Council is tabu- 
lating the experience of its member 
carriers for the five completed years, 
1918 to 1922, for the purpose of arriving 
at a pure premium basis upon which to 
predicate rates for the next calendar 
year. 


Jailed on Auto Claim; Sues Insurer 


William Schneider of East St. Louis, 
20-year old chauffeur, who spent Oct. 1 
in jail at Belleville, Ill., under the Illinois 
debtor law for nonpayment of a $5000 
personal injury judgment, has filed suit 
for $5,165 damages against the Fort 
Dearborn Casualty of Chicago. He car- 
ried a liability policy with that com- 
pany, which declined to pay because he 
had not actually paid the judgment. 
Schneider alleged in his petition that he 
has now paid Albert Schiek, who was 
injured when struck by an automobile 
‘driven by Schneider, the amount of the 
judgment. 

Counsel for Schiek caused the com- 
mitment of Schneider to jail when the 
insurer declined to pay the judgment. 
It is alleged the policy did not contain 
an insolvency clause, and when Schnei- 
der presented the judgment claim to the 
company he was informed that he had 
not suffered an actual loss because he 
was insolvent. 

Schneider was released from jail on 
habeas corpus proceedings the same day 
he was jailed. 








companies on the committee will be the 
American Mutual Liability of Boston; 
the Liability Mutual of Boston, the Fed- 
eral Mutual Liability of Boston and the 
Lumbermen’s Mutual Casualty of Chi- 
cago. 





REPORT INTERESTING 
SHOWS LOSS RESERVE FACTS 


Examination of Zurich Brings Out 
Relation of Formula to Actual 
Reserve Needs 


The report of the examination of the 
United States branch of the Zurich re- 
cently filed with the New York depart- 
ment brings out some interesting points 
on the question of the sufficiency of a 
liability loss reserve and the compensa- 
tion loss reserve under the prescribed 
legal formula. The report covers the 
three year period ending Dec. 31, 1924. 


Reserve Figures Interesting 


It shows the legal liability ldss re- 
serve of the company as $2,491,168 as 
compared with $2,750,506, the estimated 
probable cost of the liability claims 
based upon the company’s own estimate, 
indicating the insufficiency of the stat- 
utory reserve to be at least $259,338. 
The compensation claim reserve on a 
legal basis is figured as $2,292,917. The 
examiner computed the actual reserve as 
$2,060,369, a reduction of $232,548 from 
the statutory formula. The company’s 
individual estimates of compensation 
claims amounted to $3,298,918, an excess 
over the statutory reserve of $1,006,000. 


Assets Given at $12,649.43 


Notwithstanding an apparent under- 
writing loss of over $1,000,000 for the 
three years, U. S. branch made a net 
underwriting investment profit of $434,- 
685. The report shows an annual pre- 
mium income of $10,500,000. The total 
admitted assets are $12,649,413, the lia- 
bilities include $5,597,215 for outstanding 
losses, and $3,724,333 for unearned pre- 
miums. The surplus is $2,066,829. 

_The underwriting and investment ex- 
hibit covering the three year period end- 
ing Dec. 31, 1924 shows total earned 
premiums of $24,772,416, less loss from 
underwriting profit and loss items of 
$50,168, giving net underwriting income 
earned of $24,722,247. 


Net Profit $434,685 


On an unearned basis losses were 
$17,319,977, commissions $5,512,350, 
taxes $529,848 and overhead expenses 
$2,388,308, total losses and expenses in- 
curred of $25,750,980. This shows a net 
underwriting loss of $1,028,732. The 
gain from investment, however, during 
the three years was $1,463,417, thus 
showing a net gain from underwriting 
and investments of $434,685. 

The surplus on Dec. 31 last was re- 
ported by the company as $837,263, in 
addition to the $500,000 contingency re- 
serve and $600,000 deposit capital. This 
makes a total surplus to policyholders 
of $1,937,263. The examiners increased 
its surnlus from $129.565 to $2,066,829. 

During the period the American 
branch sent $1,191,657 net to the home 
office of the Zurich. 


Rochester Club Meets 


ROCHESTER, N. Y., Nov. 11.—John 
McGinley, general manager of the New 
York branch office of the Travelers com- 
pensation and liability department, was 
the principal speaker at the monthly 
meeting and dinner of the Casualty In- 
surance Club of Rochester, Nov. 6. Mr. 
McGinley took as his subject, “The Duty 
of a Casualty Insurance Agent Toward 
His Client and Himself,” and he gave 
one of the most forceful talks ever heard 
by the club. He injected many humor- 
ous stories to drive home his points and 
was heartily applauded. 

Charles Paul of Paul & Rumpff, 
Rochester, outlined a service to lessen 
the “dead beat” and “slow pay” evil in 
the insurance business, as has been done 
in the medical and dental professions in 
Rochester. A committee will be ap- 
pointed to investigate the plan further. 
The meeting was in charge of President 
Wellington Potter, who announced that 
the speaker for the Dec. 4 meeting will 
be Edward F. Burke, clerk of the 


Fingerprint bureau of the Rochester 
police department. 
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INTEREST IN WISCONSIN 
DEPOSITORY BOND LAW 





Attorney General’s Ruling Shows 
That Companies Are Co- 
Sureties With Fund 





HISTORY OF OTHER FUNDS 





Everywhere Experiment Has Been 
Tried It Has Proven a Failure; 
New Rates Out 


NEW YORK, Nov. 11.—The prin- 
cipal subject of interest to surety com- 
pany officials just now is the depository 
bond law of Wisconsin, which adopted 
at the last session of its legislature, be- 
came operative Nov. 1. Under its terms 
banks receiving state funds of $50,000 
or less may act as depositories without 
bonds. They will pay interest at the 
rate of 3 percent per annum, from which 
4 percent will go to the state’s guar- 
antee fund. This fund, it is assumed 
by the lawmakers, will prove adequate 
to take care of all losses from the 
smaller institutions. Underwriters are 
far from certain that such will be the 


result, and time alone will determine 
which idea proves correct. 


New Wisconsin Rates 


Banks favored with state deposits in 


excess of $50,000 are required to fur- | 


nish a surety bond in double the amount 
of the excess deposit. Thus if a bank 
receives a grant of $75,000 it must fur- 
nish indemnity to the extent of $50,000, 
or twice the sum of the excess over the 
primary $50,000. As a premium upon 





the coverage the surety companies are 
requiring $2.50 per thousand per annum 
for a bond in double the amount of the 
state funds, and a like figure, plus $250 
where the bond is in double the amount 
of the state deposit, less the initial 
$50,000. The rate is subject to annual 
adjustment at $5 per annum on average 
daily balances of the entire state funds 
on deposit in each bank. 


Form Is the Same 


Despite the provisions of the new 
statute the form of bond remains as that 
previously issued, the Deputy Attorney 
General M. -Rieber, in an opinion 
given State Treasurer Solomon Levitan, 
declaring that any attempt at its change 
would be of no effect. 

The ruling of Mr. Rieber, which is of 
pronounced interest, is as follows: 

“In your letter of Oct. 15, 1924, you 
state the suppositious case of a deposit 
of state funds in a depository bank, se- 
cured by the bond of a surety company 
in the sum of $25,000, and by a personal 
bond in the sum of $100,000. You sub- 
mit a blank form of personal bond and 
state that the surety company bonds re- 
quired by you are in substantially the 
same form. You ask whether or not the 
surety company is liable for more than 
one-fifth of the total liability in case of 
the failure of the bank.” 


The Bond Form 


The material part of the bond follows: 

“‘That the a banking cor- 
poration as principal, and 
Cte eenee as surety are held and firmly 
bound unto the state of Wisconsin 
the penal sum of $25,000, lawful money 
of the United States, for the payment 


| of which sum well and truly to be made 


we bind ourselves, jointly and severally 
firmly by these presents... . 
“‘Now, therefore, the conditions 
this obligation are such that if the said 
Le adawae , the banking corporation afore- 





in | 


out reservation or condition material to 
the question here involved.’ 


An Unconditional Undertaking 


“The bond is thus an unconditional 
undertaking on the part of the surety to 
pay the full amount of any default by 
the principal up to $25,000. There is no 
express stipulation that the loss is to be 
pro rated among the several sureties and 
none should be implied, for the bond of 
a surety company is to be construed 
strictly against that company. (Forest 
County v. United Surety Company, 149 
Wis., 323, 327, 21 R. C. L. 1160.) Fur- 
thermore, it should be noted that the 
bond of a depository bank is a statu- 
tory bond and that Sec. 
provides what it shall contain. There is 
good authority for the proposition that 
the statutory obligations are to be con- 
sidered as a part of the contract, and 
that any provisions which further alter 
or limit liability are void. (Here follows 
a list of case citations.) 

“Since Sec. 14.44 contains no authority 
for pro rating the loss among several 
sureties it might well be argued that 
even an express stipulation for such pro- 
rating would be of no effect. Certainly 
such a stipulation is not to be implied. 


Contribution Concerns Only Sureties 


“It is, therefore, my opinion that the 


surety company is liable for the total 
loss in so far as it does not exceed 
$25,000. It is a general principle of law 


of suretyship that sureties who are sev- 
erally bound to insure the performance 
of the same obligation by a common 
principal are each liable to the creditor 
for the full amount of the loss or any 
part thereof. He can not recover more 
than his total loss, of course, but he 
may sue whichever surety he pleases. 
That surety has a right of contribution 
from the others and so in the present 
case, if a surety company should be com- 


| pelled to pay all of a loss of $20,000, for 


of | 


said, shall pay to the state treasurer... | 


all of such moneys which may be de- 
posited with the said as such 
state depository ... 
obligation shall be null and void, other- 
wise remain in full force and effect. 
“*This contract is signed by the prin- 
cipal and by the surety or sureties with- 


then this bond and | 


instance, it could probably recover a part 
thereof from the individual sureties. The 
right of contribution concerns only the 
sureties, however. The principal’s cred- 


itor may recover from any one of them | 


the full loss up to the amount of that 
surety’s bond.” 


Are Really Co-sureties 


In the light of the above surety under- 
writers feel that instead of the $50,000 








initial deposit assumed by the state fund; 
in the event of loss, and the fund’s in- 
ability to settle the obligation, they 
would be called upon to meet it in full. 
In other words, they would become co- 
sureties for the entire deposit instead 
of merely assuming the excess liability. 


Will Exercise Extreme Care 


Until the operation of the statute is 
clearly understood companies will exer- 
cise extreme care in issuing depository 
bonds in the Badger State. At least 
two such bonds have already been writ- 


14.44 Stats., | ten, and it is assumed, of course, that 


others will be sought, but in their selec- 
tion of risks the surety offices will care- 
fully satisfy themselves as to the finan- 
cial solvency of the institution in which 
the deposit is made, showing scant con- 
sideration to those favored by the offi- 
cials for political reasons rather than for 
the extent of their resources, 

The new law, be it understood, applies 
to state deposits only, and has no bear- 
ing upon moneys of counties or munic- 
ipalities, 

History of Guarantee Funds 


A recent issue of the bulletin pub- 
lished by the Federal Reserve Board 
contains a lengthy and decidedly inter- 
esting review of the history of guar- 
anteed bank deposits by various states, 
from which article we excerpt the fol- 
lowing: 

Tried in Eight States 


Since Oklahoma, within a month after 


its admission as a state, and while the 
panic of 1907 was running its course, 
enacted its guarantee law in the con- 


fident expectation that a guarantee sys- 
tem would prove effective in preventing 
the recurrence of panics and bank fail- 
ures, seven other states have followed 


|} its lead—Kansas in 1909, Texas in 1910, 


Nebraska in 1911, Mississippi in 1914, 
South Dakota in 1915, North Dakota and 
Washington in 1917, Outside of this ter- 
ritory the area of recurrent agitation 
and controversy in recent years over the 
proposal to guarantee deposits would 
embrace perhaps a dozen states, includ- 
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Home Office Buildings 


You are cordially invited to visit the Home Office. 


Capital and Surplus over $10,000,000.00 


Maryland Casualty Company, it is believed, is not without 
honor in its own land. There is ample evidence every 
day of the fact that Baltimoreans are proud of its 
Organization, of its Buildings and of it as 
an Institution of Insurance in their midst. 
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ing those in which political parties have 
from time to time pledged themselves 
to secure deposit insurance legislation, 
those in which bills to provide this sort 
of insurance have been introduced at a 
special session of the legislature called 
to draft and enact such a bill, and in 
general those in which bank deposit in- 
surance under state supervision and con- 
trol has constituted the subject of legis- 
lative inquiry, of popular agitation and 
of official recommendation. 


Old New York Experiment 


It is nearly a century since New York 
state initiated its experiment with a 
safety fund law, covering deposit lia- 
bilities along with all other debts of 
banks, although the plan was devised 
particularly for the protection of note 
holders rather than of depositors. This 
early law was similar in some of its 
provisions of the guaranty laws enacted 
in recent years, and it is perhaps not 
surprising that the experience of New 
York under it should have been very 
like that of the several states under their 
guarantee laws since 1907. Under the 
New York law no failures of safety fund 
banks occurred for a period of some 12 
years. Then in the course of a few 
months, on account of a rapid succes- 
sion of bank failures, obligations piled 
up against the fund considerably in ex- 
cess of its immediately available re- 
sources. Recent experience under guar- 
antee laws has been quite similar in 
several states. Generally the laws have 
seemed to work well for a period, win- 
ning popular favor by providing for 
prompt discharge of all deposit liabili- 
ties of failed banks. Generally the laws 
have been commended from year to year 
by the state bank commissioners or 
superintendents in their annual reports 
as providing the guarantee originally 
intended, and generally also in the past 
three or four years, as in the early 
forties under the New York safety fund 
law, bank failures have piled up obliga- 
tions against the funds in excess of the 
resources immediately or in some cases, 
as it would appear, ultimately available 
under the law, with the result that those 
administrating the fund have resorted to 
borrowing, as was the case also under 
the New York law, or to the issue of 
certificates of indebtedness to depositors. 


Oklahoma Fiasco 


So disastrous was the experience had 
under the Oklahoma guarantee law that 
“the system became inoperative in the 
fall of 1921. A condition characterized 
by state authorities as one of practical 
insolvency had developed, and for a pe- 
riod of some 18 months following the 
system continued in operation until on 
March 31, 1923, when the act formally 
repealing the guarantee law became 
effective.” 


Situation in Kansas 


The record in Kansas, too, is discour- 
aging, for, “In May of the present year 
its banking department had in hand 60 
estates of failed banks in process of 
liquidation, and the amount in the fund 
included only a balance applicable to the 
payment of certificates issued on account 
of one failed bank, and it is stated that 
one or possibly two assessments would 
be required to complete payment on this 
estate. According to the last state re- 
ports, 20 state banks, including 16 in- 
stitutions participating in the guarantee 
fund, failed in the two years ended Sept. 
1, 1922. As only three banks had come 
on the fund prior to 1920, it is apparent 
that a large proportion of the 60 estates 
now in process of liquidation in the de- 
partment represent failures during 1923 
and 1924.” 


Fund Fails in Washington 


The history of the guarantee experi- 
ment in Washington is briefly told and 
the story is a sorry one. The law, en- 
acted in 1917, had a membership of 120 
banks by June, 1921, their deposits elig- 
ible for guarantee totaling $71,000,000. 
There had been no failures and assess- 
ments from year to year had built up a 
fund of $525,000. “On June 30, 1921, the 
Scandinavian American Bank of Seattle 
failed with guaranteed deposits amount- 
ing in round numbers to $9,000,000. All 
banks in the system immediately with- 
drew, taking their losses as prescribed 
by law. Amounts realized on the assets 
of this bank to a recent date totaled 
$5,115,000; assets yet to be liquidated 
had a book value of $3,681,000, the 
amount of cash on hand in the fund was 
approximately $25,000 and the amount 
due on outstanding warrants, not in- 
cluding interest, was $2,537,000. It is 
stated that any balance due on these 
warrants after liquidation of the Scan- 
dinavian American Bank will never be 





paid as there will be no source from 
which the money can be obtained.” 

After reviewing the conditions of the 
Texas guarantee fund and the experience 
had thereunder, the article in question 
says, “It will be apparent that the Texas 
law has imposed heavy burdens upon 
participating banks, These burdens have 
been carried by the banks, but the re- 
cent breaking away from the fund sys- 
tem may be interpreted as one effect 
of the high cost of this sort of insur- 
ance.” 


Can’t Tell What Nebraska Losses Are 


The cost of the deposit guarantee law 
in Nebraska to date, it is stated, “will 
be determined largely by the amount of 
recoveries realized under the administra- 
tion of the Bankers Conservation Com- 
mission from $11,000,000 of unliquidated 
assets” still in its hands. 


North Dakota Fund Maze 


Guaranteed deposits in North Dakota 
state banks on March 14, 1925, amounted 
nearly to $86,000,000. In the eight years, 
1917 to 1924, participating banks had 
paid assessments totaling $1,274,000. 
Complete settlements had been effected 
in the case of two failed banks by the 
payment of $169,156, and 10 percent divi- 
dend payments to depositors in 58 closed 
banks had been made, totaling $212,710. 
The number of participating banks is 
given as 504; the amount in the fund as 
$915,505, and the amount of outstanding 
certificates of indebtedness as approxi- 
mately $21,000,000. No estimate, it is 
stated, can be made of the amount of 
guaranteed deposits in failed banks. Re- 
coveries realized on the assets of closed 
banks have amounted approximately to 
$200,000. Assets in the hands of re- 
ceivers total approximately $35,000,000 
and are estimated to be worth not more 
than 40 percent of this value. Under 
present arrangements a very long period 
of time would be required to provide 
out of assessments for claims admittedly 
valid against the fund. 


South Dakota Law Repealed 


The 1925 legislature of South Dakota 
repealed its guarantee law, the repeal 
to become effective Jan. 1, 1926. A peti- 
tion has, however, been filed that the 
repeal act be submitted to a referendum 
vote at the next general election in 
1926, and pending this referendum the 
original law continues in effect. In June 
of the present year 432 banks were oper- 
ating under the law; depositors in 
some 15 failed banks had been paid 
in full, and claims had been filed 
for payment of depositors in 142 other 
closed banks. Guaranteed deposits in 
participating banks totaled $122,000,000. 
Unpaid guaranteed deposits in failed 
banks totaled $34,000,000. In the 10 years 
1915 to 1924 inclusive, participating 
banks paid assessments totaling approxi- 
mately $3,000,000 and nearly this amount 
had been paid out to depositors in failed 
banks. Assets of failed banks not yet 
liquidated in the hands of the state 
board totaled $44,000,000. Unpaid war- 
rants or certificates of indebtedness 
were outstanding in the amount of 
nearly $27,000,000, with interest payable 
in the amount of $5,000,000. To date it 
is stated none of the banks had been 
completely liquidated. 





Another Golf Injury Suit 


Alleging that he was injured by a golf 
ball driven by Dr. P. D. Stahl, Lister 
building, St. Louis, Mo., John C. Eaves, 
a laborer employed by the St. Louis 
park department, has filed suit for 
$10,000 damages against the doctor. His 
petition charges that on Aug. 27, while 
he was mowing grass on the municipal 
golf links in Forest Park, Dr. Stahl 
drove his golf ball negligently and failed 
to warn Eaves of his intention to drive 
off, the ball striking Eaves in the left 
eye. As a result he claims the sight of 
both eyes has been affected and he also 
suffers from headaches, dizziness and in- 
somnia. 


Frank Wheeler’s Change 


Frank Wheeler, Omaha manager for 
the National Surety has resigned to be- 
come associated with Fell & Pinkerton 
at Omaha, general agents of the Stand- 
ard Accident. Mr. Wheeler is an ex- 
perienced surety man and one of the 
best known bonding men in Nebraska. 
Prior to his association with the Na- 
tional Surety he was connected with the 
Fidelity & Deposit. He will have charge 
of the development of the fidelity and 
surety department of the Fell & Pinker- 
ton agency, which is one of the best 
in Omaha. 











OPPORTUNITY the password to the door of 


SUCCESS; 


GRASPED by the agent who succeeds 


in obtaining @ connection 
with a company offering the 
essential 


QUALIFICATIONS — Sincerity of purpose. 
Knowledge and ability. 
Years of experience. 
Financial stability. 
Advocacy of the American 


Agency System. 
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COMPANIES SURPRISED |HORD WITH STANDARD! PLAN FOUND WANTING! APPOINTMENTS MADE 


AT MICHIGAN CHARGE 


Commissioner .Hands’ Complaint 
of Rate Cutting Brings 
Promise to Cooperate 





NOT ANXIOUS FOR RISKS 


Some Are Limiting Compensation Writ- 
ings—Separate Michigan Bureau 
Suggested 


NEW YORK, Nov. 11.—Casualty ex- 
ecutives here are not a little surprised at 
the charge of excessive rate-cutting on 
workmen’s compensation business in 
Michigan, and are at one with Commis- 
sioner Hands of that state in his desire 
to eliminate the evil, promising to co- 
operate to the fullest possible extent 
toward the attainment of that end. 

Schedules for rate-making and rules 
for their application are prepared for 
Michigan, as for the great majority of 
states, by the National Council on Com- 
pensation Insurance. The administra- 
tion of the rates, however, in so far as 
most of the stock companies are con- 
cerned, rests with the National Bureau 
of Casualty & Surety Underwriters. 


Cut in Experience Risks 


It is assumed that the complaint of 
rate-cutting relates to experience rated 
rather than general rated properties. 
Under the experience rating plan a par- 
ticular risk is either debited or credited 
according to its loss record for a series 
of years. If the record of a risk has 


been particularly favorable, due recogni- | 
tion of the fact is afforded throngh a | 


reduction in the manual rate. As infor- 
mation of this character is not available 
to mutual offices, many of which, and 
some of considerable financial strength 


operate in Michigan, the probabilities | 


are, according to managing underwriters, 
that the mutuals have come across a 
number of credit-rated properties in the 
course of their quest for business, and 
as these risks carry a lower figure than 
that set forth in the manual, have 
jumped to the conclusion that rate- 
cutting is being indulged in. 


Suggests Michigan Bureau 


As a corrective for the troubles com- 
plained of, it was suggested by a promi- 
nent company executive that a separate 
bureau of casualty interests be formed 
for Michigan, membership in which 
would be open to all classes of carriers. 
This plan is followed in New York, 
where two organizations are maintained, 
one for this city, and the other for the 
balance of the state. Massachusetts 
operates in a similar manner and pos- 
sibly two or three other states. 

Two years ago a bill before the Mich- 
igan legislature provided for state made 
and state administered rates. The meas- 
ure was defeated however, upon the as- 
surance of underwriters that the end 
desired would be secured more effec- 
tively and economically through the 
established insurance bureaus. 


Companies Not Anxious for Business 


The complaint of Commissioner Hands 
that rate-cutting is being indulged in, is 
doubtless true to a degree, but it is 
equally certain that the practice is with- 
out the knowledge of the company ex- 
ecutives, few of whom have any par- 
ticular love for workmen’s compensation 
business and write the line mainly as 
an accommodation for their agents. 
Some officers have a strictly enforced 
rule limiting the premiums upon the 
class accepted from any local representa- 
tive to a percentage of his total writings 
(the limitation in certain instances being 
as low as 10 percent). In their desire 


GETS NEW YORK CITY OFFICE 





Has Been Manager of the Maryland 
Casualty in Metropolis and Built 
Big Business 





The Standard Accident announces 
that Eugene F. Hord will have entire 
charge of its casualty business in New 
York City with executive authority as 
vice-president, on and after Jan. 1. Mr. 
Hord has resigned from the Maryland 
Casualty as manager and resident vice- 
| president, having served at the New 
| York branch since December, 1914. He 
| built up the business of the Maryland 
Casualty in the metropolitan district to 
large dimensions. Paul M. Bowen, sec- 
retary, and David Crockett of the Stand- 
| ard Accident who have been looking af- 
E the New York office for several 








months will return to the home office 
in due season. 

Mr. Hord started in the casualty busi- 
ness at the home office of the old Union 


Casualty & Surety of St. Louis in 1887.’ 


Later he joined the claim department of 
| the Maryland Casualty being advanced 
| from time to time, until he was made 
| manager of the Chicago claim division 
| and later was transferred to New York 
|in a similar capacity. He joined the 
| Travelers in 1910 to organize its inves- 
| tigating department in New York City 


| and a year later was appointed manager 


| of its investigating and claim depart- 
; ment. He returned to the Maryland 


| Casualty in 1914 as manager in New 


| York City. 


| 
} 


'“FAMILY” SUITS FREQUENT 





Increasing Number of Accident Cases 
Against Relatives Where In- 
surance Is Carried 





| NEW YORK, Nov. 11.—Newspaper 
accounts of suits between members of 
\2 family to recover damages as the re- 
sult of automobile accidents in which 
|the defendants are insured have been 
| becoming more numerous of late. The 
| claim and legal departments of the in- 
suring companies are not giving the 
matter any especial attention, however, 
except to investigate the cases carefully 
so as to weed out fraudulent claims. 

The position taken by the companies 
is that a man has as much right to re- 
cover from his brother or his father or 
some other relative, where there is true 
negligence, as though the negligent one 
were not related to him. There is some 
exaggeration of injuries at times, how- 
ever, which the insurance company must 
guard against, it is pointed out. 

Two cases came to the attention of 
the New York insurance fraternity re- 
cently when a woman recovered $20,000 
in a suit against her brother for the 
death of her husband as the result of 
an automobile accident in the brother’s 
car. A Newark girl sued her father for 
$1,500 after she was injured while riding 
with him, charging him with negligence. 
The jury awarded her $800. 








to get a line passed at headquarters some 
agents indulge in miisclassification, a 
proceeding often exceedingly difficult to 
detect at long range; again they will 
juggle the pay-roll. 


Independent Audit Bureau Suggested 


The suggestion that pay roll audits be 
made by an independent organization 
of the companies, removing it wholly 
from the influence of any particular 
member office or of its local representa- 
tive, has been advanced from time to 
time, and with such favor several years 
ago that a plan was about ready for 
launching, and was only abandoned 
when the unusually competent man 
selected for its management met his 
death through drowning. 





NELSON STERLING GIVES VIEW 





Grouping of Large Companies Repeat- 
edly Unsuccessful In Plate Glass 








Field 
In an article entitled “Swapping 
Horses in Midstream,” Nelson 


Sterling, vice-president of the Fidelity 
& Casualty, has explained in his com- 
pany’s agency bulletin the reason why 
the Fidelity & Casualty has determined 
to stick with the Moore plate glass rat- 
ing bureau instead of separating from 
that bureau to join the new glass rating 
department of the National Bureau of 
Casualty & Surety Underwriters. 

He tells of the many attempts that 
the plate glass companies have made to 
get together on a rating plan which 
would be satisfactory. He said: “An 
organization would be formed compris- 
ing of the principal companies engaged 
in the business and a pledge agreement 
signed to adhere undeviatingly to the 
given schedule of rates. Within a short 
time pressure will be brought to bear 
upon the companies by influential agents 
to forego the rate agreement because of 
a small operator, who was not a mem- 
ber of the organization, was cutting the 
rates and jeopardizing the collateral 
| business that the agent had with the 
| given plate glass policyholder. 


Agreement Always Abandoned 


| “The inevitable result of the pressure 
| which came from every locality where 
| a small non-member was operating was 
| the dissolution and abandonment of the 
| agreement and organization. This ex- 
perience occurred so frequently that 
when conditions became desperate in 
| 1917, due to a rapidly increasing market 
price of glass resultant upon war condi- 
tions, it was generally recognized that 
some measure of more lasting possibili- 
| ties would have to be adopted. It was 
out of that situation that the independent 
‘rating bureau came into existence. 
“Plate glass insurance companies had 
rough traveling in the first three years 
following the adoption of the plan of 
the independent rating, because of the 
| extraordinary industrial conditions which 
| prevailed; but notwithstanding the tre- 
mendous pressure of underwriting losses, 
the companies weathered the storm and 
some of the companies which have now 
seceded from the Moore Rating Bureau 
are among those who loudly acclaimed 
the system as the salvation of the busi- 
ness. 
Great Progress in Eight Years 


| “It would be idle to claim that any 
| rating system or management of it, is 
| perfect, but it can rightfully be claimed 
| that more progress has been made in the 
past eight years toward the goal of a 
scientific basis of underwriting and rate 
establishment in plate glass insurance, 
through the intelligent and comprehen- 
sive study of those subjects by Mr. 
Moore, than in the preceding 28 years. 
Yet, we find 17 companies withdrawing 
from that service, reverting back to the 
old type of company organization that, 
as aforestated, proved wholly inadequate 
to the needs of the business. 

“The Moore Rating Bureau has un- 
der contract 61 companies which are 
uniformly upholding good practices. The 
National Bureau has 30 odd members 
doing the same in some of the lines, but 
only 17 of them have subscribed to this 
new organization, which might leave the 
impression that the balance of the mem- 
bership is not in sympathy with the 
intrusion of the Bureau into the field of 
plate glass insurance. The question 
might properly be asked, ‘How does the 
Bureau expect to secure the cooperation 
of the 30 other companies who have 
never belonged, and do not now, to that 
organization, and who are completely 
sold on the independent rating plan, and 
who have been largely instrumental in 
furthering the success of the Moore 
Bureau?’ 

“Tt is a foregone conclusion that the 
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DETROIT COMPANY’S CHANGES 
J. J. Ginley Heads General Casualty 
Compensation and Liability Depart- 
ment—Berry Agency Manager 





DETROIT, MICH., Nov. 11.—John 
J. Ginley has been appointed manager 
of the compensation and liability depart- 
ment of the General Casualty & Surety, 
succeeding H. F. Burns, resigned. Mr. 
Ginley formerly was with the Sun In- 
demnity in New York in an executive 
capacity. His other connections in the 
casualty and surety business have been 
with the Employers Mutual as district 
manager in New: York and with the 
Security Mutual as supervising engineer 
and later as office manager for the east- 
ern department. He has been a member 
of the rate committee of the National 
Council on Compensation Insurance, the 
classification committee of the Compen- 
sation Rating & Inspection Bureau, the 
schedule rating committee of the New 
York Board, the governing committee of 
the Compensation & Rating Bureau of 
New Jersey and the National Council on 
Compensation committee on rating and 
schedule for coal mines. Mr. Ginley 
graduated from Syracuse University as 
an electrical engineer in 1914, 

Peter J. Berry has been made superin- 
tendent of agents for the General Casu- 
alty. He was formerly manager of Ter- 
bush & Powell, general agents for the 
Travelers at Albany, N. Y. Prior to 
that time he was in charge of activities 
for the Hartford Accident & Indemnity 
in New York state. His earliest experi- 
ence was with the Travelers at Cleveland. 








ultimate result will be a dual rating 
bureau plan in the plate glass insurance 
business with diverse rating ideas pro- 
jected by each, and with the consequent 
confusion that would naturally follow.” 

The reasons for opposing this move- 
ment are summarized as follows by Mr. 
Sterling: 

There are several essentials to the 
successful and permanent operation of 
a rating bureau: 

1. It must secure as 
stantial majority of the 
ating in the given line. 
cient that the member companies con- 
trol the major portion of the volume. 
This is particularly true of the late glass 
line. The bureau must include among its 
membership not only all of the larger 
companies but a majority of the smaller 
companies. Sixty-one companies are 
now members of the Moore Bureau. 
Seventeen companies only have thus far 
agreed to the new plan. Organizers of 
the plate glass department of the bureau 
hope to obtain a large company member- 
ship. The Moore Bureau now has that 
membership. 

2. The bureau must have at its dis- 
posal the fullest possible experience data 
for the compilation of rates. These data 
must be obtained from large and small 
companies alike. The organizers of the 
plate glass department of the bureau 
hope eventually to obtain that data. The 
Moore Bureau now has that data. 

3. On account of underwriting condi- 
tions peculiar to the plate glass line, 
where loss ratios necessarily rise or fall 
immediately with plate glass price fluc- 
tuations, a flexible rating system such 
as that now used by the Moore Bureau 
is absolutely necessary for the proper 
conduct of the business and for prompt 
rate readjustments which will avoid 
undue continuance of high rates and 
still maintain an adequate rate level. 
The Moore Bureau has for eight years 
used a rating system which has met the 
approval not only of the company mem- 
bers but of the state rating supervising 
departments. So far as we can now see, 
the proposed plate glass department of 
the bureau neither offers nor suggests 
any advantage whatever which is now 
enjoyed by members of the Moore 
Bureau. 


members a sub- 
companies oper- 
It is not suffi- 





Russell Johnson, former employe of 
the United States Fidelity & Guaranty 
at Minneapolis, was sentenced to three 
years in state prison for second degree 
forgery. He had previously pleaded 
guilty. 
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Guarantee and ‘Accident 
Company, Limited 


Head Office U. S. Branch 


55 Fifth Avenue, New York 


C. M. BERGER, United States Manager 


The “Company of super service” is not a 
name that has been “applied” to the London 
Guarantee and Accident. It is a name well 
earned in more than fifty years of close ce- 
operation with the agents. 


| UNITED STATES BOARD 
F. W. Lawson, Chairman 


P. Beresford, U. S. Mgr., Phoenix Assurance Co. Ltd, of 
London, New York 


D. R. Forgan, Vice-Chairman, National Bank of Republic, 
Chicago 

Fred L. Gray, of Fred L. Gray Co., General Agents, Min- 
neapolis 


W. C. Potter, President, Guaranty Trust Company of New 
York, New York 


Gee. D. Webb, of Conkling, Price & Webb, General Agents, 
Chicago 
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PROBES LLOYDS’ COVER 


BLANKET BONDS IN MICHIGAN 


Commissioner Hands to Order Con- 
tracts Cancelled and Will Make 
Banks Pay Tax 


LANSING, MICH., Nov. 11.—Aroused 
by reports that London Lloyds has been 
writing blanket bond coverage on the 
entire personnel of some Michigan 
banks, Commissioner Hands is begin- 
ning an investigation which he promises 
may have very far-reaching results. 
London Lloyds has never and could not 
be admitted to Michigan under existing 
laws and insurance contracts with this 
British carrier therefore have no stand- 


| ing in Michigan courts. 


It is Mr. Hands’ suspicion that some 
licensed agents in Michigan are solicit- 
ing business for Lloyds and he plans to 
leave no stone unturned in his effort to 
place responsibilty. If he does find li- 


| censed agents guilty of such a breach, 


Mr. Hands promises that their licenses 
will be canceled immediately. 


Will Order Contracts Cancelled 


The commissioner will endeavor imme- 
diately to find what banks, if any, have 
such illegal bond coverage in force and he 
will order them not only to cancel their 
contracts with Lloyds but also to pay to 
the state the 3 percent tax on premiums 
on such contracts. The state law pro- 
vides that the party contracting for in- 
surance or surety bonds with an un- 
authorized company shall pay to the 
state the 3 percent tax on premiums but 
it also provides that contracts with un- 
authorized companies shall only be en- 
tered into where coverage cannot be 
obtained from licensed carriers. 

H. A. McPherson, state banking com- 
missioner, will be asked by Mr. Hands 
to cooperate with the insurance depart- 
ment in running down the rumors in 
regard to the Lloyds blanket bonds. 


Unjust to Authorized Companies 


Mr. Hands points out the injustice of 
permitting a condition to continue in 
which Lloyds enters the state without 
authority and writes business on which 


| no tax is paid while authorized com- 


| looks 


| presents. 


panies must pay large amounts into the 
state treasury and submit to regulation 
of the department. The commissioner 
upon these taxes and fees as 
something of a liability on the state 
which should guarantee to the licensed 
companies a protection from just the 
sort of unfair competition which Lloyds 
It is permissible, of course, 
for a person wishing insurance coverage 
of some sort which no authorized com- 


| pany will give to enter into a contract 


with an unauthorized carrier, but in all 


| such cases a tax commensurate with that 


placed on the business of licensed com- 


| panies must be paid. Agents may ob- 
| tain for patrons such coverage in un- 


authorized carriers only if they have a 
certificate of authority to place such 
business and even then, Mr. Hands has 
ruled, the department must be informed 


| of each transaction and attempts to give 
| business to companies the department 


| does not approve will be restrained. 


No Necessity for Such Cover 
In the present instance, the commis- 


| sioner contends there is no possibility 


that any bank needed to resort to a 


| Lloyds contract for a blanket bond as 


many authorized companies provide such 
a service. He has reason to believe, 
however, that some agent made delib- 
erate overtures to bank officials to ob- 


| tain business for Lloyds or for some 
| company having a Lloyds contract un- 


der which the American company as- 
sumes but a small percentage of the 


| risk. 


How long it will take to get to the 
bottom of the reports given the depart- 
ment is a matter for conjecture but Mr. 
Hands is already pursuing his inquiry 
and developments are foreseen in the 


| very near future. 





QUESTION CANDIDATES 


WANT TO KNOW THEIR STAND 





Casualty Insurance Club of Rochester 
Asks Future Legislators About Atti- 
tude on Various Subjects 





ROCHESTER, N. Y., Nov. 11.—The 
Democratic and Republican candidates 
for the New York legislature have been 
questioned as to the stand in regard to 
various matters affecting the insurance 
business. The questionnaire was in the 
form of a letter sent out by the Casualty 
Insurance Club of Rochester and is 
worth the attention of every casualty 
insurance agent and broker. The letter 
follows: 


The entire insurance fraternity in 
Rochester and vicinity is awake to the 
fact that serious inroads have been 
made upon the welfare of the insurance 
business by some individuals and firms 
influenced by greedy motives. In some 
instances the offenders will listen to 
reason and play fair. Others are defiant 
and can only be checked by legislative 
action. 

With this thought in mind, the Cas- 
ualty Insurance Club of Rochester has 
voted solidly to take up the fight in 
this section and thus aid in a statewide 
drive for a square deal for insurance 
agents and the business. It is the plan 
of the club to exert every effort to elect 
such men to the legislature, irrespective 
of politics, as will stand for fair play. 
To this end the club desires to know 
where you stand in regard to the fol- 
lowing questions: 


Stand Is Questioned 


1. Do you favor the “at-cost” idea as 
applied to the insurance business, or do 
you think that an insurance agent is an 
asset to the community and therefore 
entitled to the full commissions as set 
forth by the companies? 

2. Do you believe that the state of 
New York should enter the insurance 
field and seek a monopoly in any line 
of insurance? 

3. Do you think that the New York 
State Fund should be permitted to fea- 
ture “‘at-cost” selling idea in workmen’s 
compensation insurance? 

4. If you purchased an automobile 
and paid cash for it, would you be 
pleased to have the dealer tell you that 
you were compelled to accept from him 
a fire and theft insurance policy, know- 
ing full well that you were actually pay- 
ing for the policy in the cost of the car, 
and understanding that if at any time 
during the year you desired to cancel the 
policy, you would get no return premium 
for the unearned portion? 

5. Do you think it is fair to allow au- 
tomobile finance corporations, acceptance 
corporations and automobile, dealers to 
refuse fire and theft policies of adequate 
amounts in sound companies when cars 
are purchased upon the time-payment 
plan? 

6. If many states have forbidden 
banks to engage in the insurance busi- 
ness in order to protect the borrower 
from undue pressure by the lender, is 
not the automobile finance scheme of 
forcing the buyer to purchase his insur- 
ance through certain channels an im- 
proper use of the influence of creditor 
over a debtor. 


Deny U. S. F. & G. Capital Increase 

BALTIMORE, MD., Nov. 11.—De- 
nial is made by officers of the United 
States Fidelity & Guaranty of a rumored 
plan to increase the capital stock of that 
company from $5,000,000 to $6,000,000. 


Wisconsin Accident Figures 

MADISON, WIS., Nov. 10.—Statistics 
recently released here by Arthur Peabody, 
state chief engineer, show that 150 per- 
sons were killed in automobile and rail- 
road accidents in Wisconsin for the 
quarter year ending Oct. 1. There were 
70 railroad crossing accidents resulting 
in 10 deaths and injuries to 49. Of these 
accidents 64 involved automobiles. Rail- 
road accidents other than at crossings 
numbered 181 with 18 dead and 129 hurt. 
Ten railroad trespassers were killed and 
14 hurt. In all there were 251 accidents 
with 28 killed and 178 hurt by the rail- 
roads. Highway accidents resulted in 
the deaths of 122 during the three 
months. During the first two months 


of the period there were 551 accidents.’ 
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EXAMINE CALIFORNIA FUND 
Report Financial Condition Is Excellent 
and That No Serious Grounds for 
Complaint Exist 





SAN FRANCISCO, CAL., Nov. 11.— 
The California department has just con- 
cluded an examination of the California 
State Compensation Fund, the first to 
be made under the direction of the de- 
partment and by an examiner from 
another section of the country, according 
to a summary of the investigation issued 
by the department. The outside exam- 
iner was Gen. S. H. Wolfe of New York 
City, prominent in compensation actu- 
arial work. The statement says that 
the fund is in strong financial condi- 
tion. The complete statement reads as 
follows: 

“Total assets of $6,508,793 and net 
surplus of $2,325,872 are shown as a 
result of recent examination made under 
the direction of Commissioner Charles 
R. Detrick. Exhaustive investigation 
was made of all features of the fund’s 
operations resulting in a complete veri- 
fication of the books as of Dec. 31, 
1924. The only substantial alteration 
made in any figure used in the Fund’s 
annual statement resulted from a change 
in the method of setting up future divi- 
dend liability.” 

The fund was established in 1914 
with a premium -income of $547,000. 
The total amount of premiums written 
by the fund has increased steadily every 
year except for a slight recession in 
1922, and in 1924 reached $5,807,000. 
Claim payments in 1924 were $3,274,98f 
and dividends to policyholders were 
$1,643,582. 

Smaller Proportion Written 


The ratio of the premiums written 

by the fund to the total written by all 
carriers in the state has decreased 
slightly during the past five years and 
in 1924 was 30.16 percent. The fund is 
under the control of the industrial acci- 
dent commission but is subject to all 
laws and regulations affecting private 
insurance companies doing the same 
class of business. The commission fixes 
the rate of dividend payable to the 
individual employer and considers not 
only the total net earnings of the Fund 
but in addition the individual loss ex- 
perience of the particular policy and the 
actual expense incurred in connection 
with it. 
_ General Wolfe paid particular atten- 
tion to certain complaints which have 
been made from time to time to Com- 
missioner Detrick by representatives of 
other carriers. These complaints were 
investigated by him and as far as any 
matter of importance goes were found 
groundless. 

The fund. pays no tax direct to the 
state upon its premium income as do 
other insurance carriers but pays into 
the accident prevention fund an equiva- 
lent amount in accordance with the 
workmen’s compensation insurance and 
safety act. 


Employed an Assistant 


AUSTIN, TEX., Nov. 11—The amount 
of compensation to be paid an employe 
who pays an assistant out of his salary 
depends on the contract made between 
the employer and employe, says an opin- 
ion given the Texas Industrial Accident 
Board by the attorney general’s office. 
A night watchman drawing $20 weekly 
Sustained an accident. It developed that 
he had an assistant to whom he paid $5 
weekly out of his salary. The insurance 
company refused to pay on a $20 weekly 
basis, but insisted that his wage was 
$15 per week, which would have reduced 
the amount of the liability. It is held 
that if the employer paid the watchman 
$20 weekly and did not require him to 
employ an assistant the insurance com- 
pany is liable for benefits on a $20 
weekly basis, but if the employer re- 
quired the assistant at $5 per week then 


the benefits should be based on the $15 
scale, 





PENNSYLVANIA RATES RAISED 





Increase of 1.067 Percent Announced by 
Rating Bureau, to Be Effective 
Jan. 1 





PHILADELPHIA, PA., Nov. 11.-- 
Workmen’s compensation rates in Penn- 
sylvania will be increased 1.067 percent 
beginning Jan. 1, 1926, it is announced 
by the State Compensation Rating & 
Inspection Bureau. The Pennsylvania 
department has already indorsed the new 
rate schedule. 

The bureau officials declare that the 
increase in rates is due to the increase 
in temporary disabilities and also larger 
medical costs. It is reported by the 
bureau that in the last four years pay- 
roll expenditures have totalled $7,990,- 
401,000. Since 1919 deaths and perma- 
nent disabilities have shown very little 
increase. In 1919 and 1921 there were 
84 deaths or permanent disabilities for 
$100,000,000 payroll while 1920 shows an 
increase of one. 

It is announced that in the last four 





years there have been 146,743 accidents 
with loss of ten days average time with 
each, with a compensation benefit and 
medical cost of $31,422,364. Of this 
number 2,542 were deaths which cost 
$6,245,572; 332 were permanent disabili- 
ties costing $1,611,431; 3,870 were ma- 
jor permanent disabilities (loss of arm, 
leg or other member) costing $6,300,000. 
There were 139,999 minor and temporary 
disabilities costing $7,515,730. Miscella- 
neous medical costs amounted to $9,- 
749,026. 


—_— 


LAUNCH PETROLEUM CASUALTY 





New Texas Company Organized to 
Write Compensation Business of 
Humble Oil Company 





HOUSTON, TEX., Nov. 11.—Hous- 
ton’s newest insurance company is the 
Petroleum Casualty, which will write 
workmen’s compensation insurance. It 
is chartered under Texas laws to oper- 
ate in Texas, Oklahoma, Arkansas and 
Louisiana. The company will handle 
the compensation coverage on employes 
of the Humble Oil & Refining Company 
and the Humble Pipe Line Company. 

Jack Dies is president, N. K. Robb, 
vice-president, and F. O. Freese secre- 





tary and treasurer of the company, which 
has a $100,000 capital. Directors of the 
company are the above named officers 
and W. S. Farish and H. S. Weiss, 
The company will have headquarters in 
the Humble building at Houston, but 
is not connected with the Humble com- 
pany in any way, being a separate de- 
partment, Mr. Dies said. 

The company has already been li- 
censed in Oklahoma. The Hobby and 
Christie reciprocal is at present han- 
dling the coverage for the employes of 
the Humble companies, but after Nov. 
15 the policies will be taken over by 
the Petroleum company. 


_—_—— 


TAKE UP EXPERIENCE RATING 





Conference of Employers, Insurers and 
Labor Leaders to Be Held at 
Milwaukee, Nov. 24 





MADISON, WIS., Nov. 11.—A con- 
ference of employers, insurance com- 
panies and representatives of the Wis- 
consin Federation of Labor has been 
called by the Workmen’s Compensation 
Insurance Board to meet at Milwaukee 
Nov. 24, to discuss plans for adopting 
experience rating in the state. Under 
the law passed at the last session of the 








companies. 








Tom Braniff Said 


—in an address before the Oklahoma Agents’ Association— 


“* * * One of the weaknesses of the insurance business is the fact 
that the agents who produce the business have no stock interest in the 
The stock control is usually in the hands of people who 
know little about the American Agency System and have no particu- 
lar interest in preserving it * * *” 


1. The Continental Casualty Company is controlled and operated by active gen- 
eral officers and field workers. 


A large majority of its capital stock is owned by active executive officers, 
home office employes and field representatives. 


3. Two general agents are members of the Board of Directors. 


4. With two exceptions the entire Board of Directors devote all of their time to 
the management and interests of the Continental Casualty Company. 


5. The men upon whom the responsibility falls for the continued growth of the 
Continental Casualty Company have a personal interest in the permanency 
of the American Agency System. 


Continental Casualty Company 


H. G. B. Alexander, Pres. 
CHICAGO 
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W riting Casualty Insurance 


Fidelity and Surety Bonds 








Federal Surety Company 


Home Office: Davenport, Iowa 











GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident and Health, Burglary, Plate Glass, 

Steam Boiler, Automobile Liability, Property 

Damage and Collision, Elevator, Teams, Public 
Liability and Workmen’s Compensation 








FREDERICK RICHARDSON, United States Manager 
General Building 4th & Walnut Streets 
PHILADELPHIA 














Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $2,000,000 Write for Territory 














legislature, the board is empowerd to 
investigate plans of compensation rating 
and to adopt some feasible method of 
working out such a program in Wis- 
consin, 

At a preliminary conference of insur- 
ance representatives with the board 
Thursday, it was decided to hold an 
open hearing in Milwaukee, Nov. 24, so 
that all of the difffferent plans proposed 
might be presented in detail and a com- 
plete system ultimately worked out ap- 
plicable to conditions in Wisconsin. 

Several states already have experience 
rating plans for workmen’s compensa- 
tion. The National Council on Com- 
pensation Insurance has suggested a 
plan which in modified form has been 
adopted by practically all states. Under 
the system of experience rating, employ- 
ers of labor will be able to obtain lower 
rates where the accident experience in 
their shops and factories shows a low 
loss ratio. 

Because of the widespread interest in 
this subject, it has been thought advis- 
able to request the presence of all 
manufacturing companies interested, all 
compensation insurance companies writ- 
ing business in Wisconsin, and repre- 
sentative employes, that the whole 
scheme may be thrashed out and a plan 
adopted which will put these schedules 
into effect with the least friction. 

Attending the conference Thursday 
were W. Stanley Smith, commissioner 
of insurance; Fred M. Wilcox, indus- 
trial commissioner, and F. P. Lawton, 
secretary, all members of the compensation 
board; W. A. Fricke of the insurance de- 
partment, S. D. Pinney, chief actuary of 
the Travelers; J. C. Bradley of the Zurich 
E. A. Piepenbrink, vice president, Wiscon+ 
sin Mutual of Milwaukee; W. H. Bur- 
hop, assistant manager of the Employers 
Mutual Liability of Wausau; George F. 
Haydon, general manager of the Wis- 
consin Rating & Inspection Bureau; O. 
A. Fried, chief statistician of the indus- 
trial commission, and A. J. Altmeyer, 
secretary of the commission. 


RECIPROCALS GAIN ADMISSION 





Under Strict Rules Out of State Con- 
cerns May Enter Indiana for 
Compensation 





INDIANAPOLIS, IND., Nov. 11.— 
By a ruling just made by the Indiana 
industrial board, out-of-state reciprocals 
will be permitted to write workmen’s 
compensation insurance in Indiana. The 
Indiana statutes do.not permit out-of- 
state reciprocals to enter Indiana through 
the state insurance department to write 
workmen’s compensation, but a later 
statute gives the industrial board author- 
ity to admit reciprocals for this purpose. 

Last week action was taken by the 
industrial board to this end and it is 
announced that the rules governing re- 
ciprocals writing compensation will be 
strengthened. The old rule, under which 
Indiana reciprocals wrote compensation, 
required a deposit of $25,000. Under 
the action taken last week, admitting 
outside reciprocals, they will be required 
to deposit $100,000 with the attorney-in- 
fact. Another radical change in the reg- 
ulations now requires such reciprocals to 
set aside in a special trustee account the 
full amount of any claim or award. 
From this fund weekly payments can be 
made only in the name of and to the 
beneficiary. 





Weekly Payments Required 


AUSTIN, TEX., Nov. 11—The Texas 
supreme court has sustained the San 
Antonio court of civil appeals in re- 
quiring weekly benefits to be paid under 
the Texas compensation law in certain 
injuries instead of lump sum payments. 
The court affirmed the appellate court 
in the case of Texas Employers vs. Ber- 
telo Morana. The trial court gave him 
judgment for 200 weeks at $8.65 per 
week for total incapacity and 200 weeks 
at $4.32 per week for partial incapacity, 
to be paid in a lump sum. There was 
an appeal and the appellate court sus- 
tained the award but ordered it paid in 
weekly instalments, in the amounts in- 
dicated. Morana did not complain but 
the insurance company appealed on the 








grounds of excessive judgment as not 
justified by the injuries. The supreme 
court says the jury and the appellate 
court upheld the judgment as correct and 
the supreme court cannot overrule them 
as to facts. 





Ohio State Fund Report 


The report of the workmen’s compen- 
sation department of Ohio for the year 
ended June 30 shows that there was an 
increase of 11 percent in the number of 
active risks over the previous year, but 
that the number of self-insurers declined 
from 404 to 364. The head of the depart- 
ment says there is a pronounced tend- 
ency among employers to drop self-in- 
surance and turn to the state fund. The 
department had a balance of $47,655,362 
but $45,789,250 was needed to meet obli- 
gations. Receipts from all sources 
totaled $13,674,726. About 2,000 fewer 
claims were filed compared to the pre- 
vious year. 


Swim Was in Day’s Work 


LINCOLN, NEB., Nov. 11.—The Royal 
Indemnity has appealed to the supreme 
court to have determined another new 
stretching of the workmen’s compensa- 
tion law that its attorneys insist is un- 
supported by precedent. If the opinion 
of the Platte county district court is 
affirmed, every employer will be liable 
if any of his workers, heated by the 
day’s labor, goes to a public resort to 
take a bath and a swim, and is hurt or 
drowned. 

Fred G. Wilson of Central City was a 
collector for the Beatrice Creamery Com- 
pany. His work as such took him to 
the town of Erickson, near which is a 
lake resort, one hot day last summer, 
Friends invited him to join them there 
and take a swim. He accepted, and was 
drowned. The court held it is but an 
incident of a day’s work, and that the 
fact that he did not take it in the seclu- 
sion of a room but selected a pleasant 
place and with agreeable companions 
did not change the liability of the em- 
ployer. 





Discuss Salesmen’s Status 


SAN FRANCISCO, CAL., Nov. 10.—The 
Industrial Accident Commission of Cali- 
fornia has announced that in answer to 
many queries regarding the status of 
salesmen working on commission under 
the compensation act each case must be 
considered wholly on its individual 
merits, In many cases, persons working 
on a strictly commission basis, such as 
salesmen, have been held by the Cali- 
fornia courts to be within the compensa- 
tion act but there have been cases in 
which the employer exercises so little 
control over the performance of the 
work that a legal employment cannot 
be said to exist. Where, however, says 
the commission, the work is done under 
the supervision of the employer or a 
salesman gives his exclusive time to the 
employer, the employer must carry com- 
pensation insurance. 


New Arizona Law Effective 


PHOENIX, ARIZ., Nov. 11—It has been 
proclaimed by Governor Hunt that the 
workmen’s compensation law, which 
passed by popular vote, became effective 
Nov. 2. It is reported that the executive 
is expecting the filing of an injunction 
suit that will hold up operation of the 
act. The commissioners named by Gov- 
ernor Hunt are C. S, Vandyke of Miami, 
Homer S. Wood of Prescott and R. B. 
Sims, now warden of the state peniten- 
tiary. 

Coincident with the signing of the 
compensation law recently passed by the 
state legislature by the governor of 
Arizona and which was to have become 
operative Nov. 2, he was served with an 
injunction restraining him from appoint- 
ing the industrial commissioners who 
under the terms of the act were to ad- 
minister its provisions. The case must 
now be tried in court, when the validity 
of the statute will be tested. In all 
other states having compensation laws 
their constitutionality has been upheld. 





Labor Seeks California Changes 


SAN FRANCISCO, CAL., Nov. 10.—Or- 
ganized labor in California will attempt 
again at the next session of the legis- 
lature to have the compensation law 
amended to reduce the waiting period 
and to increase the percentage of com- 
pensation. The authority for this state- 


ment is Frank C. Macdonald, president 
of the California State Building Trades 
Council, one of the original proponents 
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of the California law years ago. Mr. 
Macdonald said that the reason for re- 
questing an increase in the rate of com- 
pensation was due to the fact that the 
purchasing power of the dollar today 
is much lower than when the law was 
first put on the statute books. Mr. Mac- 
donald also made a plea for cooperation 
from insurance companies on the 
grounds that all of the organized labor 
agitations have been for safer working 
conditions and surroundings which have 
resulted in safety laws and regulations 
which have, in turn, decreased the acci- 
dent rate in industry. 





coal heaver who was taken ill after per- 
forming his duties. Evidence was to the 
effect that the man complained of feel- 
ing exhausted and that he was in pain 
after he reached his home following the 
work in question. The commission de- 
cided that the subsequent illness was 
due to an accident sustained out of and 
in the course of the employment. The 
supreme court, however, held that no evi- 
dence was given in which it was shown 
that anything out of the ordinary had 


| happened during the performance of the 


task. That no time or place was given 
which could be seized upon as showing 


| anything unexpected or unusual hap- 
| pening during the course of the work. 


“Unusual” Happening Required 
SALT LAKE CITY, UTAH, Nov. 10.— 
The supreme court has made an inter- 
esting and important ruling in reversing 
the Industrial Commission which 
awarded workmen’s compensation to a | 


The court contended that there was no 
evidence to show that an accident within 
the meaning of the workmen’s compen- 
sation law had been sustained, and that 
something unusual or unexpected must 
happen during the course of the em- 
ployment, 




















EXPERIENCE ON HOUSEWIVES 





Industrial Companies Find Claims Diffi- 
cult to Handle—Success Depends 





on Agent 
Some of the companies writing 
monthly payment insurance issue a 


special policy for housewives. All of the 
companies writing on the weekly pay- 
ment basis issue a housewife’s policy. 
These forms bring a good deal of diffi- 
culty owing to the fact that it is hard 
to determine just what the period of dis- 
ability is. The housewife who is well 
enough to be up and around even a little 
is bound to be doing some of her reg- 
ular duties and, therefore, is not covered | 
under the policy. 

Companies writing weekly business do 
not segregate their experience on this 
form but the monthly payment com- 
panies usually do. They find one com- 
pany writing a considerable volume of 











| lost time. 


this policy has a loss ratio of 54 percent 
which is considered very good for a 
housewife’s policy. 

The housewife’s policy is usually one 
requiring confinement to the bed as 
proof of total disability. There is usu- 
ally one week elimination. The claims 
are small and the policy would prob- 
ably be satisfactory if regarded purely 
from an underwriting standpoint. 

One claim man states: “It all de- 
pends on the agent who is selling it. 
If he can sell the policy and handle the 
claims, all right. If he cannot, it is not 
all right. It is very often difficult to 
convince a housewife who is not well 
that the fact that she is doing part of 
her work makes it impossible for a dis- 
ability insurance company to pay her for 
Dissatisfaction on the part 
of the housewife may cause the loss of 
the rest of the business in the family. 
This is true on both monthly and weekly 
business. Many agents use the house- 





wife policy as an entering wedge to get 
a foothold in the family.” 


Accident Case Decided 


Whether a Certain Injury Resulted 
Through External, Violent, and Acci- 
dental Means.—Appellant issued a policy 
insuring against injury “resulting neces- 
sarily, directly and independently of all 
other causes from bodily injuries 
effected through external, violent and 
accidental means.” Insured suffered from 
hemorrhoids and while treating himself 
with a tube inserted in his body, acci- 
dentally punctured the intestine, caus- 
ing his death. The evidence tended to 
show that some accident caused the 
tube to be inserted much further than 
usual. Held that such accident came 
within the policy.—Hoosier Casualty Co. 
vs. Royster. Sup. Ct. of Indiana. De- 
cided Oct. 28. 


Wilson Leaders Celebrate 


Agents from all parts of Ohio are at- 
tending a disability insurance confer- 
ence at the W. G. Wilson office in Cleve- 
land this week. During October an 
accident contest was conducted between 
the offices of W. G. Wilson in Ohio and 
the Henry Agency in Pittsburgh. The 
contest was won by the Ohio office. The 
Ohio agency wrote more accident insur- 
ance in October than had ever been writ- 
ten before by this agency in a single 
month. The leading producers in the 
state met at Mr. Wilson’s offices in Cleve- 
land, Nov. 9-11, to celebrate as well as 
to consider plans for an increase of 
premiums, particularly disability pre- 
miums. 





Changes in Assessment Companies 
LITTLE ROCK, ARK., Nov. 11—As a 





of the changes that have taken place 


since the law went into effect: Ameri- 
can Mutual Union, Eureka Springs, 
merged with the American Insurance 


Union at Columbus, O.; Arkansas Mutual 
Benevolent Association, McGehee, quit 
business; Arkansas Mutual Benefit As- 


| sociation, Camden, quit business; Chris- 





tian Benevolent Association of the First 
Baptist Church, Jonesboro, quit business; 
Enterprise Mutual Insurance Company of 
Pine Bluff, reinsured with the Mammoth 
Life & Accident of Louisville, Ky.; Ris- 
ing Sons & Daughters Union Mutual Aid 
Society of Little Rock, quit business. 


National L. & A. Appointments 


Manager J. R. Nutter of the National 
Life & Accident in Chicago No. 3 has 
been made manager of Chicago No, 1. 
E. J. Lewis, formerly a superintendent 
in St. Louis No. 1, has been made mana- 
ger of Chicago No. 3. William Reinhartz 


| has been made a superintendent in Chi- 





cago No. 1. 

W. D. Bashlor of the Savannah, Ga., 
district of the National Life & Accident 
has been made superintendent there. 





Aetna Gets Texas Case Reversed 


The supreme court of Texas has up- 
held the court of civil appeals in re- 
versing the trial court in the case of 
Mrs. Mary Ellen Robinson vs. Aetna Life, 
from Houston. Mrs. Robinson sued on 
a $7,500 policy issued to her husband, 
C. W. Robinson. The trial court awarded 
her the full-amount of the policy, with 
interest and attorney fees. 

The judgment of the trial court was 
reversed by the appellate court because 
the judge refused to charge on the issue 
that her husband died from apoplexy. 


| The burden of the proof was held to be 


result of the enforcement of the insur- | 


ance reform laws passed by the last leg- 
islature, many assessment companies in 
Arkansas have merged or reinsured with 
other companies or have quit business, 
according to records of the insurance de- 
partment. 
that it was intended to define assess- 
ment life, health and accident associa- 
tions and industrial insurance companies, 
to provide methods of organization and 
operation of such companies and to reg- 
ulate their activities. Following are some 


The title of the bill shows | 


on the plaintiff to show that death re- 
sulted directly and independently of all 
other causes from bodily injuries 
effected solely through external, violent 
and accidental means. 


W. W. Ussher’s Change 


Warwick W. Ussher, formerly assist- 


| ant manager of the accident and health 
| department of the western division at 


| who was 


San Francisco of the Metropolitan Life, 
recently appointed superin- 
tendent of agencies of the Eureka Cas- 
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INSURANCE COMPANY 


Hamilton, Ohio 


Assets 


$1,108,264.14 


Surplus to Policyholders 


$455,489.14 


A Stock Company Writing 


LIABILITY 


PLATE GLASS 


BRANCH OFFICES: 


CLEVELAND 


1432 Union Trust Bldg. 
D. W. Page, Mgr. 


1213 Federal Reserve 


DETROIT 
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W. D. Foster, Mgr 


BURGLARY 


BONDS 


ST. LOUIS 


403 Planters Bldg. 
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A COMPANY YOU WILL LIKE 
A COMPANY YOUR CLIENTELE WILL APPRECIATE 


Illinois Motor Casualty 
Company 


SPRINGFIELD 
Capital and Surplus Automobile 
over Insurance 
$300,000.00 Exclusively 
J. L. PICKERING STUART RUSSEL PAUL W. PICKERING 


President Secy-Treas. 


EXCELLENT TERRITORY AVAILABLE IN ILLINOIS 


Vice-Pres. 














Government, Municipal and M , 
oaeaene” Bonds and “ee “$4,893, 685.70 
First Mort gi a g e =a — 





Union Inpemnity 


Executive Offices 


“i= Gomrany “se 
FINANCIAL STATEMENT, DECEMBER 31, 1924 


<4 Reserve for Claims.............. $1,403,522.43 
Reserve for Unearned Premiums eo 
Reserve for 








Loans ...... 860,945.57 Reserve for Taxes..........+++ ee ins ala? 
Real Estate ee . Reserve for Sundry Bills, etc. 12,900.00 
Cash in Banks and Offices...,.. 631,326.33 Reserve for Dividends.......... 6,000.00 
Premiums in course of collection Capital paid in..... $2,450,000.00° 

not due over 90 dayS....++..++ 1,339,969.24 Supine over all 
Interest Accrued .....seeeeseres ‘ in << . Liabilities ........ + 1,018,675.94 3,468,675.04 
vases Nica auaaa atta ———— TOTAL.......000000 vevvees $8,358,829.72 

pbadde coesdeseoceseuad $8,358,829.72 
Surplus to Policyholders - - $3,468,675.94 


FIDELITY AND SURETY BONDS 


ACCIDENT, HEALTH, BURGLARY 
‘AUTOMOBILE, LIABILITY, PLATE GLASS 


AND WORKMEN’S COMPENSATION INSURANCE 








Equitable Life.& Casualty Insurance Co. 
of Frankfort, Ky. 


Our Accident and Health Policies give the Insured his money’s worth. 


They are Far Ahead of the Average, and Contain Features which make 
them distinctive. 


We need a few good men in Kentucky and California. 
Address 
CASUALTY DEPARTMENT 


360 North Michigan Avenue, Chicago, Illinois 








EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 


ORIGINAL AND LEADING LIABILITY COMPANY 
ALL FORMS OF LIABILITY INSURANCE 


The Most Advanced and Practical Personal Accident and Sickness Policies 
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ualty of Los Angeles, has moved to 
Santa Monica, Cal., where he has estab- 
lished a general agency for the Eureka 
and will devote his entire attention to 
its development. 





Bonus for Accident Business 
Eager to increase its personal accident 
and health business, the Commercial 
Casualty of Newark is offering a 10 per- 





cent bonus to brokers for risks sub- 
mitted between Nov. 1 and Dec. 31. To 
qualify for the concession at least $100 
premiums on new business must be writ- 
ten, premiums to be paid in full when 
due. 





The Income Guaranty of South Bend, 
Ind., has been admitted to Massachu- 
setts to write accident and health with 
Putnam McDowell as agent of record. 











AMONG SURETY MEN 














FOLLOWS 33-YEAR OLD LEAD 





News Item in Trade Journal Was 
Picked Up From Historical Column 
of Local Paper 





There is one well known company 
that even follows a prospect to his grave 
in the quest for business. This seems 
rather a harsh way of describing a par- 
ticular situation, but the truth is that the 
National Surety’s agency and develop- 
ment department, in charge of Vice- 
President John L. Mee, sent a lead to 
its Helena, Mont., office with instruc- 
tions to develop any new business which 
might result therefrom. 

The lead was a news item from Boze- 
man. Mont., announcing that E. B. Mar- 
tin, T. J. Kountz, George Cox and others 
were organizing the Commercial Ex- 
change Bank with $40,000 capital. The 
Helena office started developing. They 
put out all of the necessary lines, in- 
cluding instructions to the sub-agents 
to get after the business, and then 
awaited results. Here is the reply re- 
ceived from the sub-agent a few days 
later: 

“E. B. Martin died here a few years 
ago. Mr. Kountz lives in California. 
Mr. Cox here and vice president of 
Commercial National Bank. These three 
all used to be directors in the Commer- 
cial National here. We find that the 
Republican-Courier, a weekly published 
here, has a page given over to ‘33 years 
ago in Bozeman.’ This item was seen 
in the issue of Sept. 2, and not noticing 
that it was copied from an issue of 33 
years ago, a western trade journal pub- 
lished it as something new.’ 


Gardner “Makes Change 
John P. Gardner, formerly with the 
Pittsburgh branch of the American 
Surety, has joined the Hagey H. Camp- 
bell Company, general agents of the 
Commercial Casualty, as assistant mana- 
ger of the surety department. 





Sues for Commission 

AUSTIN, TEX., Nov. 10.—Suit has been 
filed in district court here by Mrs. Ruth 
Yett, daughter-in-law of Mayor Yett of 
Austin, against Mrs. Ouida Ferguson 
Nalle, daughter of Governor Miriam Fer- 
guson, for the recovery of $939, alleged 
due her as part of a commission which 
the two, as partners in the Capitol In- 
surance Company, had collected on a 
surety bond written for a road construc- 
tion company. 

The Capitol Insurance Company also 
did a considerable business in writing 
surety bonds for state officials, Mrs. 
Nalle doing the outside work, while Mrs. 
Yett did the office work. 


Portland Surety Men Elect 


The Portland, Ore., Surety Association 
has re-elected its 1925 officers for 1926. 
They are as follows: W. J. Lyons, 
American Surety, president; R. E. Pin- 
ney, Fidelity & Deposit, vice-president; 
Robert Whyte, National Surety, secre« 
tary-treasurer, and C. E. Tomassene of 
Dooly & Co. chaplain and doorkeeper. 


Surety Bond Decision 


Whether, Upon Facts Stated, There 
Was a Loss Covered by Defendant’s 
Surety Bond—Defendant company exe- 
cuted a fidelity bond agreeing to reim- 
burse plaintiff’s assignor, California Cot- 
ton Company, for any loss sustained 
through the embezzlement on the part 
of one Sears, who was secretary and in 
complete control of the company’s af- 
fairs. 
drawn on the company and became owner 
of warehouse receipts. Sears procured 


them from the bank in order to secure 





Citizens Bank paid certain drafts | 


outbound documents therefor, which were 
to be returned to the bank. He then 
shipped the cotton represented by the 
receipts, receiving bills of lading. In- 
stead of returning them to the bank he 
collected the drafts attached and de- 
posited the money to the credit of the 
cotton company, unknown to the com- 
pany directors, and the money was there- 
after used to speculate in the name of 
the employer, which speculations were 
carried on at a loss. Defendant claimed 
that since all money received by Sears 
was used in paying obligations of the 
employer, no loss resulted to it. Held 
that the cotton company continued to 
carry on its business only because of the 
fraud of Sears and if the business had 
not been carried on the loss would not 
have resulted. Judgment for plaintiff 
affirmed. Maryland Casualty vs. Citi- 
zens National Bank. U. S. Court of Ap- 
peals, 9th Circuit. Decided Oct. 26. 





Air Mail Bid Bonds 

The postoffice department is consider- 
ing and will shortly announce awards 
for carrying air mail on certain inter- 
urban routes. Successful bidders may 
be relieved of their contract responsi- 
bility at any time upon giving the de- 
partment 45 days notice of such desire. 
The rate for bid bonds demanded by the 
surety companies is 5 percent of the 
amount of bond called for in the official 
advertisements, while the rate for the 
contract bond is 5 percent per annum 
of the penalty amount. 





Shultheiss Succeeds Pike 


J. Carl Shultheiss, who has been su- 
perintendent of the fidelity and surety 
department of the Aetna Casualty at 
Atlanta, Ga., has resigned to take charge 
of the fidelity and surety department of 
the R, C. Knox agency of Hartford. Mr. 
Shultheiss succeeds Edward T. Pike, who 
has resigned to go into other business. 
Mr. Shultheiss has had 11 years’ experi- 
ence in the bonding department of the 
Aetna companies. 





Utah Bond Men’s Complaint 


SALT LAKE CITY, UTAH, Nov. 10.— 
Bond dealers complain in a petition to 
the Securities Commission of Utah that 
the surety companies, from which the 
law compels them to obtain a $5,000 
bond, require in addition an indemnity 
bond for their own protection, and that 
this bond gives them the right to inves- 
tigate them and their books at any time, 
and at their expense. They say the bond 
required of them by the surety com- 
panies adds further restrictions and 
regulation of an annoying character, and 
that if such hard and fast conditions are 
required they would rather give this in- 
demnity bond direct to the state. The 
commission has taken the complaint 
under advisement. 





Do Not Expect Any Loss 


Interest was taken in the Lynch Con- 
struction Company $1,000,000 bond at 
Philadelphia, as it was supposed that 
there would be a heavy loss under it. 
The Globe Indemnity, Maryland Cas- 
ualty and the Independence Indemnity 
were co-sureties. The construction con- 
tract amounted to $2,500,000. The case 
has been adjusted and the work is pro- 
ceeding at the present time with every 
indication of no loss to the surety com- 
panies. 


Progress With Title Department 


DES MOINES, IA., Nov. 10—The South- 
ern Surety announces the close of its 
first year in its newly formed title in- 
surance department. Title insurance is 
making an appeal to landed interests 
that proves its popularity and value. The 
close of the first year shows that the 
Southern Surety has written and con- 
tracted more than $2,000,000. Such title 
insurance indemnifies the purchaser of 
real estate against any loss by reason 
of title troubles, 
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PERSONAL GLIMPSES OF CASUALTY MEN | 








The Hoosier Casualty of Indianapolis 
put on a special effort in October, 
designated as “President’s Month,” in 
honor of President C. H. Brackett’s 70th 
birthday. A substantial increase in vol- 
ume of premiums was received. Mr. 
Brackett has been president of the 
Hoosier Casualty since June 1, 1909, and 
has been in the accident and health in- 
surance business for the past 30 years. | 
Most of that time he has been closely 
associated with C. W. Ray, secretary- 
treasurer of the Hoosier Casualty, and 
together they have made the company 
which is now on a sound financial basis 
and is writing health, accident and 
automobile insurance in Indiana and 
health and accident in seven other 
states. The company plans to enter 
Maryland soon. 


Samuel A. Harper, general counsel of | 
the Integrity Mutual Casualty, is the 
author of a number of books on his 
hobby, which is outdoor study. He is 
a member of the Prairie Club, a walking 
club of Chicago, and of the Indiana | 
Society of Chicago, the Society of Mid- | 
land Authors, the Allied Arts Associa- 
tion, the Bookfellows, and the Illinois 
Audubon Society. His books (outside 
of legal texts) are “Twelve Months 
With the Birds and Poets,” “A Hoosier 
Tramp” and “My Woods.” He is also 
the author of “Harper on Workmen’s 
Compensation.” He drafted the Illinois 
compensation act and designed the first | 
single-bill workmen’s compensation law 
in America, and also drafted the first 
occupational disease law, the Illinois 
measure. He is just 50 years old. 











Hubert D. Broderic, agent of the 
Travelers in the Boston branch office, 
who recently set a new world’s record 
on number of applications secured in 
one day, when he wrote 137 people for 
accident and health insurance, has | 
reached a figure higher than that ob- 
tained by any other agent, whether he 
was seeking accident and health or life 
insurance applications. The contest for 


HUBERT D. BRODERIC 


honors among life insurance men for a 
one-day record has been exciting great 


| interest, but the highest record so far 


set along that line was 125, secured by 
R. L. Simpson, with the Connecticut 
Mutual Life at Champaign, III. 

Edward A. Collins, assistant secre- 
tary of the National Surety, and presi- 
dent of the Insurance Advertising Con- 
ference, was elected: a member of the 
board of governors of the Direct Mail 
Advertising Association at the annual 
convention in Boston. Mr. Collins is 
the only member on the board repre- 
senting insurance interests. 

Chester E. Barrett of the claim de- 
partment of the United States Casualty 
has resigned to enter the real estate 
business at Orlando, Fla. He has been 
with the company for six years. 








STATE FUND AUTO | 
PLAN IS RIDDLED 


(CONTINUED FROM PAGE 37) 
insurance schemes as accident prevent- | 
ives and showed the unanimous findings | 
against them. The Hoover safety com- | 


insurance schemes as an important fac- 
tor in its deliberations, and it was the 
general opinion that such insurance 
schemes would add to the difficulty of 
carrying on a general safety campaign. 
The “committee of nine on financial re- 
sponsibility for automobile accidents” 
reported that the fundamental need is to 
Prevent accidents, and that prevention 
should not be subordinated to indemnity. 
The American consul at Copenhagen 
reported that under the Danish com- 
pulsory insurance law “drivers seem 

become more careless and take svanter | 
risks when they know they have this | 
insurance.” Two lawyers of Youngs- 
town, O., reported “the measure would 
undo every advance against the real | 


evil—the fact that injury and death 
occur.” 





All Equal Under Plan 


The proposed indemnity is $6,500 for 
a death and $4 per day, plus medical and 
hospital expenses, for those injured. 
There is no distinction between joy- 
riders, bootleggers, hi-jackers, or drunks 
and decent, careful citizens. All are | 
equally protected and the injured equally | 
compensated, regardless of contributory 
negligence. 

Mr. Ives pointed out that there is no 
public “jack-pot” to cover other acci- 
dents. A man takes a day off to patch 
his roof. He slips, falls to the ground 
and is killed. No one pays anything 
to his heirs. A family is burned to death 
in their home. There is no state fund 


to pay $13,000 to their relatives. Why 
should automobile accidents be compen- 
sated, regardless of the fault of those 


injured or killed? 


Possibilities of Collusion 


The “pork barrel” possibilities were 
also indicated by Mr. Ives. There would 
be an army of state investigators and 
adjusters needed to handle the claims, 
and perhaps another army to check up 
on the first, if graft was to be avoided. 
Collusion between claimants and wit- 
nesses is a costly evil to private insur- 
ance companies, with able organizations 
and keen investigators. The flood of 
money that might be paid out dishon- 
estly is staggering. 

Statistics put forward by Judge Marx 
were analyzed and shown incorrect. 
Other arguments put forward by the 
judge were demolished. Mr. Ives de- 
nied that compensation has reduced ac- 
cidents in industry or that it will do so 
on the highways. 


Opens Detroit Office 


The Insurance Service Bureau of In- 
dianapolis, of which Irvin D. Hamilton 
is president and general manager, has 
opened a new branch office in Detroit in 
the Empire building, with Maurice S. 
Shafer in charge. The Cleveland branch 
office of the bureau has been moved to 
the Auditorium Garage building. The 
company makes insurance inspections 
and investigates claims. 


Plate Glass Announces New Directors 


BOSTON, MASS., Nov. 10.—The Massa- 
chusetts Plate Glass announces the ad- 
dition to its board of directors of 
Herbert F. Jordan, of Jordan, Read & 
Co. of Boston, and Maxwell E. Sapiro, 
who conducts an insurance agency in 
Worcester, Mass. Both, Jordan, Reed & 
Co. and Mr. Sapiro are general agents 


| of the company. 














a chance to say YES! 


“Give enough people a chance to say yes to 
your insurance proposition and you'll be suc- 
cessful.” 

One of the officials of our Company has 
been telling our agents that for the past 
fifteen years. It is the sum and substance 
of success in the Insurance business. 


Many a man has failed in business simply 
because he didn’t have the nerve to say “Yes.” 
The Standard Accident Insurance Company 
has been in business for over forty-one years. 
The time element alone should prove its 
ability to satisfy its Agents and Assured. 


Here is a chance for live agents all over 
America to say “Yes” to our insurance prop- 


osition. Are you going to take advantage 
of it? 


Write the Agency Department. 


STANDARD ACCIDENT 
INSURANCE COMPANY 


HOME OFFICE ~~ DETROIT 
































COLLISION INSURANCE AT HALF PRICE 


A new five-point full coverage policy issued by an Old 
Line Stock Company to the Good Driver, which costs just 
one-half the regular collision premium, with the usual dis- 
counts (other coverages standard). 








Write for information concerning General Agency in 


OHIO—INDIANA—KENTUCKY AND WEST VIRGINIA 
THE AMERICAN LIABILITY COMPANY 


C. H. SANDERS, Secretary 
Cincinnati, Ohio 
ALCO SERVICE Established 1910 
SIX MONTHS’ CREDIT ON PREMIUM PAYMENTS 
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MUCH INTEREST IS SEEN 


l 
| 


OPERATIONS EXTENDED 


COMPANY WON DAMAGE SUIT ESTABLISHES AGENCY PLANT 


Issue Arose in Automobile Case as to | Eureka 


Whether a Policy Applied to 
Certain Car 


Morgan A. Reinhart, 
boy, has lost his suit in the Ohio Su- 
preme Court against the Great American 
Mutual Indemnity.. This suit resulted 
from an automobile accident. The boy 
was 12 years old at the time of the acci- 
dent in September, 1921. He was struck 
by an automobile owned and driven by 
George Moehring. Suit was brought re- 
sulting in a verdict for $6,000. Mr. 
Moehring was judgment proof and the 
money could not be collected. Suit was 
then brought against the Great Amer- 
ican Mutual Indemnity which had taken 
the liability insurance on a car which 
Mr. Moehring owned until August, 1921. 


Did Not Transfer Policy 


When he sold the car he failed to 
have the insurance transferred to the 
new car which he had purchased. Two 
days after the accident the insurance 
was transferred to the car which injured 
the boy. The suit against the company 
was heard in the Cincinnati i 
court, resulting in a verdict for $5,000, 
the full amount of the policy. The 
court of appeals reversed on the ground 


| 


a Cincinnati | 


| 


superior | 


that the insurance at the time of the | 


accident was not in effect. The Ohio 


Supreme Court upheld the appeals court. | 


Denies Casualty Company Report 

Vice-President L. A. Phillips of the 
Pacific Mutual Life denies the report 
that he and President George I. Coch- 
ran are to be leading stockholders in a 


casualty company forming in Los An- 
geles. 


Eagle Indemnity’s Figures 


According to its newly issued finan- 
cial statement the Eagle Indemnity of 
New York, on Sept. 30, had total assets 
of $4,067,654, and a net surplus over 
capital and all liabilities of $555,401. Its 
surplus to policyholders was $1,305,401. 
The reserve liabilities totaled $2,762,253, 
made up of the following items: for 
claims and suits, $1,073,016; unearned | 
premiums, $1,227,989; commissions on 
outstanding premiums, $106,000; for 
taxes, $4,500; sundry accounts, $4,000; 
voluntary additional reserve for claims 
and suits, $306,247. In other words the 
management of the company, not satis- 
fied with putting by a claim reserve 
which in all probability will prove 
ample, has made “assurance doubly | 
sure,” by setting aside a further heavy 


sum. Milford E. Jewett, president of 
the Eagle Indemnity, is likewise chief 
executive of the Royal Indemnity. 


Surety Seeks Damages 


BALTIMORE, MD., Nov. 10.—Whether 
a bonding company can recover damages 
from the person bonded when compelled 
to expend money to complete a contract, 
will be decided in the suit for $65,000 
filed by the Fidelity & Deposit against 
the administrators of the estate of Alex- 
ander F. Fedeli, deceased, and Antonia 
M. Fedeli. The company was surety on 
a bond given by the A. F. Fedeli Com- 





pany to the C. & O. Railroad Company 
covering the construction of a passing 
siding at Gauley, W. Va. 


After Fedeli’s death all work on the 
contract was stopped and the Fidelity & 
Deposit was compelled to expend 
$119,000, on which it has been allowed 
a credit of $66,000 by the railroad com- 
panies, leaving a total of $53,000 ex- 
pended by the surety company. 





Eureka’s San Francisco Appointment 


The Eureka Casualty of Los Angeles, 
which recently decided to write automo- 
bile business, has appointed the new firm 
of Maritzen Gray & Carpenter as gen- 
eral agents at San Francisco. The three 
members of the new general agency 
were formerly connected with the Union 
Indemnity Exchange of California, an 
automobile writing reciprocal founded 
by J. L. Maritzen. 


Casualty Appoints General 
Agents Throughout Pennsylvania 
and New York 


The Eureka Casualty Company of 
Philadelphia is now extending its op- 
erations in Pennsylvania and New 
Jersey through general agents. General 
agents have been appointed in Philadel- 
phia, Bethlehem, Allentown, Easton and 
em, Pa., and also in Camden, 

- 3 


Company in Good Shape 


The Eureka is in a splendid position 
to get a fine volume of business as it 
has a capital of $500,000 and a surplus of 
more than $1,000,000, according to its 
statement of Jan. 1, 1925. The pre- 
miums last year were $190,000 this all 
being written without any agency plant. 
The company was organized in 1915 and 
has written mine business. In spite 
of the hazardous nature of the risks, its 
business has always been profitable. 


SPECIAL SECTION PUBLISHED 
Union Indemnity’s New Building Is 
Featured in New Orleans 


Times-Picayune 


On the occasion of the opening of the 
new 14-story building of the Union In- 


| demnity Company in New Orleans, the 


| 


| 
| 








Times-Picayune, a leading daily paper 
published an eight-page special section 
covering the event and telling about the 
company, its building and its growth. 
The front page of the section con- 
tains a picture of the building, portraits 
of the president and all of the other 
officers of the company; interior views 
of the building are given. It contains 
advertisements of the Union Indemnity 
and other tenants of the building. In 
another place the portraits of all the 
directors of the company are given. 


U. S. F. & G. Officials in Milwaukee 


One hundred agents of the United 
States Fidelity & Guaranty will gather 
in Milwaukee, Nov. 13, for an informal 
reception to R. Howard Bland, president 
of the company, and a group of company 
executives from the hope office. The 
reception has been arranged by Hoff & 
Goetz of Milwaukee, managers for the 
company in Wisconsin and upper Michi- 
gan, to permit U. S. F. & G. officials and 
agents to become acquainted. 

In addition to President Bland, those 
in attendance from the home office will 
include Sidney Hall, vice-president in 
charge of fidelity and surety; W. H. 
Edgar, vice-president in charge of 
agencies; W. E. Moore, superintendent 
of the guaranteed attorney deparment. 
George E. Brennan, Chicago, manager 
for the company in Illinois, and his as- 
sistant W. O. Schilling will also be 
present. Wheeler P, Bloodgood, promi- 
nent Milwaukee attorney, will act as 
toastmaster as the banquet. 


Casualty Actuarial Society 


NEW YORK, Nov. 11.—The annual 
meeting of the Casualty Actuarial So- 
ciety will be held next Wednesday at 
the Hotel Belmont here. In addition to 
the president’s address, election of offi- 
cers and several papers by the members, 
the program will include an address by 
Dr. Roy B. Kester, professor of account- 
ing at Columbia University. fs 


No Successor Yet to Leitch 


NEW YORK, Nov. 10.—No successor 
has been named as yet to Stewart Leitch, 
former agency superintendent of the 
Royal Indemnity and Eagle Indemnity, 
who resigned recently to become vice- 
president of M. S. Bowman & Co. of 
Philadelphia, general agents for the 
Eagle Indemnity. President Jewett is 
expected back from an extended visit to 
the Pacific Coast the end of this week, 
when a new agency superintendent will 
be named. 





MUCH CONFUSION SEEN 
ATTENTION TO SUSPENSIONS 


Managers Point Out Endorsements Can- 
not Be Dated Back to Time 
Car Was Laid Up 


Considerable confusion has arisen in 
the past over the suspension of automo- 
bile policies for the winter months in 
places where the severity of the winter 
makes it necessary for automobiles to 
be laid up. This provision first went 
into effect last fall, and frequent mis- 
understandings arose because most 
agents thought that suspension endorse- 
ments could be dated back. It was 
necessary to refuse numerous requests 
to date the endorsements several months 
previous to the request to the date when 
the assured said he laid up his car, and 
this created an embarrassing situation 
for agents, to say nothing of leaving the 
policyholder dissatisfied. Some company 
managers are issuing notices to their 
agents this fall to the effect that sus- 
pension endorsements can be dated only 
subsequent to or concurrent with the 
request of the assured. Back dating of 
the endorsement is not permissible. 
Attention is also called to the fact that 
suspension endorsements must be signed 
after the date of suspension. 


Liability Decision Given 

Liability of Insurer Taking Appeal 
from Judgment Against Insured, for 
Statutory Damages Upon Affirmance of 
Judgment.—A policy of indemnity insur- 
ance provided that when a suit was 
brought against insured, the company 
would defend such suit, and the expenses 
thereof, including costs, would be borne 
by the company, irrespective of the 
limits and liabilities embraced in the 
policy. Insurer, in defending such suit 
against insured, prosecuted an appeal to 
the supreme court. Held that the 5 per- 
cent damages allowed by statute on the 
judgment affirmed, was a part of the ex- 
pense of the litigation and the insurer 
was liable therefor under the policy. 
National Box Co. vs. New Amsterdam 
Casualty. Supreme Ct., Mississippi. De- 
cided Oct. 19. 


Automobile Liability Cases 


Liability of Owner of Automobile for 
Negligence of Another Driving the Car 
at Owner’s Request—Defendant Peters 
promised to drive deceased to St. Johns- 
ville in defendant’s automobile. He could 
not go and asked defendant Mondrone 
to drive. On the trip deceased was 
killed. Held that it was a question for 
the jury as to whether Mondrone was 
driving the car as Peters’ servant or 
agent. Whether or not Mondrone was 
receiving pay for his services was 
merely evidence bearing upon the agency. 
The liability for the acts of another was 
not dependent upon the strict relation- 
ship of master and servant, but upon 
relationship of similar nature, where one 
acted for. another at his request, for his 
benefit and under his direction. Nalli v. 
Peters. Ct. of Appeals, New York. De- 
cided Oct. 27. 

*x* * * 

Whether Father Was Liable for the 
Negligence of Son Driving Father’s Au- 
tomobile—Plaintiff alleged in substance 
that appellee maintained an automobile 
for the pleasure of himself and his fam- 
ily, who lived in the same household, 
which included a son and that the father 
could not drive the car, that at the time 
of collision with plaintiff’s car, the son 
was using the car for his own pleasure, 
as a member of appellee’s family, with 
the permission and authorization of ap- 
pellee. Held that such facts stated a 
cause of action. Hinkle v. Gall Appel- 
late Court. Illinois (3rd Dist.) Decided 
Oct. 26. 


Sketch Is Casualty Club Speaker 


NEW YORK, Nov. 11.—In addition to 
William B. Burruss, sales consultant, an- 
nounced as a speaker for the annual 
meeting of the Casualty & Surety Club 
of New York Thursday night, R. Y. 


Sketch, general manager of the Phoenix 
of London, who has been in the United 
States and Canada for several weeks, 
will also be on the program. A larger 
attendance than ever before is expected. 





IS ELECTED PRESIDENT 


——_ 


HUNT HEADS NEW COMPANY 


Former Chicago Manager for Tennessee 
National With American Life and 
Accident of St. Louis 


S. B. Hunt, formerly manager of Chi- 
cago District No. 1 for the National 
Life & Accident, recently tendered his 
resignation, after 1214 years’ service, to 
become president of the American Life 
& Accident of St. Louis, Mo. The other 
officers have been closely associated with 
Mr. Hunt for several years. 

The company’s plans are to issue all 
forms of weekly premium life insurance, 
both standard and sub-standard; health, 
accident and life combined on _ the 
weekly and monthly pay plan; also 
health and accident on the group plan, 
premiums payable by the employer. An 
ordinary department will be created 
later. 

The American Life & Accident In- 
surance Company is a stock company, 
all contracts are issued on the non-par- 
ticipating basis. 

The company is making splendid prog- 
ress, in all three departments, having 
issued its first policies under date of 
Nov. 2 


New Chicago Mutual Licensed 


The Clothiers Mutual Casualty of Chi- 
cago has been licensed as a mutual to 
write burglary and theft insurance. L. 
M. Hastings, 807 Old Colony Life build- 
ing, Chicago, is correspondent. 


Walter E. Schroedel, secretary and 
treasurer of M: E. Wolff Company, rep- 
resenting the Fidelity & Casualty at 
Rochester, N. Y., has resigned to be- 
come connected with R. S. Paviour & 
Son, representing the Phoenix of Hart- 
ford and the United States Casualty. 








Are You Interested ? 


Liberal Contracts to 
Progressive Agents. 


GENERAL CASUALTY AND 
SURETY COMPANY 


First National Bank Building 
Detroit, Mich. 








WANTED-—Special Agent for Ohio 
and West Va. by progressive Stock 
Casualty Company. 
Address P-84 
Care The National Underwriter. 








POSITION WANTED 


Casualty claims executive of eight years’ experience 
seeks broader field. Legal ability plus under- 
standing of problems of production. Suggest 
feasibility of combining claim and agency func- 
tions in undeveloped fields. Consider locating any- 
where or traveling part or entire time. Salary 
requirements about $5,000. Address P-88, Care The 
National Underwriter. 











WANTED 


Special Agent for Indiana. Casu- 
alty and surety experience neces- 


sary. 
Address P-89 
Care The National Underwriter 
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Casualty 
Reinsurance 





Sleleleleleleleleleleleleleelelelelelelesla= 


Liability, Compensation, Accident and 
the Casualty Features for Life Com- 
panies. 







Automatic treaties, at rates which make 
it profitable for the Reinsured to write 
the higher limits. 


QVWIOOVOIOOOCOOSDA 


Our nearest office will promptly furnish 
quotations. 


Employers Indemnity Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 
CHICAGO LOS ANGELES NEW YORK 
Insurance Exchange 719 Detwiler Building 80 Maiden Lane 
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Belonging 


PPOINTING an Agent—the F & D thinks—consists 

A of much more than handing him a rate manual and 

hanging a sign on his wall. He becomes immedi- 

ately one of the family, and entitled to every aid and com- 
fort in the Company’s power to bestow. 


What each is going to get out of it is only one factor 
governing the relations of a surety company and its Re- 
presentatives, perhaps not even the most important. We 
believe our agents represent the F & D because they /ike to. 
The business is one of personalties—human contacts 
from end to end. John Smith gets his bond from Bill Jones 
because he knows Bill. We know Bill, too, and he knows 
us—not merely in dollars-and-cents fashion, but as part of 
an organization with an interest deeper than the collecting 
of a premium. He belongs! 


Of course, confidence and understanding could not exist 
without Company strength, reliability and service. Those 
things are at the foundation of the F & D’s reputation. 








PRODUCTION DEPARTMENT 
FIDELITY AND DEPOSIT [==*rsata 
Baltimore, Md. 
If you are not already adequately repre- 
COMPANY sented in this territory I will be glad to 
have full information regarding an agency 
connection with your Company. 


BALTIMORE (Signed) 








Fidelity and Surety Bonds and Burglary Insurance Address...........-. 
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Greetings 
to Illinois Agents 


The Chicago Fire & Marine Insurance Company takes pleasure in expressing its good 
will and best wishes to the agents of its home state. The company is fortunate in 
being represented in Illinois by very high class local representatives. This, by the way, 
is the reputation the company has gained in all the states in which it is operating. The 
Chicago Fire and Marine believes that it pays to employ the best type of field men and 
to secure local agents who know their business and who can be intrusted at all times 
to look after the interests of the company. 


The Chicago Fire & Marine is a truly representative American Institution. It believes in the Ameri- 
can Agency system at all times. It pledges its allegiance to the principles of the National Associa- 
tion of Insurance Agents and the Illinois Association of Insurance Agents. The officers and 
directors of the Chicago Fire & Marine are men of proven worth and successful achievement. They 
intend to give to Chicago an insurance company that will be worthy of the name of that great 
city. The Chicago Fire & Marine is located in the central section of our great country. Its 
investments are all in American securities. It believes in building gradually, soundly and per- 
manently. 


The Chicago Fire & Marine has been received with favor by local agents in every state in which it 
is licensed because they recognize in this institution an American company for American Agents. 


Keep Some of Your Business at Home 


THE CHICAGO FIRE & MARINE 
INSURANCE COMPANY 


112 W. Adams St. CHICAGO 
Cash Capital, $1,000,000 


OFFICERS 
Harold M. O’Brien, President 
Thos. O. McClure, Treasurer 


DIRECTORS 


Frederick O’Brien, Vice-President and Sec’y Robt. M. Nevins, Secreta: y 





GEO. M. WILLETTS 
Secretary Armour & Co. 


Chicago, Il. 


P. M. CONEKEY 
Insurance 


Appleton, Wis. 


HAROLD M. O’BRIEN 
O’Brien Insurance Agency 


Chicago, Il. 


FRANK O. WHITE 


Belleville, Ill. 


FREDERICK O’BRIEN 
O’Brien Insurance Agency 


Chicago, Til. 


EDWARD C. HEIDRICH, JR. 


Peoria, Tl. 


KENNETH F. MacLELLAN 
Vice-Fresident Chicago Carton Co. 


WwW. E. BABBLER 
Merchant 


Chicago, Til. 


Beaver Dam, Wis. 


JOHN J. GEDDES 


Vice-Pres. Ill. Merchants Trust Co. 
Chicago, Il. 


CYRUS L. GARNETT 
Garnett & Garnett, Attorneys 


Chicago, Til. 
ROBERT N. WOLF 
President Sawyer Biscuit Co. 
Chicago, Il. 


PROF. MAURICE H. ROBINSON 
Dean of Finance and Insurance 
University of Illinois Urbana, Ill. 


EDWARD Rk. LITSINGER 
Attorney 
Chicago, Ill. 




















If You Want to 
Increase Your [ncome— 


extend your usefulness, and strengthen your position in 


your community, a contract with the Peoria Life Insur- 
ance Company will help you. 


Agents writing fire and general insurance lines can add 
substantially to their earnings, if they take advantage 
of the service which the Peoria Life 


offers—cooperation of the practical 
kind that really helps. 





Why not avail yourself of the oppor- 
tunity to increase your income? Realize 
the full possibilities of your territory. 
Be prepared to render complete insur- 
ance service to your patrons without 


disturbing your present connections in 
other lines. 


ens 


Liberal commissions— 





A wide variety of up-to-date 
attractive policies that sell— 


Complete Sub- Standard De- 








‘‘Cooperation Headquarters”’ 


Mews’ Olies Bullling of tie partment issues a policy on 
ote ye lication— 

ae a om “kind. Built from every app cao 

its current receipts, without dis- 

turbing ‘the, farm ‘mortgage in. Constant assistance and complete 
Peoria Life its reputation for 


instructions necessary to success— 


a a Unquestioned Company strength 
Mortgages Can Make Them!”’’ . and reputation— 


Thorough, conscientious service to 
policyholders and beneficiaries— 

















If these things interest you, a Peoria Life 
contract will appeal to you. 


Peona Life Insurance Company 


Peoria, Illinois 
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ILLINOIS AGENTS! 





The Indemnity Company of America 


Saint Louis, Missouri 


H. F. DAVID, Secretary WM. J. LEMP, Treasurer 


CH. A. LEMP, President f Gp) EARL C. THOMPSON, V.P. & G.M. 
Ww 
Nes 
rd 


WRITING VEHICLE INSURANCE EXCLUSIVELY 
AUTOMOBILE — TEAMS — AIRCRAFT 


Eight years of faithful and honest performance to Policyholders and the 
American Agency System, ever keeping in mind the needs of their Agents 
by extending to them full facilities for competitive coverages makes it an 
ideal Company to represent for this important line of insurance. 


We want agents in every City and Town in your great State 


Assets over $1,000,000—Surplus to Policyholders, over $500,000 


“The Policy Has An Advantage” 











Fire, Property Damage, 
Theft, Liability, Collision 


Written in one contract and never a question with the 
Assured which company covers the accident or claim. 


Write or Wire 
BRANCH OFFICE 
ANDREW. J. CANN 


Resident Manager 
735 Old Colony Life Bldg. 


Chicago, Illinois 
or 


The Home Office 
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LI N COLN CASUALTY | W. E. SMALL, President E. P. AMERINE, Secretary 
COMPANY | 


Springfield Illinois 


Georgia Casualty Company 


MACON, GEORGIA 











CAPITAL | 
$200,000 Fully Paid | ‘eit 
Plate Glass 
Burglary 
Liability 
All lines of Property Damage 


Workmen’s Compensation 


Automobile Insurance 


Some good territory open for agents 
who can produce Chicago Branch: 721 Insurance Exchange 


W. W. HEISE, Manager 




















WRITE | AN AMERICAN COMPANY 
W. A. ORR | 








Secretary | 


























INTER- OCEAN REINSURANCE COMPANY 


HAIL WRITTEN DIRECT 
IOWA AND ILLINOIS 


FIRE REINSURANCE 
UNITED STATES 


























Fire and Tornado Insurance 


Licensed in all the leading 
states of the U. S. 


N. L. PIATROWSKI, Pres. 


HAROLD W. LETTON 
Vice Pres. and M¢gr. 


JULIUS F. SMIETANKA, Secy. 








bP Le pene 








175 W. JACKSON BLVD. | TELEPHONE 6388 
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Camidies Financing Salaried Manager 


Illinois Agents Discuss Plans for Making the Association More Valu- 
able to the Members—Ross C. Sherman Chosen for Second Term 


finance a salaried manager for the 


A NOTHER effort will be made to 


Illinois Association of Insurance 
Agents. At the annual meeting at De- 
catur, Ill., this week, on motion of 


James M. Newburger of Chicago, first 
vice-president of the association, the 
pre sident is authorized to appoint a com- 
mittee to devise a plan for such an of- 
ficial and to work out a scheme for fi- 
nancing the office Mr. Newburger said 
that he felt sure that the Chicago agents 
would raise half the money to pay for 
such a man. He was asked how much 
he estimated the additional expense and 
he said $7500 was the minimum. 


Discussion As to Future 
Work of Association 


There was considerable discussion as 
to how the organization could function 
more successfully. The officers are oc- 
cupied with their own private business 
and are unable to give the time to visit- 
ing different towns in the state and 
looking up matters that need_ attention. 
The organization after paying the dues 
to the National Association of Insurance 
Agents has not sufficient funds to prose- 
cute extra work in the state. 

J. A. Giberson of Alton in an impas- 
sioned talk declared that local agents in 
Illinois do not appreciate the value of 
the national organization or the state as- 
sociation. He said that they pay dues to 
various clubs and organizations and 
make no complaint about it and yet 
squealed when they were called upon 
to pay $10 as the membership fee to 
the Illinois Association. of Insurance 
Agents which was defending their own 
business and means of livelihood. He 
said that very few members are paying 
more than the minimum dues. He ex- 





ROSS C. SHERMAN, Waukegan, 
President, Illinois Association 


OFFICERS 


ELECTED 


PRESIDENT 
Ross C. Sherman, Waukegan 
FIRST VICE-PRESIDENT 
James M. Newburger, Chicago 
SECOND VICE-PRESIDENT 
Stephen D. Sexton, Jr., East St. Louis 

THIRD VICE-PRESIDENT 

Philip A. Brosseau, Decatur 


SECRETARY 
S. E. Moisant, Kankakee 


COMMITTEE CHAIRMEN 
Organization—J. A. Giberson, Alton. 
Grievance—George North Taylor, Streator. 
Legislative—H. .H. Cleveland, Rock Island. 
Fire Prevention—Allen Murphy, Eldorado. 
Farm Committee—Thor Fritz, Kankakee. 








coriated the laggards and the indifferent. 
He said that there is a spirit of apathy 
manifested all over the state. He thinks 
it necessary to have the local agents 
aroused to a sense of duty. There is 
need for more local boards to be or- 
ganized, for a larger membership and 
for more interest for the common good. 


Illinois Backward on 
Fire Waste Contest 


Earl E. Fisk of Green Bay, Wis., who 
represented the National Association of 


JAMES M. NEWBURGER, Chicago, 
First Vice-President, Illinois Association 


Insurance Agents, said that only 50 per- 
cent of the local chambers of commerce 
in Illinois are entered in the Inter- 
chamber Fire Waste Contest. He said 
that in a great state like Illinois, this 
record is a burning shame. He urged 
the local agents to do more work 
through their local chambers and to be- 
come more active in these organizations 
along insurance lines. 

In the discussion as to the organiza- 
tion of local boards in the state, it was 
generally agreed that often times an 











SHIRLEY E. MOISANT, Kankakee, 
Secretary, Illinois Association 


outsider who is neutral, can bring agents 
together where any resident local agent 
must be unsuccessful. 

Mr. Giberson said that frequently men 
in a town are not big enough to face 
each other across the table and talk 
frankly. Local agents are suspicious of 
one another. 

In telling about the financial situation 
in the Illinois association, Mr. Giberson 
said that in order to pay the current as- 
sessment to the National association, it 
was necessary to draw on next year’s 
dues. He said that this was an intoler- 
able situation and the members should 
rally to the cause and contribute enough 
money to the Illinois association so that 
it could accomplish something. 


Sherman Called for 
Second Term Work 


The members were insistent that Ross 
C. Sherman of Waukegan be re-elected 
president. Mr. Sherman has served a 
year and has done very excellent work. 
He makes a strong and easy presiding 
officer. His comment on what is going 
on is always intelligently made and 
constructive. He has a manner in pre- 
siding that appeals to the membership. 

This year the afternoon session was 
devoted almost entirely to a general dis- 
cussion. No one had been assigned to 
discuss any topic and at times there was 
a lack of snap and initiative. However, 
there were some topics in which the 
members were interested and when they 
got going the session proved worth 
while. 

President Sherman has not yet ap- 
pointed the special committee that will 
take up the subject of salaried manager. 


J. A. GIBERSON, Alton, 
Chairman, Organization Committee 
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Take Up Live Topics at Open 





Session 


Chrysler Automobile Scheme and Bank Situation in 
Illinois Big Problems at Local Agents’ Convention 


T the afternoon session of the meet- 
A ise of the Illinois Association of 

Insurance Agents there was an op- 
portunity for discussion along a number 
of different lines. The one that gripped 
the minds of the members more than 
any other seemed to be the Chrysler au- 
tomobile issue and the tendency of au- 
tomobile manufacturers to get into the 
insurance business or at least to con- 
tro! the insurance on their cars. 

J. A. Giberson brought out the point 
that those that had had claims ran to 
their old local agents to help them out 
because there was no one on hand to 
give them assistance. He said that a 
man in his town had a claim on a Dodge 
car and called him up to help him out. 
Mr. Giberson said that he would be 
interested to know whether regular ad- 
justers and adjusting bureaus would 
handle the claims of these automobile 
manufacturing concerns that were ig- 
noring the local agents. 


Iilinois Bankers 
Mutual Competition 


George Wright brought up the mat- 
ter of competition of the mutual com- 
pany that is run by the Illinois Bankers 
Association. He said that this mutual 
is making inroads in the state and he 
feels that it is time when all companies 
should go on record as to their attitude 
toward these outside concerns and 
others that are antagonistic to local 
agents. 

Allen Murphy of Eldorado opened the 
discussion on the future of the small 
town local agents, especially those un- 
der 5,000 inhabitants. Mr. Murphy said 
that Eldorado had 5,004 inhabitants, but 
in order to get the good roads appropri- 
ation it was necessary to throw six peo- 
ple out of the town and get the popula- 
tion under 5,000. Mr. Murphy said that 
there are only three local agents in his 
town now. He said that he had per- 
sonally bought out a number of agents 
that had started in business. He said 
that the bank situation is acute in some 
localities. He declared that a town of 
5,000 people can support one or two full 
time agents. The trouble is, he said, 
that field men are so anxious to get rep- 
resentatives that they appoint anyone 
as agent. 

J. A. Giberson said that the banks that 
fail are usually those that are trying to 
get into other lines of business. They 
start in insurance or conduct other side 
lines and get far afield from their own 
particular activity. 


Bank Situation At 
Harrisburg Still Acute 


J. C. Robertson of Harrisburg said 
that the First Trust & Savings Bank of 
his city has become a very strong com- 
petitor there. He said that the local 
agents have been unable to dissuade 
companies from maintaining this agency. 
Strong influence, he said, is felt where 
this bank has relationships. He said 
it is impossible for a regular local agent 
to compete successfully with a bank 
agency. This bank agency was started 
after the so-called Richmond resolution 
was passed. 

Some discussion arose as to whether 
the Illinois association should defend 
the cause of an agent who is not a mem- 
ber. Suppose for example, a bank starts 
an agency in a town where there are no 
members. Should the Illinois associa- 
tion pay any attention to such a com- 
plaint? President Sherman took the po- 
sition that it would not and he was 
backed up by others. Some of the in- 
fluential members however declared that 
where a principle was at stake the IIli- 
nois association should fight just the 





same whether the agents were members 
or not. 

In discussing the bank mutual situ- 
ation in Illinois, George Wright said 
that State Auditor Nelson should in- 
vestigate the situation where banks are 
insuring in mutuals and reciprocals and 
ascertain what liability, both definite 
and contingent, they are assuming. 
These banks, he said, are handling trust 
funds. They have really signed a judg- 
ment note in blank in taking on mutual 
or reciprocal insurance. These banks, 
he said, are attracted to mutual insur- 
ance because they feel they can get a 
dividend and save a little money. They 
don’t appreciate the dangers to which 
they are exposing themselves. He said 
that while the. Illinois Bankers Associa- 
tion mutual claims that it is writing at 
conference rates, yet he said that he had 
heard of a number of cases where a 
lower rate was named. He said that the 
bonds issued through the mutual are 
taken by the Integrity Mutual Casualty 
of Chicago and the excess lines of burg- 
lary are taken by this mutual. 


Ocean Accident Man 
Explains Situation 


R. N. Douglass of Chicago, assistant 
manager of the Ocean, said that the 
bankers mutual will write $5,000 on a 
risk unless there is an armed guard. He 
said that he did not believe that any 
stock companies are taking its re-insur- 
ance. The excess lines, he said, are 
placed in the Integrity Mutual. Bank- 
ers blanket bonds, he said, are being 
handled by the Illinois Bankers Asso- 
ciation in the Integrity Mutual and he 
understands that 35 percent commission 
is being allowed. Mr. Douglass said 


that no company can make money on 
bankers blanket bonds and pay more 
than 15 percent commission. He de- 
clared that the Bankers Mutual lost 
money last year, but that as an insur- 
ance agency in placing business it made 
about $17,000. He said that when the 
mutual was established there were con- 
tributions to its surplus, but this had 
been reduced. 


Restaurant Owners 
Have New Deal 


P. A. Brosseau of Decatur said that 
the restaurant owners are now being 
circularized for a proposition offered 
to them whereby they can save money 
by placing their insurance through the 
Restaurant Owners organization. 

Mr. Wright declared that the bankers 
should be shown that in going to mutual 
and reciprocal insurance, they are simply 
sowing to the whirlwind and are en- 
couraging socialism. Insurance men 
who are directors of banks, he said, 
should use their influence to keep these 
banks in regular stock channels. 

James I. Loeb of Chicago said that 
the stock companies themselves are re- 
sponsible for business concerns casting 
about for means to save on their insur- 
ance. He said that there were a num- 
ber of brokers and agents interested in 
finance companies. The insurance com- 
panies made a great bid for finance 
business. Excess commissions were 
paid. The automobile companies there- 
fore seem to be attracted to the fact that 
there was a big rake-off on the insur- 
ance. He said that the reason the 
bankers association got interested in 
insurance was the fact that stock com- 
panies appointed the secretary as agent 








RESOLUTIONS ADOPTED 














There is no more important thing for the protection of local agents than some 
method of procedure that will provide for the elimination of the unfit agents and 
those who have company representation only for the purpose of Securing com- 


missions on property owned or directly controlled by themselves. 


Although 


we deprecate frequent appeals to legislation to provide remedies for our troubles, 
it seems that legislation is the only method to reach this situation. We therefore 
recommend that this association use its efforts to secure the passage of an 
adequate agent’s qualification law—either as a part of the proposed new state 
insurance code or if necessary as a separate act; and that every member of this 
association pledge his active support to this accomplishment. 


* 


The criminal fire waste in the United States needs no indictment from this 


body. 


It is a fact but too well known. 
the education of property owners and administrators of business. 


The best remedy appears to us to be 
There are 


many ways to accomplish this but one of the most effective is co-operation with 
the chambers of commerce in each city. We, therefore, believe it is the duty 
of every local agent to give his unqualified support to the fire prevention cam- 
paign of the United States Chamber of Commerce. 


*K 


* 


Local boards properly organized can control many of the perplexing problems 


which now- exist. 


Each member of this association should effect organizations 


of local boards where such boards are not organized. The members of such 
boards should be prevailed uponi to join the state and national associations ‘of 


insurance agents. 


Further it is the imperative duty of each member of this 
association to help to secure new members. 


This organization can increase its 


power and influence, and raise the standard of the insurance profession by a large 
gain in membership among those agents who follow correct practice and exemplify 


right principles in fire underwriting. 
* 


* 


Savings to our companies canbe effected in several ways. Two of these are 


important and simple. 


If advertising matter which is not of use to an agency is 


received, notice to the company should be given so that this waste can be 


stopped. 


and gave him the commission. The 
secretary and the members thus saw 
that there was some rake-off to be made. 
He declared that it is these influences, 
largely the result of greed and business, 
that are playing havoc. Attention was 
called that the First National Bank of 
Chicago seemed to be recommending 
the Illinois Bankers Association Mutual. 
Members declared that stock companies 
should make a protest to any bank 
where they are depositing money of 
bad business relations and call attention 
to the unfair competition that they are 
encouraging. 


Torpe Encourages Agents 
to Educate Assured 


August Torpe of Chicago said that in 
his opinion local agents should more 
thoroughly study the mutual and re- 
ciprocal plans and be able to educate 
their assureds as to the fallacy of enter- 
ing into a relationship of this kind. Mr. 
Torpe said that he was a director in 
some banks and had made it a point to 
educate his bank directors along the 
lines of sound insurance. Mr. Torpe 
said that he told his customers that if 
the banks go into the insurance business 
then the insurance men should organize 
banks. He tells his banks that they 
should confine themselves to their own 
business and not seek to travel in roads 
that are foreign to their territory. He 
calls attention to the fact that if a bank 
is insured in a reciprocal, it has nothing 
whatever to say about its insurance as 
the attorney-in-fact is supreme. He also 
says that the manager of a mutual is a 
czar and the bank has no recourse. The 
weakness of mutual and reciprocal in- 
surance can always be stressed and in- 
telligent arguments impress the banker. 


Bankers Stand by 
Their Association 


J. A. Giberson of Alton said that the 
bankers are loyal to their state associa- 
tion. They tell the members that the 
association is back of the mutual. They 
point out the fact that the association 
gets the commissions on the business 
and the profits go to the members. By 
securing the commissions they add to 
their fund to fight bank burglars. This 
has a financial appeal to the banker. 
Mr. Torpe said that when a bank has its 
insurance in a mutual or reciprocal it im- 
mediately puts the institution in jeopardy 
There is no way of estimating what the 
liability might be in case of disaster. 

Mr. Douglass of the Ocean said that 
his company did not originate the plan 
of appointing the secretary of a bankers 
association as agent. It inherited this 
practice. He said that in the early days 
the bank insurance was a highly special- 
ized line. Twenty-five years ago the 
local agents did not go after bank busi- 
ness and did not understand it. He said 
that during the last 12 years the Ocean 
had made no effort to hold its old bank 
business where it had secretaries as 
agents and had made no new contracts. 
He said that there are only two state 
associations left that are placing their 
business in the Ocean. He said that the 
Ocean believes in the local agents and 
will not adopt any plan that is detri- 
mental to them. 


Chicago Motor Club Is 
Active for Members 


President Sherman said that the Chi+ 
cago Motor Club now has five solicitors 
in Waukegan securing members and 
getting policyholders in its reciprocal, 
He said that he had put on a campaign 
of education in his town showing what 

(CONTINUED ON PAGE 16) 
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Automobile Insurance Plans Reviewed 


By EARL E. FISK 


Representing National Association of Insurance Agents 


been mixed 


HAVE up in the new 
automobile insurance situation since 
the middle of last June when 


the Palmetto-Chrysler proposition was 
brought to my attention by members of 
the Wisconsin association, and we have 
been in it ever since. We immediately 
appealed to our commissioner, W. Stan- 
ley Smith, which resulted in prompt 
action upon his part in issuing an order 
stopping the Chrysler dealers from is- 
suing the proposed Palmetto insurance. 
As you all know, this was followed by 
an injunction obtained by the Chrysler 
people and resulted in a hearing before 
Federal Judges Luse of Superior, Giger 
of Milwaukee, and Evans of Chicago, 
at Superior, Wis., Aug. 22, 1925. Up 
to the present time the decision of the 
court has not been rendered. 


Rapid Developments 

in the Situation 

There have been rapid developments 
and many changes in the situation daily 


since that time, and this automobile 
proposition has grown to tremendous 
proportions. First came the activity 


of the Chrysler Sales Corporation sell- 
ing insured Chrysler cars, the master 
policy in that case made by the Pal- 
metto and backed by the Automobile 
of Hartford. This was followed by the 
plans of the Dodge Brothers for financ- 
ing the sale of Dodge cars and includ- 
ing fire and theft insurance in the 
Export of New York. Now comes the 
General Motors Corporation which is 
out with a new insurance company of 
its own, the General Exchange Corpora- 
tion which is to be regularly admitted in 
every state to write fire and theft in- 
surance on General Motors products. 
Others, undoubtedly, will follow, and 


this proposition of selling wholesale in- 
surance will eliminate the local insurance 
agent. We are face to face with this 
modern development, and the question 
is: What are we going to do about it? 


Question of Effect 
on Public Is Vital 


It is not my intention to go into the 
technicalities of the proposition, but 
rather to view the situation from the 
point of how it affects the public inter- 
ests. The National Association of In- 
surance Agents is a public spirited body 
dedicated to upholding the highest ideals 
of the profession, and I point to our 
time-honored statement of always sup- 
porting right principles and ever oppos- 
ing bad practices. 

From the time of its organization the 
National Association of Insurance 
Agents has stood firm on this platform. 
It has been the only body in the insur- 
ance business which has stood for ideal- 
ism in the business. It has long been 
the stabilizer and the influence for good. 
We believe the American agency system 
is indispensable in serving the public 
with insurance and its work covering a 
period of over 30 years has been ample 
proof of the value to the public and the 
need of its existence. 


Are Undermining 
Sound Insurance Plans 


The organized agents are not only 
working to raise the ethics of the busi- 
ness but are fighting encroachments that 
will measurably lower the standards as 
well. These automobile manufacturers 


that are trying to hurdle the agency sys- 
ter and attach insurance to motor cars 
as a sales inducement are attacking the 
sound insurance practices of the coun- 
try. 

Insurance is a vital factor in present 
day economics. Without it society could 
not exist. We know that insurance 
could not have grown to its present 
position in American business if it had 
not been for the American insurance 
agent. Shall we now because a few 
automobile manufacturers have decided 
to tack on insurance an accessory 
to their cars start a system of insurance 
selling which would junk the American 
agency system? 


as 


Does It Serve 
Public Interest? 


The National Association of Insurance 
Agents has long been committed to the 
doctrine that there is only one test to 
apply to consider the usefulness of any 
practice in the insurance business: Does 
it serve the public interests? There is 
not now and never has been any demand 
on the part of the public to the auto- 
mobile manufacturers for any assistance 
to reduce insurance costs and if and 
when such relief is sought, the insurance 
departments in the various states are 
competent, able and willing properly to 
protect the public’s interest not only as 
regards the premiums to be charged but 
on all other matters connected with the 
insurance coverage. If the automobile 
manufacturers are seriously concerned 
in the public’s interest, how do they 
justify the commissions paid to the 


local automobile dealer; and why not 
provide replacement parts, accessories, 
tires and gas at cost, which would be a 
real servicé and benefit to the public? 

The development of the automobile 
has brought about tremendous changes 





EARL E, FISK, Green Bay, Wis., 
Representing National 


Association 


in the economic life of America. It is 
estimated that there are 15,000,000 cars 
in the United States. The tremendous 
annual increase in the sale of automo- 
biles during the past ten years would 
have been impossible without some plan 
on the part of the automobile manu- 
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Peoria Agents 


ADDISON-BOURLAND COMPANY 
BOTTIGHEIMER, S. G. 
CALLENDER & COMPANY 
CONWAY McCARTY 
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LEVISON & COMPANY 

MEISINGER & COMPANY 
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ROSWELL BILLS & COMPANY 
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WITTICK & SON, WM. A. 
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DOES THIS APPEAL TO YOU? 


AL. C. SCHMUKE, Secretary 
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facturer or dealer to finance the sale 
and distribution of the car. It is esti- 
mated that 90 percent of the automobiles 
are sold on the deferred payment plan. 


Financing Plan 
Proved Too Costly 


Local banks were careful not to loan 
money to the individual purchaser of a 
car, unless the applicant had other fi- 
nancial responsibility than the mere pos- 
session of a car. This led to the 
financing plan which has generally pro- 
vided for a substantial increase in the 
purchase price, a high rate of interest 
together with other charges, all of 
which resulted in a very considerable 
sum which the installment buyer had 














GEORGE NORTH TAYLOR, Streator, 
Chairman, Grievance Committee 


to pay over that of the cash buyer. It 
is easy to understand how and why the 
automobile purchasing public will buy 
its first or second car under this waste- 
ful and costly scheme, but it surely had 
its awakening and that is what has taken 
place. 

The slowing down of industry, par- 
ticularly this year, tells its own story. 
The buyer became more cautious, and 
refused to purchase, with the result that 
automobile prices have fairly collapsed. 
Some automobile mayufacturers sensed 
the idea that the charges for financing 
the purchase of the automobile were not 
satisfactory and in an endeavor to justify 
and perpetuate the present plan have 
devised a scheme of including a limited 
coverage of insurance to the buyer. 


Buyer Must Pay 
For His Insurance 


Of course, the buyer pays for the in- 
surance. Nobody expects to get some- 
thing for nothing, and in the last analy- 
sis anything obtained without cost has 
little value. But the public demands a 
fair deal whether it is in the purchase 
of automobiles or insurance. The ques- 





tion is, will the public be hoodwinked by 
such tactics? Some manufacturers de- 
sire to control the prices of their com- 
modities, particularly when this price is 
affected by a material factor that is 
subject to great fluctuating as the fi- 
nancing of automobiles sold on the time 
payment plan. These time payments 
may become the bane of American busi- 
ness. 

I was particularly struck with the ad- 
dress made by our own secretary, Wal- 
ter H. Bennett, at Fort Wayne, Ind., 
before the Indiana association, October 
27 on the subject of wholesale insurance. 
Mr. Bennett declared that the system is 
economically unsound and that if fol- 
lowed relentlessly by all manufacturers, 
it would deal a staggering blow to this 
country. He found tault with the sys- 
tem upon the basis that it inveigles 
persons of small means to purchase 
commodities far beyond their ability to 
pay. 

Somewhat the same criticism was di- 
rected against the present system of time 
payments and financing at Atlantic City 
Oct. 23, by T. James Fernley, executive 
secretary of the National Hardware As- 
sociation, and particularly aimed at 
Henry Ford. Mr. Fernley said that by 
inaugurating the Ford installment plan 
“Henry Ford has started the country to- 
ward economic and financial ruin,’ and 
that it has “impregnated all lines of 
business.” The convention unanimously 
adopted a resolution condemning the 
installment system of buying. 


Insurance Is Not an 
Incidental Business 


The automobile industry has greatly 
served the nation’s growth, but this 
does not follow that it can take unto 
itself the greater institution of insur- 
ance or any part thereof. Insurance is 
a vital factor in the financial ind indus- 
trial life of America. Its magnitude and 
its influence on life itself are so far 
reaching that any attempt to impair the 
present high standards it has attained, 
would be traitorous to the public in- 
terest. 

Insurance is not an article; it is a 
contract, a service. The assured should 
have a free selection of the company and 
agent by whom the service is provided 
through an insurance contract. Any 
corporation that endeavors to inflict 
compulsory insurance on the public and 
deprive him of the services of his local 
agent is working grave harm to the 
public and will meet with resistance 
from the insurance fraternity. Likewise, 
any insurance company which assists 
any company or corporation to enforce 
insurance on purchasers of merchan- 
dise and thus deprive them of freely 
choosing their company and agent can- 
not expect the insurance fraternity to 
overlook such action. 

It is needless to explain how the 
public is harmed by such wholesale sell- 
ing of insurance because the very fact 
that you men are in the insurance 
business proves that the public must 
have and requests the services of trained 
insurance advisers. It took many years 
for the American agency system to at- 


tain its full power. It reached that 
power because of the necessity of pro- 
viding agency service to which the pub- 
lic is entitled. When an automobile 
manufacturer enters into a scheme to 
deprive the public of the local agent’s 
advice and service, it limits the Ameri- 
can agency system and works injury as 
a result. 

I have not gone into a discussion of 
the technical merits of one form or 
another, nor will I touch at length upon 
the federal court decision of Ohio due 
to the fact that this is undoubtedly 
familiar to all of you through the 
columns of the insurance press, but I 
may add that it would be hard to use 
language that would more strongly up- 
hold the American agency system than 
the federal court used in the Ohio de- 
cision. 

It is reported that the Chrysler- 
Palmetto people intend to revise their 
plan in order to meet the objections of 
the various insurance departments, and 
last week’s issue of THE NatTIoNAL UN- 
DERWRITER stated that Commissioner But- 
ton of Virginia believes that the way 
has been paved for the amicable settle- 
ment of the Chrysler-Palmetto con- 
troversy as far as the commissioners 
are concerned. This plan is to come up 
before the Insurance Commissioners’ 
Convention scheduled to be held at Chi- 
cago, Dec. 8-10. 

You will recall that during the re- 
cent annual convention at Kansas City, 
many hours were spent on the question 
of wholesale insurance by the.executive 
committee and the convention. Most of 
you are familiar with the details of the 
convention’s action to inquire into the 
matter to consider the interests of all 
parties concerned and to report thereon. 
That committee was appointed shortly 
after the convention and consists of 
Past President Thomas C. Moffatt of 
Newark, N. J., chairman; Frank L. 
Gardner, Poughkeepsie, N. Y., and R. 
P. DeVan, Charleston, W. Va. This 
committee has already met and consid- 
ered the interest of some of the parties 
connected in the situation. 


Will Apply the 
Customary Test 


The task of the special committee 
and our task is to judge wholesale in- 
surance by our announced test of every 
insurance practice: Does it serve the 
public interest? We are confident that 
when an opinion on this matter has 
been reached, it will represent the best 
thought of the organized agency forces 
of this great country and will win the 
approval of right thinking men every- 
where. We have gone to the public 
within the past year to teach it what 
insurance means and how the American 
agency system serves it. With this 
new knowledge it will hardly fail to 
approve our action in the public inter- 
ests. 

The National association from the 
start has actively watched it and de- 
termined to fight against this scheme 
of exploitation which serves no public 
interest and gives no public service, 
but tends to destroy long established 


ideals, principles, and practices after 
experience and tests have proved them 
to be right. 

I am not permitted at the present time 
to disclose the situation as it relates 
to the proposal made to the insurance 
commissioners or that made to our own 
special committee, but I may definitely 
say that our committee has refused to 
accede to the plan of placing approval 
on the Palmetto’s scheme, and our com- 
mittee is strongly upholding the posi- 
tion which they have taken. 


Cup for Attendance 
Exhibited at Meeting 


The big attendance cup donated by 
the Des Moines local agents to the state 
association that has the largest attend- 
ance at the annual meeting of the Na- 
tional Association of Insurance Agents 
was won this year by the Illinois 
association and it was proudly exhib- 
ited at the president’s table. This is the 
second year that Illinois has captured 
this cup. It had 28 members at the 
recent Kansas City convention. The 
year before it had 36 members at the 
Milwaukee ‘ convention. The Illinois 
association must win it three times be- 
fore it becomes the permanent property 
of the organization. This_ cup was 
donated in 1920 at the Des Moines 
convention, Illinois and Missouri being 
a tie, each having 30 members there. 
Missouri won the cup at the Los An- 
geles convention in 1921. Ohio won the 
cup at the Buffalo convention in 1923. 
Tennessee won the cup at the Hot 
Springs convention in 1922. 


Many Field Men Attend 


There were a large number of field 
men present at the Decatur meeting but 
not many in the managerial ranks. Fred 
D. Hess, assistant manager of the 
American, and R. A. Buckman, execu- 
tive special agent of the Royal, were 
present during the entire session. As- 
sistant Manager George B. Sedgwick 
of the Great American went down in 
time to attend the banquet. 


Report of the Treasurer 


E. Moisant, treasurer of the Illinois 
Pb Association, reported total re- 
ceipts, $9,601. This included $3,652 bor- 
rowed from the 1925-26 dues. On last 
year’s National Association of Insur- 
ance Agents’ assessment was paid $2,602 
and the dues this year amounting to $4,- 
208. The membership Oct. 20, 1924, 
amounted to 482 and the membership at 
the time of this report was 443. 


Convention Committees 


President Sherman of the Illinois as- 
sociation appointed the following com- 
mittees: 

Resolutions—George North Taylor, 
Streator, chairman; James M. New- 
burger, Chicago; C. L. Tracy, Kankakee. 

Nominating—J. A. Giberson, Alton; 
Ralph S. Freese, Bloomington; August 
Torpe, Chicago. 
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The Fidelity & Casualty 
Co. of New York 


134 SOUTH LA SALLE ST. CHICAGO, ILLINOIS 


The Premier Casualty and Surety 
Agency of the West 


Experts on hand in all branches of the business to work out 
and put through your propositions equitably to insured and 
insurer. Correspondence with insurance agents solicited. 
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_R. W. HOSMER & COMPANY 
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Fidelity and Surety, Plate Glass, Steam Boiler, Fly 

Wheel, Workmen’s Compensation, Automobile, 

Liability, Property Damage and Collision, and all forms 
of Public Liability Insurance. 


McMULLAN & DOUAIRE 


Managers of Illinois Department 


Insurance Exchange Bldg., Chicago 
Especially Attractive Service to Agents and Brokers 





Greetings to 
Illinois Local 
Agents 


_NEWBURGER & CO. 


Chicago, III. 


John E. Hof 








ne HICAGO—orgn indus 

4 science—is alfreat as 
center. Herql be fot 
quarters of the gre@estern 
of various companiefe office 
tions and Bureaus, arge Li 













Insurance men of go are 
the agency systemfey ar 
sympathy with theg and p 
Illinois Associationfrsuran 


Agents in other citill find 
this page well equato har 
side business. Cal 
visit Chicago, evergpt 









If they can in any j 
friendly city mort§sant a 
call upon them—th 

















30 Years of 
INSURANCE SERVICE 
Teninga Bros. & Co. 


ROSELAND 
INSURORS 


11324 Michigan Ave., Chicago 


A. J. TENINGA, Mgr. 














PANAMA PLINY 





NA 


a 








Phon 3! 
173 7uran 


Pittsburgh Underwriters 

Ben Franklin Unde 
Atlas Underwriters 
Century 


Union Indemnity 








November 13, 1925 


ILLINOIS LOCAL AGENTS’ NUMBER 











NT iA ae 














1G O 


rance Gentler 


Se ee ee 


ih 

















ROLLINS-BURDICK-HUNTER CO. 


Chicago: 
Insurance Exchange Building 


Exceptional Facilities for All Subjects 


Insurance 
New York San Francisco Seattle 
Detroit Kansas City London 








tonne 













—orgn industry, art, and 
—is alfreat as an insurance 
Herdl be found the head- 
> gregestern Departments 
ipanieee offices of Associa- 
aus,aerge Local Agencies. 


1 of go are believers in 
ystemfey are heartily in 





H. Dalmar & Co. 


INSURANCE 





1425 Insurance Exchange 
CHICAGO 


100 William Street 
NEW YORK 


GORDON CAMERON TELEPHONE WABASH 3846 


W. F. CAMERON & CO. 


INSURANCE 
Room 1540, 175 W. Jackson Bivp. 
CHICAGO 














1 theg and purpose of the 












ationfisurance Agents. 


1 citifll find the offices on 
equgto handle their out- 

Cafpn them when you 
-veri@t them will be happy 
lve ¥insurance problems. 
ake your stay in the 





The Purnell- 
Dudley Co. 


Fire and Casualty 
Service for Local 
Agents in Chicago 
and Illinois 


1717 Insurance Exchange 
CHICAGO 














ENGELHARD, 
KROGMAN 
& CO. 


Insurance of Every Kind — 
968 INSURANCE EXCHANGE) - 


Telephone Harrison 2525 
CHICAGO, ILL. 



















Superior Republic 
New Brunswick 

i Wheeling, Pa. 
Liberty Bell 
(All Casualty Lines) 





aveaenae 


Forty-Ninth Edition 
THE 1925 ARGUS 


Fire Insurance Chart 


When you are competing for, or 
saving business a chart which gives 
all companies, stock, mutual, recip- 
rocal, is an invaluable aid. 

The working tool you need is the 
Argus. “The National Underwriter” 
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President Reviews Years Activities 


By R. C SHERMAN 


N reviewing some of our activities for 
| tne past year, I am much pleased over 

the adoption of an entirely new consti- 
tution and by-laws in Illinois. Illinois 
was the second state to include in its 
constitution the declaration of principles 
as outlined in the National association 
meeting at Milwaukee. 

At the beginning of my administration 
we held several regional meetings 
thinking that we could bring the agents 
in closer touch with the association by 
going into a designated territorv and in- 
viting the surrounding towns to join us. 
The men who were appointed as chair- 
men of these meetings put in consider- 
able time and expense, but we found that 
it was difficult to have an attendance of 
very large numbers, and therefore dis- 
continued on account of the expense in- 
volved. 


Agent’s Qualification 
Law Not Included 


Your secretary and president have had 
a very busy year attending to associa- 
tion work, and have given considerable 
time to the association. Last spring, 
like a flash of lightning in a clear sky, 
Senator Dailey introduced a bill recodi- 
fying all the insurance laws of the state. 
Mr. Moisant and I hurried to Chicago, 
where a hearing of the senate commit- 
tee was in session and endeavored to 
have incorporated in the bill a strict 
agents’ qualification and anti-rebate sec- 
tion. We found, however, that it was 
impossible to secure the desired change 
on account of the pressure which was 
being brought to bear by the reciprocal 
and mutual companies. Rufus Potts 
and others were conspicuous as usual in 
representing these interests, the expe- 
rience of Sherman & Ellis apparently 


having no effect upon their views. We 
did, however, secure a slight modifica- 
tion of the original bill, but the meas- 
ure was lost in the closing hours of the 
legislature. It is more than likely that 
it will be presented again at the next 
session. As the legislature does not meet 
again until a year from next January, 
you will have sufficient time to line up 
your representatives and senators while 
they are at home and away from the in- 
fluence of the politicians at Springfield. 
The time for action is right now. 


More Funds Are Needed 
to Conduct Examinations 


I also desire to inform you of a meet- 
ing which your executive committee held 
in Chicago with Clifford Ireland, direc- 
tor of trade and commerce. The object 
of this meeting was to enlist his sym- 
pathy in the matter of legislation regard- 
ing a more rigid examination of recipro- 
cals in Illinois. We were informed by 
him that the present law is adequate, if 
sufficient funds are appropriated by the 
state to carry on the examinations. His 
department has been handicapped in this 
respect as a very small proportion of the 
taxes levied on the insurance companies 
are assigned to the insurance depart- 
ment for examinations. We pledged the 
support of the state association in back- 
ing his request for additional funds. 


Closer Relationship With 
Companies Is Needed 


I will now call your attentie~ to the 
necessity of a closer relationship with 
the companies we represent. We should 
ever be mindful of the obligations which 
we have assumed as their representa- 


tives and endeavor to meet their require- 
ments to the fullest extent. Consider- 
able has been said of late regarding the 
expense ratio and especially the large 
expense involved in flat cancellations. 
‘Assuming that there is an average of 
1,000 agents in each state, who average 
three flat cancellations a month, (which 
is a small figure), this means a total of 
144,000 flat cancellations per month in 
the United States. Think of the tre- 
mendous amount of labor involved in 
registering these policies as premiums 
and then as return premiums for which 
no remuneration is received. We can 
easily reduce this amount by properly 
conducting our business. It is poor busi- 
ness to write renewal policies without 
first consulting the assured. We can 
also save thousands of dollars in the 
company supply departments by using 
more discretion in ordering supplies and 
advertising matter. We throw thou- 
sands of dollars in the waste baskets 
every year. 

I believe that we should also co-op- 
erate with them, and they with us, in 
other matters affecting both of our in- 
terests. California is leading the way in 
this respect with a council composed of 
local agents, brokers, fire companies and 
casualty companies which meets regu- 
larly and discusses matters of mutual 
interest. This is the proper spirit of co- 
operation, and it will be a great day 
when this spirit permeates the entire 
United States. 

I would also call your attention to 
the necessity for organization of local 
boards in your various districts. The 
local board, properly organized, can 
control many of the perplexi~~ questions 


which now exist, and which are brought 
to the state and National associations 
due to the lack of local control. Ina 
great many communities local boards 
have been able to handle the financial 
institution, multiple agency, underwriters 
and other questions with great satisfac- 
tion. I will also ask you to give con- 
sideration to the flat commission ar- 
rangement which will no doubt be 
submitted in Illinois within the next few 
years. The establishment in Chicago of 
the new adjustment bureau composed of 
both Union and Bureau companies in- 
dicates that the companies can and will 
work together when they so desire. The 
action of the companies in West Vir- 
ginia and some of the eastern territory 
leads me to believe that it will not be 
long until the leading companies in both 
controlling organizations will get to- 
gether on this question. 

Another issue of great importance 
which is before the local agents today 
is that of automobile insurance. The 
automobile has been a large source of 
income to local agents the past few years 
and if we read the signs of the times it 
will not be long before the local agents 
will be writing fire and theft insurance 
only on cars of more than one year old. 


Strong Tendency to Invade 
the Insurance Business 


I am informed there is a scheme on 
foot for all the manufacturers of auto- 
mobiles to control the finance and in- 
surance on all cars sold on time pay- 
ments. General Motors, Dodge and 
Chrysler already have their plans in the 
hands of their dealers which in the case 
of General Motors and Dodge are op- 
tional at this time. I am advised, how- 

(CONTINUED ON PAGE 16) 
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Something different in casualty insurance methods 
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do, you seek to do it thoroughly. Unless such ‘is the ideal there can be 








no lasting success. The National Underwriter is trying to live this ideal. 
It is trying to cover the field of Insurance thoroughly. In addition to 
giving a most complete weekly report on all phases of Insurance many 
special numbers have been published this year and at no extra cost to 
the regular subscriber. These numbers have covered a multitude of 
subjects and meetings, all of which are of vital interest to Insurance 
men. If you are an Insurance man you can not thoroughly do your job 
unless you read an Insurance paper. And the paper that fills the bill 
is 


THE NATIONAL UNDERWRITER 


Accident, Health, Compensa- 
tion, Public Liability, Property 
Damage, Automobile, Plate 
Glass, Burglary, Theft, Rob- 
bery, Steam Boiler. 


Member of Illinois Association 
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We want to serve you in emergencies. 


When you are having trouble with an important risk, we want 
to help you with it. 


Write and tell us your problem. If we help you, give us the risk. 


We have been local agents for many years. We meet the same 


problems you do and our experience should be valuable 
to you. 


We are General Agents in Illinois for both Fire and Casualty 
companies. 


All the service you could possibly want in both fields, is avail- 
able in one office by a well trained, successful organization. 


If we serve you well in big things you may want us to handle 
the smaller ones, too. 


Try us soon. It may be well worth your while. 


CHILDS, YOUNG & WOOD 


General Agents. 
Large, well known companies. 


| FIRE CASUALTY 


Insurance Exchange, Chicago 











—.. 


Some Strong Address Given 
At Illinois Agents’ Banquet 


T the banquet of the Illinois Asso- 
A ciation of Insurance Agents, C. M. 

Cartwright of THe NaTtionaAL Un- 
DERWRITER officiated as toastmaster. The 
speakers were Earl E. Fisk of Green 
3ay, Wis., who represented the National 
Association of Insurance Agents; Clif- 
ford Ireland, Illinois director of trade 
and commerce, and E. E. Crabtree of 
Jacksonville, Ill, mayor of that city, 
president of the Farrell State Bank and 
president of the Illinois Municipal 
League. J. A. Giberson of Alton, pro- 
nounced the benediction. 


Fisk Urges Agents 
to Get Into Service 


Mr. Fisk said that the professional 
capacity of insurance men is being de- 
véloped and is being recognized more 
and more by the public. A greater ap- 
peal is being made to the premium pay- 
ers, acquainting them with the funda- 
mentals of the business. The local 
agents are working through their local 
chambers of commerce and are seeking 
to get these local bodies tied up with the 
United States Chamber of Commerce 





Every local agent in Illinois has a vested 
property interest in his expirations. He is 
entitled to them. He has worked for them. 
He has given his best effort to building up 
his business. 


tions. Why? 


The Illinois 


Do you want these expirations insured? 
Do you want strong safeguards placed 
about your business? 


Were it not for the organized local agents 
your expirations and the business of your 
agency in general would be a target for 


The Illinois 
sharpshooters. 


jhe ba pe A, and members 
The Illinois Association of Insurance , 


Why The Illinois Association of Insurance Agents? 


tion has insisted on the rights of agents 
being protected. 


Agents is fighting your battles. It is 
championing your cause. 
your grievances. It is stabilizing the busi- 
ness and making it permanent. It is seek- 
ing higher standards of agency representa- 
tion and service. 


Agents, through its legislative committee 


Because the agency associa- 


Association of Insurance 


It is adjusting 


Association of Insurance 


is safeguarding the interest 





Agents affiliated with the National Associa- 
tion of Insurance Agents is the protector 
of every insurance agent in the state. 


Do you think that you have a grievance, 
a just one, against a fellow agent in your 
community or a company? Such will be 
taken up by the Illinois Association, inves- 
tigated and adjusted. 


mT ~ 7 js 
Today fire and casualty companies are 
respecting the agent’s ownership of expira- 


Illinois Association 
of Insurance Agents 
S. E. MOISANT, Secretary 


Kankakee, Ill. 


of the agents at legislative sessions. 


Through united efforts much can be ac- 
complished. Every agent in the state owes 
it to himself and to his business to be 


‘affiliated with this organization. 


We will be glad to tell you more about 
the work of the organization and give you 
concrete incidents where agents have been 
greatly benefited. 
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Shirley E. Moisant, Secretary 
Kankakee, III. 


Dear Sir :— 


Please tell me the advantages of being a 
member of the Illinois Association of Insur- 


ance Agents. What are the dues? 


| 








and especially interested in “the inter- 
chamber fire waste contest. Mr. Fisk 
said that the effort is being made along 
conservation lines. In Illinois, he said 
that only about 50 percent of the local 
chambers are entered in this contest. 
He feels that more steam should be put 
on in the state by the Illinois associa- 
tion and the local agents in getting these 
chambers interested. 

The next step to be undertaken by 
the United States Chamber of Com- 
merce through the local bodies will be 
accident prevention and health conser- 
vation. In that campaign the National 
Safety Council will be a big factor. Mr. 
lisk said that in five states all the local 
chambers are entered for the inter-city 
fire waste contest. 


Mayor Crabtree on 
Cooperation Results 


Mayor Crabtree made an address that 
appealed very strongly to his listeners. 
He is serving his fourth term as mayor 
of Jacksonville. He took charge of a 
bankrupt city with everything in a cha- 
otic condition, with the town on the 
decline and with everyone dissatisfied 
with the way things were going. He 
showed how Jacksonville has been resur- 
rected and lifted out of the slough of 
despond through the cooperation of 
its citizens. Mr. Crabtree said that the 
people of Jacksonville found themselves 
and found one another. 

He urged everyone to stand up for 
his own business. He said that the re- 
sults at Jacksonville show what can be 
accomplished through cooperation. The 
Illinois Bankers Association, he said, 
has done much because every member 
is on the job. He asserted that there 
are less than 25 banks in Illinois that 
are not members. 


Cooperation Is the Art 
of Working Together 


Cooperation, he said, is the art of 
people working together. When men 
find that they can work successfully 
with the other fellows they are on the 
road to achievement. Mayor Crabtree 
said that every insurance man should 
take a vital interest in his municipal gov- 
ernment. The genuine politician he de- 
fined as a lover of his home town. He 
said that it is possible in every commu- 
nity to teach the people to work to- 
gether. 

“Let’s get together” is the slogan that 
Mayor Crabtree urged on an organiza- 
tion and those interested in municipal 
affairs. When confidence is established 
in one another the big work is begun. 
Every organization should find its 
strength and all ‘the members should 
work together intelligently. 


Zeros, Neros and Heroes 
Are in Every Town 


Mayor Crabtree said there are three 
classes of people in a community—zeros, 
neros and heroes. He said the zeros are 
the ciphers who never do anything. 
The Neros, he said, are those who are 
fiddling their time away developing 
envy, jealousv, hatred and restlessness. 
The heroes, he said. have the courage, 
good sense and wisdom to attack every 
problem energetically and follow it to 
the end. They are the ones who work 
in harmony with their fellows. 

Mr. Giberson in closing the meeting 
said that there should be 100 men, up- 
standing local agents in Illinois, who 
will stick together and see to it that the 
organization is put on its feet and moved 
forward to the accomplishment of big- 
ger things. 


Secretarv §. E. Moisant in his report 
said that he had visited 22 towns in the 
interest of the association during the 
year. The dues last vear averaged $12.92 


ner member and this year averaged 
$15.91. 
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Accounting Discussion Topic 


T the annual meeting of the L[llinois 
A Association of Insurance Agents, 

R. C. Sherman of Waukegan, 
president, was in charge and Secretary 
S. E. Moisant was at the desk to chron- 
icle the proceedings. 

Early in the session the subject of 
“Flat Cancellations” arose, the charge 
being made that local agents were re- 
sponsible for much of the grief in this 
connection. President Sherman said that 
he always saw the assured before writing 
up renewals, because he found that some 
corrections in many cases had to be 
made and this could be done before the 
policies were sent out. Furthermore, he 
said that he had been able to increase 
the insurance very frequently or get 
new lines by calling on the assured at 
expiration. 


Cases Handled by 

Grievance Committee 

George N. Taylor of Streator, chair- 
man of the grievance committee, made 
a report on some of the cases that had 
been referred to his committee. He said 
that C. W. Davis, state agent of the 
Netherlands, had sent out a circular so- 
liciting banks to take the agency of his 
company. On investigation it was found 
that Mr. Davis did not address any 
banks that were not already in the busi- 
ness. 

William B. Martin of Benton had 
made a complaint to the association that 
the State of Pennsylvania was wrong- 
fully endeavoring to charge him up with 
return commission because it was retir- 
ing from this section. He claimed that 
he should not be called on to make this 
sacrifice. Mr. Martin said that the State 
promised to carry the case to the su- 
preme court if necessary. He appealed 


to the Illinois association to pay. one- 
half the expense of the litigation if 
started. Mr. Taylor said that his com- 


mittee had not made an investigation of 
this case. 


Appeal for Aid in 
Membership Drive 


Mr. Taylor said that evidently the 
company was retiring from that terri- 
tory and someone from the floor said 


that it was withdrawing from 14 coun- 
ties. According to what information 
could be gathered the State claimed that 
Mr. Martin rewrote the business in other 
companies and so that he met with no 
loss whatever. The general. opinion was 
that if Mr. Martin still represented the 
company at the time it cancelled its busi- 
ness he had no chance in the world to 
make a case. 

In discussing the membership Presi- 
dent Sherman said that in a short time 





ERNEST PALMER, 
Manager, Chicago Board 


a representative from the National asso- 
ciation, presumably Karl Rieke, will be 
in Illinois, working in the state. He said 
that the members in the different towns 
can be of great benefit in working with 
Mr. Rieke. He said there was no reason 
why every member should not get one 
new member during the year. Mr. 
Sherman declared that the agents need 
a defensive organization. He said that 
for instance the local agents at Rock- 
ford had appealed to him to come to 
their city and organize a board but he 
had not been able to give it attention. 


Discussion of Local 
Agency Accounting 


Joseph F. Gauger of Gauger & Diehl, 
certified public accountants of Decatur, 
gave a very interesting talk on local 
agency bookkeeping and _ accounting. 
James I. Loeb of Chicago, in comment- 
ing on the address, said that in his city 
the bookkeeping of local agencies had 
been reduced to the simplest form. 
When a policy is written a bill in trip- 
licate is made out, one of which goes to 
the policyholder and the other is kept in 
the files. It is properly indexed so that 
through this loose leaf system a ledger 
is not required. The third carbon is sent 
to a broker, if a broker initiated the 
business. He said that this. does away 
with a lot of work. He said that some 
of the brokers have adopted this system 
in their records. 


Important to Have 
Data Easily Accessible 


J. A. Giberson of Alton said that he 
found the “Rough Notes” system the 
most simple and effective. Mr. Giberson 
believes in having an office rigged out 
with up-to-date methods and also wants 
to have his information recorded and in- 
dexed so that it can be gotten at readily. 
He said that when anyone calls up on 
the telephone or writes in for any infor- 
mation concerning insurance in_ his 
ageucy, he desires to have his system 
working so that the information can be 
readily secured. Mr. Giberson said that 
while this costs more, he gets a lot of 
fun and satisfaction out of doing busi- 
ness in an up-to-date way. He told of 
one of his customers coming to see him 
one day and being impressed with the 
character of his office. This visitor told 
a competitor that Mr. Giberson seem- 
ingly had a wonderful office system. 
The competing agent said, “Old Gibbie 
has people even keeping track of the 
weather.” Mr. Giberson said he took a 
great deal of comfort himself personally 
in knowing that his office was geared up 
along modern lines. 





RALPH F. FREESE, 
Bloomington, Illinois 
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N. C. McLEAN J. F. GALVIN 


McLEAN & GALVIN 
GENERAL INSURANCE 


OFFICE: 
No. 508 Missouri Avenue 
EAST ST. LOUIS, ILL. 


Oldest and largest Insurance Agency in East St. Louis 








Henry D. Sexton Stephen D. Sexton Stephen D. Sexton, Jr. 


SEXTON & SONS 


General Insurance 


Office, 21 North Main Street 
EAST ST. LOUIS, ILL. 
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LEON G. SMITH R. M, SMITH 


F. C. HAMLIN 
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Insurance Underwriters 
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Banker Heard the 


Comment of Agents 


E. E, Crabtree of Jacksonville, IIL, 
mayor of that city, who is president 
of the Farrell State Bank and former 
president of the Illinois Bankers Asso- 


ciation, got an opportunity to hear what 
the insurance men thought of the bank- 
ers association organizing a mutual 
company to write burglary and bank 
holdup, and also he got an insight into 
the feeling of the local agents toward 
bank agencies. But one or two recog- 


nized Mr. Crabtree in the room. He 


sat during the entire session incognito, 
so to speak. In his talk at the banquet, 
he said that he was glad to have heard 
this comment, because it was illumi- 
nating. He asserted that it was a good 
thing once a while for a man in any 
business to get a frank expression from 
the outside. 
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Established 1835 


Union Insurance Society 


of CANTON, Ltd. 


UNITED STATES BRANCH 


175 West Jackson Boulevard 
CHICAGO 


HE “UNION OF CANTON” offers splendid service 
facilities to its Agents and their clients. 
proud of our strong corps of loyal and intelligent represen- 
tatives and jealously guard our mutual interests. 
“Union of Canton’? has a most enviable reputation for 
progressiveness and fair dealing. 


MARSH & MCLENNAN 


United States Managers 


ULRIC S. ATKINSON 
Assistant United States Manager 


JAMES B. ROSS 


NEW ORLEANS 
STANDART & MAIN 


General Agents for Colorado, Wyoming, New Mexico 


DENVER, COL. 


A. F. SANFORD 
General Agent Eastern Department 


CRAVENS, DARGAN & CO. 
Managers for Texas 
pt. HOUSTON, TEXAS 


We are justly 


The 


NEW YORK 


L. B. LEIGH & CO. 
General Agents for Arkansas 
LITTLE ROCK, ARK. 

















Report of Committee 


on Fire Prevention 
By ALLEN MURPHY 


HAVE been a member of the state as- 

sociation about eight or ten years and 

believe that fire prevention has been 
credited with a standing committee dur- 
ing that time, and I confess to you that 
it is still “standing,” or perhaps I should 
say is standing still. In so far as I 
know, this committee has no definite 
plan of action or program. I am sure, 
however, that a large majority of the 
agents belonging to the state association 
have in the past and will continue to 
carry on fire prevention work to a cer- 
tain limited degree but. it seems to me 
that our executive board should outline 
a definite program along fire prevention 
lines. Perhaps your committee is at 
fault for not doing this themselves. If 
so, I am ready to assume my part of the 
blame. Your committee on fire preven- 
tion is unlike most of the other commit- 
tees as we do not deal in grievances, 
matters of legislation or membership 
and therefore, no one has, so far this 
year; written us protesting that the 
state is having too many fires or that the 
legislature expects to pass a bill prohib- 
iting fires. Nor have we received any 
reports as to the activity of the members 
along fire prevention work. 


Fire Prevention Is 
Largely Propaganda 


Fire prevention is very largely a mat- 
ter of propaganda, education and pub- 
licity and the membership of this asso- 


ciation should be a nucleus from which. 


an army should be builded that could 
spread to every part of the state the gos- 
pel of fire prevention and carefulness. 
Publicity as a rule costs money and to 
ask the local agent to bear this expense 
would be unfair and unreasonable, but 
we could in conjunction with our local 
civic organization and local newspapers, 
carry On a campaign of education in fire 
prevention as I am sure that most of our 
civic organizations and newspapers real- 
ize the magnitude of our state and na- 
tional fire waste and would be glad to 
devote time and space to this cause. 


Educating the Public 
Requires Persistence 


Educating the public is a slow process 
and requires constant, systematic and 
hard labor, and in fire prevention edu- 
cation work I fear we are all prone to 
wait until fire prevention week is upon 
us before calling attention to this enor- 
mous waste. It is well and good to have 
our fire prevention week and to give in- 
tense publicity during that time to the 
prevention of fires but if we expect to 
accomplish any real and lasting good we 
must be on the job 365 days in the year 
advising, cautioning and, if need be, 
condemning the careless and indifferent 
and until we, as individuals and citizens 
make up our minds to give of our time to 
this end, we can expect no material re- 
duction in the fire waste of our state or 
nation. 
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Clifford Ireland Talks 
About Two Vital Issues 


Clifford Ireland, director of trade and 
commerce of Illinois, spoke at the ban- 
quet of the Illinois association, touch- 
ing on two points, the Lloyds situation 
and the Chrysler motor car issue. 

Mr. Ireland said that Chicago has al- 
ways been the hotbed of wildcat insur- 
ance. There are a number of second- 
story workers, he said, that are alert 
to get into the insurance business in 
some way and prey on the unwary and 
ignorant. At this time, Mr. Ireland 
said that Lloyds are being organized 
in the city that have no standing and 
deserve no commendation. He said the 
Illinois insurance department has little, 
if any authority over Lloyds organiza- 





CLIFFORD IRELAND, 
Director of Trade and Commerce 


tions. The department, therefore, is 
hampered in dealing with these insti- 
tutions. It is impossible for the depart- 
ment to take control because there is 
no law regulating Lloyds other than 
those doing a fire business, 


Department Has No 
Jurisdiction in Case 


They can write all other classes of 
insurance with impunity. These Lloyds 
are protected by the Illinois su- 
preme court decision in the Barnes 
case. He said that the only recourse 
would be for the attorney general or the 
state’s attorney to bring some action. 
The dockets are heavy and it is almost 
impossible to get these officials to take 
hold of a proposition of this kind. 
Public agitation, he said, however, has 
forced action in Chicago and an attempt 
is being made to prosecute those Lloyds 
that are doing a fraudulent business. 


Bill to Regulate 
Lloyds Was Defeated 


He called attention to the bill that 
was prepared at the instance of the 
Illinois department and presented to the 
last legislature which would give the 
department full supervision over Lloyds 
of all kinds. This passed the house, 
but died in the senate. Mr. Ireland 
gave much praise to G. J. Johnson of 
Paxton, chairman of the house insur- 
ance committee, who, he said, was one 
of the most conscientious and faithful 
men who ever held that position. He 
hopes that during the next legislature a 
Lloyds bill will be passed that will 
give the department adequate super- 
vision over these concerns. 


Comments on the Issue 
on Automobiles 


In speaking of the Chrysler-Palmetto 
issue, he said that he issued an order 
to the Palmetto prohibiting it from is- 
suing any insurance policy through the 
Chrysler dealers or unauthorized agents. 
So far as he could find, he said that 
only three complaints have been made 


Agency Qualification 
Act Needed in State 


Secretary Walter H. Bennett of the 
National Association of Insurance 
Agents wrote to Secretary Moisant re- 
garding the agency license situation in 
Illinois. He said that the Illinois depart- 
ment simply licenses agents on request 
of companies. No questions are asked of 
the applicant, no blank is sent out and 
there is no attempt made to find out 
whether an agent is qualified or not. 
There is no life broker’s license law in 
the state. Any broker can write busi- 
ness by simply going out and getting 
applications. There is no investigation 
of any kind. 

Mr. Bennett declared that the Illinois 
association should start a movement to 
try to bring about a more satisfactory 
situation in Illinois in this respect. Un- 
der the law seemingly the department is 
not authorized to’ make any investiga- 
tion. Mr. Bennett said that where an 
agency qualification law was in effect or 
where a department endeavored to in- 
vestigate applicants the personnel of the 
agency force had been raised. 

President Sherman said that the IIli- 
nois association has endeavored during 
recent sessions of the legislature to get 
through an agency qualification act. 
When Senator Dailey of Peoria an- 
nounced that he would introduce a new 
code bill in Illinois, the Illinois associa- 
tion officers got a qualification act in- 
cluded in the code. This bill, however, 
did not get through. He said that when- 
ever a qualification bill appeared it had 
the active opposition of the reciprocals 
and rautuals. They are powerful in their 
influence. He said that it would be nec- 
essary to use much pressure and to put 
on a lot of steam to get senators and 
representatives interested in a bill of 
this kind. 

President Sherman pointed out that 
such an act is highly necessary and he 
urged the members to keep in close 
touch with the situation when a bill will 
be introduced in the next legislature. 


Big Delegation Present 
From the Chicago Board 


There was a large delegation of Chi- 
cago local agents present at the Decatur 
convention. This was the largest attend- 
ance from Chicago in many years. 
James M. Newburger, first vice-presi- 
dent of the Illinois association, headed 
the delegation, he being accompanied by 
Ernest Palmer, manager Chicago Board; 
August Torpe, James E. Purnell, Ed. 
Bremner, Rollin I. Read, W. M. Mur- 
ray, James I. Loeb, E. B. Vickery and 
Albert Kahn. Mr. Newburger is a very 
valuable man, not only to the Illinois 
association but to those attending the 
convention from Chicago, as he looks 
after all the railway arrangements. Mr. 
Newburger has been able to accomplish 
much for the Illinois association in Chi- 
cago through his efficient work. The 
Chicago men had a special car on the 
Wabash for their use. 








to him. The first was a certificate issued 
before he gave the order. The other 
two, he said, he had been unable to 
trace. He said that Illinois is waiting 
for the final decision in the courts be- 
fore it takes drastic action. He said 
that litigation had been started in Wis- 
consin, Ohio and New York, and he 
saw no reason for injecting Illinois into 
the courts with these other suits out- 
standing. He said nothing could be 
gained by instituting another suit. Mr. 
Ireland gave the opinion that the Chrys- 
ler company will not be sustained in 
the higher court in the position that it 
has taken that it is above the state 
insurance laws and that the state insur- 
ance department has no authority over 
its insurance operations. 


A. L. Kirkpatrick of the Casualty In- 
formation Clearing House represented 
that organization. 
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Benge Are Facing 
Agents on All Sides 


August Torpe of Chicago, vice-presi- 
dent of the Chicago Board, was called 
on at the Illinois meeting to give a talk 
in the absence of President James I. 
Naghten, who was not able to attend 
on account of his health. Mr. Torpe 
declared that this is an opportune time 
to increase the membership of the IlIli- 
nois Association of Insurance Agents. 
The business, he said, is being attacked 
on all sides. There is a_ general 
tendency toward wholesale insurance 
through national concerns as brought 
out in the automobile insurance situa- 
tion. He said that local agents must 
appreciate the fact that there is danger 
all along the line. He said that every 
live insurance man should be awake to 
the situation. Mr. Torpe said that the 
local agents and companies must work 
together to cut down the expense here 
and there. 


Flat Cancellation Plan 
Is Very Expensive 


The flat cancellation plan, he said, is 
very expensive. He stated that in his 
office he insists that the brokers see the 
assured before their policies are renewed 
so that as few policies will go out as 
possible that are not needed. He said 
that many agents are negligent in this 
respect. Brokers will come in and order 
an agent to renew all their expirations 
regardless of whether the policies are 
wanted or not. He said that one broker 
in his office increased his insurance 25 
percent by seeing the assured at expira- 
tion time. Mr. Torpe said that the tele- 
phone could be used to advantage if a 
personal call could not be made. 

He made another point and that was 
that there is a vast waste in advertising 
literature sent out. He declared that 
many agents carry this in their office 
and finally dump it into the waste bas- 
ket. The advertising may not be appro- 
priate for the locality in which the local 
agent is interested. Mr. Torpe said that 
the companies might well study more 
economy in sending out advertising mat- 
ter 


PRESIDENT REVIEWS YEAR 
(CONTINUED FROM PAGE 10) 
ever, that their dealers will be required 
to use the plan after a certain date this 
spring and that a number of the larger 
finance companies are already making 
plans to liquidate or go into other lines. 
This action will take all new time sales 
cars out of the insurance market. This 
leads us to wonder which industry will 
be the next to invade our business. The 
action of the automobile industry shows 
the tendency of the times to eliminate 
the middle man and deal direct with the 
consumer. In other words there is a 
sinister gesture at least, toward abolish- 
ing the agency system. We _ should 
therefore be alive to the seriousness of 
the situation and strengthen our organ- 
ization for the preservation of our busi- 

ness and livelihood. 

With these questions facing us, I want 
to appeal to each member to pledge him- 
self to secure at least one additional 
member for our organization. Illinois 
should have an enrollment of at least 
1,000 members who are devoting their 
entire time to the insurance business 
and who are interested enough in it to 
work for its preservation. 
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ILLINOIS 
AGENTS: 


Some of you don’t 
* * xX 


Get very good 
* OK 

Help sometimes. 
ok *k *k 

Then you get mad and say 
* * * 

Insurance management 

Is all wrong 
'. 


*k 
4 


% 
% 
? 


But anyhow insurance 
* *K & 


Is a great business, 
* ok 


And we play the game 
* 


1K 


Fairly and squarely. 


We can’t offer you the moon 


* *K X* 
With a fence around it 

* *K * 
But we believe 


Agents are men 


* = 


And not flunkies. 


There are some companies 
. 2s = 


Larger than we are, 


st 
~ 


But none better. 


ok 


We are 


<t ste <L 
* x >< 


Seventy-two years 


* 


Old, and we “5 tand upon 
* * 


* 


The merit of our years.”’ 
* KCK x 


Come on over to us. 


*k *k *k 


We Thank You. 
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SAM M. LA ROSE, State Agent 


Peoria, Illinois 


FRANK D. PAYNE, Special Agent 
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Lanphier Tells Work 
Of Springfield Board 


John C. Lanphier of Springfield was 
asked to tell something about the oper- 
ations of the local board there. He said 
that Springfield had the oldest local 
board in the state. This statement was 
challenged later by August Torpe, vice- 
president of the Chicago board, who said 
that the Chicago board was the older, 
its charter having been granted by the 
legislature in 1861. Mr. Lanphier then 
gracefully withdrew his statement. He 
said, however, that the authority for it 
had been a Baptist clergyman and that 
may have accounted for its inaccuracy, 
He said that the Springfield board is 
functioning very successfully, as a rule, 
obliging its members to charge a policy 
fee if the premium is less than $5. An 
endorsement fee is also charged. Spring- 
field had to cope with the broker situa- 
tion, many nondescripts and sideliners 
being in the business. Under the rule 
now, local agents having solicitors or 
brokers must file their names with the 
local board and pay a $15 yearly fee for 
them. He said that where a situation 
arises and the companies are involved, 
the local agents have been able to go to 
the company and get a grievous situa- 
tion straightened out. Springfield, he 
said, has one bank agency and he hopes 
that this will be cleared up in the near 
future. He said that one of the main 
functions of a local board is to educate 
its own members along the line of good 
practices. 


LIVE TOPICS ARE DISCUSSED 
(CONTINUED FROM PAGE 4) 


might be the result of a person insuring 
in a reciprocal. 

P. A. Brosseau of Decatur said that 
greed leads to the appointment of side 
line agents. He said that Illinois needs 
a qualification law, Mr. Brosseau called 
attention to some of the difficulties in 
organizing and maintaining successful 
local boards. Some agents seem to take 
no interest in their local organization. 
They are suspicious of competitors. Mr. 
Brosseau made an appeal for fairness 
and justice in business relationships, es- 
pecially where competitors are in the 
same line. He said it should be possible 
for local agents to meet in a friendly 
way. Local boards, he declared, can 
bring much influence on banks where 
these banks are getting into the insur- 
ance business or where they are placing 
their insurance in mutuals or recipro- 
cals. 


No Purpose to Eliminate 
Legitimate Agents 


President Sherman again emphasized 
the need of a qualification law in IIli- 
nois to keep the sideliners out. There 
is no way now, he said, of eliminating 
the incompetent ones in the business. 
In other states where such a law is in 
existence the results have been most 
beneficial. 

R. M. Kingsland of Canton, IIl., said 
that the building and loan agents are 
causing more grief in this town than 
any bank. He said that these agencies 
insist on getting the insurance and use 
their coercive influence. Mr. Kings- 
land said that he was a side line agent 
so-called, as he only gave half his time 
to insurance. He asked whether the 
drive against side-liners would affect 
him. President Sherman told Mr. 
Kingsland that the Illinois association 
was simply against incompetent agents 
or those who are not seriously in the 
business. It does not object to persons 
in other lines if they conduct their in- 
surance business seriously and render 
real service. 


The members of the Illinois associa- 
tion were interested during the luncheon 
hour to get a close-up view of Madame 
Schumann-Heink. With her accompan- 
ist, she came into the dining room at 
noon, when she became at once the 
cynosure of all eyes. She sang at a 
concert in Decatur Thursday evening. 
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To the Members of the Illinois 
Association of Insurance Agents 


All of us, company managers and agents, exist to serve the public. There 
we have a common cause. 


Each of us being human is concerned primarily with his individual advance- 
ment, but we all owe something broadly constructive to Insurance and to 
that portion of society which it serves. 


That’s essential to self-preservation. 


Each of us needs to think of Insurance and the part he plays in it from a 
National as well as a community view-point. 


Insurance must be popularized with the masses, not only for the purpose of 
increasing the premium volume but that “the man in the street” may have 
an intelligent comprehension of its relation to every action of his daily life 
and so lend neither aid nor comfort nor give even passive support to those 
congenital iconoclasts, political demagogues or economic nit-wits who seek, 
whatever their motive may be, to hamper and too often prevent the legiti- 
mate growth and development of the great business in which each of us plays 
a part. 


The responsibility is ours individually and collectively. Telling the insuring 
public of our achievements, our ambitions and our ideals is not merely desir- 
able, it is imperative if we are to preserve the integrity of our institutions 
and of our business structures. 


The American Agency System is the best insurance for Insurance and 
neither sectional differences nor local issues should be permitted to interfere 
with its legitimate extension. We believe that those local agents who affili- 
ate with their state associations and through them with the National Asso- 
ciation are profitably identified with a constructively progressive movement. 


Ss 


FIDELITY AND DEPOSIT COMPANY 


BALTIMORE 
Fidelity and Surety Bonds and Burglary Insurance 
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Greetings to Illinois Agents: 








The Crum & Forster Companies 
offer large carrying capacity on 
desirable risks, write all lines allied 
with fire and marine, furnish en- 
gineering service, and the agency 
of a Crum & Forster Company is 
a distinct asset. Satisfied agents 
are our best advertisers. 





UNITED STATES FIRE INSURANCE COMPANY 
THE NORTH RIVER INSURANCE COMPANY 
THE BRITISH AMERICA ASSURANCE COMPANY 
THE WESTERN ASSURANCE COMPANY 
RICHMOND INSURANCE COMPANY 
THE UNION OF BUFFALO 
NEW YORK STATE FIRE INSURANCE COMPANY 
UNITED STATES MERCHANTS & SHIPPERS INS. CO. 











CRUM & FORSTER 


Managers 








WESTERN DEPARTMENT 


Freeport, Illinois 
FRANK M. GUND, Manager 


























